


The Art of Lold Reading

By ROBERT A. NELSON. Ps.D.

&
PUBLICATIOY,
¥

SE )
I,
R




Revised Edition

| SBN  0-921298-18-8

Copyright 1951 by R A Nel son
Copyright 1971 by M chael P. Hades

Copyright © 1989 by HadesPublications, Inc.
All rightsreserved. Reproduction or utilization of thiswork
in any form, by any means now know or hereinafter in-
vented, including xerography, photocopying and recording,
and in any information storage and retrieval system, isfor-
bidden without permission from the copyright holder.



I NTRCDUCTI ON

The 'art of reading people is a conparatively sinple process, once
it is analyzed and thoroughly understood. This understandi ng may be
acconpl i shed by personal experience (contact with others) and by a study
of human behavi or.

Psychol ogy is best defined as the field which deals with hurman
nature and human behavior in general. Thus, the application of psy-
chology will help solve, thru a better understanding, the problens that
arise as people live together in conplex society.

Thru the know edge and under st andi ng of human behavi or, the trai ned
psychol ogi st or reader can easily diagnose critical situations and pre-
dict (with anazi ng accuracy) the out comne.

Each person presents an | NDVIDUAL problem yet the PATTERN CF LI FE
and behavi or EXPECTANCY is pretty rmuch the sane. The life of every
i ndi vidual has much in common with all other individuals - all persons,
of course, falling in the category of 'hurman beings.' Variations of
their behavior are caused by well defined factors, which will be discus-
sed later at |ength.

The skilled reader nust be trained to observe, classify and anal yze
these factors of 'tell-tale' signs, and interpret theminto future activity,
This interpretation is based upon what is KNOM of human behavi or and
how it will REACT to certain enotions and probl ens.

Scientists, nmen of medicine, psychol ogists and lately psychi a-
trists (to say nothing of generations of 'fortune tellers') have nade
exhaustive studies, recorded thousands of case histories, and have cone
to very definite conclusions about human behavior. Vol umes of statistics
have been conpiled in conplete verification.

The Whited States Governnent publishes yearly, 'The Statistica
Abstract of the United States', which is a conplete statistical H STCRY
of the people of this great country. It is a bountiful story of our
behavi or, fromwhich definite conclusions can be drawn.

The findings of our learned scientific nen and statistical reports
of fer a basic WEALTH OF | NFCRVATI ON about peopl e.  Consi derabl e i nf or ma-
tion of this kind has been taken fromthese proven sources for this
book.

However, |ong before such scientific investigation was nade into
the behavi or pattern, countless nunbers of people, down thru the ages,
have assuned the role of character readers, and diviners of the future



In their own way, they made very rmuch the same anal ysis as have the
|atter day psychol ogists and probers into our daily lives. These people
under st and HUVAN NATURE and its shortcomngs and thus net a natural
denmand.

The desire for know edge of the future is a natural function of
the human - it becones nore intense as the enotions of fear, anxiety,
doubt, etc., increase. |If it be a formof superstition - then super-
stition is a NATURAL enoti on.

Be that as it may, there is a TH RST FCR KNONEDCGE of the out -
come of our affairs. This is anatural function - the sane as the sense
of hunger. [If a person has peace of mind - contentment and wit hout
negative thoughts, he has no desire for a solution to a perplexing prob-
| em si nply because those probl ens do not exist any nore, than a person
with a full stonmach woul d seek additional food.

But at sone tine or other, EVERY HUVAN is in need of a confidant -

sonmeone to help them solve a probl embeyond their capacity - and they
seek advi ce and counsel .

The aut hor has al ways nai ntai ned the average person knows the an-
swer to their own problens, but seldomhas the COURACGE to accept the
solution. They seek counsel of others in EXPECTANCY and FEAR of what
they may learn - and invariably follow their ow course.

THE PSYCH ATR ST vs. THE GOLD READER

There was a tine when people in trouble would turn to their mini-
ster or close friends. The materialismof our age has |essened the
source of this aid and confort. Mre and nore people are seeking the
psychiatrists couch or the private reader's crystal ball for gui dance.
Amagi cal short-cut to their problensl

Psychiatry has nmade great advances since the last war. It is
specifically nothing nore than applied psychology. |n psychiatry, the
operator ASKS the subject vol um nous questions about the problem, but
with the COLD READER, he nust QUESS at these problens and offer counsel.

Apparently, the cold reader's task is nore difficult, but such nmay
not always be the case. The cold reader is trained in DETECTI NG t hese

synptons and telling the SUBJECT of the situations that have 'upset his
apple cart.'

Psychiatry is an expensive outlet for the emotions, and is still
sonewhat terrifying to many people. The 'reader' is often referred to



as the poor man's psychiatrist. The psychiatrist is usually far better
trained for his profession, than the rank and file of readers, but too,
his purpose is nore deliberate and extensive. Both know ngly or un-
know ngly, proceed along simlar |ines.

Each, aside fromany noral argunent, fulfill a demand.
THE OOLD READER

The 'cold reader' to define same, is a person who poses as a char-
acter reader, fortune teller, advisor, soothsayer or nore any termthat
would indicate the individual is capable of divining thoughts in a
troubled mnd and presenting a solution to present and future situations.

Set up as such, the reader has an i mmedi ate advantage in his favor.
He is partially accepted as such by virtue of his clains and the fact

that others seek counsel. SOME degree of belief nust |IMPEL the inter-
Vi ew.

The public seeks the services of readers for two basic reasons.
The first, and least inportant, and it shall be dism ssed as such, is

out of curiosity - amusenent or a 'lark’. Yet, even considering this
category, there still nust exist SOME vague degree of confidence and
belief. |If afee is to be paid for the services, the belief is nore in-
t ense.

If a person gives 'readings' at a party of social gathering, just
for the fun of it, nost everyone will want their 'fortune told just for
the fun of it - and to see what nmessage they will receive. Though it is
for free - their curiosity and thirst for NEWknow edge is an inpelling
force. To say the |east, they are RECEPTI VE and SUSCEPTI BLE

The prime reason why peopl e seek the services of a reader is be-
cause of some MAL- ADJUSTMENT WH CH APPROACHES A CLIMAX. This desire
is usually a product of negative thoughts, fear, anxiety, probable |oss,
or to correct a situation that is not in keeping with their thinking.

The seekers are enotionally disturbed and seek a sol ution or means
of solace. AND because they are enotionally disturbed, they SHONthis

di sturbance by reason of engaging a reader and by their physical appear-
ance.

This is the first QFE for the reader. He KNOAS his client, and that
he possesses negative thoughts - worry, anxiety, fear, doubt, etc., By
stabbing in the dark, and discussing this possibility, he immed ately
touches upon the | NNER THCQUGHTS of the subject, and further lowers his guard,



The experienced reader KNOAS how vitally inportant it is that he
be a Q0D LISTENER Wiit a mnute - the cold reader is SUPPCSED to be
able to read his client 'fromcradle to grave’ wthout the client speak-
ing a word!

So true - he is SUPPCSED to be able to do this and nany ot her
things, but as the reading progresses, he realizes that the client will
perhaps tell H Mnore than HEwill tell the client - except for the re-
telling! The client will undoubtedly be reluctant to 'expose their posi-
tion' at first, but as the reading progresses and the guard is | owered,
the client will becone tal kative - and confide nmuch to the reader.

It matters little whether the client is 'close-nouthed and does not
verbally commit hinself, because he will reveal his thoughts and reactions
i n many unconsci ous ways to the reader. Understand the reader is dealing
with a 'human bei ng', as such, certain reactions are bound to foll ow

It takes little know edge of character reading to be able to spot
the curiosity seeker - to segregate these few fromthe sincere callers.

It is the practice of experienced readers when they recogni ze such
curiosity seekers to pronptly put themin their place. As one reader
puts it - "Wen there are two or three girls in the reception room gi gg-
ling and enjoying their lark, | make it a point to get the nost serious
offender in ny office first. Wen she is seated, | ook her straight
inthe eye, and say, 'If there are any serious accidents or deaths, do
you wi sh to know the TRUTH about it?'" This usually calns her down and
| start the softening up process by telling her she is very psychic and
coul d have becorme a great nedium | flatter her - work on her ego - tel
her she is a very talented actress. | have her both ways. | have found
this method wi |l nake a booster out of a knocker. She will praise you
to the others."

Certainly, we can justly accuse this reader of using a little
appl i ed psychology in his introductory remarks. By sizing up his subject,
he knows his line of attack.

kkkkhkkkikkhkkhkkikkk*%

The cold reader knows the PRCOBABLE reason behind the visit of
every client, |ikew se with women. He knows much about the prospective
caller BEFCRE HE SEES THEM - and al nost a conpl ete STCRY AFTER OBSER-
VATI ON

He knows, with a good degree of accuracy, what PROVPTED the
neeting. Wiat he does not know by diagnosis and anal ysis, he will find



out by punping and probing. |If he starts up a wong trail, he wll
i medi ately detect his error (by the client's reactions) switch his story
and start another track.

There are CERTAIN things that can be told to EVERY person that
will prove accurate and bring conplete verification. Parts of the
reading will be found in the follow ng pages, yet the reader has the
di stinct advantage of critical observation of the client. He gains
i nmedi at e SPECI FI C KNOALEDGE ON CONTACT

Here are some of the cues or tell-tale signs that help him (1)
di agnose the reason for the visit and (3) the phraseol ogy that he wil
enmploy in unfolding the reading.

The client's sex, probable age, dress and physical appearance and
condition, actions, facial indications, jewelry such as wedding rings
(or, by close observation of the fingers the previous renmoval of a ring) ,
condi tion of the hands, finger nails, hair and shoes. Neatness or |ack
of it will be evident. The client's granmar, nervous nanneri sns,
manner of sitting are inportant indicators. Al these factors and nany
other details tell a definite story of the events that have proceeded
this visit. The trained observer - with nothing nore to go on than these
| NDI CATIONS - woul d have little trouble in giving a good 'cold reading.

Here are further tell-tale signs, and interpretations of enotions
by the voice:

Rising inflection neans doubt, incredulity, questioning.
Rising and falling inflection shows sarcasm

Rapi d staccato speech - with pitch variations - excitemnent.
Sl ow, draggi ng nonot one expresses defeat - dejection.

In anger - voice always increases in pitch, |oudness.

These synptons are well accepted by students of human nature, and
are used by actors to portray various inner enptions.

A person's snoking habits will reveal many inner emotions - continua
chain snoking is a formof restlessness, nervousness, worry. The casua
smoker indicates relaxation - calmess, or a good ability to retain their
enoti ons.

Loudness, bragging denotes invariably a frustrated emotion - |acking
in fulfillment of desires the indications of an inferiority
conpl ex. A brash manner usually conceals a sense of inferiority.

Shoul d the reader ascertain thru speech, observation of certain signs,
jewelry, etc. , that the client is of the Catholic faith - he may regard
this person as being nmore skeptical than others - because of their religious



training - which includes a firmdisbelief in fortune telling and the
like. However, this same shrewd reader realizes, too, his client is
human, and beset with human problens that are seeking an outlet.

For statistic's sake, our governnent figures show that there are
approxi mately twice as many Protestant church nenbers as there are
Catholic. The experienced reader knows that the negro is very super-
stitious and susceptible in the realmof the occult and mysterious.

The reader knows - MOST | MPORTANT OF ALL - just how utterly
gul l'ible people are! The great showran, P. T. Barnumsaid, 'There's
a sucker born every mnute.' But that was many, many years ago, then
there were a lot |ess babies born in a given tinme.

Let us say that the PUBLIC IS EXTREMELY GULLI BLE. Qur daily
habits and routines are subject to the whimand wills of our advertis-
ing agenci es, dress designers, fadists and public opinion, which does
not just occur, but is created by certain forces put in notion by other
people. W are a nation of SUCKERS. Everyone has sone inherent weak-
ness - if not many of themn

It may be difficult for the student of this book to accept these
blunt, hot-off-the griddle remarks about his fellow men - and hinsel f,
BUT if engaging long in 'giving readings to the public', he will be
amazed at the utter gullibility of his fell ow men.

The wel | trained reader knows that the HUNGER DRI VE is the strong-
est factor in a person's life. The SEX appetite or drive is the second
strongest - and consequently, accounts for a great deal of the problens
that will confront himin dealing with the public.

He realizes that as a result of medical research that a normal sex
life (or sex relief) is conducive to the highest |evel of physical and
mental health. That an unbalance of this drive will cause all kinds of
di sturbing factors that will send himclients fromall wal ks of Ilife.

In marriage, the experienced reader realizes it takes TWO com
pati bl e people to make a successful marriage. That SEX (i nproper
bal ance) invariably causes the greatest anount of trouble and conse-
quent failure in marriages. Second factor is noney or |ack of nobney.
Third is social and educational conprom se, while the next inmportant
factor is an understanding and full agreenent on children.

Seldomwi Il the trained reader or thoughtful person foresee divorce
in a Catholic famly. To do so, would be to conbat known nat hemati ca
percent ages and accepted practi ce.

He realizes that all wonen are jealous - only some nore so than
others. He realizes that age - cold conflict between the sexes. He knows



that young people think nmostly of the opposite sex, while man seeks
conquest, prestige and naterial gain.

He realizes that seven out of ten wommen WONDER i f their husbands
are true to them He recognizes the jeal ous nature of MOST wonen,
and that wonen are jealous and envious of other wonen.

The experienced reader recogni zes the 'dangerous signs' 'in BOTH
worren and nen.' Wonen, usually, between the ages of 35 to 45 go thru
the 'change of life', which is acconpanied by various enotional distur-
bances and i magi nary ailnents and reacti ons. Between the ages of 40
and 50 nen likewi se go thru an '"enotional change', though not as intense

as with the opposite sex, this does not often cause erratic behavi or,
and subsequent probl ens.

The reader realizes that the driving nmotives of |life are DESIRE or
POSSESSI O\, al so the fear of non-attainnent, or |oss of possessions.

Al ded and abetted by these known FACTS COF LIFE, it can be readily
observed that the cold reader knows a GREAT deal about the client before
they make their appearance.

THE QLI ENT OR SI TTER

The reasons why peopl e seek 'readings' are -

Anxi ety and fear

Frustration

Fulfillment of desires

Enoti onal outl et

Lack of logic to natural reactions
Quriosity

Anusement

It is an established fact that nore wonen seek rendezvous wth
readers than do nen. This is because wonen are nore enotional, |ess
stable and nore confiding by nature. They are inclined to dwell nore
frequently and nore intensely on problens, real or imaginary, than nen,
Their problens fall into a specific category and naturally differ from
the problens (to sone extent) than the opposite sex.

The principle problemof the female may be |isted under the cate-
gory of love, and all of its ramfications.

LOVE INTEREST - This is a large classification, as it

invol ves principally SEQR TY - not especially (and
dependi ng on the age) for one's self, but all those in the
LOVE ORBIT. This includes those closely associated with
them- famly, relatives and friends.



The natural function of woman is ATTACHVENT thru | ove
and affection of others - to create and hold such associ a-
tion together in happy contented frane of nind.

Wth love is associated hone life, children, social activi-
ties, and personal consideration.

SEQRI TY invol ves the noney question. Lack of noney,
affection, or regard endangers the enotional goal, and
serious repercussions can follow

Under LOVE conmes the inportant consideration of SEX
and all of its ramfications.

Jeal ousy and hate are conplenents of LOVE, and are im
portant factors to be consi dered.

Health, too, falls in the |ove category. Desire for per-
sonal health and other |oved ones.

Anxi ety about the welfare and future of |oved ones and
chi | dren.

Further contentnent and pl easure, such as social activi-
ties, travel, etc., hone owning, etc.,

Secret fear of frustration and | oss of above.

Thus, it will be observed that nmost of the problens in a wonman's
lifewll center around the LOVE classification, which is very broad in

this inplication. Naturally, the above analysis nust take into con-
sideration the individual WOVAN

There are sone variations to the above break-down. More wonen
all the tine are freeing thensel ves fromdependency on ot hers, and
are seeking a new freedomin independence of personal action and re-
sponsibility. Yet every individual in sone varying degree, is depen-
dent upon ot hers.

Let us breakdown and classify the problens of the different TYPES
of wonen.

YOUNG G RL

wild, flighty type

Can't catch or hold her man
Troubled conscience

In trouble

Unstable - unsettled



HOVE A RL

Afraid of nen

Lacks responsibility
Afraid of realities
Mot her conpl ex

MATURE WOVAN ( 30/ 50)

Still wild, unstable
Frustrated, fun |acking

Fear of | osing appeal

D sfiguration or death by fire
Seeks enotional outlets,
including visit to reader

WFE AND MOTHER

Suspi ci ous of husband

Seeks greater prestige
Hubby NMakes mnore noney
Wrried about children

SPI NSTER
Still presentabl e
Wien will | neet HM

Abandoned hope
Best friend has done her wong
M spl aced confi dence, |ost savi ngs!

The MALE s problens are different because of his physical nakeup,
and economic position in the world of affairs. The man is the accepted
"provider', and as such it behooves himto think al ong nore materialistic
lines. He lacks some of the intense enobtional qualities of woren by
nature, and functions in HS half of the sphere.

The problens of the MALE are usual ly al ong busi ness or economic
lines and LOVE. NAN represents CONQUEST. Conquest and attai nnent,
material gain, prestige, financial advancement and the opposite sex.

If past forty, and not too successful in the attainnent of his desires
he nay possess a sense of inferiority and frustration. He will begin to
wonder about his general health, |ost opportunities, and a preservation
of his physical manhood. NAN likes to FEEL superior and is apt to put
on a better FRONT than the opposite sex. He will not so readily confess
his failures and shortcom ngs.

If the reader will touch upon these subjects in the 'cold reading',
for the given groups, he will not go far amss.

YOUNG VAN

Still seeking a fling

How to make sone easy noney

Is ny girl true to ne

In trouble or has trouble with opposite sex



G0D BOY

W Il he be a success

How can | advance, inprove ny education, etc.
Is ny girl true to nme

In trouble or has trouble with opposite sex
Possi bl e not her conpl ex

MATURE MAN

VWl f type, nmarried or single
'Fenal e troubl e'

Can't get her

Can't get rid of her

Does ny wi fe know

Fam |y opposition

BUSI NESS MAN

How to get nmore noney - debts

W I I deal, pronotion, change, work out
Dd 1l doright in last deal

Wonders about wife.

ELDERLY PECPLE

Wnman

Daught er get good husband

Be Happy

Wl fare of grandchildren

Fi nancial worries - enough to retire on
Afraid to die

Both - (peration - Health

W SE QWY

Tough guy

WUsual |y suffering fromsome frustration - toughness
covers up lack. Best avoid such peopl e.

SMART QJY

Flattery goes a LONG WAY with such characters
Has usual problens of nen his age

It will be noted as the individual passes thru life and grows ol der
that some of the gidiness has been left along the prinrose path. As
peopl e grow ol der, they REALIZE nmany | ost opportunities that have gone
before them They feel FRUSTRATED or cheated, but sel dombl ame
THEMSELVES. It's easier to blame it on sonething intangible or others.
They like to FEEL that these opportunities were |ost due to circunstances
beyond their control.

Per haps the best way to please a client is to tell themwhat they
like to hear. This may not be entirely honest, but renmenber, neither
is the client honest in accepting such. The hurman |likes to be FLATTERED,
even though in his secret heart they knowit's a damm lie. Such people
gain a certain secret elation in TH NKI NG they have fool ed soneone.

- 11 -



The client wants to be PLEASED wi th what the reader will tel
him Soft soap is often nore acceptable than the truth. The snart
reader will tell themwhat they want to know - if he is trying to pl ease
them Flattery is a terrific weapon, and all are susceptible to its
careful use. Though know to be fal se, people like to hear it.

There are certain pet supersitions, deeply rooted, that are pro-
ductive of patter lines that will jolt a client. For instance, prosti-
tutes and show people (particularly chorus girls) have a secret fear of
neeting death by fire, especially in hotels. This is perhaps because
they spend the greater part of their lives in various hotels.

No inplication is meant in groupi ng the above two occupations
together. It just so happens that this superstition is deeply rooted
anong those nmentioned. To nention such a FEARis to touch a secret
spring.

It nust be renenbered that everyone has 'secret fears' - induced
by environnent, current happenings in the news, and associations with
others. 1llness, failing health, poverty, death, welfare of |oved ones,

separation, loss of security, |oss of prestige, position - |oss of any-
thing worth while, and once attained. To nention any of these things
is bound to touch a chord of reaction in a susceptible person.

Quite the opposite of the above, are the attai nment of | ove, wealth,
prestige and the pursuit of happi ness. These are sought-after goals
of all - except those who 'have given up.'



PART |

THE PATTERN CF LI FE

As stated previously, there is a definite PATTERN CF LIFE. To
refer to this in very elenentary ternms, |let us consider:

Every human (of course) is born an infant - is usually attended
by the usual children's diseases and illnesses. |If the child passes the
first year of life, it's chance of survival are exceedingly good. (This
fact is proven by statistical records of life insurance conpanies.) To

the sixth year, the pattern of life is basically the sane for all chil-
dren.

At the age of six, the child begins to make contact with other child-
ren on entrance to school. Thus, begins the period of adol escence, which
again is basically the sane with nost children. Governnment statistics
again show us that the 'age of education' is from6 to 17 years of age.
These are the years when nore children obtain an education. After 17
years of age, the percentage of minors who continue their educational
pursuits drop off alarmngly.

Wth the age of puberty, an exceptional interest is shown in the
opposite sex. Enters 'puppy |love' and certain expressed affinity to the
opposite sex. Nearly always, a childhood romance will linger in the
menory. Depending on the environnent, parental training, etc., the
child develops. He is beginning to reason for hinself, and then shows
an indication of his ability to cope with reality in the world. This
will be directed in two channels - positive and negative, or good and
bad, depending on prevailing factors.

The larger percentage will acquire at |east sone high school edu-

cation, participation in sports, school activities and begin a linmted
social life.

IF the schooling is termnated, the individual will undoubtedly
enter the business world in some occupational capacity. |If this is not
done, a tendency towards delinquency may arise. This is an exceptional
proven theory a person occupied and interested is not near so likely to
get into trouble. Statistics prove the nost dangerous age of delinquency
and crime occurs between the ages of 25 and 29 - and agai n between 30 and
34. After that, there is arapid decline in arrests or breaches of |aw.

Wiile only 27 per cent of all persons obtain some high school edu-
cation, it is a proven fact that only one out of every eight START to
college. O those who start a college education, only ONE out of every
FOUR conpl ete four years of college study.



The marriage age in wonen reaches its peak between 17 and 22/ 24,
the frequency declining thereafter. C the marriages consumrated, one
insixwll result in divorce, and the ratio is constantly rising.

About one in seven wives wWill marry two or nore times. About one out of
every five wonen wi |l becorme wi dows or divorcees. (These are Govern-
ment statistics.)

Gontinuing the LI FE PATTERN, we observe that many di vergent
pat hs appear beyond the ages of 17 to 20. The few facts just stated
give sorme inkling of the pattern of the AVERAGE person, w thout con-
sideration of the individual

Marriages usually occurs two or three years earlier with femal es.
The average male is (or should be) thinking of building up sone sort of
security before considering narriage, thus the lapse of tine. It nay
be assurmed the individual will marry, and the marriage will result
successfully, partially so for a period of time, or result in divorce.
Statistics show that only a very small percentage of people go thru life
un-narri ed.

If the married parties are bound together by religious ties, they
are nost likely to remain together, whether the narriage is a 'success'
or not. However, to continue the analysis, the marriage either succeeds
or it does not.

However, before the definite conclusion is reached, it is evident
that another cycle of life begins - the birth of the first, second, etc.
child. In the case of children, the narriage is nore apt to be lasting -
though not necessarily so. However, this is a factor to be considered.

The nal e or head of the house nust fulfill his obligation as a pro-
vider, and get busy and make his mark in the world. Financially. Be-
cause of economc conditions, many tines this struggle is difficult and
di sheartening. Lack of worldly goods and frustration of natural desires
is a serious handicap on the married couple. It is often a prime reason
for a breach of the narri age.

If the narriage continues, then follows the effort to gain wordly
possessions thru hard work, pronotion and agressiveness. This presents
occupational probl ens, changes, travel, education of children and the
usual hone probl em

Every person goes thru life and pictures |ost opportunities, m stakes,
etc., Only a fewaccept their lives, as they have lived them

If the marriage is dissolved by divorce, usually one or both parents
will remarry, and the cycle starts all over again.

The 1959 census of nale and femal es over 15 years of age reveal s these
interesting facts.



FENMALES Single Marri ed W dowed D vor ced
21% 64. 6 12.1 2.2
MALES 27.7 66.5 3.9 19

The individual grows ol der, new and different problens arise.
Thoughts and considerations turn to their off-springs and their welfare,
Heal t h becormes a serious factor, and death soon nakes its appearance.

Wil e the reader shoul d NEVER nake any prediction of DEATH, these
life insurance statistics of LI FE EXPECTANCY AT Bl RTH are given here
to fill out the pattern of a life. In other words, not only does the

known facts reveal a pattern of |ife, but its probable date of term na-
tion.

Life Expectancy at Birth

Born in Mal e Femal e
1930 59.1 62.7
1940 62.8 67.3
1945 64. 4 69. 3
1950 66. 3 71. 1
1955 68.5 73. 3
1960 70.1 75.5
1965 72.1 77.3

It will be observed that the |ife span has steadily increased with
the passing of time, due to new nedical discoveries and know edge. Al so
that the 'weaker' sex outlive the man. The know edge of this fact is a

source of a secret fear in nmany wonmen after they pass mddle age - THE
FEAR CF BEI NG ALONE!

To nake this informati on nore conplete, statistics showthat the
negro's life span is approximately 4-1/2 years shorter.

Consider the factors that termnate the pattern of life. The
death rate out of 100,000 people is:

Sui ci de 11.5
Honoci de 6

Vi ol ence and Acci dents 69. 4
ad Age 19.2

D seases Bal ance

O di seases, heart, cerebral hermmorages, and nephritis, cardi-
vascul ar group - FIFTY PER CENT. Cancer (a secret dread in the mnds of
all people) kills only 16% accident, 7% and respiratory di seases, 4%
T.B. 3%



Thus, in a vague and elenentary sort of way, we have traced the
average person's life fromthe cradle to the grave. But when the
INDVIDUAL is considered, and with the reader's know edge of many
other individual factors, revealed by the '"tell-tale' signs, a nost inter-
esting and accurate 'cold reading' can be conmposed. Having anal yzed
the individual, prediction and future reaction of these known factors is
easy, and fair accuracy is assured.

HUVAN BEHAVI CR AND | TS REACTI ONS

Let us consider human enmotions in forns of analyzing OR client.
Enotion, derived fromthe Latin 'enovere' neans to 'stir' or 'upset’
It is a strong feeling or agitation. It is best defined as a process which
plays a particularly dynanmic or energizing role in a person's life. Eno-
tions makes lives fuller and richer - but must be controlled

It is NOT difficult for the trai ned observer to detect these various
enotions in the face and behavior of his client.

Primarily, the client is seeking counsel because of some FRUS-
TRATION.  The sources of frustration are three in nunber; environ-
ment, personal or conflict. The client is enotionally disturbed because
sonething DI D NOT OCCUR or QONTI NUE according to their hopes and desires.
Sorret hi ng has been lost, or is in fear of being |ost.

Careful observation of facial expressions - which serve as a baro-
meter of enotions and inner thoughts - gives an indication to the problem

It is said that the 'eyes are the windows to the soul', and while very
expressive and hel pful to the reader, the MOUTH is nore expressive.
Certain nuscles in the face actually reveal particular emotions. It is

not difficult to recognize, elation, despondency, shane, fear, worry,
etc., in aperson's FACE

Here is the result of a series of investigations into the EVERY DAY
EMOTI ONS of a large group of people, scientifically conducted.

Wrry 46 Fear 31
Annoyance 43 Dej ecti on 29
Bl ation 35 Shame 22
Anger 34 Jeal ousy 15

The above figures show the frequency of occurrence and | NTENSI TY
of emotion. Apparently, the strong enotions of anger and fear are |ess
inportant in daily lives than the naggi ng and petty annoyances that beset

people. The chart shows the daily trend of enotions in hunans and tells
its own story.

Worry (which nakes nost of the business for the reader) is a fear



reaction attached to future events that may or nmay NOT occur. === .
Annoyance is amld formof fear - and like worry is nost apt to occur
with greater frequency and intensity in the EVENNG and is usually

directed agai nst some person. (Tell a client THAT and you hit every
one of themright between the eyes.)

Jeal ousy, a very strong enotion, is a conbination of anger, sense

of inpending |loss and dejection . .. . Moods are drawn-out enotions and
injurious to the individual.

Noted authorities find that nmoods vary (Periodically) with the hour,
day and season. Mondays - rightfully described as 'Bl ue Mnday' are
I NDEED the TIME of greatest despondency and nental disturbance. (An
amazing fact). Happiness noods are highest in spring and summrer; | ower
infall, reaching bottomin January, February and March. |If the cycle
continues |longer than a week, it is apt to develop into melancholia and
present serious repercussions.

Anxi ety neurosis is described as a feeling of inpending doom- the

result of prolonged frustration, or guilt consciousness. Irrational,
displaced fears are called a phobia. After a prolonged tine, they are
accepted and becorre quite real in the mnd of the individual. It mght

be said here that nost people's fears are | NAG NARY!

Here is a suggestion for the 'cold reader' and how he night apply
it tohis omlife. Do as the author does - "I reserve every Wdnesday
as the day on which I will do all ny worrying. The surprising part of
ny plan is reveal ed when Wdnesday arrives, | mght find that nost of ny
worries and probl ens have disappeared." Here is a fine bit of self-
appl i ed psychol ogy, and certainly enphasi zes the above point.

A repressed tendency, long pent up, will lead to conpul sions. These
are synbolistic of the origin of the repressed enotions or desires. This
action represents a WAY of solving sone inner conflict, anxiety or
suppressed desires. To study and anal yze these reactions will give the
key to the seat of the troubl e.

Qut of 100 words subnitted to a large group of adults in an effort
to determ ne EMOTI ONAL RESPONSE, note the foll ow ng:

Five Most Effective Words Five Least Effective Words
1. Kiss 72.8 96 Give 17. 7
2. Love 59.5 97 Flower 16.1
3. Marry 58.5 98 Pond 15.5
4. Divorce 50.8 99 Pencil 15.4
5. Name 49. 3 100 Swim 14. 2

Note that the woad kiss was five times as violent in response as
#100. This reaction shows the intensity of response to thoughts personal,

- 17 -



imaginary or real. |t shows the trend of human thought, encouraged by
the sex enoti on.

In another series of experinents, to actually reveal the kind of
THOUGHTS that exists in the minds of people, a large group of college
students, nale and female, were polled on the subject of 'day dreaning',
and the frequency of such dreanms.  the large group 75% ' daydr eaned'
of vocational success. Next, in consideration of intensity and frequency
was classified as 'sexual', which gives a pretty good idea of what goes
on in the inner sanctuns of our college students.

In another extensive test, scientifically conducted anong a |arge
group of college students, the |eading (by percentage) topic of conver-
sation was the 'opposite sex' - second, college studies!

Medi cal surveys and statistical reports submt that 5% of the popu-
lation are HOMOBEXUALS. That ONE or nore per cent are active or
practici ng HOMOSEXUALS.

The great majority of people have saved very little in the way of
finances for a 'rainy day'. Mst people are constantly in debt. This
does not apply to the better educated and intellectual people, as their
earning capacity is greater. But it is safe to assume that MOXST of the
peopl e have financial troubles and worry.

THE AVERAGE PERSON
(Intellect and adjustment capabilities)

46% of the popul ation are AVERACE: 16%slightly above average, and
15% are slightly bel ow AVERAGE. The average education is the N NTH grade,
and the average vocabulary is limted to 6,500 words. The average nenory
span is seven digits. The average nental age is 18 years!

The AVERAGE person can understand the meani ng of such words as
revenge, pity, envy, charity and justice. The AVERAGE person does NOT
understand the difference between character and reputation; |aziness and
i dl eness; the meaning of averice and consci enti ous.

The preceding material is based upon statistics of insurance com
panies and tests nmade by a |eadi ng psychologist. It presents an inter-
esting, but somewhat depressing picture of the individual nost likely to
visit the 'cold reader’.

Miuch food for thought can be drawn fromthese statistics and the
proven tests - which should tell the reader what goes on in the mnds of



hi s prospective custoners.

The anal ysis of CAUSE and EFFECT shoul d not be overl ooked.
Certain known factors create certain known effects. If one is to 'play
with fire', the result or EFFECT will be 'burnt fingers'. The reader
shoul d thus base his projections of the future or predictions on known
facts, and the inevitable results. |t behooves the reader to anal yze and
OORRECTLY predict future events as FREQUENTLY as is possible.

Much has been told of the cold reader's technique and it is only
fitting that a fewwords of caution or advice |ikew se be presented.

The reader shoul d never claimany supernatural powers. In fact,
he shoul d DI SCLAI Many such association with the super-natural. Thi s
should be definitely stated in every reading. Let the client draw their
own concl usi ons.

Never attenpt to di agnose medi cal cases, or prescribe nedicine or
treatment. The reader may 'recogni ze' nervous conditions or disorders,
and offer such advice as 'worry and anxiety are destructive factors, and

contribute to ill-health'. Medical cases should be referred to conpet -
ent physicians along with cheerful acknow edgerment and encour agemnent
for inmproving. It is true that most ills are imaginary, and could be

cured with "pink pills' or alittle applied psychol ogy, but don't go
beyond your dept h.

Flattery does go a long way. Flatter your client's EQDO and they'l|
| ove you.

Read - whenever possible - to one person at a tine. Don't know ngly
knock other readers, unless they have commtted sone serious breach of
etiquette, which could be predicting the death of clients, or creating
undue fear in the mnds of the client. The conscious reader should en-
deavor to HELP his client in every case.

A VE ENCOURAGEMENT, sound advi ce and BOOST MORALE.



PART I'I

THE CLI ENT

As will be observed in Part | of this book, the cold reader knows
a great deal about his client BEFCRE contact is nmade. Seated across a
desk fromthe client, the reader is able to supplement his general infor-
mation by the many, many TELL- TALE SIGNS and REACTIONS of their client.

Enphasis is again placed on the extreme gullibility of every person.
This should not be under-estimated - and |ikew se, not over-estinated.
The reader realizes first that his client (naturally) has a troubled
mnd - a problemthat seeks a sol ution.

The client will receive relief in the nere telling of their prob-
lens to another. dient seeks relief fromnental distress, to unburden
his problens as a result of nutual understandi ng and assi stance, seeks
reassurance, expectation, inproverment and better | uck!

Psychol ogi sts recogni ze the tremendous advantage of a good |i stener.
The unburdening of the mnd, brings confort, ease and refreshnent to
the individual. The TELLING of these troubles to others make them
| ook LESS significant. Another inportant factor to remenber - people
are nore interested in TELLING their troubles than listening to the
troubles of OTHERS. Thus, the interviewitself permts the client to
unburden and recei ve some degree of relief.

The CLIENT has a pre-determned idea of what he WANTS to hear -
what kind of reassurance that is needed to lighten his burden. The rea-
der should always tell his clients truthfully what he deens the best
solution. The reader might well, on understanding the problens and
situations of his client, put hinself in the client's position, and deter-
m ne what course of action HE woul d take.

It behooves the reader to give constructive hel p and suggestions -
never the negative. |f persons can be encouraged to hope and expect
better things - they will subconsciously SEEK and (often) CBTAIN t hem
It is a great psychological |aw that 'whatever you seek (if |ogical) you
will receive - if you strive hard enough.' This bears out the old axi om
that 'nothing is inpossible.'

If the client is led to believe and expect inproved conditions, their
frame of mind is conducive to this | MPMROVEMENT. The reader has an
obligation to HELP every client to the best of his ability. Unfortunately,
as in many professions, sometimes the individual is nore interested in

extracting dollars fromthe client's pockets w thout regard to giving worth
inreturn.



Renenber, the client has faith and confidence in you - the cold
reader, else the interviewwould never have occurred. Being enotionally
upset, and buoyed up by the belief and confidence you (or your adverti sing)
have inspired, the client is usually very pliable in the hands of an
experienced reader.

Realize that your client TH NKS you KNONnore about themand their
troubles than you actually do. The reader tal ks about ABSTRACT subjects
KNONVNGY - and the client THNKS the reader is fully appraised of the
situation. The cold reader can talk abstractly and vaguel y, yet convey
pl enty of meaning.

The reader always talks fast - that is part of his trade. Arapid
flow of speech is difficult to remenber and confuses the client. After-
wards, the client will recall various things that the reader referred to
and many subj ects that were NOT discussed, yet the vivid imagination and
eagerness of the client will conjure up a situation that will appear in
their mnd as a real mracle.

If the reader gets off on the wong track, the clients reactions
will tell him and he reverses his procedure or story. Thru out the
readi ng, he can say, "If at any tine, | have made ONE i nportant error,
pl ease correct ne." By repeating this line several tines during the

reading, it becones fixed in the client's mind, and beconmes accepted as
a fact.

Actually, the reader need not nake any inportant errors, because
he can correct his patter at any tine when reaction tells himhe is wong -
and before the inportant error occurs.

In order for the CLIENT to talk, the reader need only ask a direct
QUESTION, such as "Do you believe in luck?" or - "If there is a death
or accident in your imrediate famly, do you wish ne to tell you?"
Questions scattered thru out the reading will bring response and get the
client into TELLING the reader the secret problens. The snart reader
cat al ogues these thoughts, later re-tells themto the client - and al so
tosses inaline like this - "Renenber, | told you about that alittle
while ago." Wether or NOT, the reader gave that information previously
is of little consequence, BUT the client will usually accept it as fact.

The professional reader always AVO DS an audi ence. He works to the
i ndividual ONLY. Therefore, he cannot be quoted as to what he did or did
not say. Conparative notes cannot be nmade to tear down his reading at a
| ater study.

It iswell froma legal standpoint that the reader include remarks
of this kind in his reading. "Please understand that | claimno super-
natural powers in conjunction with ny work. Wat | do is only the result
of years of study and concentration."



The above gives the reader a certain degree of |egal safeness,
even though there are no witnesses to hear the remarks. It is neaning-
less as far as the client is concerned, because whatever the reader
disclains, the client KNOAS the reader nust have great powers!

e of the best ways to LEARN to be a good cold reader is to prac-
tice giving cold readings. This is a nental procedure which can be
carried on many hours of the day, and wi thout disturbing your nornal
routine.

On street cars, buses, restaurants, theatres - wherever people
gat her, scrutinize people carefully. Pick out one subject at a time
| magi ne that person as your client. First, analyze this individual -
classify them Try to guess their vocation - marital status - position
inlife - religion - and their inner thoughts and probl ens.

Wil e you may not be able to check the results of this diagnosis,
this will prove valuable training. Mentally, you give various people a

‘cold reading'. You can practice then on your friends and acquai ntances,
and to a certain degree, check the results of your studies. This can be
done when first naki ng acquai ntances - later association will bear out or

refute your nental search

The reader should read the newspapers - study the photos in the
papers and magazi nes. Endeavor to place your own analysis on cri nes,
nmurders, crims of passion and all sort of human behavior. Seek the
reason WHY these things occur - the MOTI VE behind the story. Such prac-
tice will give you nuch INSIGHT into the lives of your fellow conpanions.

Peopl e who cone in contact daily with the public, such as clerks,
teachers, salesnen, etc., soon learn to 'size up people'. It is an in-
tensely interesting study and pays big dividends to the individual.

Strange as it may seem nost professional readers depend on
REPEAT TRADE, and in order to bring the client back again and agai n,
the reader nust give SOMETH NG for the client's noney. For repeat
busi ness, the client nust be 'taught' to depend absolutely on the read-
er's guidance, to defer decisions until the reader can be consulted - to
leave all responsibilities in the hands of the readers.



PART 111

FORMULA FCR OOLD READI NGS

Such a formula will touch upon the basic problens of every individ-
ual, and create a very intriguing reading. There is an exploratory open-
ing, followed by a thunb-nail character analysis. Then the readi ng sw ngs
into high speed, as it passes to the main subject of interest. Briefly,
love and friendships (and enemi es); noney and gain; obstacles in the path!
Health and | oss, travel, news, dangers and desires. A dash of nystery
dealing with future events, a sol emn warning and sone good advice. The
reading is closed with the client still in awe and suspense - which may
result in another visit.

Renenber, the case histories of thousands of visits to the cold
reader and psychiatrist SHOMS that the visit was induced by a FEELI NG
of FRUSTRATION for not having been able to attain ideals, fulfill
anbitions, realize goals and get ahead in their work. This has resulted
in a tendency on the part of these people to withdraw fromreality, to
becone suspi ci ous of others.

Sex, as stated several tines before, produces a great deal of anx-
iety and trouble in this old world of ours. This is especially a great
deal of shamand confusion about sex, revealed particularly by wonen. Wile
nmany clients were induced to seek consultations because of narital
differences, it was later revealed that practically all visitors displayed
narital dissatisfaction or difficulties.

Everything in the orb of the life of a human is either DESI RED or
PCSSESSED. Basically, ALL problens revolve around this vital statement.
Love, health, wealth, prestige, travel, etc., is either desired or
possessed. If not possessed, it is desired, consequently a problemis
presented as to HONit can be obtained. |f POSSESSED, possession of these
desires always present worry and anxiety if the possession is to continue,
and other ideals associated with the possession will continue on a snooth
pl ane.

FEAR is a tremendous factor associated with all human lives. Fear
is sponsored by thoughts of suspicion, loss, guilt and retribution. Fear
of loss of the things DESI RED or POSSESSED.

Loss of sonething desired or possessed rmay be real or | NAG NARY.
FEAR OF LCSS is sonetimes stronger than actual |oss. W en a |oss occurs,
even though only in the imagination, the cycle begins all over again -
desire to possess or find a suitable substitute. Wen a LCSS occurs, it
nust be agai n possessed, or repl aced.

Loss - whether of naterial possessions, or of hopes and desires -



cause frustrations and enotional disturbances. Fear hei ghtens these
enotions, creates despondency, suspicion, jealousy, and nervous

di sorders. Superstition is based on FEAR psychol ogy, and while pre-
dom nate anong the |less educated, it is a natural trait.

Briefly, the cold reading can be summari zed as an ANALYSI S and
PATTER STCRY of the client's DESI RES, PCSSESSI ONS and FEARS. As the
aut hor deens this one of the nost | MPCRTANT STATEMENTS IN TH S TEXT,
pl ease read this paragraph again!
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Here are the subjects to be considered in the conposite 'cold

readi ng' - depending on the individual client.
1. The present time
2. Personal magnetism- charm- control over others
3. Investnents - partnerships - enpl oyment
4. Best friends - obstacles in pathway
5. Age of life - sickness to | ook out for -accidents
6. Enenmies that bear watching - undecided state of m nd
7. Psychic powers - prenonitions - judgnent of nature
8. Marriages - noney conditions
9. Varnings

10. A change in affairs - trips
11. Surprises - fortunate years, nonths, dates and days
12. The cause of all unfavorable affairs - changes and results

These topics are then BLENDED into the patter story of reading, nuch
inthe follow ng fashion, which is here given as a GUDE to the student.
The reader will observe that a great portion of the reading can apply to
anyone - including yourself - and by benefit of observation of the indiv-
idual client, it is personalized and made to FIT.



THE OQOLD READI NG

"M/ friend, please be seated. | amglad that you have taken this
opportunity to consult with me, because | definitely feel that | can
touch upon the conditions that trouble you, and help you overcone this
situation. At the present tine, you are troubled and of a confused ni nd.
You don't appear to know whet her exactly which way to turn, and you
realize that soon you will have to nmake an inportant decision. R ght now,
situations do call for a clear thinking and | ogical decisions. | see
you wal ki ng down a path - may | suggest that it is a lonely path, because
you wal k alone with your thoughts. The path divides into two paths - and
you don't know which to follow"

"Things are not progressing so well for you domestically and in fi-
nancial affairs. |In a manner of speaking you seemto be held back -
al ways just short of your goal. For your efforts and energy expended,
you do not feel you are making the proper progress. You feel that cir-
cunst ances surroundi ng you are not favorable or evil, and you want to
throw of f this yolk, and express your true self."

"l do see others about you - nmany people, nost of whomyou can
regard as true friends. However, there is ONE person that stands out.
This person seens to have a great deal of influence over you - and that
is the source of sonme of your worry and anxiety."

"However, let me say that worry never renedied any situation, only
nakes it worse. It is going to be necessary that we reach the bottom of
this trouble, carefully analyze it and put you on the straight path.
This disturbing el enent has caused you much frustration, delays and
uncertainties in your pathway."

"Your personal magnetismis quite strong, and has been a big factor
i n overcom ng rmany adverse influences. You do possess a power to charm
and fascinate others with whomyou cone in contact, yet you are nost
susceptible to the influences of others - and not always for your own
good. You are now in a cycle of unsettled conditions, which is slowy but
surely changing for the better. However, rather than to just 'wait and
see what happens', you must settle your nind by |ogical decisions and
action. You are still - 'MNaster of your Fate - Captain of your Soul' -
if youwll but heed ny words."

"First, a fewwords of advice - | perceive a figure about you,
which indicates a long span of life. It is quite probable youw !l live
| onger than nost nenbers of your famly - possibly to the age of 80 to
85 years. Your life will always be narked with certain ninor ups and
downs. Your life should be reasonably free of personal injuries, serious
illness and accidents. Precautions should be taken to avoid a very ner-
vous di sturbing condition, some stomach disorders and a gl andul ar di stur-



bance later on. By the proper living and care, nost of these things will
take care of thenselves."

"You are concerned about financial conditions, which have never
proven entirely satisfactory to you. You wish to inprove this situation,
but feel you have been restrained, and that it is beyond your reach. As
| previously told you, the unfortunate cycle of life is now passing, and
conditions are far better in the near future for you. | see inproved
financial conditions - nore noney coning to you thru better conditions.
Part of this will be brought about thru a new friend, who will do rmuch to
help you. This party will soon recognize and learn to |ean upon you."

"lInvestments made later on, especially along the lines of property
and real estate, should prove nost beneficial to you. Once you have over-
cone this feeling of uncertainty and frustration, you will be quite com
petent to nmanage your own affairs, and thus should progress. A change a
little later on is denoted, and shoul d prove nmost beneficial to you."

"A@ancing back into your life, | see you as a person who has suffered
by a near tragedy or great |loss. This was either experienced by you or
soneone very near to you. There have been nmonents of tears and sorrow -
that dread feeling of frustration. As you grow ol der, you have becone nore
bal anced and are now determned to forge your path to greater happiness
and contentrent."

"The opposite sex are friendlier to you, than your own sex, and |
see how this one - maybe two, persons whose influence has strongly acted
upon your mind. 1Is not this person very near and dear to you? (QUESTICN)
I thought so. Downinyour heart you feel that much has been denied you.
You appear to live a sort of double |life - one physical, and the other
nmental or inaginary."

"I want you to pull yourself back to reality - to carefully study the
situation, as it actually exists. | see your judgment coming to the fore
with sound, l|ogical decisions that will bring about many of your secret
desires and anbitions."

There appears to be sonething - something that you just can't put
your finger on - that keeps this person frombeing nearer to you. It
seens no matter how hard you try to please this person - that your eff-
orts are not appreciated. This is not exactly so - for this person is
natural |y adapted to you, and coul d nake your life very happy. This
person is influenced by others in a manner that is not exactly favorable
to you. This adverse influence can be renoved."

"l get another person (nman or wonman) of mediumheight - with dark
hair. You have never really been sure this personis a true friend, and
| might add that you are in danger of being deceived by this person. |
believe your own intuition tells you this! |Is that true?"



"There is another person - fairer, and with light hair that pre-
sents a nost favorable influence and friendship. This person should be
cultivated, as they can mean much to you in the future. There are nany
peopl e around you who are jeal ous of you and your success. Wile they
are not in position to cause serious trouble, they certainly bear watch-
ing. As this cycle of life proceeds, your judgment will becone nore sound
and dependable. You will then nake decisions without being plagued with
confusion of mnd - not know ng which way to turn.”

"You appear to possess considerable psychic ability and shoul d,
once you have overcone these negative thoughts and nental confusion, be
able to help others with this great gift. Your inpressions and prenoni -
tions are nearly always correct, but you do not follow them Therein,
lies sone of your difficulties. You should al ways be heedful of these
i npressi ons and war ni ngs, as they can rmake your path thru life much
brighter, happier and nore successful. Such psychic inpressions shoul d
enabl e you to avoi d much deceit and unhappi ness."

"Mre than one marriage is indicated in your life. e that is
noder at el y successful, yet lacking in many things you desire - the other
a successful nmarriage. There is some noney connected with you, and
perceive that you will cone into possession of money, not a great amount,
but certainly substantial enough to be greatly appreciated and utilized.
There will be delays, disputes and possibly sone |egal action before this
is consummated. There is significance of inportance surrounding the
signing of a paper, which appears to be a | egal docurment. | do not
bel i eve you recogni ze this situation at this tine - but will later on."

"Youw |l very shortly receive sone news that will surprise you.
Not especially bad news, or good, although it could have a very signifi-
cant bearing on your life. This appears to cone to you thru word of

mouth. I n the meantime, soneone appears to be watching you cl osely, so
be on your guard."

"Very soon you will receive a letter bringing glad tidings, or an
invitation to you. Alittle later inlife, | foresee considerable trave
for you. Travel greater than enjoyed by the average person. This nove-
ment will bring you in contact with many new fri ends and acquai nt ances,
which will contribute much to your pleasure and wel fare."

"Wiile there are several disturbances of the heart - | am speaking
of affairs of the heart and not illness - | do feel that |ove surrounds
you, and eventually will nmake up for all you feel you have m ssed earlier
inlife. Everyone is entitled to certain amounts of happi ness, and this,
t 0o, can be yours."

"When things do not go 'right', you beconme very di sappoi nted and
nel ancholy. This is a very disturbing factor, and hinders your progress
as well as threatens your health. You appear to all ow your enotions to



run fromthe very heights to the |owest depths. Mre than once the
thoughts of suicide has entered your mind. This is perhaps natural due
to an enotionally disturbed mnd, and naturally you should not permt

yoursel f to harbor negative and distressing thoughts. They are nost
harnful . "

"The present year can be deened a good year for you, however, the
three succeedi ng years should of fer you nore than you have enjoyed in
the past. During 19—, however, beware of illness, especially nervous
di sorders. The figure two doninates your life, which is indicative of
the two marriages | nentioned. Busi ness changes, transactions and
undertaki ngs should be made early in the week. These days appear the
nmost auspicious for you. The best day of the week is Monday. You
shoul d eventual Iy acquire considerable wealth, and | do not see you in
want, or distress in any way."

"To return to the present, the influence which now surrounds you
i's what psychol ogi sts term'antagonistic influences', and causes you
to feel blue, defeated and di scouraged. This is because surroundi ng
occult influences woul d harnoni ze your life and bring about your fondest
desires. It would bring you an idealistic state of | ove, harnony,
happi ness and success - everything that is desired by you."

"Now, if you have any specific questions that | have not touched
upon in this reading, you have the privilege of asking them- but first
pl ease concentrate your mind on your first and nost inportant question
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After the client has heard the above reading - applied, of course,
to the individual - they are confused as to what was actually said, and
will come forward with direct questions for further clarification. It
is here the reader drives hone the inportant points, which are |ong
renmenbered by the client.

The above reading is given only as GENERAL PATTER |ines, built
upon the frame work of the twelve general divisions. It is far from
all inclusive, as every reading will be different planned directly upon
the reader's anal yzation of the client.

This SAWLE reading is GENERAL in material, because it is not upon

any individual. The stop and go signs will be revealed in the client's
reactions.

To suppl ement the above sanple reading, here are many fine patter
lines and paragraphs that should be used, as the reader sees fit.
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SUPPLEMENTAL PATTER

"You appear to be a highly enotional type of person. At one nom
ent you are at the height of elation, and the next deep in despair. As
a consequence, you do really love, life, and while its course is diffi-
cult at times, life has its conpensations for you."

kkkkkkkkhkkhkkhkk*%x

"l can perceive nodest, yes, nmbdest beginnings. Early inlife, |
see you experienced many difficulties - nost of which were al nost beyond
your capabilities. In fact, there was at |east one occasion early in
life, when it becane doubtful if you would go on. You experienced con-
si der abl e unhappi ness - and were alone nany times with your own thoughts.
As you grew ol der, other outside influences began to nmake an inpression

onyour life, and | see one person - a true friend, who hel ped you a
great deal ."

kkkkkkhkkhkkhkkkkk*k

"You are a person with intense love enotions. You do not like a
great many people - not that you are not on friendly terns with many,
but you choose your friends carefully. Wen you |ike someone, you
really like themwith all your heart - not for what they mght do for
you. This intense sincerity and affection has brought you nany sorrows,
but youw Il profit fromthese experiences.

kkkkkkkikkhkkhkkkk*k

"You appear to be in doubt of even your own affections. You are
quite fickle at this tinme, and | perceive that you feel you have been
hurt by another near and dear to you. | feel that | nust concede this
fact, but you shoul d dismss these negative thoughts fromyour m nd.
You shoul d endeavor to place your affections el sewhere, and not dwel
too much on the past."

kkkkkkhkkhkkkkkk*k

"You appear to be possessed with many fears and anxieties, nost
of which, | would like to add are inmaginary. Mst of the things you
fear and worry about never happen. You bring a great deal of worry and
trouble into your own life - and needl essly."

khkkkkkhkhkkkkkhk*k

"Your problemis a problemof the heart. You stand on the brink
of uncertainty. You don't know which way to turn. You wonder if this
party really |loves you and what will be the eventual outcone. |t appears
to ne that you care far nore for this person than they do for you. Your



| ove enotions are nore intense, and | amafraid you are preparing your -
self for a big 'letdown', which you now recogni ze as the truth, down
deep in your heart."

kkkkkkhkhkikhkkhk*

"There was a sad loss in your |ife; soneone very near and dear to
you. This was a big shock, though not wholly unexpected. Wile other
conpensations have partially offset this |l oss, you still sense it. You
nmust learn to place these thoughts in the back of your m nd, and seek
with greater zest further conpensations. Your loss nowis purely spiri-
tual and nental ."

kkkkkikkkhkkikkikkk*%

"Stubbornness - | mght say - even plain bull headedness - have
greatly restricted your progress - not only in the business, but social
world. Wile this is anatural trait with you, it can be overcone to
your great distinct advantage. Don't be afraid to admt sonething when
you are wong - even if you only adnit it to yourself. Don't be so
critical of others. Look for the better things in those with whomyou
cone in contact."

kkhkkkhkkkkkkkkk*k

"Not too long ago, inyour life, | see a serious |love affair. ne
that did not turn out exactly as you had hoped. This rmade you quite
cynical and bitter for a while, but you have |earned to overcone this
feeling. Ether soneone was nadly in love with you, and you were with
them There was a third person in the picture, whose influence exten-
ded over this affair, and caused it to eventually termnate.”

ER R R Ik Ik Sk b Sk b b Sk

"You seemto pass thru life, always seeking sonething that appears
just beyond your goal. In nmany cases, you have not been aware of this
evasive goal - just an inner restlessness and rebellion against your |ot.
You have felt that evil or bad luck surrounded you - and held you back.
This is partially true and partially an alibi for your own shortcom ngs."

kkhkkkhkkkkkkkkk*k

"There appears to be a person in your life that has a very profound
effect upon you. This influence puzzles you, but let me say it is a bene-
ficial influence. You should cultivate it."

ER R R Ik Ik Sk b Sk bk kS

"It is better that you realize your conditions as they actually exi st



instead of living in an inmaginary world, day dreamng. Face the present
facts, and work, toward correcting this situation. It is not beyond your
power to do so."

kkkkhkkhkkkkkhkhkx*k

"A showdown appears in your life, indicative of sone serious illness
or accident. | do not knowif this occurred to you, or soneone very near
and dear to you. No matter the showdown and shadow was there and death
was very closely averted."

kkkkkhkkhkkkkhkkhkhkk*x

"Some | osses are shown three to five years hence. This could nean
financial or very personal in nature. This nay be countered by w se and
careful judgnent in the future. Be especially careful in noney matters,
cl ose busi ness associations or in dealings with relatives."

kkkkhkkkkkhkhkkkk*k

"Right now, you are timely contenplating the possibility of chang-
ing your job. You have been at it along time, and your soul craves a ..
change. Wiile | amnot going to recommend a change, | do see this im
pul se becom ng stronger, and eventually you will nake this change, which
| mght add, should prove beneficial to you."

khkkkkhkkkkhkhkkk*k

"You are very nuch worried about your health - there appears to
be sone basis for this worry, and also you are allow ng your inagination
to run away with your logic. You are discouraged because your doctor
hasn't been able to do nore for you - you have reached a point where
your confidence in your doctor is almst gone. This is an unfortunate
situation, and because you no |onger have confidence in him | do be-
lieve a change of physicians would hel p you. However, you nust be

patient, and stop worrying. You can do nuch for yourself - and | amsure
i nproverment is certain for you."

khkkkkhkkkkhkhkk*k

"There is a thought in the back of your nmind that someday you nay
inherit some noney. This thought is not too strong or well forned.
Perhaps | should say it is a HOPE. Yes, | do see a fewyears in the future
that sonme nmoney will conme to you thru a legacy or inheritance. This may

prove to be unexpected, and froma source that you do not even suspect at
the present.”

khkkkkhkkhkkkkhkhkhkx*k

"Regarding the recovery of your noney, it appears to me that this is



a good case for a lawer, rather than a reader. | feel that only by taking
drastic legal action will you be able to recover your funds."

kkhkkhkkkhkkhkhkhkkk*k

"Your great desire to own your own horme will be fulfilled. This
may be difficult for you to perceive at this time, as | see many di sappoi nt -
ments in this respect in the past. However, never give up this goal - be-
cause it will naterialize, and sooner than you think.

kkkkkkkhkkkkkkx

"You have lost a piece of jewelry and greatly desire its recovery.
Let me ask you a question. Your nind tells ne that you feel you did not
lose this jewelry thru carel essness, but that it was taken - stolen from
you. Isn't that right? Not only that, but you have a person in m nd
at this nonment that you strongly suspect took this jewelry. Let ne say
you are doing this person a grave injustice by your suspicions. | see
that it was lost thru your own carel essness, and that it is now beyond
recovery."

kkkkkhkkkhkhkkk*k

"There are tines when, deep down in your heart, you wonder about
your mate. |s your husband true to you? You knowyou are a little
jealous, and do let your imagination run freely. | see no reason why
you worry on that point, as | amsure your husband | oves you very nmuch.
In the meantine, realize he has nany probl ens on his mnd, and perhaps
for that reason, is not as attentive as you would Iike."

khkkkkhkkkkhkhkk*k

"You are wondering about this boy. You are not quite sure of him
R ght? You wonder if youw !l ever be man and wife. And if so, live
happily. It is apparent that you think nore of himthan he does of you.
| doubt very much if this affair will turn into anything serious. Regard
himas a good friend. Very shortly, | see another man coning into your
life, tall, handsone. He will nmake a violent inpression on you - and in
your heart, youwll realize, '"Here at last, is ny Prince Charmng."

kkkkkhkkkkhkhkkk*k

"While I do not wish to worry you, | think | should warn you agai nst
accidents and personal injury - especially during the latter part of the
year. [Exercise extrene caution at all tinmes, especially in regards vehi -
cles and in transportation.”

kkkkhkkkkkikkkkk*x

"You are very much concerned about your children - one in particular.



This child presents many problens to you - in fact, | see your refer-

ence and words, ‘'problemchild . | do believe much of this condition
can be overcone by you thru a better understanding and greater affection
toward the child. | amsure, with the passing of time, this child wll

grow to adulthood, and later in life nake you very proud of him"

"Do not try to suppress the plans of your daughter (or son) in this
pl anned marriage. Any interference on your part will be greatly re-
sented, and only conplicate nature. | urge a 'hands off policy and |
am sure everything will work out alright."

kkhkkkkkkhkhkkkkk*

"Madame, you are well aware of the marital situation in your hone.
It is apparent that you are very nuch dissatisfied with conditions, and
you don't know which way to turn. | amnot going to advise you what to
do, but | will say that with the passing of each day you are approaching
a climx, which your better judgrment will dictate the best and proper
course for you to follow. Happiness is the birthright of everyone - and
it will come to you sooner than you think".

*khkkkkkkhkhkkkkk*k

"Wth the advent of a new cycle, which you are about to enter, your

path will bring you into sunlight, and spiritual warnth that you never
expected to know. Geat spiritual riches are in store for you. Mich of
the di sappointments, trial and tribulations will be overshadowed by this

great new experience."

kkkkkhkkhkkhkhkkhkkhkk

"My friend, early in your childhood, | can see you falling. You
may not even recall this particular fall, but | see that it has left a
mar k upon you - A SCAR ON YOUR LEFT KNEE! Are you aware of it? [If not,
LOOK AND SEE NOW - or when you return home." This is a SENSATI ONAL
PUNCH and wi I | hit 99 out of 100 tines. It is an old gag to the 'cold
reader', as it is based on the fact that practically EVERY PERSON, at

sone time or another, suffers a fall, and will endeavor to protect them
selve with the LEFT KNEE, and thus suffer an abrasion, which will |eave
a scar that will remain thru out life. Check - look carefully at YOUR

own | eft knee!
ASTROLOG CAL PATTER LI NES
The serious woul d-be reader m ght well consider making a very brief

study of Astrology. At least, to learn the different signs of the Zodi ac,
and the general characteristics of each sign. A short thunbnail sketch of



the various signs provides excellent descriptive patter, and strangely
enough, these readings are quite accurate!

For instance ARES is the sign governing persons born between March
21st and April 19th. Persons born under this sign are indeed fortunate.
Their nature is strong and inpetuous, and with an inborn desire to
command and | ead. They are keen, witty and head-strong. Their chief
faults are fickleness, inpatience and anger. They |love to engage in
great enterprises and have keen foresight. The astral color is blue;
lucky gem dianond; June and July are the favorable nonths, Leo and Sag-
ittarius are harnoni ous signs for marriage.

This brief thunbnail sketch delivered to practically any person
born under the Aries signwill ringwith a favorable reaction. So will
ot her astrol ogical data on the other signs prove nost valuable in the
reader's vocabulary. This information can be obtained frompractically
any astrol ogi cal publication covering general characteristics of the
signs, or fromthe Nel son Enterprises.

FACTCRS THAT UPSET THE NCORVAL
PATTERN CF LI FE

The normal desires in life are contentrment, security, |ove, gain,
progress and prestige.

Anything that upsets these norrmal desires interferes with the
smooth pattern of life. The inability to acquire these desires, or re-
tain themcauses frustration, instability and a thousand one perpl exi ng
probl ens.

Fear, suspicion, worry, anxiety, greed guilt and breaches of our
nornmal code are all NEGATIVE factors, and contribute to the destructions
of the natural desires and goals. Al are presented in the NOCRVAL pattern
of life, innmore or less degree. It is when these factors are not held
in check that a troubled mnd results.

And when peopl e endeavor to live together in our conplex society,
such problens are bound to occur. Qur greatest (and practically all)
our problens are caused by our association with others.

To understand sone of these inportant and disrupting factors, take
a lesson fromour D VCRCE courts. A noted phil osopher once said,
"The course of true |ove never runs snooth.” Records and statistica
reports show that the cause of narriage failures can be attributed bas-
ically because one or both parties have |ost | NTEREST

The reason for this loss of interest or frustration nay be sumred
up in three categories. First and forenmost is sex. That is the |ack of



of proper understanding of the sex function, or the lack of proper SEX-
BALANCE. The second reason may be termed FINANCIAL and all it inplies.
Third, but not |east, are outside influences - relatives, friends (and
enenmies) and the inability of the marriage partners to adjust their lives
to their own limtations

These three PRI MARY reasons for failure of the individual to adjust
his life need not be confined to MARRI ED people. The reasons equally
apply to everybody. The love enption, including sex, is universal,
and its driving source second to hunger. Because the enotion is deeply
felt, any disruption to the snmooth running of the love-life (referred to in
its broadest terns) is bound to cause serious repercussions.

The second classification - financial - is |ikew se very inportant.
It is only natural that the AVERAGE person seeks progress, financial gain
recognition and prestige. The individual does not like to see others
out - perform and achi eve greater achievenents. To fail to achieve your
rightful 'place in the sun' is to acquire a sense of instability, inferior-
ity and sel f-reproach.

The third classification may be further defined as surrounding in-
fluences. This not only nmeans the influences of other PEOPLE, but
environnent. Environnment is an inportant factor, as nuch of it 'rubs
of f on an individual, especially early in life.

I ndi vi dual s can beconme very restless and dissatisfied with life by
noting the progress of countless thousands of people who have attained
greater success and material gain, and by the realization of apparent
unfai rness of governnent, noral and | egal codes that daily confront us.
Such individuals, which have not found the happy faculty of ADJUSTI NG
their own lives are apt to feel DEPRESSED, blam ng not thenselves for
their shortcomngs and failures, but other people and circunmstances.
This is an easy, but cowardly, nanner of self-alibi

The reader should PROBE these disrupting factors, and SYMPATH ZE
with the client. This is extremely pleasant to the client, and places
the reader and the client on friendly and confidential terns. It is
wel | that the conscientious reader should synpathize with the client,
and THEN endeavor to help the client CORRECT these NEGATI VE THOUGHTS.

A woman (or man to a lesser degree) who is mentally and spriti-
ually HURT many times will conpletely change their outlook on life and
character. This 'hurt' if permtted to continue will develop into a
phobia - and seeks, relief, peculiarly, thru hurting soneone el se.

A perfect illustration of this point! A happily married woman's
hone is broken up (so she thinks) by another woman. She is nore bitter
toward the WOMAN than her HUSBAND, though the husband may be equal ly
guilty in the matter. Her resentnent is directed toward her own sex,
never realizing that maybe SHE is responsible for the triangle.

- 35 -



Her nmoral outlook on life is apt to change to a point where she will
seek association with other married men, again levelling her revenge
towards her own sex. \What was norally wong before, is no |onger w ong
now!

It is a universal trait to blane OTHERS, rather than to seek an hon-
est exami nation of the true situation. Mny tinmes the truth is ugly -
but the reader should tend to SUSPECT this, but not always tell it.



RE- ACTI ONS AND BACK- TRACKI NG

"I see that you are very much concerned about soneone near and
dear to you. Your HUSBAND is giving you some anxiety, isn't that
correct? (The client's eyes widen - a bullseye). There is another
person, a woman? (WRONG - the eyes narrow - try another track). About
this noney. There is some uncertainty about husband and noney - about
his ability to make and retain it. (The eyes widen again). There seens to
be a lack of will power - of responsibility. This weakness does not seem
to center about other wonen, but he does like to drink and ganble. This
concerns you, not so much for yourself - for | see you are not vain and
greedy like so many worren. (This FLATTERY softens themup). Both for
you, the famly and the future. (Reaction here brings synpathy and con-
firmation) . You see | have read these negative thoughts in your m nd.
| can see you crying many times (a slight nod). You dearly |ove your
husband, and you appear afraid of him"

The nore worried the client, the nore this person wants to tell
and share this msery with another. The reader |lowers the guard of the
client in his opening and explanatory remarks - and the client is apt
to confide their innernmost problems to the reader. "I am SO glad that
you came to see ne - | can see the worry, trials and tribul ations that
you have been thru. You poor, but BRAVE worman, etc.".

Reactions will be reveal ed by word of nouth, facial expressions,
novenent of the hands, figiting in the chair, posture in chair, breathing,
rel axation or tenseness of the body and a mllion and one SI GN FI CANT
signs made by the client SUBCONSO QUSLY. WATCH FCR THEM

Thus, if errors are nmade, they can be corrected and retracted
BEFCRE they becore noticeable. The client is NOT apt to detect these
mnor false starts, but to remenber only the factors that they RECOGN ZE.

A spiteful wonan has a tell-tale |line around her nouth and other
vivid indications in her FACE This type of person seeks synpathy and
soft-soap. "YQU have suffered a great deal thru malicious and ill-tem
pered persons around you. You have been the victimof the influences of
ot hers, much to your detrinment. You are too trusting and generous."
That is the way the client likes to see herself.

The sel f-righteous person (either sex) wears a curious, cool smrk.
"You have a fine and sensitive nature. You appear very much disturbed by
surroundi ng influences and conditions - you tend to live within yourself -
to keep al oof of others." Thus the reader describes the client as the
client sees hinself.

The bad-tenpered nman indicates his disposition by the nostrils and
lips. "You are by nature inpetuous, sensitive and easily disturbed by



unfairness. The apparent |ack of understanding by those near you has
caused you to keep yourself under firmcontrol - your enotions pent-up".
That is what the client thinks of hinself - his wife's opinion is un-
doubtedly the contrary.

To describe a woman's friend, describe HER physical |ikeness. The
cold reader should learn to describe people as they see THEMSELVES. The
man thinks HE is very clever and uni que; the wonan KNOAS she is.

"How to Read Heads and Faces" by James Coates (published by David
MKay and Co. , New York) is an excellent text book on facial analysis
and expressions. There are al so a nunber of other books available on
this inportant subject. Many will be found in your own public libraries.

I f, when reading, the reader will pause and hestitate, as though
debating whether to reveal an inportant (?) subject, the client wll
react to a natural fear. This is a deadly weapon used by many experi -
enced readers, to keep the client 'on edge'.

LSS is an inportant subject - it inplies FEAR of non-recovery.
In case of a lost article, it is first usually regarded as being ni s-
placed or 'lost' thru carel essness. Wen recovery is not prompt, SUS
PIOON creeps into the mind. Wsually, the client suspects a certain
person. This is a sure shot, but do not encourage this suspicion, |east
an i nnocent person suffer.

When the reader can deternm ne the whereabouts and circunstances
under whi ch certain articles, rings, thinbles, watches, pens, keys,
etc., are lost it may be advisable to give hope for recovery, as often
tines a nore diligent search will reveal their presence.

The reader, as he works and tal ks, should not appear to be studying
the client, but nust closely observe the client's reactions at all tines.



THE TECHN QUE G- THE COLD READER

APPLI ED TO THE STAGE MENTALI ST

Practically all stage nmentalists, when presenting a 'question and
answer' act, concern thenselves ONLY with giving ANSWERS to the
guestions. This type of presentation will be trenendously effective.

If properly done, BUT why should not the stage perforner add to his
EFFECTI VENESS by using sone of the technique of the COLD READER?

The stage perfornmer has the benefit of KNONNG the question and
sone of the details of the situation. He has the further advantage of
knowing the patron is not likely to GONTRADICT himpublicly if an error
is made. H's purpose is to inpress the BULK of the audience, rather
than the individual .

The stage perforner can not only answer the question, but build a
nost effective thunbnail 'cold reading around the patron - project the
Situation into the future, and predict the "arrival of a letter bearing
glad tidings, a newheart interest, an unexpected |egacy and ot her
pl easi ng expectations.' These need not be in the real mof fancy, as
careful analysis of the individual, plus the KNOMW question and a little
psychol ogy will reveal.

There are certain LIMTATIONS in regards the stage or platform
performance, but nmore | NTERESTING OOLCRFUL and PLEASANT ANSVEERS can
be given IF this technique is applied.

Much of the statistical background, facts of life and general
techni que, as herein outlined, can be utilized to great advantage by
the stage nentali st.

kkhkkhkkhkkhkkhkkhkkkkkk*x



PART |V

CASEI NG

It is true that many professional readers amass great wealth. In
our capitol, Washington, D.C and nany states in the Union, clairvo-
yants, crystal gazers, private readers, and card readers, soothsayers.
etc., are LICENSED to practi ce.

In practically every instance, the licenses are very expensive,
but apparently the readers feel they are granted free rein by virtue of
the license. MNaturally, excessive and outlandish clains are nade in
advertising leafl ets and newspaper adverti sing.

As a solid result, thousands of clients daily seek the services of
these self-styled advisors, nmoney by the nillions of dollars yearly pour
into their coffers.

Yet, the professional clairvoyant reader does not rmake his big
noney by just giving readings. There are nany readers who endeavor
to FRGHTEN rather than help their clients. This is known anong
the clan as 'caseing', or building up a case around the client. By per-
ceiving evil influences, msfortune, bad luck and all sortsof dire
situations in the life of the client - that need i medi ate CORRECTI O\

As the enotionally disturbed client is faced with greater disaster
and fear than that which inpelled himto consult the reader, the clients
are usually open for the 'case.' This dire situation will be explai ned
later.

Let it be distinctly understood here and now, that the author of
this text, does not favor or condone this type of skullduggery. However,
the noral or |legal aspect of 'caseing', will not be considered in this
text. This and the following information is given specifically with the
one thought in mnd to show how sone of the professional readers work
and to cover the subject of 'cold reading' as conpletely as possible.

Many of the readers who specialize in 'caseing’ do not feel that
they are doing any noral wong. They argue and truthfully, 'that a fool
and his noney are soon parted,' they claim'they might as well have the
noney as someone el se.' Further argunents, in a defensive vein,
charge many doctors, |awers, psychiatrists, instructors, teachers, etc.,
CASE CLIENTS IN THE SAME MVANNER, and keep them com ng back again for
further and needl ess services.

Their argunents are |logical, and true in many cases, but these ar-
gunents are strictly of a defensive nature - and if WRONG certainly one
wong does not justify another!



So much for the noral side of the argunment, and to make your
information on 'cold readings' as conpl ete as possible, here is how
the professional reader'cases his clients'.

Many years ago, while a youngster in Hgh School, the author con-
sulted a "nedium | don't recall WHY or for what reason | went to this
nmedi um other than some childhood problemor 'trouble' occurred. |
| acked the foresight and wisdomto consult with ny father, but | believe
it was SOMETH NG | was AFRAID he woul d find out.

| was ushered into a dirty, greasy room and sat uneasily in a

squeaky rocking chair across fromthe 'nediumi. He was a tall, gaunt,
hawk-faced nan. Even now, | can recall a certain sense of fear as |
faced the nedium = To nake a long story short, ten mnutes later

I left his dirty quarters, after having paid a dollar for the reading, and
FIVE DOLLARS for a special charmthat woul d CORRECT EVERYTH NG Not only
was it to erase all ny childish problens, but it would nake it possible
for me to avoid a crippling injury or even death - which the nedi umassur-
ed me woul d surely overtake ne - if | didn't buy the charmni

| shall never forget that experience. Though | was supposed to
return with additional five dollar payments, | never went back. 1 had
learned ny | esson - the hard way.

kkhkkhkkkhkkhkhkkhkhkkk*k

To be able to offer authentic informati on on how sone readers worKk,
the author has collected first-hand i nformati on, notes and even the case
"build-up" fromold time readers - who were interested in giving it to
me - for a fast buck!

The following are actual notes, taken fromthe inner sanctuns of
case readers; and undoubtedly appear here for the first time in print.
The 'case' follows the reading, who portends dire happenings and evil
influences in the life of the client. Quoting -

SPI EL FOR CASEI NG A SUCKER

"Lady, | always tell the truth - good or bad. |If it is bad | wll
advi se and hel p you overcone this problem Sone of ny clients go out
snmling and sone leave crying, but | tell themthe truth and try to give
themfacts, and not prom ses."

"My friend, you could get a reading every day of the year, but it
woul dn't help you. You don't benefit by having a doctor tell you that
you are sick, when you already knowit. Neither does it help you to be
told you have troubl es."

"My good, dear friend what you need is help and any spiritual psychic



who can tell you what your troubles are, as | have just done, can

help you. If the doctor can tell you what is wong with you then he can
treat you. You can see there is an invisible force around us all that
has a direct influence over our lives. |If you are not in harnony with
these forces then everything seens to work against you, instead of in
your favor. It's like a wheel with cogs, if they are slipping, then
there is no power or pull. Wat you definitely nust do is to have these

forces harnoni zed. You see, ny friend, the human nind is not nerely

an organic function of intelligence, but it is a dynamo of the greatest
radi ant force known in the universe. It can not only imagine things

or mentally create things, but can actually cause things to materialize.
Sonetimes you can concentrate on sonething yourself and cause it to
happen. You have al ways been able to overcone certai n obstacl es yourself,
but at the present tine there are too many in your way and you need
assistance. This man really cares for you (Note - this will cover busi-
ness deals as well as romance) but he is influenced by others. You

know he has been very close to you in the past and he was sincere in the
things he told you and you knew he was because you could feel it. You can
see | have a large clientele - there is a lady out there right now that
has a problemsinlar to yours." (It nakes an inpression to have severa
checks for one or two hundred dollars laying on your desk where they can
see them cash is too obvious.)

"My friend, | wouldn't take your case if | couldn't help you. Your
satisfaction is ny success. |If | help you then youw |l tell your friends.
However, | wouldn't want to nention the work | amdoing for you unti
| have finished. |f others are concentrating on this it's |ike another

station cutting in on the radi o".

"l only take ten or twelve cases at a tinme, but | have just finished
with a case, and can take yours if you will promse to cooperate - other-
wi se, | wouldn't consider it. | have to turn some people down occasional |y
because | know they woul dn't be cooperative. You know a doctor expects
you to followhis instructions, so it is the same with ne."

"M/ work is a gift - just as one is gifted for nusic. C course,
if he didn't study he woul d never becone a concert artist. | have added
to ny psychic abilities through travel and study in far off and nysterious
India and Tibet, often called the land of mracles by the few travelers
permtted to travel and study there.”

"There | have learned the secrets of these strangely gifted peopl e.
The rare wi sdomhi dden for thousands of years through the sages that
enables themto performmany anazing feats."

"I learned to use these forces in ny work and I do this at night

while you sleep. However, | would like for you to concentrate on ne just
before you retire and if you have a picture of this person bring it to ne."
(Note - if it is aclient of colour have thembring you a lock of their

hair to work. This inpresses them Keep thembusy doing something - and
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keep them supplied with occult literature. THE FEE - LET THEM ASK YQU.)

"You see, | ama nenber of the International Spiritual Church,
and the great white brotherhood of India. There are only two hundred
and seven nmenbers in Arerica and the parent church is in Los Angel es
County. "

"Wien | take a case | send your name, explaining your problem
to the parent church and they forward it to the other churches throughout
the country, and on a certain night, certain hour and certain mnute
we all concentrate - we cooperate with each other, and this is called
chain concentration."

"l have charged five hundred dollars a week for ny work, but they

could afford it, and didn't mnd paying it. However, | know you are no
mllionaire, however, | also knowthat getting this person back is worth
everything to you, isn't it? | donate a part of all the noney | take in

to the church. The noney is used in this great work, and every year at
our convention, one of the nenbers is sent to India and Ti bet for six
nonths to study. This, of course, is paid for out of the donations."

kkhkkhkkkkhkhkhkhkhkhkh*x

Don't ask too much at first - you mght chill her - you have to
feel her out. Sonetimes it's better to not ask too much at a tine, build
up their confidence, and let thempay you each week.

Tell thema doctor mght charge themfifty, one hundred or five
hundred but if he helps themit is worth everything to them- sone things
just don't have a price on them

After you have cased the sucker, tell themthat when you have
finished the work, if they wish to, they can give you another twenty-five
or fifty. This will inpress themthat you are nmaki ng a special effort
towork things out to the utnost satisfaction.

Don't ever tell a married wonman her husband has anot her woran.
(For obvious reasons). Just tell her he is influenced by other people.
Let her draw her own conclusions. He mght be bigger and tougher than
you ar e!

For the five dollar reading tell themthat you concentrate on their
probl ens at night and make notes of the inpressions you receive. Wen
they come back the next time have five or six envelopes with dates witten
on them on the table, Have two with her birthdate on top of the others,
so she will spot it. Have the other one conceal ed under the table, or
inyour coat. dve her alittle of the sane readi ng you gave her before,
then let her start talking. You will have a pad, and a short pencil ready
under the table - so start witing - tell her you have sonething in an
envel ope for her. Ask questions, nanes, etc., and wite her answers on the



pad. When she is finished, seal the notes in the envel ope, and go thru
the bunch as if you didn't see hers on top - like you are |ooking for
hers. O course, you now have the one containing the notes with the

ot hers, and when she tears it open, you have made another firmbeliever.
This is especially good to use with a case.

If you want to know just how nmuch nmoney they have, just say, "A
figure canme to ne last night while |I was concentrating on you, and
think | wote it down and sealed it with the notes | made." Then cone
right out and ask her how nmuch noney she has. Then write it on the pad
You can mss it a fewdollars, so it won't seemtoo good

Anyhow, you don't want to be nore than 99% perfect.

Never case nore than one, if they come in groups. |[|f you think
they are good prospects, date themback. |f possible get their car
licenses - you can get their name, and then with a city directory you
can really go to work.

If you are using the switch, have themwite one or two nanmes and
three of the nost inportant questions she can think of.

“"Now, this is to get to concentrating. | won't be able to go word
for word, but you will know what | amtalking about. Wite the full nane
because | mght just give you the initials. Now, if | were to give
you the initials - say, J.LM - WR. C. you probably wouldn't be able to
pl ace them off hand, but after you have witten them they are on your

mnd." None out of ten tines you have already given her one or nore
of the initials, after you give her the names, you can say - "Renenber,
| gave you that initial before you even thought of it - as a matter of
fact | had it before you sat down."

If you can hold your office down for six nonths or a year, take it
easy and have your clients to bring you a hundred dollar bill to concen-
trate. Tell her this man is having financial worries, and she will have
to leave this with you.

If you have a permanent office it is best to have a string of suckers
payi ng you five or ten bucks each week. Have them pay you twenty-five or
fifty down. Sooner or |ater soneone else will cone into their life if this
person doesn't, so just tell themyou knew this all the time and were worKk-
ing on it, but didn't want to tell her about himuntil the forces were
har noni zed.

If the client has been to another reader don't knock him He has
probably softened her for you. You just need to have a nobre convincing
spi el .

Here is a vicious trick enployed by sonme unscrupul ous spirit
medi uns. The scene is the medium s seance room filled usually by ol der



peopl e including many wi dows and wi dowers. To Mabel B - "M/ dear,

your departed husband is today standing by ny side. For a long tine,
he has sought contact with you. As he stands here and gazes upon your
face, | can see tears running down his face. He wants you to know how
wel | pleased he was with the funeral arrangenents you nmade. He says,
"tell Mabel the funeral was beautiful, and that he is very happy to be
on the other side.'

Author's Note - Even though the message is sone CONSCLATION to a
bereaved widow - it's a |ousy business!

THE END



SUPPLEMENT

| have long felt that | would like to do a sequel to this book, as
so nmuch nore infornmati on woul d be avail able. However, | feel this is a
good basic book and that only other sources of information regarding 'hunan
behavi or' need be consulted, if the reader wi shes to expand hi s educati on.

During the interval when this book was first witten a few years
ago and today, human nature hasn't changed (nuch), only the environment
and situations that becone a part of our daily |ife have changed. Qur
thinking may be a little different - nore liberal and selfish.

V¢ are subjected to a greater nunber of pressing circunstances
today, and perhaps react differently than in the past. People are nore
broadm nded; there is a laxity of our nmoral standards, we are confronted
with economc problens (finance) and our religious and spiritual stand-
ards are questionable. Racial tensions and an increasing rate of crine
affect every human. As a people we are influenced and pressured from
every side. Qeater freedomhas been attai ned by wonen, due to the chang-
ing time (public attitude) and the PILL.

Yes, world conditions (people' s behavior) are changing, for better
or worse, and it is up to the 'cold reader' to realize these factors and
change H'S thinking accordingly.

No one is 100%Happy all of the time, permanent, 24 hours a day,
day in and day out. There are constantly disturbing influences attacking
our frane of mnd. Very few people are conpletely satisfied with their
lives, and if given an opportunity to relive them would have taken a
di fferent approach.

Asked if | would change MY |ife, if the opportunity were possible,
ny answer is NO. . | have enjoyed a challenging and exciting life of
ny own choosing, and have no regrets. BUT if | had known what | know now,
| would have handled ny affairs (hindsight) a little differently, and I
amsatisfied that I could have attained the nmillionaire status.

If I were to be asked the nmost inportant factor in Human Behavi or
and the analysis thereof (today) | would unhesitatingly answer SEX, SEX,
SEX, SEX, - which is the second strongest instinct in humans. The first
strongest instinct is self-preservation, which includes hunger and thirst.

Whiet her you realize it or not, the sexual instinct plays a very im
portant part in everyone's daily life. Fulfillment can nean untol d happi -
ness (think of the person in |ove) whereas the lack of fulfillment can bring
on frustration and untold (indirectly) problens.

The term'sex' is here used in its broadest neaning - |ove, affection,



attraction, nmarriage and marital life. Sex problens (sonetinmes diffi-
cult to perceive or get any acknow edgenent) are directly or indirectly
responsi ble for 50% of the problens confronting the cold reader

Real i ze that today the divorce rate is nowone in three. An appal-
ling figure - something unheard of a fewyears ago. It is a part of our
"changing (attitude) times' and nust be accepted as a vital statistic.

One of the best sources of statistics on human sexual behavi or
is to be found in the KINSEY REPORTS, "Sexual Behavior in the Human Mal €'
and ' Sexual Behavior in the Human Fenmal e.' Both books are avail abl e
i n paper-backs at a very reasonable price. There are other sinilar books
avai l able or in your library.

I have just finished reading the one year study of sexual behavior
entitled, 'O Sex and Life in Sweden', conducted by the Royal GConmission
on Sex Education (governnent), and | find the statistics nore enlighten-
ing and startling. Wiile we are not basically interested in the behavior
of the Swedes, which is very liberal, much can be learned fromthis
authentic statistical study. |If youwere a 'cold reader in Sweden, this
report would be a nust.

If you are interested in further pursuing your studies of human
behavi or (and cold readi ng), these books offer a veritable gold m ne of
scientifically gathered statistics. And after digesting the antics of
your fellowmen and wonen, you may feel |ike divorcing youself fromthe
human race. You'll have a better understanding of your fellow partner
but that's what nakes the world around us.

Another thing, in this enlightened age, | believe people nore
readily will accept the efforts of the successful cold reader, and
"things nystical'. There has been so nuch in print about prophecy, ESP
and the ability of sone humans to divine the future. Under some circum
stances, | believe it possible for the 'cold reader' to give a success-
ful brief 'cold reading and having established his ability, then deli-
berately informthe sitter that they nay verbally ask several questions.
This nakes the reader's work much easier and establishes an en rapport
between the two parties. Actually, the sitter nmerely wants confirmation
of their own convictions - a sort of rubber stamp confirmation. And
then they follow the dictates of their own heart and have a 'fall' guy
if things do not later work out as they desired.

This suppl enental information should not be regarded as a ' phil o-
sophy di scourse', but as an appeal to 'jog' vyour inagination and nake
a further study of human sexual behavior', or further your education as
a successful 'cold reader’.
Robert Nel son, PS. D
February, 1969
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