


Satisfy your greedy knowledge—
answers to be compulsively devoured within

Whose wife was awarded the largest divorce settiemehistory-
$950 million plus property?
(see page 168)

What billionaire installed a pay telephone in hignsion for use by
his guests and put locking devices on all othemnplkan his house?
(see page 229)

Who transformed his six Rolls Royces into garbageks—and
why?
(see page 113)

Who responded to a bank official's letter offeramgistance by
writing, "Frankly, the best assistance you can gneeis to steal
some money from the account of one of your riclients and
credit it to mine"?
(see page 63)

What spectacular swindle caused Barbara Waltees) Alda,
Barbra
Streisand, the chairmen of Pepsico, Citicorp, aaddgal Electric to

collectively lose hundreds of thousands of dollars?
(see page 195)

What private party was held in 62 tents spread @@@racres
at a cost of $100 million?
(see page 124)

What cosmetics company manufactured a mascara
containing real cashmere?
(see page 166)
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Greed is good! Greed is right! Greed works!
Greed will save the U.S.A.!
—MICHAEL DOUGLAS,

in his Academy Award-winning
performance as Gordon Gekko in
Wall Street (1987)

Where there is too much,
something is missing.
—LEO ROSTEN, author



PROLOGUE

A teenager who was learning in school about moneg athics in the
working world asked his merchant father to explahe term "business
ethics."

"Well, son," said the father, "suppose a customeysba $100 item in
my store with a shiny new $100 bill. As he leavée tshop, 1 suddenly
realize he gave me not one but two $100 bills &hatstuck together.

"Now it becomes an issue of business ethics. 1 rasktmyself, 'Should
| tell my partner?" "

Money. It does strange things to us.

Among the passions, the lust for money is supretdalike sexual
lust, the mania for money can be constant and ungndNot even old
age assuages it. Age may even increase the intemes$t concern about
money and what it can buy.

And greed seems to be escalating in our day, wigmymreferring to
the 1980s as the Decade of Greed, although whate chefore and after
show human nature to be little different in otheres.

But what is seemingly different today is both thédegpread outburst
of greed—from the proliferation of $80,000 autosdai$10,000 wrist-
watches—and the increasing reaction of horror tchsmeedless or over-
done displays of consumption.

And what is also different is the growing dispatigtween the
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PROLOGUE

haves—who have even more than before and want stdte—and the
have-littles and the have-nots—who have increasednumbers but little
else.

What is this need fed by greed? Why are some iddals propelled
to accumulate ever more money and acquire ever npagsessions with
that money? And although wealth is not itself ansigf greed, what is
done or not done with that wealth often is. In to@mny instances, people
seem driven to amass more money than they can déwiligently
spend—and prove it by making lavish, unintelligeekpenditures. The
evidence of our times is clear: It is greed at sppged.

This book explores this phenomenon of money lusit #me odd ways
mankind deals with dollars. It shows the unusuascinating, humorous,
ironic, and—yes—tragic aspects about greed. Also display is a gallery
of the greedy, along with facts, stories, anecdotgsidies, statistics, and
quotes about how humanity has worked for, foughterovand abused
money. Here, too, are some of the more unusual hpdygical aspects of
money mania—extending even to those who in theiseniness are un-
able to properly enjoy their wealth.

And though The Complete Book of Greed* is certaimgt intended
to be a self-help book, it looks at some of the svély which people can
put the drive for money and possessions into petijge for a healthier
lifestyle. But despite the ability of many to caoitrthis major human
foible, the message is clear. with mankind, whenc@mes to material
gain, excess marks the spot.

*A word about the title of this work. No book carvee be complete about any subject.
The reference to 'complete’ in the title marks thathor's attempt to cover his topic
extensively in a greedy pursuit of having it allfeustrating and ultimately unachievable
goal whether it's in daily living or book writingThe author, though, hopes the result is
comprehensive if not complete.
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O, Lord, the sin,
Done for the
things there's

money in.

—JOHN MASEFIELD
(1878-1967), poet
laureate of England

C H AP TE R I

IN PURSUIT
OF EXCESS:

THE PLIGHT OF THE GREEDY
IN HISTORY

Eve and then Adam wanted more. Cain, their
son, coveted what his brother Abel had—and
got branded for life for his murderous greed.
The pharaohs built massive burial crypts
called pyramids and filled them with all man-
ner of gold in hopes of literally taking it with
them.

Babylonian emperors, Roman caesars,
Spanish monarchs, French kings, English roy-
alty, Russian czars, Persian shahs—they all
pursued extravagant lifestyles and built costly
monuments to themselves that eventually led
to their demise or their country's dissolution.
Gold and silver proved to be very precious
metals to these leaders, but their subjects have
proven to be no less enthralled. Diamonds and
furs, gilded mansions and glistening pearls,
sumptuous banquets and sleek yachts—all
have fascinated all manner of mankind
through the ages, and the lustful, mindless, of-
ten self-destructive pursuit of these luxurious
items has been fueled by greed.
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THE COMPLETE BOOK OF GREED

Avariciousness has been with humanity since theinberyy of time.
Greed is considered one of the seven deadly sirmvely Cox, a theo-
logian at Harvard University, has pointed out tHairtually every relig-
ious tradition |1 know of agrees" that greed is t® tpposed. "The Hebrew
prophets were intense about it, and there's shagression in the Gos-
pels.”

Even so, the intriguing aspect about greed is ihafosters numerous
reactions. Some religious leaders, for instanceve haven found redeem-
ing factors in the pursuit of wealth. Bishop Laween the leader of the
Episcopal Church at the turn of the century, piovdal in a now famous
statement: "Godliness is in league with richesjsitonly to the moral man
that wealth comes." Of course, at the time one a$h& Lawrence's
parishoners in his New York congregation was thealthg financier J. P.
Morgan. The early America of Puritan times was akmamored of the
accumulation of worldly possessions, terming it ignsof grace. "The love
of property to a certain degree seems indispensablehe existence of
sound morals,” declared the president of Yale i®517But still, greed—
unbridled, covetous, grasping—has always beenagenrrupting.

Although the avaricious can be found in all period®me ages have
erupted with more widespread greed than others—asghhe Gilded Age
in the America of the latter part of the nineteentlntury, the Roaring
Twenties in the early part of this century, and thecade of Greed, as
it is now widely referred to, of the 1980s. Intdnegly, with such con-
spicuous displays of consumption have usually com&ctions in the fol-
lowing decades, as can be seen in the economic tdowin the America
of the 1890s, the stock market crash of 1929 fdaldwby the Depression
in the 1930s, and the recession and belt-tightedhghe 1990s. It is as
though the excesses that fuel greed—and that in fyneed feeds—Iead
eventually to a shaky economic situation, which timn creates a reaction
of shame and sanity that counterbalances greediness

We begin our excursion into how greed affects sochmof our lives
by looking at various occasions in history whenstliompulsion has been
an important factor.

The Rulers Who Tried to Take It with Them:

The Pharaohs and Their Pyramid Scheme

"At first | could see nothing . . . but presentigs my eyes grew ac-
customed to the light, details of the room withimezged slowly from
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When King Tut's 3,300-year-old tomb was discovenetid22, it revealed a
sumptuous display of gold treasures. As with tieopharaohs who tried to take it
with them, King Tut had a gilt complex.



THE COMPLETE BOOK OF GREED

the mist, strange animals, statues and gold—eversantie glint of
gold."

This is how Howard Carter, a British archaeologigtiites about his
discovery in 1922 of what has been called one & treatest archaeo-
logical finds ever made—the 3,300-year-old tomb @&f pharaoh called
Tutankhamen, better known to the modern world aagRut."

It was on November 4, 1922, after trying since mutuof 1917 to
locate the tomb of the only ruler from the greaghéenth and nine-
teenth Dynasties not to be identified, that Cartierally discovered Tu-
tankhamen's tomb in Egypt's Valley of the Kings.thAugh he had long
believed that Tutankhamen's burial place was irs thicinity, in an area
between the tombs of Ramses VI and Ramses IX, ICarés running out
of financial support and energy when he made at "tespairing effort"
that resulted in "a discovery that far exceededvalatest dreams."

Tutankhamen's small underground tomb had been Nargatouched
since it was sealed in the fourteenth century Bath the young leader's
mummified body and possessions. When opened, hish tovas found to
contain several chambers and a burial crypt fillwdh a stunning array
of solid gold, gold-embossed, gold-sheathed, andd-ipaeid treasures.
The gold coffin alone weighed 243 pounds. Otheaduees included hun-
dreds of such objects as furniture (beds, coucbbsjrs), art pieces, ves-
sels, statues, vases, walking sticks, even charibis typically pharaoh
fashion, everything had seemingly been placed wite dead ruler to
accompany him on his "trip" into the next life.

The findings electrified the world at the time ofsabvery and have
continued to fascinate ever since. Millions of peopave viewed touring
exhibits of the King Tut artifacts in museums amduthe world and have
visited the Egyptian Museum in Cairo to see the amlhamen collec-
tion, considered among that museum's major glories.

Despite the magnificence of the treasures foundedoburied with him,
Tutankhamen was not a major pharaoh, as can be fseenthe fact that
he was not buried in an imposing tomb or pyramidr did he rule very
long. After he came to the throne at the age ofnine served only nine
more years, dying at the age of eighteen.

The reason he has made such an impression on godayld is that
his was one of the few tombs left largely intactelowhe centuries. Al-
though there was evidence that King Tut's tomb lmbn invaded in
the first few years after completion, it seems tveh been overlooked and
forgotten thereafter, while the pyramids and themks housing other
pharaohs have been repeatedly plundered and vaeddly treasure
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IN PURSUIT OF EXCESS

hunters. If, then, we marvel at the gold and sumysu trappings stored
with King Tut, we can only guess at the fantastieasures that had been
placed with those major pharaohs buried in the mida or more impos-
ing tombs.

The pyramids can be seen as monuments to the ntaninave and
to hold possessions forever. Although built as fahecrypts to preserve
the body and prepare for an afterlife, the pyramidze also sturdy store-
houses for material goods. Pharaohs wanted to nuak&in that the best
things in this life could go with them into the nekfe. The means by
which they hoped to accomplish this—the method bhictv they tried
to preserve and protect their possessions—was thestraction of some
of the most massive structures the world has easm.s

Indeed, the pyramids are so large that in somescdsey sit astride
thirteen acres of land large enough to cover tentbfdl fields, contain
as many as two million stone blocks weighing anrage of 2.3 metric
tons, and soar high enough to be taller than a moderty-eight-story
skyscraper. Taking as much as twenty years apieckuild, there are sixty-
nine pyramids still in existence. The great pyrasmidt Giza are justly
known as one of the Seven Wonders of the AnciemidVo

The pyramids, then, are a reminder of how anciemtirapulse greed
is and how long we have, as human beings, wishag weuch not only
that we could have it all in this life, but that wmuld even take it with
us to the next.

EVEN 4,400 YEARS AGO, THEY KNEW
THEPROBLEM

"Beware an act of avarice; it is a bad and inc@aidease."

—PTAHHOTEP
Twenty-fourth century B.C.
(from The Literature of Ancient Egypt)
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THE COMPLETE BOOK OF GREED

The Explorers:

Was Greed the Driving Force?

It has been called the Great Age of European DmgovStarting in
the 1400s, a burst of exploration took hold amohg hations of Europe
that would last two hundred years and change tharseoof history. So
great was the drive to discover new worlds that #hdsting one was
altered forever.

Historians have pondered why such activity on saclscale took place
at that time. Some have said it was the desire pieeasl Christianity and
convert the heathens. Others have noted that it thas ability to build
larger ships that could undertake longer voyagesl dransport bigger
loads. But the most widely accepted theory is tmaist of the explorations
were driven by the desire to make money tradingh wite East or extract
gold and valuables from lands encountered in tfartef

The need to find shorter or alternate routes to Hest became par-
amount after 1453, when the Turks conquered Cotistate, thereby
cutting off Europe's access to Eastern sources pides, silks, and other
valuables. Fueling this interest in the East and tlesire to trade with
the countries located there were such enticing rtepof wealth and lux-
ury as Marco Polo's account of his life with Kubl&han, the Mongol
emperor of China. Written a century before the HAQkgan, Description
of the World told of Polo's travels throughout GhinCeylon, India, Persia,
and central Asia from 1271 to 1295. As had his datnd uncle before
him who had spent ten years in China, Polo amassddige fortune from
his experience.

So while Columbus in 1492 attempted to go westwardbelief that
this was a shorter route to the East, Vasco da Gema497 went south-
ward and rounded Africa on his way to India. In 951Ferdinand Ma-
gellan, believing as Columbus that the best waythte East was west but
that one had to go farther south than Columbus tedjan a voyage that
would take him around the tip of South America aedentually around
the world. Then the race was on to explore the damshcountered by
these and other adventurers. And what was propeltem was the sen-
timent expressed by Columbus upon his return toinSgater his first
voyage: "The gate to the gold and pearls is nomdpe

Ironically, Columbus did not find much gold or plsarimself, though
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IN PURSUIT OF EXCESS

he looked for them mightily (he thought he had fduthem when he
later encountered natives wearing gold ornamentd #wereby came to
call the land Costa Rica, which means "rich coast" Spanish but the
Costa Rica of then and of today is one of the psiotands mineralwise
in Latin America).

But other explorers did begin to find gold in theewd World, which
served to draw numerous greedy adventurers. Heona@drtes, leading
Spanish forces in search of wealth, encountered Az¢ec Indians in
Mexico in 1521 and soon destroyed their civilizatifor their gold. Fran-
cisco Pizarro, exploring the western coast of So@therica in the 1530s,
devastated the Incas in Peru and plundered theilthve

Soon the lure of gold was fed by legends about @kistence in South
America of El Dorado, Spanish for "the gilded on&his term was first
applied to the king or chief priest of a South Aioen tribe said to have
such enormous wealth that he would cover himselth wjold dust every
morning. (Such a legend may have been based onremery of the
Chibcha Indians in which the chief was sprinkledthwigold dust at an
annual religious festival and who then threw a ifiger of gold into a
lake.) It was also applied to a legendary city lethIManoa or Omoa) and
a kingdom, both of which were said to be on the 2oma River and to
possess great amounts of gold and gems.

A number of Spanish explorers actually conductegheditions to find
the king, the city, or the kingdom. In 1531, Diegle Ordaz undertook
one such expedition, prodded in part by his lieaten who claimed to
have been saved from a shipwreck and taken to Ombare El Dorado
greeted him. Other journeys were undertaken in 45l by Francisco
Orellana (who went over the Andes and down the Ampgzin 1541-
1545 by Philipp von Hutten, and in 1569 by Jimerdez Quesada. Even
Sir Walter Raleigh, in 1595, tried to find El Domdand he described
Manoa as a city on what he called Lake Parima iratu All of these
expeditions failed, including Raleigh's—who had thelded problem that
his lake, which was made a part of English and rothmaps, was later
proved to be nonexistent.*

But the legend of El Dorado was not the only ondicery explorers
to look for gold in the New World. Another concedne tale of seven
cities—they were called the Seven Cities of Cibola—what is now the
southwestern United States said to possess gredthvirom gold and

*Today the legend of El Dorado lives on in our laage as "any fabulously rich place.”
Or, spelled as Eldorado, it serves as the nameafdine of luxury Cadillac
automobiles.
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THE COMPLETE BOOK OF GREED

gems. In 1540, Francisco Vasquez de Coronado, thenish governor of
Mexico, was guided by a Moorish slave named Estewarwho had heard
the stories, to look for the cities in what was ldecome New Mexico and
Arizona. With a force of three hundred Spaniardsd aseveral hundred
Indians, Coronado searched for the cities and fold,gbut found only
modest pueblos, herds of buffalo, and more Indidds. and a band of
followers eventually covered large areas of the tBwest, reaching the
Colorado River, crossing the Great Plains, and odisdng parts of the
Rio Grande, Kansas, and the Continental Divide. égngent of his party
discovered the Grand Canyon.

While the lust for gold extended the dominion of nkiad, it also
left death and devastation, as in the case of theecA and the Incas, in
its wake. One more vivid example involves the Sglaniexplorer Her-
nando de Soto, who for four years, from 1539 to 2]5dearched for gold
in what is now the southeastern United States. EWeough he had
helped Pizarro conquer the Incas and had returne®pain with a fortune
worth more than $4 million, he became excited bypores of wealth in
Florida, which had been described to him as a "lahdyold." As a result
he returned to the New World in 1538 as governorCoiba and then, in
1539, with a force of 620 men, 123 horses, and &hips, began exploring
Florida. In his quest for riches, he eventually s himself and his men
through not only Florida, but what is now Georgi§outh Carolina,
North Carolina, Tennessee, Alabama, Mississippi,kaAsas, and Loui-
siana. On May 8, 1541, he became the first whiten @ cross the Mis-
sissippi River.

But throughout, de Soto was looking for gold anddihng none along
the way. Although credited as being the first toplere this area of the
New World, he hardly basked in his discoveries kuats left frustrated at
not finding another fortune.

De Soto eventually died of fever in 1542. His meeighted his body
and buried it in the Mississippi River so that hisrpse could not be
found and mutilated.*

* Today, de Soto lives on in another memory—an iaatoile called the DeSoto was
launched in 1928 and manufactured in the UnitetesStantl November 1960. Unlike
the Cadillac Eldorado, it is no longer produced.
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IN PURSUIT OF EXCESS

THE $2 BILLION RANSOM THAT COULD NOT SAVE THE LEADER
OE THE INCAS

The greed of the explorers can best be seen in thmy dealt with
the Incas and their leader, Atahualpa. Under Rizeand de Soto,
the Spaniards, in trying to subdue the Incas, hatdhualpa cap-
tive for months until one day, realizing how mucls ftaptors were
attracted to gold, the head of the Incas proposedbuy his free-
dom. He offered to have his people over the next twonths fill
the room in which he was being held with gold ahe finest work
of Inca goldsmiths. He would also have the adja@niroom filled
twice with silver. The deal was that he would thée freed im-
mediately.

The Spaniards agreed. As the Incas responded to thader
and filled the room (an area 20 feet long by 17t faide by 9 feet
high), "the metal value" of this ransom came toaltotl,326,539
ounces of gold, which at today's value of approxélya $380 an
ounce would be worth $500 million. The silver reqmeted close to
another $2 million (at $4 an ounce). But it has rbesstimated that
because of the many works of art fashioned out ofd ghat were
deposited in the room, the actual commercial vabfethe ransom
was "nearly four times as great,” which means tiet Incas offered
a ransom of more than $2 billion to free their kerad

So much gold was delivered and so many items wenelted
down into gold ingots, which were then shipped bdck Spain, that
the value of gold in Spain and in the other possassin the Indies
actually dropped. But once the ransom was delivemmt even
though Pizarro, de Soto, and their men greatly fitede the Span-
iards felt differently about the deal, concernedattha freed Ata-
hualpa would tilt the balance of power back to timeas. Although
some among his captors argued in his behalf, Atphuavas sub-
sequently brought to trial, accused of various esmand sentenced
to death by burning at the stake. He was granted act of clem-
ency: he could convert to Christianity and therebguld die by
strangulation.

On Saturday night, August 29, 1533, after convgrtio Chris-
tianity only because he believed that burning waarkelvent his soul
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from going back to his Father the Sun, Atahualpa wead to a stake
and a black hood was placed over his head. An éweeun, using
a wooden rod, then twisted a rope around his neokl lhe was
dead.

The Incas reacted with horror and the episode defheritage of
bad blood between Spain and the Inca descendangmy Mf those
who had brought about the Inca leader's death weter slain in
various ways. And ever afterward, Spain and theialml of America
clashed in violence, with Spain never fully achieyithe dominion
in the Americas it might have had with a less dedive and av-
aricious approach to the New World.

Behind Many Great Revolutions Is the Issue of Greed
or Taxes—or Both

The one seeming constant of history is that thegiroriof many rev-
olutions has invariably been that deadliest contimnaof all for a ruler—
his or her prolonged greed followed by the impositdf higher taxes.

From Roman times to the time of the Romanovs, leadgho have
pursued lives of unbridled luxury have usually hax take more money
from the populace in the form of higher taxes ottright confiscation of
property to pay for their elevated lifestyles—orr ferrors made in greedy
grabs for more power. And ironically, as was shoduring the last years
of czarist Russia and Iran under the shah, whatllysugnites the people
is not only the greed of the ruler, but any subsetjuhalfhearted attempt
to improve his people's living conditions, sincee thew whiff of freedom
and the possibility for improved living conditionarouses the impatient
desire for more.

The American Revolution, for instance, was born ot much in the
bosom of freedom-loving colonists as it was in thearts of angry tax-
payers and businesspeople, some of whom turnedntoeggiing to make
money. After all, the American colonists had livddrgely free and in-
dependent lives and been loyal subjects of theisBriempire for a hun-
dred years before rumblings of revolution startéhat changed all that
was the British crown's need for money to pay fwr fiole in the French
and Indian War, which although a victory for Englareft her deeply in
debt.
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When England turned to the American colonies fooséh funds be-
ginning in 1765 with a Stamp Act requiring tax spmmbe purchased by
the colonists for use on certain business and legaguments as well as
on newspapers, almanacs, and even entertainments iteuch as cards
and dice, the native populace protested. In thee fa€ vigorous dissent,
the Stamp Act was repealed the following year, bobn the British were
back with the Townshend Acts, imposing taxes onhsimported goods
as paints, lead, glass, paper, and tea.

Now the colonists were really miffed and the cry Wflo taxation
without representation!" could be heard in the larbain, the English
repealed all the import taxes except for the one tea, but even this
stuck in the craw of the colonists. Within sevesadars, the Boston Tea
Party, in which the patriots dumped the offendinghxed tea into Boston
harbor, followed by the British blockade of Bostam reprisal, led inex-
orably to outright warfare and the American Revolut in which En-
gland lost not only a colony but a source of rewefon royal coffers.

And the heroes of the American Revolution turned twm be largely
those who had been most upset by the British texed who had tried
to profit from circumventing them. These were peopike John Hancock,
famed today for his large signature on the Dedlamatof Independence,
but before the revolution a businessman who made fbitune by smug-
gling into America those foreign goods that he doddring in surrepti-
tiously and sell without the high import taxes.whs when England finally
cracked down on the increase in smuggling and glyorenforced her
trade laws that John Hancock and hundreds, if fmugands, of other
smugglers suffered huge losses. Those losses tur@tock and the oth-
ers into bitter revolutionaries.

In the ensuing years, as the rift with England w&kk and a new
country was formed, the concepts of liberty andedi@n were born, but
"We the people,” which starts off the U.S. Conéstito, could well have
been in those early days, "We the smugglers.”
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POORRICHARD'S WEALTHOFWISDOM

"Avarice and happiness never saw each other, hewshould they
become acquainted.”

—BENJAMIN FRANKLIN,

Poor Richard's Almanac (1734, November)

The French Revolution Was a Palace Revolt—

and the Revolting Palace Was Versailles

The French Revolution is considered the great mgrnpoint in mod-
ern history. It not only brought the principles tfie American Revolu-
tion to France and dramatically altered French gawent and society,
but expanded upon those principles and spread tlespjring other peo-
ples with the concepts of liberty and equality dgditing widespread op-
position to the absolute rule of kings. But the riete Revolution, as did
the American Revolution, had much of its origins igsues concerning
money—in the free spending of it by some and tlek laf it among many
others.

Before the Revolution, France was one of the riclwaintries in Eu-
rope, but most of the wealth was in the hands ef king and the nobles
while the vast majority of the populace had littlEhis did not stop the
rich from seeking ways to avoid taxes and shiftittg tax burden for
France's wars onto the shoulders of the poor. Efanicvolvement in the
Seven Years' War, followed by its support of the ekitan colonists, had
cost it dearly. By the late eighteenth century,néeawas so deeply in debt
that most of its tax revenues were being used fospay interest on the
loans it had taken out, some of which ironically reveto help America
fight for independence from England and its royahf of government.

With its treasury depleted and more loans almogtossible to obtain,
France could only turn to itself by raising reventlgough higher taxes.
But here, too, the way was blocked—those now payihg taxes, the
middle and lower classes, could not pay more. lddesonditions had
become so strained that bread riots were a frequecurrence. When
the king, Louis XVI, tried to tax the nobles, hesA@ocked by their
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refusal to assume more of the burden. Eventuallywhs forced to convene
the Estates General, a body in which all the lay#rsFrench society were
represented and in which the erosion of the kimgsvers and the priv-
ileged status of the nobles began. The march toluten, the overthrow
of the monarchy, and the beginning of the downfaflthe other kings of
Europe had begun. As with the American Revolutidghe question of
taxes had started it all.

But also fueling the discontent of the French peoghroughout this
period was the lavish lifestyle the kings and nbbilof France had
adopted. The Versailles Palace, twelve miles soeshwof Paris, was a
vivid symbol of this. Originally a modest huntinggdge, the edifice was
transformed by King Louis XIV, the great-grandfathef the king over-
thrown in the revolution, into one of the most dmaand ostentatious
structures in history.

Beginning in 1661, Louis XIV hired the best archite sculptors, and
landscape gardeners of his day and began spendimat wmounted to
$100 million. He extended the palace by creatingreous wings and
adding hundreds of rooms, all sumptuously furniste®l decorated. Out-
side, he constructed parks, walks, and fountaimg] amployed hundreds
of gardeners to tend to all the trees, shrubs,tmlaand flowers. Over the
years, other kings added even more rooms and &satuntil Versailles
was more than half a mile long.

This kind of expenditure, as much as its wars, edpthe finances of
the kingdom. And what added to the profligacy wae tifestyle at the
Palace, which under Louis XVI had become even mwildly lavish. Here
life was a whirl of balls and banquets, as well eagertainments and per-
formances. The theater was made into an opera huwuike gilded sculp-
tures, brocaded velvets, and crystal chandeliedglifgp 5,000 candles. So
public was the extravagance that it led to the \eedBrand Convert, in
which Louis XVI, who had become gluttonous, and ttest of the royal
family dined on sumptuous meals while visitors welfewed to watch.

What became especially galling to the people wasidoXVI's queen,
Marie Antoinette. Her own lavish expenditures led her being called
"Madame Deficit." Every winter she would order twel gala dresses,
twelve formal dresses, and twelve simple dressdgs finen and muslin
dresses for summer, as well as a wide variety cbssories and ornaments.
The gala gowns were usually embroidered with eitheld or pearls at an
estimated cost of 1,000 francs per gown. She alawishly followed the
creative suggestions of her milliner, who seemedctéme up with a new
color or idea monthly (one such idea that took hioldi776 was a brown-
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ish-purple referred to as couleur de puce or "colbthe flea"). Her example
led women to begin buying such costly clothes thasbands of the day
openly complained. She herself was astonished wdten learned she had
spent 87,594 livres with her favorite milliner, plud1,000 francs with an
English tailor on riding habits, in just one yeand that did not include
her expenditures with the court dressmaker).

Marie Antoinette was especially infatuated with @sv Many she
bought on credit, and once, even though she hadadjlr exceeded her
annual allowance by double, she purchased a paibrafelets for 200,000
francs, then went to her husband, the king, to faska loan to help pay
for it (he grudgingly helped her). Another time sbkeapped some of her
diamonds to buy a pair of chandelier diamond egsrifior 400,000 francs.
When her own mother warned her about her buyingitdhalshe told her
not to worry, that it was just a "bagatelle.”

She also helped popularize some of the extravagaimeés of the day,
such as a hairstyle in which the hair was piledeast a foot tall, sprinkled
with a pound of powder and pomade, and topped witboronet on which
plumes of feathers, ribbons, flowers, and diamontere further piled.
Such a hairstyle did not stop her from pursuing afeher other inter-
ests—dancing—and she spent hours learning differéeabhces and pre-
paring for the balls. Her one guiding principle mhgve been her response
to another caution from her mother about her astioh am so afraid of
being bored," she explained.

Although many historians do not believe she evespoeded to the
Paris bread riots by remarking, "Let them eat calghe was easily asso-
ciated with that statement because of her frivolditestyle. Indeed, Marie
Antoinette, who became Queen of France at the dgeineteen and who
died on the guillotine at thirty-eight, has becontige foremost symbol
not only of the excesses of the royal life at Vitless but of the excesses
inherent in the royal form of government.

It was more than fitting, therefore, that it was “érsailles that the
Estates General met in 1789 in a session that fmse cto mark the
beginning of the French Revolution—and the begigniof the end for
the royal form of government that so often in higtovas corrupted by
the greedy, lavish living of a few on the backs@fmany.*

*Versailles was also the site for another importdristorical event—the signing, in the
palace's Hall of Mirrors in 1919, of the Treaty bfrsailles between the Allies and Ger-
many following World War |. Today Versailles is aational museum, which means that
the extravagant self-indulgence and wastefulness @arlier age Is preserved. It also
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FOOLEMPLOYMENT

"If the rich could hire other people to die for tinethe poor could
make a wonderful living."

—YIDDISH PROVERB

The Robber Barons and "the Gilded Age"

During the second half of the nineteenth centurynefica became
a land of opportunity—but the opportunity was for ralatively small
band of people to make a lot of money very fasenttspend it very
openly. With the end of the Civil War, with the itraopening up the
middle and western portions of the continent, witte mining of gold,
silver, and coal, with the development of oil, madding, shipping,
banking, and steel—coupled with low to nonexistéakes and govern-
mental restrictions—those bent on making money ay aost could
find a way to do so.

The result was fabulous wealth for people like Rdeker, Vanderbilt,
Mellon, Morgan, Carnegie, Harriman, Astor, Frickould, and others of
lesser fame today. But the result was also suclellgpions for these peo-
ple as "robber barons" and for the period of 18611901 to be labeled
(by humorist Mark Twain, with little humor intendedas "the Gilded
Age."

The greed demonstrated by the robber barons duthiegGilded Age
helped develop and industrialize the United Stadesl set the stage for
the country's entrance onto the world stage of tiventieth century as
a superpower. But the greed also propelled thes®nbainto wasteful
displays of indulgence to satiate their boredom ameated, in this pro-
fessed land of equality, a moneyed class that dofgghitself privilege and
profligacy at the expense of others.

Consider these examples of extravagance:

means that turning the place into a tourist ativacvas the only way its upkeep and
heating hills could he paid.
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 The head of the Southern Pacific railroad systerargm $2 million
into building a mansion at 57th Street and FiftheAwe in New
York City, then decided against living there beeaws rival baron,
William H. Vanderbilt, had built a mansion severgkars before
but then had died soon after moving into it.

« An owner of a mine in Nevada moved to New York,dp#ie most
money ever for land in the city (across from Sttriells Cathedral
on Fifth Avenue), then instructed a decorator to wbatever had
to be done to make his new mansion complete. Thal fdeco-
rating bill: $450,000.

e Dinner receptions among New York's social elite eveso lavish
that during one dessert guests were given cigaretteapped in
hundred-dollar bills for smoking. Another dinnerjven in honor
of the host's dog, wound up with the owner presgntihe animal
with a $15,000 diamond collar.

« One tycoon had a bedstead fashioned out of oak ebuhy, then
inlaid it with gold, all at a cost of $200,000.

e Servants were of course necessary and sociallyiregshu(at least
two to serve tea and three to serve dinner, dre@setivery, plus
a butler), as well as a stable of horses (six to fta@ such carriages
as an opera bus, one-horse cabriolet, and baskaetgh for the
ladies).

e The rich hosted social balls built around ever marstentatious
themes—for example, the coal and gold barons whstelo parties
in simulated coal or gold mines, complete with et dressed like
miners, or the ball held on horseback in a hotellrdmm, with
guests in their riding clothes dining on champagaed truffles
from a table attached to the horse.

The era was marked by booms and busts, by periddeverheated
speculation in which the unscrupulous made fortuf@fwed by panics
in which the unwary lost theirs. Even those shrespiculators and traders
who should have known better made and lost enormfmugines. One
robber baron, Jay Cooke, made so much money as bgathie banking
house that virtually financed the Union during th&vil War that he
built a $1 milion mansion in Philadelphia with tfif rooms decorated
with three hundred paintings. He eventually wentkpapt in the panic
of 1873 (however, a few years later, he scrapeetheg $3,000 for a stake
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in a small Utah silver mine, which five years aftard he sold for almost
$1 million). So much was the Gilded Age marked bseegly grabs for
wealth that near the end of the nineteenth centdgrk Twain remarked
to his friend Joseph Twichell, "Money-lust has ajwaexisted, but not in
the history of the world was it ever a craze, a mesd, until your time
and mine."

Who Says War Is Hell?

War has been one of history's most forceful insgot® of change.
With all its death and destruction, one may wondew anybody could
profit from military conflict. But through the ageshere have been those
who, like vultures feeding on carrion, have made ney—even for-
tunes—out of war.

Consider the deadliest war in United States histdbyring the Civil
War, from 1861 to 1865, nearly 530,000 soldierst ltiseir lives—more
Americans than have died in any other war (in caispa, 405,400 died
in World War 1I). And yet here, too, many peopleofited, including
some whose names are well known and admired in arerhistory. In
fact, the U.S. Civil War was marked by corruptiopayoffs, rampant
speculation, shoddy deals, and shoddy merchandise.

One outstandingly gTeedy grab involved several gpéars making
huge profits from the purchase and resale of aelangmber of used but
still usable rifles owned by the Union Army. It d&d when Arthur East-
man paid the War Department $3.50 a rifle, themedr around and sold
them for $12.50 each to a Simon Stevens, who thesold all the rifles
to the Army—for $22 apiece. The profit realized lge private sector
was a whopping 600 percent.

During the height of the war, both sides engagedllicit trading with
the other side. Union soldiers stationed in Memphéely engaged in the
trading of Confederate cotton, buying it from Sautters for resale to
Northerners (cotton could be bought in Memphis 864 for 20 cents a
pound and sold up north for $1.90). A War Departmefficial, sent to
investigate, reported that "every colonel, captaow, quartermaster is in
secret partnership with some operator in cotton."

Notable leaders of the day were caught up in thenzy to make
money. Abraham Lincoln's first secretary of war,m8nh Cameron, was
eventually censured by the House of Representatifiegs allowing his
friend, Alexander Cummings, whom he had helpedeitome a govern-
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ment purchasing agent, to arrange for the buyingufiecessary goods at
high prices from business friends (among the itenere straw hats and
pickles). After also being found to have favorede tiNorthern Central
Railroad (controlled by his family) over the Baltne & Ohio, Cameron
was forced to leave his post as head of the Waabegnt.

One way in which fortunes were grabbed was throtigd production
and sale of inferior merchandise to the governmeZwntractors bent on
making money wound up using such flimsy material tie production of
uniforms that they would fall apart in the rain. bne instance, a man-
ufacturer was found to have offered to the Army @otbwith a sole that
could not last a half hour of marching before fajlioff. When confronted
with the evidence of his poor work, the manufaatubad an explanation:
The boot was made for the cavalry.

Some of the most notable names in American meteantiistory
made large sums of money during the Civil War byngding poorly made
or outmoded goods on the Union. Cornelius Vanderkibld the army
rotted transport vessels. Jim Fisk sold shoddy Ketmm And J. P. Morgan
foisted on the Union forces outdated carbines abrkdtant prices (when
the deal was exposed, delaying his payment, Morgimanded his
money—and received it).

As a result of such merchandise rip-offs (it isimated that one-fifth
of all sales to the Army involved fraudulent maaés), the New York
Herald declared, "The world has seen its iron atgegsilver age, its golden
age, and its brazen age. This is the age of shoddy.

Wall Street also profited handsomely from the CiWar. In 1862,
the average value of stock zoomed up 40 percent.1864, the dollar
value of stock traded in New York climbed from $28illion daily to
more than $100 million. One observer noted thatcsiaors drawn into
the market had become "frenzied by the generalqagsr gain."

Stock prices went up with Union victories and dowwith Union
defeats, while the price of gold, the historic hedagainst bad times, went
up with Union defeats and down with Union victorie®ne financier
noted that a long war meant the possibility of éangrofits for "every man
in Wall Street who is not a natural idiot."

The real winners were those nonidiots in Washingtord New York
among the politicians and the bankers who had advapolitical and
military information and acted on that inside knedde. This is how Jay
Gould, one of the leading robber barons, first bezawealthy. John D.
Rockefeller took another tack—he made his initiabney from the war's
inflated food prices, then took that income to thnis oil business.
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The profit to be gained during the Civil War can lkeen by one
statistic. Before the Civil War, there were threeilliamaires living in
New York. At the height of the war, this number hadreased to several
hundred.

But not everybody was reaping huge or even modestands. The
average workingman was barely keeping pace with dbst of living. A
blacksmith was on the average earning $2 a day lwan and a laborer
$1.25 (both figures representing just a 25-centre@se from the begin-
ning of the war). In contrast, someone like the N&werk dry goods
merchant Alexander Stewart was making $4 millionyear and paying
just 10 percent in taxes.

Of course, the big losers were the soldiers andetis on both the
Union and Confederate sides who fought, died, orewmaimed while all
this was going on. After all, a total of one milliopeople were either
killed or wounded (with disease actually kiling mo people than com-
bat) and countless others suffered property damtge along with the
expense of waging war drove the cost of the CiviarWwo an estimated
$15 billion (General Sherman alone estimated that kis devastating
drive through Georgia he destroyed $100 million tivoof property). That
disparity alone—between the dead and the high divilbetween those
who lost lives or possessions and those who madeeynout of the trag-
edy—made the Civil War era indeed a shoddy, greegty*

The Businessman Who Ruined Germany

Adolf Hitler ultimately rode the inflation-shattete Germany of the
1920s into power in the 1930s, attracting an evewing number of
followers by haranguing that the ravages of thatnty's hyperinflation
were the result of the allies' unfair punitive meas following World
War | and the "stab-in-the-back" actions of the defer causing Germany
to lose the war. And yet, as cited by a close ofeseof Germany during
the 1920s, a German businessman did more by hisdgractions to harm
Germany and his fellow Germans than anyone else.

*See Twenty Million Yankees: The Northern Home Fraoy Donald Dale Jackson (Civil
War Services, Time-Life Books, 1985). What also toboted to the greediness of the
Civil War era was that during that vicious conflioboney talked as never before. A draft-
age man could get an exemption from military sentig providing a substitute or paying

$300.
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George Seldes, a noted journalist who covered mBeati the time for
American newspapers, writes in his memoirs, Witnéssa Century: En-
counters with the Noted, the Notorious, and the e€hiISOBs (Ballantine
Books, 1987), that Hugo Stinnes, known in the ed®20s as Germany's
richest person, "was then engaged in business topesathat did more
to ruin Germany than the actions of any other pgrsdead or alive."
Ironically, while active in the industrial world dnbefore Seldes returned
to the United States in 1927 and started writingpuabhim, Stinnes was
considered "a symbol of a resurrected Germany."

Seldes met Stinnes when they were fellow residesitsthe same
German hotel, the Adlon, but Stinnes kept mystafiputo himself and
it was only later that Seldes was able to learnt taring that period
Stinnes had become "the greatest looter, the chie$troyer of the
German Republic."

What Stinnes did was build a vast industrial empired then loot it
of its hard currency by shipping such sums to fprebanks at a time
when inflation-ravaged Germany was desperate fad haurrency. Stinnes
was the sole owner of coal, iron, and steel comgsarand owned or had
control of sixty-three newspapers. In all, he emptb 600,000 people.
When inflation hit Germany, he borrowed millions afollars' worth of
marks from the Reichsbank to fund his operationsGermany, then sold
what was produced to other countries for dollargl ather hard curren-
cies. The money that accumulated from such salesrediched into the
billions of dollars—was then deposited in foreigranks, rather than
brought back to Germany to help shore up the dedalGerman money.
Stinnes converted just enough of the foreign momety marks to pay
his workers back in Germany, but these marks wetenoworth half or
as little as a tenth of what they were worth at Beginning of the two-
week pay period.

But Stinnes did not stop there. He then used hEdia accumulating
foreign hard currency to buy numerous propertieghiwi Germany at
huge savings—mines, hotels, banks, steamship cdegjaand real estate.
He also began buying companies in Europe and Sdutterica. By the
time inflation ended in 1923, Stinnes had a persomaalth of billions
of dollars and owned more than two dozen coal miregtire oil fields,
refineries, three telegraph companies, more théty fighting and heating
companies, and several large banks.

"All had been bought with depreciated paper markdiev he kept
his hard money abroad," writes Seldes, who poiatstat what Stinnes
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did had another impact: "For every cent Stinnesneghithis way another
German had to take a loss."

And the number of Germans affected was huge. In41%2 year after
the mark was finally stabilized and inflation endeal study presented to
British Parliament estimated that not counting lownd middle-income
Germans, inflation had ruined at least one milldiluent Germans.

As for Stinnes, notes Seldes, the end of inflatseemed to ruin him.
He died in 1924 at fifty-four. As for the vast damahe had built on the
backs of his fellow Germans, with no designatedtrained successor ready
to take control, Stinncs's business world disirdgeggt within one year.

TYRANTSAREMADE BY CREED

"The greatest crimes are caused by surfeit, notdoyt. Men do not

try to become tyrants in order that they may néfeswold.”
—ARISTOTLE,
Politics

1929—When Wall Street Came Tumbling Down

Greed destroyed countless lives, threw an entireemggion into de-
spair, and shaped a decade in United States ansiblyosn world history
when overspeculation, overuse of credit, and shambyrupt manipulation
of prices led to the stock market crash of 1929 #mel Great Depression
of the 1930s.

During the 1920s, especially the years of 1928 aady 1929, there
was such a run-up of stocks that the atmosphena fibain Street to Wall
Street amounted to almost a panic of buying. As &nancier later noted
in looking back at the times, the American publicasw"determined to
speculate . . . determined that every piece of papeuld be worth to-
morrow twice what it was today."

The Crash of 29 was the culmination of such widesp speculation
that shoeshine boys and elevator operators weraggistock tips to bus-
inesspeople, wives were pocketing house moneyyshares, corporate
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executives were boosting company values in quesbien ways, and all
levels of stock market players were borrowing toy bstocks (stocks in
1929 could be bought on 10 percent margin, unligday when it takes
at least 50 percent).

As a result, the run-up in stock prices was ofteanttic. First Na-
tional Bank of New York, one of the premier banlockls, zoomed $500
in one day to a per-share price of $7,900 (givitng tchairman of the
bank a profit of $2 milion an hour for each of thay's five hours of
trading). AT&T stock rose in value by nearly $76 lllmh in one day.
RCA stock soared more than 400 points in eighteeontihs to reach a
high of $505 a share. Montgomery Ward went up byremt¢han three
hundred points during the same period. American atob surged $38
per share in one day.

But when the Crash came, it came with a resoundmgl, the result
in large part of an economic reality that could namistain the greedy
illusion of stock players and of overborrowing froforokers that had
reached the dramatic level of $7.8 billion. Thel fal stock prices actually
began September 3, 1929, when the Dow Jones immusiverage reached
its then record height of 452. The dramatic declisiarted on October
24 (Black Thursday) and picked up speed on Mondagtober 28, when
values dropped by an estimated $14 bilion on thewNYork Stock
Exchange, but the collapse came the next day, @ct@9, when in five
tumultuous hours of trading stock prices fell by amount equal to what
the United States had spent on World War 1. Beftirte initial slide
ended two weeks later on November 13, the New Y8tkck Exchange
lost more than a third of its value from its higloirt in September ($30
billion out of $80 billion) and losses on all U.@xchanges totaled nearly
$50 billion.

The severity of the drop in the market and in thelug of people's
fortunes can be seen in the following statistics:

« RCA stock eventually dropped from 505 to 28
* General Electric lost 128 points from its high
e AT&T plunged 106 points from its earlier peak 0f031

* Blue Ridge Corporation, an investment trust that bigened at
100 in August, sank to 3 (it eventually went tocg®its)

« General Motors eventually went to 8
e Chrysler stock tumbled 90 points
* U.S. Steel dropped 240 points
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And the market just kept on sliding downward, ne@aching its low
until July 8, 1932, when the Dow Jones industriskrage was just 58.
Along the way, the Crash wiped out fortunes and Ieillions homeless
and destitute. Initially the poor were hurt as thegt jobs as servants to
the now formerly wealthy, then workers were hurt @smpanies cut back
or closed down in the face of reduced demand. Sisesemany of the
shares on Wall Street had been bought on margia, dlop in stock
values wiped out many of the overly extended wgaldnd the middle
class yearning to be wealthy. Homes, furnishinggo® and luxury items
purchased on credit on the expectation that risstgck values or profits
would take care of future payments were now undéble and a drain
on the populace's ability to purchase newly produgmods. With less
revenues from taxpaying citizens, governments a&acrdise country cut
staffs and their own spending, contributing furtttejob losses.

The result was an economy that spiraled downwamt, anly in the
United States but in Europe, causing in the wakeit®fmisery the condi-
tions that contributed to the rise of Nazism an@& tboming of another
world war. Between 1929 and the end of 1931, mben t4,000 U.S. banks
failed. The production of factories eventually f&y half, automobile man-
ufacturing by 80 percent, and national income byerban 50 percent.

By 1933, the unemployment rate reached 25 percevtich meant
that nearly 13 million people could not find workse million in New
York City alone) and those who could find work fdurthat the average
worker's weekly paycheck, which had been $25.031929, had shriveled
to $16.73.

In many ways, the nation continued to suffer theonemic damage
from the excesses of the 1920s until war loomed tbe horizon and
America had to put its people back to work to wagel win World War
II. Not until the early '40s did the United Statémally emerge from the
Great Depression, although many of the generatidmo wived through
its worst times would years later still rememberd abe affected by the
belt-tightening and job insecurity of those days.

But a new generation of Americans would grow upgédy ignorant
or indifferent about that era of stock market greedkil they themselves
encountered their own record-setting 500-point lstomarket drop in
October 1987, followed by a severe recession asbeade of Greed of
the 1980s ended.*

*Two of the best books on the Crash of 1929 aedaurce for some of the statistics and
incidents of greed cited here are 1929. The Ye#n@freat Crash by William K. Klin-
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Max Heiliger and the Holocaust of Greed

The Nazis said they did not want to associate wathything Jewish,
but somehow the Nazis did not mind taking and usiegvish possessions.
While the Holocaust was an example of racial antigioeis hatred gone
wild, it was also a witness to greed on an obsceate.

The extermination camps were not only a way to lifaté the killing
of Jews; they were also a way to strip Jews ofrtiedney and valuables.
Cash, jewelry, watches, clothing, furs—they weré sstematically taken
from the doomed victims either before they entetkd gas chambers or
afterward. What more vivid a symbol of the Holodaus there than the
Nazis' extraction of gold from the teeth of gassknlvs while their bodies
were still warm?

The process of stealing money and valuables froen Xws began soon
after Hitler took power in 1933. Those Jews whadrito leave Germany
at that time found they had to sell homes and ptgpat far less than
market value, but by 1935 even this prospect wasiedethem. The Nazis
moved at that time to prevent emigrating Jews fréamking substantial
sums of cash with them. Eventually it was decreedt tany Jew leaving
the country could only take ten German marks—a sequivalent to
$2.50.

As for those who stayed in Germany until the owthref war trapped
them, they soon faced deprivation and poverty as Mazis forced them
out of their professions, the arts, and the comiakertife of Germany
while Aryanizing the ownership of their propertyrfdittle if any remu-
neration. Boycotts were instituted as early as |Af833 to keep Germans
from buying from Jewish merchants and using Jewdsktors and lawyers.
In November 1938, following the "Crystal Night" matwide pogrom,
decrees were issued eliminating German Jews froen étonomy and as-
sessing the Jewish community with a collective fioke one billion marks.
And by the end of 1938, 80 percent of the 39,00viskeowned busi-
nesses had been "Aryanized."

With the start of World War Il, robbing the Jews@&sated as the

gaman (New York: Harper & Row, 1989) and The Day Bubble Burst: A Social History
of the Wall Street Crash of 1929 by Gordon Thomad kKlax Morgan-Witts (Garden City,
N.Y.: Doubleday, 1979).
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Nazis launched their Final Solution and the Holstawspun into its
frightful madness. Now the object was both the palsand economic
destruction of Jewry, not just in Germany, but thgloout Europe.

That's when Max Heiliger was created.

Max Heiliger was the name the Nazis gave to a bactount to which
they funneled the monies and valuables taken frbm dews sent to the
concentration camps. These camps were a Nazi ieventot only for
killing large numbers of people, but also for euwslg them as free labor
and vacuuming from them whatever possessions thi#ly had. After all,
Max Heiliger was waiting.

The first step in the scheme was to encourage lewbring all their
valuables with them for what the Germans promiseduleh be "resettle-
ment." So when the Jews arrived at their deadlytim®ons they were
carrying what was left of their money and valuaplésstead of having
hidden them, given them away, or spent them in Horteto escape. It
was a simple matter for the Nazis to complete thecess and plunder
their doomed victims soon after arrival.

The extraction of gold from the mouths of the demals initially begun
at the Chelmno death camp and, proven feasible, thas instituted as
the first step in body salvage actions at all otlkamps. At Auschwitz,
the SS set up a gold-melting room and, using blomikes, had the gold
melted into molds. As much as 110 pounds of usajié&l a day was
produced in this way.*

Once the money was collected, the valuables soot#td and the gold
melted down, it was all shipped to the Reichsbarther, under a secret
agreement between the SS Commander Heinrich Himnmded the
bank's president, Dr. Walther Funk, the booty wapodited to the credit
of the SS in the account of "Max Heiliger."

The Reichsbank and Max Heiliger were soon beingwden in a sea
of gold watches, gold earrings, diamond weddingggin silver pocket
watches, necklaces, bracelets, pins, even silverwamd eyeglass frames.
As early as 1942, the bank's directors—always doansof the profit

*In 1925, a renowned German doctor wrote an aréokifled "The Gold of the Dead"

in which he advocated the removal of dental gachfcorpses, saying it was a waste to
let it be buried with the deceased. To the objedtat medical personnel would shrink
from doing such extractions, he noted that postmodissections were accepted. Besides,
the easiest way to recover the gold, he wrote, [twba to cremate all corpses.” The
proposal received much attention in German cirolean it first appeared. (The German
doctor's proposal for extracting the dental goldapses can be found in Hitler's Death
Camps: The Sanity of Madness by Konnilyn G. Fegy{Nork: Holmes & Meier, 1979].)
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motive—decided to turn the booty into cash by—yeswming them at
Berlin pawnshops. But by 1944, the pawnshops becawerwhelmed by
the flood of goods stolen from Jews, and pawnshameos told the
Reichsbank officials they could accept no more gem

What then happened? At the end of the war, theedlldiscovered
in abandoned mines in Germany some of the Nazighdgr—an overflow
from Max Heiliger's account that could have filldtiree large vaults in
the Frankfurt branch of the Reichsbank.*

Not surprisingly, the Nazis were intent on takingist stolen wealth
with them. Evidence exists that in the closing dafsthe war, in 1945,
Martin Bormann, Hitler's deputy, utilized a Germaubmarine operation
to transport booty taken at the death camps to mige The Nazis'
own records reveal that six U-boats carried acrtss Atlantic 550,000
ounces of gold, 3,500 ounces of platinum, and 4,638ats of diamonds,
plus gold marks, pounds, dollars, and Swiss fraag®unting to millions
of dollars, not to mention hundreds of works oEfart.

And this was just part of the hoard. Jewish homlegsinesses, and
institutions across Europe had been looted throuighthe war by ad-
vancing German armies. And those who made use e$ethstolen goods
ranged from the common soldier to the fuhrer hifas&®ne example:
Hitler's Reich Chancellory used dinnerware takemfia Jew.

The Holocaust has been called a study in tyranmyislalso a study
in murderous greed.**

*A discussion of the "Max Heiliger' bank accountncebe found in The Rise and Fall of
the Third Reich: A History of Nazi Germany by Wa&lih L. Shirer (New York: Simon and
Schuster, 1960).

*How much did the Nazis steal from European Jewn? discussions about German repa-
rations following the war, it was estimated thawid3d economic losses totaled $12 billion
(in values at that time). West Germany agreed ip #950s to reimburse the new State
of Israel an average of $3,000 per person for thleabilitation and absorption of 500,000
Jewish victims of Nazi Germany—a sum of $1.5 hilioBy December 31, 1968, West
Germany had paid out $6 bilion to Israel and tavswrs and their families as restitution
for injuries, loss of property confiscated by theazlé, and rebuilding of Jewish communal
life. Not until the breakup of the Soviet Union didast Germany agree to work out some
compensation for property seized in its area. Ntiat the losses suffered by European
Jews were not only those of millions of individyalsut also those of thousands of com-
munities in which synagogues, schools, buildingbraties, and their contents were either
destroyed or taken and utilized by the Germans.
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Communism: A Failure in Greed Control

During the twentieth century, an entire politicalovement, which
transformed the face of much of the world and a#fécthe lives of hun-
dreds of millions of people, was based on the coihdkat the controlled
distribution of money and possessions and the ehdclass differences
would promote equality and economic security for & was a noble idea,
but in actual practice this economic system provedbe a failure on a
grand scale.

That system is Communism and at its height it rufedrteen nations,
including one with the largest land area—the Sovighion—and an-
other with the largest population—China. A third d¢fie world's people
lived in countries with a Communist government—a pudation that
exceeded one billion. Even most non-Communist a@st have Com-
munist parties, including the United States. Butargjely enough, even
within  Communist countries, only a small proportiai the populace are
members of the party—usually no more than 8 percent

The yearning of a populace to end the great digpdni wealth be-
tween the few haves and the many have-nots uswatlgd a Communist
takeover. This was the case in Russia after yeaderuCzarist rule. But
even with the leveling of pay and possessions, ma@agple in Communist
countries found themselves with less—less freedomd fewer possessions,
while their leaders and a privileged few seemedceate their own worlds
of more.

The downfall of Communism in the Soviet Union a® th990s began
may be partly due to the inefficiency of Communggbvernment and its
failure to provide its people with a modicum of gsoand the good life.
But also feeding the frustration was the fact thaany Communist leaders
showed more of a "capitalist" bent for themselvésdeed, while Com-
munism was supposed to stamp out greed by fostesingjassless society
in which materialism would be a thing of the paserfainly not like the
"money-mad capitalist societies" that were decri@sl not caring for the
worker), the reality was far from this selflesstpre.

To see how the great social effort to conquer grbad its own down-
fall within Communism, consider the case of the gest ruling Com-
munist leader in history.

His name was Enver Hoxha. He ruled Albania, Eusogmorest coun-
try, for forty-one years, until his death in 198% was a strong supporter
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of Soviet dictator Joseph Stalin and guided Albaailang strict Com-
munist lines.

It was all the more revealing, then, that when 891 Hoxha's widow
wrote that the family had always lived a simples lithe newspaper Zeri i
Popullit ("Voice of the People") published a scathiresponse, reporting
that the former Albanian dictator lived in a houséh twenty-eight color
televisions and twenty-five refrigerators. He alkad nineteen telephone
lines and ran up telephone bills of hundreds ofuslamds of dollars—a
strange situation in itself since Albania has omlyrudimentary domestic
phone system and is virtually isolated from the oéshe world.

The Albanian newspaper published the story under lbbiting head-
line: "The Hoxha family does not like luxury."

With leaders like that, is it any wonder that Conmism, the great
experiment to stamp out greed, failed within themeacentury it was
founded?

WAS MOSCOW INTHE SPRINGTIME
HSSECOND LOVE?

"Money is my first, last and only love."
—ARMAND HAMMER,
U.S. oil tycoon who was friendly with
both American and Soviet leaders during
the height of Communist rule and once
remarked he preferred Russia to America

“Nine Out of Ten Got Screwed in the 1980s":

The Decade When the Rich Got Richer and

the Poor Got More Numerous

More than any other decade of the twentieth centting 1980s seem
to be firmly associated now in the public conscimss with the avaricious
pursuit of wealth. After all, this was the ten-yespan when Wall Street
ran up some of its most dramatic gains (and, ifsgnember October
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1987, most dramatic losses; but in the five yeamnf 1982 to 1987, the
Dow Jones index zoomed up 230 percent). It was Gadie in which excess
marked too many spots—in which paintings were bouigimn $40 million,
in which far too many savings-and-loan executivaméd out to be using
other people's savings for loans to their own fieerand families, in which
salaries in frivolous pursuits such as sports asedl to ridiculous heights,
in which graft, corruption, and fraud seemed rampan and off Wall
Street, in which the most famous statement of tkeade appeared to be
the one proclaimed by the stock market manipula&mrdon Gekko char-
acter in the movie Wall Street: "Greed is good!"

Anthony Sampson in The Midas Touch: Understandihg Dynamic
New Money Societies Around Us (New York: Dutton, 909 terms the
1980s "a decade of individual money-making and tshih the balance of
values unprecedented since the nineteenth centuhydeed, the 1980s
marked not only the growing wealth of many but timereasing poverty
of others. While the top 10 percent increased tlwedomes by 7 percent,
the real incomes of the poorest 40 percent of th8. Yopulation fell by
3 percent between 1980 and 1984, according to tt®. Oensus. By the
end of the decade the disparity had increased. alry €1991, the Census
Bureau reported that the wealth of affluent peomeew substantially
while other Americans barely kept pace with inflatiFrom 1984 to
1988, in fact, wealth rose by 14 percent for thdion&s most affluent 20
percent of all households (after adjustment fodatidn). For others, there
was barely any change.

Consider these other statistics collected by thengBsssional Budget
Office, the Internal Revenue Service, the Tax Fatiod, and others:

« The average income of the richest 1 percent of th8. shot up
from $280,000 in 1980 to $560,000 in 1989.

* While this was going on, the average working famity America
saw their annual income fall by as much as $2,000.

 The pay of executives in America's major corporaiovent up by
149 percent after inflation (the average zoomedmfr$116,000 to
$289,000), while hourly wages in America's major rpooations
actually decreased by 5 percent after inflation.

As Richard Reeves, the national columnist, noted commenting on
these statistics, "Nine out of 10 people . . . gotewed during the 1980s.
The richest 10 percent of the nation got richer paid fewer raxes. The
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middle class made less money and paid more taxhe. poor got poorer
and there were more of them."

The culprit in all this was seen to be the tax @el and "trickle
down" economic theories of President Ronald Reagathen the studies
were done of the 1980s, it was found that Reagas®nhiad caused a
dramatic redistribution of wealth in the United t8& during the 1980s—
a redistribution from the bottom and the middle ttee top, according to
Reeves. "The money was trickling up, not down. Whaas trickling
down was the lifeblood of Americans who worked witheir hands or
had to be at their desks at 8 a.m. or 9 a.m. fayesc week."

Because of Reagan tax policies, in which rates ware to stimulate
the economy, the richest 1 percent of Americans nadowp with their
income tax rates lowered by 25 percent. By the ehdhe decade, on the
average, they were paying $40,000 less in incomestahan at the be-
ginning of the decade. However, the median Ameridamily was ac-
tually paying $400 more in taxes than if there haglen no tax reform
during those ten years.

Paul Taylor of The Washington Post put the situmtioto perspective
when in an article in 1991 he compared what a $l,0flse would mean
to various levels of people in the U.S. in incormaxes because of the
new tax laws that went into effect during the 1980s

* Aninvestment banker with $200,000 income: $186xtra taxes.
* An auto mechanic with $27,000 income: $356.50 imariaxes.

* A self-employed plumber with working wife and jointome of
$86,000: $483 in additional taxes.

Because of this redistribution of wealth, as wel the greater ease
with which the Decade of Greed enabled the wealthyget even wealth-
ier, the census was showing that by 1988 there vemer a million mil-
lionaires in the United States and more than 20,0@useholds were
worth $10 million or more. But the gap between thave-a-lots and
others has only widened.

According to surveys undertaken by the Federal ReseBoard, 1
percent of the households in America now hold 38cq& of all personal
wealth in the nation.*

*The New York Times reported on the widening slaft wealth in the United States in a
front-page article on March 5, 1992 ("Even Among tWell Off, the Richest Get Richer/
Data Show the Top 1% Got 60% of the Gain in the Bdom").
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Indeed, the definition of rich is also going up.wie Lapham and
Michael Thomas, who track such things, now say tlmatbe described as
rich today one needs to have assets of at least riflibn. That's the
minimum. Anything less just won't do, thanks ingerpart to the Decade
of Greed.

ASIGN IF THE TIMES

The degree that is viewed by many college studetsthe key to
opening doors to the business world and the lueraixecutive suite
is the MBA—Master of Business Administration. Witthe average
starting salary for an MBA graduate reaching $3@,06 the early
1990s, the MBA program is now among the most papgeaduate
school courses in the country. It was, however,ingurthe 1980s
that interest in the degree soared. In fact, apprately half of all
the MBA degrees awarded in the history of higherucation in
America were given out during the decade of thes.'8Qronically,
because so many MBAs were awarded in the 1980swais later
reported that among employers the degree begamglo#s luster in
the 1990s.)

The Decade of Greed Was Also the Decade of Giving

The decade of the 1980s may have been marked bsd,gteut ironi-
cally it seems to have also exhibited an unusuwal lef charitable giving.

This is the finding of Richard B. McKenzie, who i©991, while an
economics professor at the University of Mississipgtudied how greedy
the 1980s really were, since he felt "greed hasnbaemund a long time"
and could not believe any one decade could lay amye claim to the
greed label than any other.

What he found, he said, after looking at the datms evidence of
widespread and record levels of charity that astednhim. In a research
paper he prepared for the Center for the Study afedcan Business, a
nonpartisan research institute at Washington Usitxein St. Louis, he
revealed:
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e People increased their donations to charity at eatgr rate than
they increased their outstanding consumer credihichw often is
used for material purchases.

e Individuals also increased their giving at a greatate than they
increased their spending for such luxury goods aediices as jew-
elry, watches, beauty parlors, and health clubs.

e Private charitable contributions by individuals wedly went up at
a faster pace in the 1980s (5.2 percent a year) thathe previous
two and a half decades (3.1 percent a year betwE@sb and
1980).

« Even after figuring in inflation, the total amourf contributions
by individuals, corporations, and foundations reach record
amounts in the 1980s.

The question then arises as to whether such chavdg a guilty re-
sponse to the greed that was erupting all aroundany event, the pro-
fessor's findings are fascinating for what they sayout the many-sided
human psyche and the prevalence of good along witbed in many
people.

AN EXAMPLEOFDEEP(-FRIED) THINNING

"There's no reason to be the richest man in thestery you can't

do any business from there."
—COLONEL HARLAN D. SANDERS,

founder of Kentucky Fried Chicken
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The Buck

Starts Here

—SIGN AT THE ENTRANCE TO
THE VISITORS' GALLERY OF
THE BUREAU OF PRINTING
AND ENGRAVING IN
WASHINGTON, D.C.

CHAPTER 2

MONEY TALKS:
A LOOK AT OUR FUNNY MONEY

Greed can be expressed for many things—for
mansions, for jewelry, for minks, for cars. But
of course to gain these possessions, one must
have money. In and of itself, money is inert.
While gold shines and diamonds sparkle and
minks warm and autos transport (in more ways
than one), money does nothing, yet is the tool
to snare all the rest. Money is also a way for
the avaricious to keep score, to know who is
ahead and who is behind in the pursuit of ex-
cess.

It is also the multifaceted answer to the
riddle with which Guy de Rothschild, a mem-
ber of the wealthy Rothschild family, opens
his memoirs:

Everyone has some; no one has enough. People
despise it when they lack it, yet they welcome

it with open arms. Reluctant to discuss it, they
think ahout it constantly. Lifeblood of the
economy, source of all activity, key to success,
symbol of strength, it is the essence of power.
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It cures, it destroys, it saves, it Kkills, it iseal, it circulates, it fertilizes, it
vanishes, it corrupts, it grows, it changes hanlds.is fairly—or unjustly—

earned. It is used, dreamed of, hidden, shown effuandered, scorned,
worshipped. Hoarded, it is a treasure—only to bexosterile. It is reviled,

repudiated, coveted. People invest it with theirnowtimate feelings: their
rivalries, triumphs, frustrations, ambitions, reseents. At night it grows
into something living, overpowering, enlighteningprotective, crushing. It
is a phantasmagorical god whom we both pray to ahmdad. It is the

scapegoat for our misfortunes. Created as a coewedj it is burdened with
our emotions; it is a means, but it has becomendrie

As Rothschild would indicate, throughout history nkimd has shown
a strange, ambivalent attitude toward money andhesc On the one
hand, everyone obviously wishes to be wealthy raththan poor, and
invariably the wealthy person is honored in his &er community while
the poverty-stricken ate at best tolerated and airstw looked at with pity,
if not contempt.

Yet there is much in literature and religious teéagh that shows
an inherent disdain for the pursuit of riches. Ooné the most vivid say-
ings in Christianity is that "It is easier for a nwal to go through the
eye of a needle than for a rich man to enter inte tingdom of God."
And Paul counseled that "the love of money is theotr of all evil" (I
Timothy 6:10).

Interestingly, Paul's famous saying is usually mégd as condemning
money itself—rather than the love of it—as the root all evil. The fact,
however, that this misunderstanding has entered thgblic consciousness
offers evidence of the guilt with which most peopiew this commodity.

A possible insight into humanity's strange attitudeward money can
be found in the writings of Sigmund Freud. The d&athof psychoanalysis
notes in his essay "Character and Anal Erotism"t tlihere is for many
people a connection between money and defecatiohat tthose who
hoard their money or show an undue interest in amg@s money are those
who are anal neurotics. Writes Freud: "In realitwherever archaic modes
of thought have predominated or persist—in the amici civilizations, in
myths, fairy tales and superstitions, in unconsgitninking, in dreams

*The Whims of Fortune: The Memoirs of Guy de Rotfikt(New York: Random House,
1985).

50



MONEY TALKS

and in neuroses—money is brought into the mostmatie relationship
with dirt."

Freud cites the fact that in mythology "the goldiskhthe devil gives
his paramours turns into excrement after his departand the devil is
certainly nothing else than the personification tife repressed uncon-
scious instinctual life." He also makes referenoettie superstition "which
connects the finding of treasure with defecatiorcUrthermore, ancient
Babylonian doctrine, as well as Oriental mytholognd from it popular
legends and fairy tales, held that gold is "theefeof Hell." Even Mam-
mon, the god of riches, is in Babylonian anothemeafor Nergal, the
god of the underworld.

But the child who is fascinated with his bowels ahds an erotic
interest in defecation often extinguishes this resé as he matures. In
place of the anal erotism, according to Freud, ehdéater develops an
interest in money.

Although Freud's views are subject to debate (heséif colors his
insights with the phrase "unless | am much mistdkeit is still fasci-
nating to realize that our present-day language bkash expressions as
"dirty money" and “filthy lucre." And don't we refeto the wealthy—
especially those who display greed and an ostenstilifestyle—as "the
filthy rich"?*

Then, too, the human being has shown an attitudeartb money
that could be said to be more warped than his ar \hews about sex.
Research has shown that people are far less willingliscuss their finan-
cial situation than they are their family or sexek. "Often people are as
secretive about their money as Victorian ladies ewabout their sexual-
ity," writes Dr. James A. Knight in For the Love &foney (Philadelphia:
J. B. Lippincott Co., 1968). His experience is thmtients "show far less
resistance in relating hatred for their parents irordisclosing sexual per-
versities than in discussing their money statustransactions. It is as if
they equated money with their inmost being."

Here are some of the peculiar ways people have edewthought
about, and dealt with money.

*Freud's essay, "Character and Anal Erotism," ediound in the Standard Edition of the
Complete Psychological Works of Sigmund Freud, W@ (London: Hogarth Press,
1959).
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A Penny for Our Thoughts:
A Sampling of Words for Money

Our fascination with money can be seen in the nmamges we have
for the stuff.
Here are some often-used slang words for money:

bread
buck
cabbage
dinero
do-re-mi
dough
dust

fin

gelt
greenback
jack

kale
mazuma
moolah
rhino
sawbuck
shekel
simoleon
wampum.

Some of these slang expressions, as well as ottenfuld words for
money, have interesting origins:

buck The slang word for dollar comes from the shortened
version of buckskin, a unit of trade with the Ancari
Indian.

cash Derived from the Old French word casse, meaning
"money box."

doit Anything of trifling value; based upon the formenall

Dutch coin worth 1/4 cent.
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dollar

gelt
lucre

MONEY TALKS

Originating from the German word taler, a largencoi
first minted in Bohemia in 1519.

The Yiddish word for money.
Money, profits; from the Latin lucrum, meaning "gai
or "profit" (the word "lucrative" is based on this)

filthy lucre Tainted money or profits.

peag

North American Indian money.

mazuma The slang word for cash, from the Yiddishzumgen,

rouleau
shekel

specie

"ready," as in "ready cash."
French for a small roll of coins wrapped in paper.
Slang for a coin, cash or money; derives from tee H

brew meaning "to weigh," the word for a Hebrew unit
equal to half an ounce.

Money in coin.

wampum Based on the North American name of wampagge

for the white string of beads used as money.

A Wealth of Expressions

Rich as Croesus

Based on Croesus, last king of Lydia
(560-546 B.C.), who had great wealth.
He was Kkilled by the Persians under
Cyrus.

Wealthy as a nabob A nabob was a viceroy in India during

British rule or a Mogul Empire provin-
cial governor—all of whom acquired
wealth.

A Mississippi bubble A financial scheme that proves to be

fantasy that eventually collapses, leaving
many people with losses. John Law, a
Scotsman living in Paris, devised a
scheme to colonize the land along the
Mississippi River and spread fantastic
stories about gold being in the area. He
sold shares in his development company,
which were widely bought, but eventu-
ally the scam was found out and the
value of the shares plummeted.
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To find a Golconda

An El Dorado

To play ducks and drakes

Bom to the purple

To yearn for the flesh pots

Mammon

54

To uncover great wealth. Golconda, a
city in India, was noted for having
riches.

An area of fabulous wealth. EI Dorado,
Spanish for "the gilded one,” was, ac-
cording to legend, a rich South Ameri-
can king or a kingdom or city in the
Amazon in which huge amounts of gold
were located (see Chapter One).

To squander something, especially
money. Ducks and drakes is a sport in
which flat stones are thrown to skim
along the top of water.

To be born into great wealth (or posi-
tion). In Roman times, the dye for pur-
ple came from small amounts of a fish
found in the Mediterranean. Items dyed
purple were therefore more expensive
and the color was associated with roy-
alty.

To want the material aspects of life. In
the Bible, after the exodus, the children
of Israel were said at one point during
their hardship in the desert to have re-
gretted leaving Egypt, where they had
"sat by the flesh pots" and "did eat bread
to the full.”

The false god of riches and avarice; also
signifying riches being regarded as ob-
jects of worship.
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ITSTHEPRINCIPLE AND THEINTEREST

"When a fellow says, ‘It ain't the money, but thimgiple of the
thing,' it's the money."
-KEN HUBBARD

"The Midas Touch" Is Not the Thing to Have

We speak of a person who acquires wealth easilys@weone with
"the Midas Touch." The expression is derived frohe tfabled King Mi-
das, who, according to legend, was granted the pafeturning to gold
all that he touched. This power led to the deathhisf beloved daughter—
the result usually forgotten when people today kpet the Midas Touch.
Indeed, the story of the Midas Touch is really arytof the tragedy that
can befall the greedy.

According to Greek mythology, Midas was a king whas poor like
his subjects. But when he befriended a strangelen®, who was the
foster father of Dionysus, the god of wine (he wadled Bacchus by the
Romans), Dionysus offered to repay Midas for hisdkiess by granting
him one wish. Midas, who yearned to be wealthy,edskhat everything
he touched be turned to gold.

When Midas's wish was granted, he soon found thhenwhe tried
to eat, all his food turned to gold. When he heid Haughter, she was
transformed into gold. Distraught, the king pleadedbe free of this fatal
touch. He was then told by Dionysus to wash himdalf the Pactolus
River. When he entered the waters, the magical poved the king dis-
appeared and in its place the sandy beaches df/éreurned to gold.

Interestingly, this tale of the wages of gTeed lsasne basis in fact.
Although originally thought to be a muythical figuré is now known that
there was not only one but several King Midases. fdot, there was a
Midas dynasty that controlled the land of Phrygam ancient country in
west-central Asia Minor settled by people from tBalkans in the thir-
teenth century B.C. Now what is central Turkey, yigfl@ was a poor coun-
try, but then gold was discovered in the PactoluseR in the eighth
century B.C., and the people became wealthy. Patygin became a dom-
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inant force in the region for several centuries—#uits neighbors to the

north, the Lydians, also rich with gold, descendmd it and brought it
under their rule.

To Be "Rich as Croesus" Is to Be Richer Than Midas

The expression "to be rich as Croesus" is baseda aeal person who
is actually linked to the fate of the Midas dynasty

Croesus was the last king of Lydia, the nation tleaentually took
over Phrygia, ruled by the Midas dynasty. Lydiacated in what is now
northwest Turkey, also had substantial depositsgofd, much of it con-
trolled by the royalty. Croesus, who ruled from 5®&C. to 546 B.C.,
became a symbol of great wealth not only becausethef gold he had
amassed, but also because he ruled over a coum#ty btecame the first
to standardize coinage that used gold as a medi@inexohange. It was
Croesus, however, who took much of the confusiod ask out of coin-
age, which then often had variance in gold contantl a mixture with
other metals. He minted coins with a standard yuidf metals. The
Croesus stader, which was oval shaped with theungicof a bull and lion
imprinted on it, is considered the first coin to Iaecepted throughout
the world.

Croesus's creation eventually led such nations ased® and Persia
to create their own official coins. But the allug Croesus's wealth and
that of Lydia's proved too enticing to the Persianbio in 546 B.C. under
Cyrus invaded Lydia, killed Croesus, and annexed @old-laden land to
the Persian empire.

So much for wealth being a protection. It is asemftin history a
magnet for trouble borne of greater greed.

ACHINESE VIEWFROM 2,500 YEARS AGO

"There is no calamity greater than lavish desifEsere is no greater
guilt than discontentment. And there is no greattisaster than
greed.”

—LAO-TZU (604-531) B.C.,

Chinese philosopher and founder of Taoism
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The Folklore About Getting Rich

Harvard's Widener Library is the repository of argk collection of
folklore, much of it amassed by scholars who ineemed people from
different states and backgrounds about their natinsights about life.
Much of the folk beliefs that have emerged dealhwitealth—how to be
born wealthy, how to get rich, how to many moneyere how to get
money while eating, sleeping, and dressing.

Among some of the more picturesque beliefs recauritem this col-
lection in the 1992 edition of The Old Farmer's Almc:

« Give a newborn baby a penny. If she clutches litttyg she will
be rich. (Kansas)

« Dream of snakes, money will arrive the next dayel{fdska)

« Eat cabbage on New Year's Day, and money will ffowr way all
year. (North Carolina)

< A piece of money tied to or around your ankle présgoverty.
(African American)

< If a bluebird flies into your house, it brings wimalith it. (Georgia)

* When you see a shooting star, say "Money, monenegiobefore
the star goes out. Riches follow. (Alabama)

e Turn your money over when you see the new moonjtamdl
double in value. (North Carolina)

« When you see a white horse, put your little fingeder your lips
and spit over it to attract money. (Maine)

Certain bodily features are said to foretell foeursuch as a mole on
the neck (means money by the peck) or a mole onb#ek (means money
by the sack). Eyebrows that meet in the middle maadestiny for riches,
a mole on the nose means business success, the Néton the palm will
bring wealth, an itching palm portends the comirfg nwoney, and a baby
whose initials spell a word will become rich.

What all this seems to underscore is that the hurgaarning for
riches is not only widespread but is accompanied aydesire that the
coming of wealth be quick and easy. And with thaidkof wisdom, easy
come is often accompanied by easy go.
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WOULD YOU BUY A CAR FROM A
MONEYGRUBBER?

"God, was | greedy! My generation wasn't looking ‘tality of
life'; we were money-grubbers. | really wanted taken money fast."
—LEE IACOCCA, chairman of Chrysler Corp.,

interview with Gail Sheehy in Esquire (August 1978)

Gresham's Law Is One Law That's Never Broken

Gresham's Law is the economic principle that "badney drives good
money out of circulation." An example of Greshanhiaw in action oc-
curred following World War |, when so much paper mep flooded Eu-
rope that people began hoarding metal coins foir ti@rinsic metallic
worth and as insurance against a drop in value afep money. As a
result, coins—the "good money"—virtually disappekre Another in-
stance: In 1896, Americans began hoarding gold scoihen it appeared
that the government might begin making silver coilegally equal in
value to gold coins.

This observation about human nature—and the natoire money—
is named after the English financier Sir Thomas sBaen (1519-1579).
A founder of the Royal Exchange in London, he obsérthat people
would hold on to heavier-weight coins and pass @e {fighter-weight
ones. This was because dealers would often shawesittes of coins and
the public would keep as long as possible the weshaones, which were
heavier and seemed to have more intrinsic valuejlewBpending the
shaved, lighter ones. He was not the first to eotibis behavior, but he
was one of the first to articulate it.

Here, then, is the language of Gresham's Law:

Where by legal enactment a government assignsatme siominal value to
two or more forms of circulatory medium whose insic values differ,
payments will always, as far as possible, be madest medium of which
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the cost of production is least, the more valuatdelium tending to
disappear from circulation.

In other words, watch what you spend.

"Money doesn't talk, it swears."
—BOB DYLAN

Germany's Hyperinflation and the "Disaster of
Prosperity"

History's most astonishing example of a country'sney losing its
value with sickening speed—Germany's hyperinflatidoring 1922 and
1923—was preceded by a period of prosperity markgdwidespread spec-
ulation, enormous spending, accumulation of richasd an inflationary
atmosphere that went unchecked as all manner ofessxogripped the
nation. Historians trace the ultimate collapse e tmid-1920s back to
the summer of 1914, just before the beginning ofr, wahen Germany
abandoned its gold standard and began to spend morey than it really
had, thereby going into debt and leading the gawemt to expand the
supply of money. Until the ultimate collapse on Kmber 15, 1923,
Germany followed a course that initially led to a@on at home even
after the war, while the victors suffered a colirggtecession.

How bad was the nightmare in Germany during 192219237 Con-
sider the following:

< At one point, interest rates reached 22 percentaya d

e Patrons ordering dinner in a restaurant might fihdt the cost of
the meal had gone up 20 percent by the time thely agound to
paying.

e Prices in 1923, near the conclusion of the disastezre quadru-
pling weekly.

« German money, the reichsmark, deteriorated so mihet reichs-
marks totaling in the trillions had to be printédt the govern-
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merit's printing industry, with 30 paper mills ah83 printing
plants, could not keep up with demand.

* A worker would be paid in bales of German moneyt ha would
have to immediately purchase something tangible veatch its
value dissipate totally (one of the most memorasilghts from this
time is of people pushing wheelbarrows filled withoney to go
buy bread).

« The price of a newspaper eventually became 20@itharks.

e In July 1922, the total German money supply was 18ion
marks; by the end of the hyperinflationary period 1923, 190
billion marks was worth less than 5 cents.

What eventually pulled Germany out of this catgste was the
wrenching decision to stop printing more reichsrearto issue a new form
of paper money with the proviso that no more wolle printed by the
government so that its value would be constant, émdinsist the gov-
ernment and the people begin living within their amg& Thus, the false
boom led to an agonizing bust that, before the empion took over and
normal life resumed, caused soaring unemploymert0,000 government
workers were let go), a severe drop in governmgrgnding, the end of
many businesses as credit virtually disappeared, twe financial collapse
of the German middle class, who lost the value hedirt savings and pen-
sions.

And of course Germany—and the world—eventually gsdolf Hit-
ler, whose party picked up strength in the eledtiai May 1924 and who
was finally elected in 1933 after another period exfonomic chaos had
setin.*

*The theory that the cost of war reparations imposs Germany after World War | had
led to the nation's economic woes is disputed by fact that Germany never paid any-
where near the full amount of the reparations. Tikes had presented a claim for 132
billion gold marks in May 1921, but from the end dfie war until the hyperinflation

ended, Germany paid out 2.4 bilion gold marks, ohirepresented only about 5 percent
of one year's national product. Also, the inflatiam Germany meant that foreigners lost
money on the billions of worthless marks they had-figure that has been calculated at
a loss six or seven times more than Germany paidrejpparations (see Dying of Money:
Lessons of the Great German and American InflatibgsJens O. Parsson [Lincoln, Mass.:
Wellspring Press, 19741).
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CURRENCY QUICKIES

* The average $1 bill wears out in eighteen months.

* "In God We Trust" was first placed on U.S. coinsli864 during
the Civil War, when religious fervor was high, biittook nearly
a hundred years—until 1955—until a law was passekimgy it
mandatory on coins and money. (Perhaps this seldifthe
American concept of the Almighty Dollar.)

e Silver may be worth something as a treasured sobstasecond
only to gold, but it is also the best conductor tefat and elec-
tricity among the metals.

e Money at compound interest builds incredibly ovenet If the
American Indians had taken the $24 for which theyd sMan-
hattan in 1626 and invested it at 8 percent daibgmmound
interest, their $24 would today be worth $30 witli

Want to Double Your Money?

Here's the Formula

Money may not grow on trees, but it does grow anolwg-thanks to
the fact it can draw interest.

For those who want to double their money, therenidact a formula
that, based upon the interest rate, will tell yamwhong it takes for money
to double.

This rule-of-thumb states that the length of time floubling money
can be determined by dividing the annual interede rinto 72. Thus, if
money is drawing interest at 8 percent a year, ilt double in nine years.
If the interest rate is 6 percent, it takes twelars. An interest rate of
10 means your money will double in 7.2 years.

The growth rate feeds itself at an astonishing wfter a while. At 8
percent interest, money doubles in nine years, tiesdruples after eight-
een years. In twenty-seven years it will grow tgheitimes its original
size.
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It Takes Money to Make Money

One of the axioms about making money is that itesalkome of it to
make more of it. Let's not forget that it also rktly costs money to make
money. Here are the metal fabrication and manufecfucosts involved
in the U.S. mint producing the following coins:

Penny—0.77 cents
Nickel—3.42 cents
Dime—1.71 cents
Quarter—3.82 cents
Half-dollar—7.29 cents

Interestingly, based upon percentages, a pennyhds cbstliest coin to
produce. It takes nearly 77 percent of its faceueafor a penny to be
made. The cheapest coin? A dime, taking only 17ceer of its value to
mint.

INAGODDESS WE TRUST?

"The word 'money' is said to be derived from thérLanoneta,
meaning 'mint." Moneta itself comes from the platere the Ro-
mans housed their mint."

—INSCRIPTION FROM THE TEMPLE OF THE GODDESS JUNO META

Some People Are Allergic to Money

People have different reactions to money, but sq@meple are literally
allergic to the stuff.

The reason is nickel. Not only coins, but most pap®ney actually
has some traces of nickel. That small amount camsecapeople allergic
to nickel to experience stubborn hand rashes frandling money.
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The August 1991 issue of the Journal of the Ameridscademy of
Dermatology reported on this phenomenon. And the twsearchers who
wrote the report, Dr. Rainer Gollhausen and Dr.Rihg, noted that peo-
ple who become allergic to money may owe theirgylé¢o pierced ears.

The reason for this is that jewelry, especiallyriegs for pierced ears
that contain nickel, can cause an allergic reacttbrough repeated ex-
posure to the metal. The researchers reported tihiat presensitizing to
nickel can result in such symptoms as rashes wheneyn touches their
body.

These people manage to get by, however, by usieglitccards (plas-
tic) and checks (paper).

"The lack of money is the root of all evil."
—GEORGE BERNARD SHAW

Groucho Marx on Money

Groucho Marx was notorious for rapier responsesis Thas especially
true when it came to money matters. Leo RostenPaople | Have Loved,
Known, or Admired (New York: McGraw-Hill, 1970), letes two such
stories about Groucho. Once, when a bank officiabtev to him, "If we
can ever be of assistance, please let us know,"ucBomo wrote back:
"Frankly, the best assistance you can give me isté@l some money from
the account of one of your richer clients and driédd mine."

When Variety, the newspaper of the show busineskustny, published
the observation that the Marx Brothers, who hadit spp, would make
$20,000 a week if only they would get together mgaGroucho sent a
letter to the editor:

Dear Sir:

Apparently you are under the impression that tHg thing that matters in
this world is money. This is quite true.

GROUCHO MARX
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Pass Go and Collect Your Dough:

The Most Successful Board Game Is Based on Greed

Is it more than coincidence that the best-sellingard game of all
time is Monopoly? After all, this is a game builh ca megalomaniacal
fantasy—accumulating so much money and propertyt $wu drive your
opponents into bankruptcy.

Monopoly's evolution over the past one hundred yeparalleled the
growth of capitalism. Games based upon real estatés were played in
England in the nineteenth century. And in 1885 angaalso based on
money and bankruptcy was put on the market in th@ted States. Its
name: The Monopolist.

The first to patent a Monopoly-like game was a womé&lizabeth
Magie Phillips. A game called Finance also begakintp hold during the
early days of the Depression. And an unemployederitor, Charles B.
Darrow, came forward in the 1930s with the boardngawe know now
as Monopoly. After first rejecting his creation &aving "52 fundamental
errors" that would prevent it from being successfilarker Brothers in
1935 bought the rights not only to Darrow's gamat to Phillips's game
and to Finance.

With this monopoly on games based on monopoly, éarBrothers
has had huge success. Since 1935, more than nmdlipn sets of Mo-
nopoly have been sold in thirty-three countries—soim such odd for-
mats as a set in chocolate and a $495 edition witnty-four-karat-gold
and silver accents.

The game is now played by more than 250 millionpgecf all ages—
from those too young to know what a mortgaged ptgpes to those old
enough to know too well. Indeed, so successful Nasopoly been that
Parker Brothers is actually a bigger printer of ewnthan the United
States government. Those ninety million sets haventained more
money (albeit Monopoly money) than all the real mpncurrently in
circulation in the United States.

The example of Monopoly's wide and continued appshbws, if
nothing else, that success awaits those who know ko tap into the
human tendency to delight in playing with money.
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BRAINS ANDMONEY —DOTHEY GOTOGETHER?

Arc the money-hungry smarter or dumber than youland

It could be that the brainier you are, the les®rgdted in money
you may be. Mensa is an organization of people s in the top
20 percent of those who have taken 1Q tests. Butairsurvey of
Mensa members it was found that they rank only a&diem levels
when it comes to financial well-being.

In an interview with Money magazine, the executig@ector of
Mensa explained this fact about his members byngoti'They could
probably make more, but they tend to work at whayt like, not
what pays best."

How to Handle Jealous Greed

One characteristic of the greedy person is covetother people's
possessions or monetary successes. How can you nhekebest of this
negative human trait? Sholem Aleichem, the greatldiéh writer and
humorist (he has been called the Jewish Mark Twad his character,
Tevye, is the central figure in the Broadway pldiddler on the Roof),
once wrote of how one can adroitly forestall jealpin others.

Says a Sholem Aleichem character on how he handesreturn from
a business fair: "(I)f | went to the fair . . . amdifd well, my heart bursting
with joy, | never failed to tell my neighbors that had lost every kopeck
and was a ruined man. Thus | was happy, and mhheig were happy.

"But if, on the contrary, | had really been cleanedt at the fair and
brought home with me a bitter heart and a bellydél green gall, 1 made
sure to tell my neighbors that never since God mtaies, had there been
a better one. You get my point? For thus | was ralde and my neighbors
were miserable with me."

A Person in Greed Is a Person in Need

Greed can be a powerful motivator, as seen in dilewing true story.
Bennett Cerf, the former head of Random House gmldic editor
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of collections of stories, recounts in The Lifetbeé Party (Garden City, N.Y.:
Doubleday, 1956) how the owner of a little indwdtriplant in Panama
had trouble getting his staff of twenty women toefxeworking once they
had earned enough to meet their needs for seveosthsi Even induce-
ments of higher wages and shorter hours didn't gdatheir attitude—
they had earned all they needed for now, at lsasiyhy work anymore?

Distraught, the boss finally hit on a solution. Hellected copies of
a 1,000-page Chicago mail-order catalog and sen tio all the women.

Wrote Cerf: "They were back at their places—everst| one of
them—the following Monday."

Is Life Worth Living-

Especially If There Is Life Insurance Money?

One of the thoughts supposedly faced by those wdne tsuffered total
financial ruin is whether to go on living, espebljaif there is life insurance
on them that would benefit their families. An inges answer to this
question can be found in a story involving the dot@dmerican rabbi
Stephen Wise and a distraught congregant who cameéhirh following
the stock market crash of 1929.

The man, who had lost everything in the crash, sdidt he was
thinking of committing suicide so his family couldt least have the in-
surance money. What did the rabbi suggest he do?

His response offers one way to deal with the greélthe rabbi replied
that the man should call his wife and children thge and pose the
question to them. Their response would give himotndous answer.

"If they dissuade you from taking this step, thdse no reason why
you should destroy yourself, seeing that they wordther have you than
your insurance,"” said the rabbi. "If, on the otheand, they approve of
your design, 1 would go on living just to spite ntheSurely you wouldn't
want to sacrifice your life for such a family."”

Money-Can't-Buy-Happiness Department:
The Case of Zero Mostel's Bankbook (at Least It Made
Than His First Name)

Zero Mostel, the Broadway star, said he was consitldy his mother

the "bum" of the family as a youngster. "My brotierron was so-and-
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so, and Milton was so-and-so, but | was definitthg BUM. She used to
say, Il be happy when you show me a bankbookh wii0,000 dollars in
it.' "

So when Mostel became a success, he showed hisembil bank-
book with $10,000. Her response?
"She said, 'You call that a lot of money?'"

Money Talks

Richard Armour wrote that he knows money talks bseghe once
heard it say, "Good-bye."
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FROM TULIP BULBS TO
GOLD BARS:

THE AGE-OLD MANIA FOR MORE

With money In While the relentless pursuit of money can be
a sign of greed, greediness finds its fullest
flower in what people do with money to make

your pocket, YOU more money. When done in a prudent way,
this is an activity usually called "investing."
But when taken to its outer limits, this is not
investing but "grabbing"—an attempt to buy

are wise and you things so that they can soon be sold for more
money, which can then be used to purchase
more things that will grow even more in value

are handsome so they can then be sold for more money that

can then be used to buy . . . well, you get the
idea.
. This aspect of greed can be seen in the
and you sing purchase of such items as gold, silver, oil, di-
amonds, pearls, and art. But it can also be seen
in the acquisition of even such unusual sources
well, too.

of speculation as tulip bulbs, comic books,
—YIDDISH baseball cards, and toys. Sometimes the rush
PROVERB to corner markets in these commodities can
lead to widespread speculative manias to get
in on a good thing and later, in the aftermath
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of collapsing markets, panics to get out of a natso-good thing.

The value of some of these commodities usually &asasis in intrinsic
worth—oil, after all, is a vital energy source fohe modern world. But
others, such as tulip bulbs, assume a value moréhenminds of the get-
rich-quick than in the real world. Here are some tbé major and some
of the minor, if not weird, materials that haveratted the interest of
those bent on making more money with their mondy.isl a demonstra-
tion that the mania for more has been with us thhout recorded his-
tory—and undoubtedly before.

Gold—

The One Sign of Wealth Throughout the Ages

The pursuit of wealth finds its earliest and mosblgnged expression
in the form of gold. Possessing it has been a sifjvealth for thousands
of years. The early cave man knew about gold. Camps jewelry fashioned
out of gold have been found in Mesopotamia datingmf nearly 5,500
years ago. Ancient Egyptians so prized it that, pasviously shown, they
placed items containing gold in their tombs, andythlearned how to
hammer gold so thin that a one-inch-high pile couwdntain 367,000
flattened leaves. During the Middle Ages, a whotgesce, alchemy, grew
up around man's attempt to make gold out of lessderials.

While alchemy has been derided for centuries nowhdagh one
practitioner was Isaac Newton), strangely enoughmes of the alchemist's
desires have come true today through the miraclemoflern technology.
Scientists now can make gold out of lesser or otmaterials and extract
it from a new "mine." For instance, the atom smasten make gold from
lead and mercury; it can also be used to make astable form of gold
out of platinum and iridium, although separatelycheas more costly than
gold. Gold can also be extracted from lowly seawafer each metric ton
of seawater contains one grain of gold.

Contrary to popular belief, the rush to extract dgah America did
not begin in California in 1849. That distinctionelbngs back east, in
Georgia, where gold fever struck and America'st figold rush occurred
twenty-one years before, in 1828.

Important goldfields have been found in every awet and in many
countries. Gold is also found, although in minuteatities, in virtually
all rock. In fact, gold is literally everywhere, tranly in seawater, but
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also in all copper and lead ores and even in végetaAnd gold has
been discovered as gold dust and gold nuggets, thithlargest pure nug-
get ever found dubbed the "Welcome Nugget StrahgBiscovered in
1869 in Australia in a rut made by a wagon justhag below the surface,
the nugget yielded 2,248 troy ounces of pure gdi8 kilograms). (With
gold now valued at around $380 a troy ounce, thaé amugget would
today be worth about $867,000.)

Most of the world's currencies have at times beeatkéd by gold,
known as the gold standard. Money, whether papercain, was in the
past considered of value because a nation had gesdrves that could be
called on to redeem the money with the more stalrd lasting value of
gold. National presidential campaigns were fougiverowhether to stay
on or go off the gold standard. By 1933, the Unitsthtes went off the
gold standard and paper money could no longer lieeraed for a stated
amount of gold. However, gold, which can be foumd coins dating back
to King Croesus of Lydia about 550 B.C., continuesbe worth hundreds
of dollars an ounce.

Indeed, all the gold ever dug out of the ground—twee now in gold
bars, dental work, machinery, or jewelry—is wortioat 1.3 trillion.*

"He who loves gold is a fool; he who fears it, isskve; he who
adores it, an idolator; he who hoards it up, a durtee who uses it,
is the wise man."

—THE OLD FARMER'S ALMANAC, 1840

The Search for Gold May Have Led to Modern Science

Modern science, especially chemistry, is said bynesoto have ema-
nated from alchemy. Although many alchemists weke$, others were

*Note that the author of this book finds gold evém his name. Nearly 30,000 families
in America are named Goldberg. Where did the nammec from? Goldberg is the name
of a small town in the Silesia area of what wasnti@ermany, said to owe its origin and
name to a gold mine in the neighborhood. Accorditty the Encyclopaedia Britannica,
however, the mine has been abandoned since theitédusars. Maybe that's why so many
of us Goldbergs have gold only in our name.

70



FROM TULIP BULBS TO GOLD BARS

dedicated scholars who believed that matter was aknbe of elements
and that if this balance were properly altered osgbstance could be
changed into another. The pursuit of gold was uwa#len not only be-
cause it was highly valued, but also because #inlg quality made many
believe that it held the secret of long life (thehiiese believed that
eating from dishes made from gold added years ésdifie).

The experimentation with chemicals and various feetand other
substances thereby paved the way for today's seiesfc chemistry. The
serious alchemists "did more than anyone else tercowne scientific ig-
norance and advance our knowledge of the worldys sane history of
man's infatuation with gold. "Without them, we wduktill be living in
the Dark Ages."

Interestingly, modern science has done what theieahcalchemists
could not—actually make gold. Laboratory gold waisstf produced in
1936. Scientists at the University of California Berkeley sent an elec-
trical charge of 38 million volts through a comMipa of iridium and
platinum. The gold that was created, however, samtayed into base
metals over a period of hours. But scientists afu@bia University in
New York later used another method to produce al gblat decayed at
a much less rapid rate.

Laboratory gold is now used in the radiation treatimof such diseases
as cancer and arthritis. With cancer, the gold lacqd in the diseased
tissue so that the radiation emitted by the golicks only the bad tissue
and not the good.

Gold is also used in the treatment of rheumatoithriéis. Originally
given by injection and now available orally, drugéth compounds con-
taining 30 to 50 percent gold can slow the progrekghe disease or even
lead to a total remission in some cases. Half afseh taking the gold
treatment experience significant improvement. Twemgercent find they
get relief for two or more years. But the processm de slow—it can take
three to six months before results are seen—and sftects can occur in
up to half of patients (in addition to skin rashesd possible kidney
damage, one understandable side effect is a neetwlBte in the mouth).
The final surprise about treating rheumatoid atithriwith gold is that
medical science does not really know how it works.
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There's Gold in Them Thar Vaults

Although the United States dollar is no longer latkby gold re-
serves, the U.S. government continues to possessntbst gold in the
world, stored in the vaults at Fort Knox, near lamille, Kentucky. Ac-
cording to the International Monetary Fund, as oéc®mber 1990 the
U.S. had 262 million ounces of gold. The countrythwthe second most
gold is Germany (95.18 million ounces), followed Bywitzerland, France,
Italy, Netherlands, Belgium, Japan, Austria, an& tbnited Kingdom, to
round out the top ten. The country that leads tlwldvin mining gold—
South Africa—is not even on the list.

Actually, many gold coins are worth more than thaldgin them or
behind them. The United States issued gold coinsl U933, when the
country went off the gold standard. Until then, dyatoins were issued in
$1, $10, and $20 amounts. But there were also $2difs (20 million
of these, called quarter eagles, were issued), ianti879 and 1880 just a
few of a $4 gold coin, called Stellas, were mintdehday these $4 coins
are considered among the rarest of U.S. coins.

The world record price paid for a single coin wagablished in 1990
for a high-relief double eagle $20 gold piece daf@®7. President Theo-
dore Roosevelt, believing that the nation's coih®ufl also be art ob-
jects, approved a design by Augustus Saint-Gaudleat led to what was
considered the most beautiful gold coin ever struglst only twenty were
made, because bankers fussed that the design pedvéhe coins from
being neatly stacked. As a result, eighty-threerselater one of these
coins was sold by MTB Banking Corporation to a até investor for
$1,500,000—quite an increase from the coin's oaigh20 value.*

WHERE GOLD MEDALS ARE SILVER

Olympic gold medals are actually silver. There @2e5 grams of
silver in each medal and only 6 grams of gold.

*The highest price paid at auction for a singlenqmieviously was for a silver one—a
U.S. silver dollar in mint condition. On July 7,89 it was sold for $990,000.
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ARMAND HAMMER'S GOLDEN RULE

"He who hath the gold maketh the rule.”
—A PLAQUE WITH THIS INSCRIPTION WAS KEPT BY MULTIMLLION-
AIRE INDUSTRIALIST ARMAND HAMMER IN HIS BEDROOM

The Black Gold: Ol

While gold has fascinated humanity since time immeah the fas-
test way to immense wealth in today's world hasnbe#. Although the
oozing black substance has been put to variousuptiveé uses since an-
cient times, it was not until 1859 that the first well was struck—not
in the Middle East or the state of Texas, but inf®glvania.

Since then, enormous fortunes have been made in Toik biggest
fortune in the United States in the nineteenth aadly twentieth cen-
turies was amassed by John D. Rockefeller, who hgst start on accu-
mulating a billion dollars by cornering the marken this energy source.
Others who prospered in oil in later years werepfedike Getty, Blau-
stein, Sinclair, Hammer, Hunt—not to mention peoplkhose names
were preceded by the word sheik.

Despite new inventions and discoveries, oil com®uo provide the
basis for unparalleled wealth. Seven of the twelbiggest companies
listed on the Fortune 500 list at the beginning tbé 1990s were oil
companies. And among the world's billionaires, fafr those who made
their money from oil were said to be worth a totdl $59 billion. One of
them is the world's richest person—the Sultan ofin@i, said to be worth
$31 billion in 1991 (up from $25 billion the yearfbre). King Fahd of
Saudi Arabia was third on the list with $18 billigamong the interesting
things he is said to have built with his money ipalace in Spain that is
a larger version of the White House).

Obviously, there has been incredible profit to beadm in oil. Up
through the 1960s, the cost of purchasing oil wess Ithan $2 per barrel.
But then in October 1973 the Arabs mounted an ailb&go on the
Western world that rapidly drove the price of op to $32 a barrel. Since
there are 42 gallons in a barrel, what had prelydasen costing dealers
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4 cents a gallon was now costing about 80 cents-inanease of 1,500
percent.

This shift of wealth soon began draining Westerreasuries and
plunging countries into recession while it gladdéneMiddle Eastern
hearts. Consider the case of the Saud family, whicles Saudi Arabia,
the world's largest oil producer. When oil reach®82 a barrel in 1981,
the Saudis were selling the world 10 million basrel day. This meant a
gross income of $320 million—every day. Since aé ttime oil cost "at
the most 50 cents per barrel to extract, process, market—$5 million
in all. . . that leaves the Kingdom with a dailyld®e in its favour of
$315 million," writes Robert Lacey in The KingdonNgw York: Harcourt
Brace Jovanovich, 1982), a history of Saudi Ararid the Saud family.

To get a sense of what the purchasing power of shim was like at
the time, Lacey further notes: "At its current raié income the Kingdom
could acquire all the stocks listed on U.S. stoskhanges in 12 years 7
months and 8 days; it could buy General Motors inménth 12 days 4
hours and 48 minutes, Bankamerica in 12 days 7 sh@& minutes, all
the professional football teams in the USA in 2 glai4 hours and 24
minutes—and Tiffany's in just 7 hours 55 minutes."

Although the Saudis did not carry out these pol#s, they did, as
did other members of the oil fraternity, go on eergging spree with their
newfound wealth from the Arab oil embargo. Howeveuych greed met
with a surprising result when OPEC countries fibsiught wildly after the
initial run-up of prices.

In The Prize: The Epic Quest for Oil, Money, andweo (New York:
Simon and Schuster, 1991), author Daniel Yerginlstehhat happened
when the OPEC countries went on a massive buyingespn a "post-
1973 cornucopia, which included everything from suomer goods to
entire telephone systems,” not to mention elaborateapons systems.
The massive expenditures resulted in overheatirg e¢bonomies of these
countries, which led to escalating inflation, whictensured that their
financial surpluses would soon disappear."

And, as Yergin points out, the OPEC surpluses dishppear at the
time—completely.

"In 1974, OPEC had a $67 billion surplus in its dmmle of payments
on goods, services and such ‘invisibles' as invastmincome," writes
Yergin. "By 1978, the surplus had turned into é#tfon deficit."

Oh, the wages of greed.
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The Oil Rush of Pithole

One of the most dramatic cases of overspeculatiod #he stampede
to make a fortune out of oil occurred in PitholegenRsylvania, in the
early days of the boom in oil.

In 1865, with the Civil War coming to an end, thamds of war
veterans rushed to Pennsylvania to seek their rfestuin the burgeoning
oil fields there. Oil had zoomed to $13.75 a bamed one oil well alone
had generated a return of $15,000 for each dolfarineestment. In the
small town of Pithole, just fifteen miles from Tswille, where the first
oil well had gushed forth in 1859, a well was skrum January 1865,
followed by several more within months. By Juneurfowells were pro-
ducing 2,000 barrels a day, representing a thirdthef total output for the
oil region. The rush to acquire land in Pithole was

In July a farm in the area was sold for $1.3 milioBy September,
the same farm was resold for $2 million. Also inp@enber, oil production
in the Pithole area climbed to 6,000 barrels dailyriech now repre-
sented two thirds of all the oil flowing from thegion.

As a result, the population of Pithole zoomed to0@B8. And Pithole
was also host now to banks, boardinghouses, atyadg businesses, and
more than fifty hotels.

Within months, however, the oil suddenly began miyyiup in Pithole.
While production of oil actually increased dramaliig elsewhere in the
area, in Pithole it dropped to a trickle by the ewid 1865. To the horror
of the townspeople, the boom was now a bust of gpmportions. Spec-
ulators abandoned the town with such speed thatth®y beginning of
1866, just twelve months from the time oil had tfiteeen discovered there,
Pithole had become a ghost town.

The reversal of fortune caused major losses fod lapeculators. The
farm land in Pithole that had been bought for $2llioni was finally
auctioned off in 1878—for $4.37.

The early days of oil were marked by similar wilgesulative swings
between success and failure. A popular ditty of time was "Oil on the
Brain," which talked of how the substance could tke people crazy."

Indeed, the lust for riches led to chaotic scened aituations. Hotels
within the oil regions were populated with as maay six guests in one
room, all sleeping on straw mattresses. Ramshaaidelen buildings
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were quickly erected, the air became fouled withgimell of petroleum,
and the land, stripped of trees, was a sea of nhahewer it rained.

And still the people came in a frantic race forhes. The editor of a
local newspaper wrote in 1865 about how oil hadsedu"a sort of epi-
demic" that infected men of all classes, ages, asdnomic conditions.
As a result, he pointed out, the community had hesrsformed:

The court is at a standstill; the bar is demordiizbe social circle is broken;
the sanctuary is forsaken; and all our habits, mottbns and associations for
half a century are turned topsy-turvey in the heaglirush for riches. Some
poor men become rich; some rich men become ricd@ne poor men and
rich men lose all they invest. So we go.

The editor concluded that "the big bubble will Husooner or later."
It did. Not only in Pithole, but in the entire imtey as the price of oil
plummeted to as little as $2.40 a barrel in 1866 H67.

One reason for the drop in price was the oversumlyil for its only
major use at the time: kerosene for lighting pugsosWith the advent of
electricity and the lightbulb, the oil business wias trouble. What rescued
it was the invention of the automobile. The oil iness eventually re-
bounded and fortunes were made, but not beforer dititunes were lost
and other hearts broken. Even today, oil explonatremains a huge risk
and the potential for periodic oversupply—and with falling prices—
ever present.

In the world of greed, there are no sure things.*

Tulipmania: The Craze over a Flower

It may have been the strangest speculative craak tifhe.

Between 1634 and 1637 in Holland, people begansimg so heavily
in tulip bulbs—almost as though, in today's world, would be oil or
uranium—that the price of single bulbs shot umtrédible heights.

How incredible? As much as 6,000 florins a bulm @omparison, the
weekly wage of a skilled worker then was 2.8 fleriand a small house
cost 300 florins.) In fact, at the height of thaz®, it was not unusual for

*The story of the Pithole oil rush and its aftermaan be found in The Prize: The Epic
Quest for Oil, Money, and Power by Daniel YergiregNYork: Simon and Schuster, 1991),
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trades for bulbs to involve the swap of homes, gdiver, furniture, and
land.

What caused such a fury of speculation in a coumntoged for its
levelheaded citizens?

The tulip was first brought to Europe in the 1500em Turkey (the
name tulip is from the New Latin tulipa originallfrom the Turkish for
turban [tulbent], which is what the blossoms of tdelicate tulip look
like). During the following decades, the rare, dafely beautiful tulip
became a very fashionable flower in Holland, Endlafrance, and Ger-
many, so much so that by the 1600s people begassting and then
speculating in the bulbs that could reproduce ahdreby create even
more of the stylish exotic flower. Growers then &mgexperimenting with
additional varieties, varying the colors and shapéspetals. This brought
the tulip—originally available only to the connotss—to the general
public, and with it came an increasing demand.

A number of other factors also fueled the speamtatiSince tulips
were available only during the June to October gngwseason, growers
were tempted to take orders in the winter for theure sale of bulbs.
Around 1634, the practice developed to purchaseturdtl bulbs, with
buyers further tempted to sell to other buyers tbhkps that had yet to
be delivered—or even seen. These other buyers rin tdfered their pur-
chases to other buyers. Thus with spring monthsyavea trade in tulip
futures was generated. This continued each yeail imt 1637, as the
mania reached dizzying heights, the trading inptubulbs was more a
trading in paper with a delivery date on it. Theolgem was that as the
date of delivery on the paper neared, the selles ¥eed with having to
actually settle with a grower to accept the actudips. Prices then began
to rise daily—even hourly.

Adding to the mania was the existence of numercaseties of tulips,
each part of a ranking indicating value. The madiniaed were the flamed
and irregularly striped varieties. They were formeadto three groups,
based on color: the roses, the violets, and birarfleellow with red or
violet). The rarest were the red flames on whitdledathe Semper Au-
gustus and a clone, the Parem Augustus. Others walted either Vice-
roys or, in the Netherlands, where royalty was fied upon, Admirals
and Generals.

The many types and sizes of tulips—not to mentibe tvide range
of prices—created the basis for increasing intergstthe flower. Soon
growers hired salesmen to travel to village faired amarkets far from the
nurseries and shops that had been selling tulip4.635, tulips were being

78



FROM TULIP BULBS TO GOLD BARS

bought by all types of people and strata of soeidtpm workers to shop
keepers to aristocrats.

The tulip growers eventually succeeded in creatany explosive de-
mand. Their deliberate market innovations and pcidn of cheaper
varieties of tulips fanned a popularization of théip and with it the need
by many to own and display this delicate flower.eThesult: a surge in
demand—and ever higher prices. Costs were furtheshgd upward by
the lack of tulip growing in the winter seasons atite strain on the
growers to meet the increasing demand. By 1636¢egrihad tripled for
many varieties. The rarer ones experienced evene nanamatic escala-
tion. One variety went from 40 to 350 florins ovarfew months. Another
went from 800 to 2,200 florins in just weeks. Theosi prized variety of
tulip—the Semper Augustus—went for 6,000 florinsbalb as the frenzy
neared its peak.

The bubble began to burst when greed rushed inh \WWiices begin-
ning to double and triple weekly or daily, specofat began buying paper
delivery obligations and then selling them quickly realize a profit, while
others held on to theirs for later sale at everatgreprofit. Many of these
buyers tried to delay payment so that they werdingela product they did
not really own for a price that they hoped to get.

And then, on February 2 or 3, 1637, when concergegdernmental
officials finally moved to regulate the trade inlls panic selling replaced
panic buying. Prices, which had been rising by theey, began dropping
by the hour. Tulip futures became worthless, anbemtcontracts for pur-
chases were called into question. By the end of week, much of the
existing tulip stock was unsalable and many peolplt fortunes in the
tulip market.

In the aftermath of the tulip mania, Dutch authest sought to edu-
cate the public about their folly. Of special camcavas the feeling that the
Dutch values of moderation and prudence, and thanewmion between
honest labor and just reward, should not be subdelty the lure of quick
and easy profits and the wickedness of speculati®ut. even with all the
prints, satires, pamphlets, and paintings that eshswith warnings, one
painting of two decades before had probably the tnags and prophetic
message of all. Painted in 1614, Sinnepoppen (Dolighe Spirit) by Roemer
Visscher used the tulip to indicate the foolishneds man, showing this
flower with the motto: "A fool and his money areosgparted."*

*See The Embarrassment of Riches: An Interpretatfi@utch Culture in the Golden Age by
Simon Schama (New York: Knopf, 1987). The tulimfrg is also discussed in the classic
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EVEN ANEWTON CAN BE FOOLED

It obviously does not take a genius to lose moneyai speculative
mania. But what about a real genius? How does heshar handle
such situations?

Not so well, to view the case of Sir Isaac Newton.

The great scientist and verifiable genius (his liigeence is said
to have been one of the highest in history) was adsipposedly
something of a financial whiz, serving as EnglanMaster of the
Mint during his lifetime. In the spring of 1720, idh speculative
frenzy raged over the prospects of the South Semp@ny, Newton
decided to sell shares he had purchased and thegamed a 100
percent profit. He had seemingly realized that ghirhad gotten out
of hand. At the time, he stated, "I can calculdte tnotions of the
heavenly bodies, but not the madness of peopledd Aa, on April
20, 1720, he got out of his position in South Seaaahandsome
profit of £17,000.

But then something happened. Weeks later, as thazyr con-
tinued and shares kept being bid up during thengpand summer,
Newton went back into the market and bought furtlsbares—this
time for a larger amount than he had spent befBig. this time his
foray came at what proved to be the top of the mstarkVhen the
bubble burst on the stock of the South Sea Compalewton found
himself losing £120,000.

It is said that the experience so unnerved him float the rest
of his life Newton could not bear to hear the wosdsith Sea.

Why Diamonds Are Forever Expensive

Among the other possessions lusted after are gamisthe gem val-
ued above all others over the centuries has beedidimond.

on human folly and mass hysteria, Extraordinaryuloelusions and the Madness of
Crowds by Charles Mackay. First published in Erjlem1841, it can be found in an
illustrated edition published by Harmony Books 880.
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In modern times diamonds seem not only to holdrtheilue but to
increase in worth over the years. Why?

This situation is no accident.

For centuries diamonds had value and use only aslie until an
industrial role as the hit in drilling equipment svadiscovered in the
1860s. Today the price of diamonds is artificialfgaintained by a dia-
mond cartel called the Central Selling Organizati@®SO), a group con-
trolled by De Beers Consolidated Mines Ltd., a 8Soutfrican diamond
mining company. De Beers is known to many consumeusside South
Africa by the lush ads that tout how "diamonds d&oeever'—and so, it
seems, is De Beers's plan on maintaining a high stehdy price for
diamonds.

The artificially high price is maintained by contiog the flow of
diamonds to reach the marketplace and by -curtailcagnpetitive selling.
De Beers and its affiliates represent approximateaif of the production
in the world of diamonds for use in jewelry and ustty. Of the diamond
production not emanating from De Beers, half is diauup by CSO,
thereby maintaining the price and restricting thailability of the gems.

The system is not foolproof. In 1980, a 1l-caratwless polished dia-
mond sold for $65,000. Within two years, the pricad fallen to $19,000.
Since that recessionary time, prices have rebound@uke reason is that
still in place is the monopolistic hold of the CenhtSelling Organization.

In short, De Beers remains a diamond's best friend.

IS THIS WHAT THEY MEAN BY YOUR DEBT
TOSOCIETY?

If you want people to remember you after you dam'tpay your
debts.
—SIGN SEEN BY AUTHOR IN
WINDOW OF OFFICE SUPPLY STORE
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For the Hunts, There Is No Silver Lining to Thi9§t

(or How to Lose $7 Billion)

After gold, the most precious metal is silver. Thest after silver has
no more an incredible story than the attempt inemécyears by two of
the sons of an oil tycoon to corner the world'gesiimarket.

The Hunts of Texas must be one of the strangestliésmof wealth.
The father, H. L. Hunt, who built Hunt Oil companyto the nation's
largest independent oil producer, kept three familgoing at one time—
complete with three wives, fifteen children, andeth separate residences.
But it was two of those children who engaged in @fighe most audacious
acts of greed ever and wound up losing $1.5 bilfoom one venture and
a total of $7.15 billion in all.

It all started in 1970, when the rotund Hunt boy#grbert and Bun-
ker, became interested in silver. Then selling ahistoric low of $1.50
an ounce, silver doubled in price, and the brotherade a nice profit.
But then they got an idea: since silver was usedmanufacturing and
since inflation was beginning to climb (it eventyakoared into the dou-
ble digits), silver would be a good prospect to toare to increase in
price as both inflation and the need for the metareased, not to men-
tion the fact that silver could be a hedge agamsbnomic hard times as
well. So by 1973, Herbert and Bunker took delivarfy 55 million ounces
of silver. Its worth: $160 million.

But then the Hunts devised another idea. They woaldner the
silver market and really see their profits zoom. By end of the 1970s,
with  Arab money behind them, they purchased 130liamil ounces of
silver and had contracts for another 90 million.eifhgoal was 200 mil-
lion ounces, a sum that it was said would give thewrld control of a
metal that actually has a wider use (such as inggnaphy) than gold.

With such buying by the Hunts going on, the prick siver began
soaring. By the beginning of 1980, the cost of esilgtood at $50 an ounce.
The value of the Hunt holdings was almost $4.5idwmll Their profit, on
paper, was $3.5 billion.

But instead of reaping the reward from their sggteand selling some
or much of their hoard, they held on to their gilvét was then that the
United States regulators, fearing continued run-upsthe price of silver
and wishing to stabilize the market for the metalit a limit to futures
buying in silver. The action soon had its intendéfdct and the price of
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silver began to fall. By March 1980, the price W24 —less than half its
level as recently as January.

Now the Hunt brothers were faced with meeting nmargalls of $10
million dollars a day, a feat they became unabledto The United States
government now faced a problem of the Hunts' makifig ensure that
the market did not collapse, the Federal Reservairrohn approved a
loan to the Hunts to bail them out. The size of tban needed? $1.1
billion.

This meant that Herbert and Bunker Hunt, who onea I$4 billion
worth of silver, were now more than $1 billion ireld. By 1985, with
the last sale of their remaining silver, the Hunbtbers were out of the
silver market—and out $1.5 billion for their attemp corner that mar-
ket. Bunker Hunt later tried to put a happier pectipe on the experi-
ence. "A billion dollars," he said, "isn't whaused to be."

But the Hunt family troubles were not over. Theyll dhad to pay off
their loans, and a later drop in oil prices soomught their oil company
to the brink of bankruptcy because of souring slaive oil leases and
a drop in value of offshore oil rigs. In fact, bhet spring of 1986, the
Hunts had to seek protection under Chapter 11.rTh#i business losses
totaled almost another $6 billion.

Herbert and Bunker were eventually forced to sekne personal assets
valued at $250 million to satisfy creditors, so ttHay 1990, while other
Hunt family members who had stayed out of the silwgarket still had in-
tact personal fortunes valued at billions, the tsieer bugs were worth only
about $1.5 million each—probably one-tenth of 1 cpat of what they
were worth when they first dreamed of riding silt@a golden fortune.

WHAT'S AFORMER MIMONAIRE WORTH?

When a U.S. Senate committee member asked Bunkert How
much he was worth, he retorted, "Hell, if | knewath| wouldn't
be worth very much.”

Of course, he said that before his net worth plutethein the
face of his disastrous attempt to corner the silmrket. Then he
knew only too well what he wasn't worth anymore.
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With Land, the Sky's the Limit

Real estate is often said to be a sure way to ledlt least it was
until land, like much else, fell in value followinthe Greed Decade. But
consider what happened in Japan to the price ofaar of land before
the downturn in prices in the 1990s.

In 1991, for instance, Japan's National Tax Ageragsessed land in
the Ginza shopping district, a prestigious area Takyo, at $252,000 a
square yard. This represented a 17.5 percent seErdeom the previous
year.

The lowest assessment for a square yard in all apad was in Ya-
maguchi, which is 480 miles west of Tokyo. Herecmuase yard was valued
at $1,700, but even this value had risen 9.5 p¢ineane year.

Overall, as of 1991, real estate continued to rise land-restricted
Japan. The national average was a 38.1 percentaserin land values,
the largest since a 40.2 percent rise in assesded occurred in 1962.

By the way, since there are 4,840 square yardshira@e, the cheapest
acre in Japan was assessed at $8.2 million. The mgmnsive real estate
in Japan was assessed at $1.2 billion an acre.

Going, Going, van Gogh: Art lor Money's Sake

Another way to amass wealth is to buy art—and pfay the artist's
early demise. Consider van Gogh.

As everyone knows, Vincent van Gogh was a troubdetist, possibly
suffering from insanity, who sold only one paintinduring his lifetime.
Now, a hundred years after his death at thirty-sevss paintings sell for
astronomical amounts. On November 11, 1987, a 28- 3F-inch van
Gogh painting entitled Irises was put on the auctiock by its owner,
the wealthy John Whitney Payson, because it hadwrgrdoo valuable
even for him (he couldn't insure it and becausetaf reasons could not
even give it away).

After spirited bidding, a Japanese businessman Hiouhe painting
for $42 million—the highest amount until that tinever paid for a paint-
ing. It was a sum that could have purchased a skyec office building
in almost any major city.

When a van Gogh painting fetched $82.5 million i89Q, the car-
toonist for the Baltimore Sun drew the Dutch antéstding a newspaper

84



FROM TULIP BULBS TO GOLD BARS

with the news of the multimillion-dollar sale as ethmajor headline.
Van Gogh is shown thinking to himself: "And theyotight | was in-
sane."*

Oh, What an Impression

On May 9, 1989, Sotheby's conducted a record-tmgalkauction of
Impressionist and modern paintings that netted $2@Blion, with no
fewer than forty-four individual items garnering maothan $1 million
prices each. Slightly more than one hundred yeasforé—on April 10,
1886—the American Art Association of the City of WeYork held the
first showing of French Impressionist painting ihet United States. The
show was lambasted by critics ("Is this art?" askdee New York Times
critic). A total of 289 works were exhibited thaty] but only fifteen were
purchased. The top price paid was just severalfedndollars.

GOINVEST, YOUNG MAN

"Buy old masters. They fetch a much better priegatbld mis-
tresses.”
—1 ORD BEAVERBROOK
(1879-1964), British newspaper publisher and putiicial

*Van Gogh's nephew, Vincent Willem, the son of thminter's brother, Theo, found
himself years later with a number of his uncle'srkso(van Gogh had painted more than
five hundred while alive). An engineer by professiohe lived modestly, but because he
owned so many van Gogh paintings he eventually hecan paper (or in oils, if you
will) the wealthiest person in Holland.
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So What's the Best Way to Invest?

The age-old question—or at least the question nuofttn asked when
one gets to the right age—is, What is the best siment? The problem
with getting a right answer is that often it depgndn whom you talk
to—the stockbroker always seems to answer stodies; nhutual fund sales-
person, mutual funds; the real estate agent, resithtee the jeweler,
diamonds, and so on.

In The Ultimate (Garden City, N.Y.: Doubleday, 1%90William
Poundstone, an author with no ax to grind except ntake his book
interesting and convincing, set out to discover € TMost Profitable In-
vestment.”

To accomplish this, various standard investmentgewsurveyed over
the six-decade period of 1926 to 1987 (the 1926f1%pan was used
because it predates the Great Depression and theguetivides "a decent
indication of the historic record").

Here is what was found: Money invested in twentgryéreasury bonds
grew at an annual rate of 4.27 percent, not adjute inflation. A dollar
invested in the Standard & Poors 500 Index in 1%@28uld have shown
a 9.90 percent annual return at the end of 198AmDnhds went in value
from $157 for a 1l-karat white flawless gem in 1926 $15,000 in the mid
1980s—an 8.17 percent return. Gold coins rose frg§g0 (for United
States eagles in fine condition) to $384—a 5.15cqmr return. Silver
moved from 50 cents an ounce to $5.23 an ounce-9a Bercent return.
In other measures, fine art showed an 11.70 percentrn; rare stamps,
11.16 percent; and real estate (using the meastir8ewerly Hills prop-
erty), 9.51 percent.

Even Mickey Mouse toys were surveyed. A $1 Mickeypude Fun-E-
Flex toy purchased in 1931 was worth $125 in 1988—&84 percent
return.

The winner? Stocks purchased not in the StandardPa®rs 500 Index
(where stock prices of larger, more mature companieflect less future
growth), but stocks of a representative selectidnsmaller companies on
the New York and American stock exchanges in theer-tive-counter
market. According to Stocks, Bonds, Bills, and atifin: Historical Returns
(1926-1987) (Homewood Ill.: Dow Jones-lIrwin, 198®%y Roger G. Ib-
botson, one dollar invested in 1926 in small-conypstocks would have
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grown to $1,202.97 by 1987. That increase equal$242 percent annual
return.

Except for specialized and highly speculative itwvesats over a brief
time—where the risks far outweigh the slim chanadsreward—no reg-
ular investment was determined over the past sigadies to return more
than the 12 percent returned by the stock in soaglitalized companies.

There was, however, one source that did show aoniaking return
over that long period. That was rare comic bookke Tkey word here is
rare. Detective 27, published in 1939, and Marveimies No. 1, also of
that era, each now command prices of more than0$85for an initial
purchase of 5 cents. The reason is that Batman @mgerman, respec-
tively, were first unveiled in these comic booksutBother comic books
of those or other eras do not command anywhere mtease prices—or
that return of 30 percent over a fifty-year period.

ITSTHEIR BLOOD, SWEAT, TEARS, ANDMONEY

"Saving is a very fine thing. Especially when yparents have done
it for you."
—WINSTON CHURCHILL
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Billionaires? |
wouldn't want
the hassle. Give
me a measly
million and I'll be

satisfied.

—MYRON, age eight, in
David Heller's Growing
Up Isn't Hard to Do if You
Start Out as a Kid

C H A P T E R 4

MILLIONAIRES,
BILLIONAIRES, AND
OTHER POOR PEOPLE:

WEALTH AND INCOME ON AN
UNGRAND SCALE

What are the superwealthy like? Are their abil-
ities that much better than yours or mine to
merit so much money? Do they enjoy their
riches?

In his famed book The Robber Barons: The
Great American Capitalists, 1861-1901 (New
York: Harcourt, Brace, 1934), Matthew Jo-
sephson writes that the American tycoons of
the turn of the century were typically "great
silent men" who did not talk about much be-
yond their business dealings. They proved to
be poor parents, "scarcely fit to bring up their
own children." They either overindulged their
sons and daughters or focused them on the
pursuit of more (said one of the greatest busi-
ness geniuses to his son, "I will be perfectly
satisfied with you if you will only always go to
bed at night worth more than when you got
up this morning.")

Their single-minded focus on money and
the accumulation of wealth can be seen in
steel magnate Andrew Carnegie's reaction to
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the answer he got when he asked publisher FrankblBday how much
money he had made the previous month. On being tuddl in publishing
it was impossible to learn such a result but onceear, Carnegie, the
sponsor of free libraries across America, is regpute have snapped his
advice to Doubleday about publishing books: "'t @t of it!"

Henry Adams, the noted American philosopher who egdly re-
spected the landed gentry, found that the very fdieti lives "no more
worth living than those of their cooks." His brath€harles Francis Ad-
ams, who had twenty-five years of business dealimgth such robber
barons as Jay Gould, Pierpont Morgan, and Jamels Wibte in his au-
tobiography that "a less interesting crowd 1 do nate to encounter. Not
one that 1 have ever known would | care to meetinagather in this
world or the next; nor is one associated in my miwih the idea of
humor, thought or refinement. A set of mere monefiegs and traders,
they were essentially unattractive." He said he wgperally puzzled by
the business successes he had seen, calling thimelmgetting” to come
"from rather a low instinct."

Theodore Roosevelt, himself a descendant of New kY#micker-
bockers, found it intensely boring to be with theans of business, noting
that he was "simply unable to make myself take #idtude of respect
toward the very wealthy."

For all their wealth, the robber barons did not egpto know how
to enjoy themselves. James Stillman, a leadingrdigin the banking in-
dustry and a friend of William Rockefeller, complad during his retire-
ment years that "I have never in all my life doneything | wanted, and
cannot now."

Here is a look at the superwealthy—from millionairéo zillionaires:
who they are, how they make their money, and whmey tthink about
their lives of affluence.

The First Billionaire Nickeled and Dimed His Oppiosn

John D. Rockefeller's name has become synonymotis vast wealth.
A coffee company once ran an ad campaign that amweou that a better
coffee "Rockefeller's money can't buy."* The alarsi was less than apt,
for John D. Rockefeller (1839-1937) was historiy'st billionaire.

*The ad campaign by Chock Full O' Nuts drew the o€ the Rockefeller family. The
phrase was later modified to "better coffee a onlliire's money can't buy."
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But not only was he history's first billionaire (wh he achieved by
1913 when he was seventy-four—he would live anotherenty-four
years), his wealth was for its era far above thhtany other private in-
dividual's. With at one time major investments iixtysseven companies
outside the oil-related industry, he was making eyrand watching his
assets grow at a prodigious rate during his eatitdt life.

To comprehend how vast his wealth was for his timmee need only
note that at their peak the fortunes of John Jadetor amounted to $50
million; Commodore Vanderbilt, $100 million; and d&mew Carnegie,
$450 million. One could add in even the fortunesbainker J. P. Morgan
and rival railroad magnate E. H. Harriman. The comté wealth of all
these multimillionaires would still not equal thealth of Rockefeller.

With all this wealth, however, also came a negatinveage of the
ruthless business tycoon. To turn around such aagem a simple dime
was used. At the advice of Ivy Lee, a former jolimbaand the first public
relations adviser to an American company, John [hckBfeller began
giving out at first nickels, then nickels to chiédr and dimes to adults.
During his later years, Rockefeller placed into hestastic hands an es-
timated 30,000 new dimes.

Rockefeller seemed to enjoy the coin giveaway, beatalways kept in
mind the value of even the smallest sum of moneg¢ Hre need to save.
To an aide who had told him he need not return &kehi borrowed for
a phone call, Rockefeller pointed out that a nickeld special worth:
"This is a whole year's interest on a dollar."

Another practice that helped change the image & tiorld's first
billionaire was philanthropy on a vast scale. A mam of charities were
set up and funded by Rockefeller's great wealth dhd benefactions
flowed while he was still alive. In fact, by them& of his death, he had
given away $500 million, making John D. Rockefelldre world's first
half-billionaire philanthropist.

What Does It Take to Be a Billionaire?

John D. Rockefeller did not come by his billion lded by whim or
chance. He had a highly disciplined mind and iroil what he directed
in his singular pursuit of business and wealth. Fwstance, he often fol-
lowed a schedule so rigid that it became almostit@alr Even when he
was in the last decades of his long life (he lit@tbe ninety-eight), he
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adhered to a set program. Here is his daily scleddtg in life as con-
tained in an itinerary given to reporters on onaisfhirthdays:

6:30 A.M. Gets up

7:00 to 8:00 A.M. Reads daily papers

8:00 to 8:30 A.M. Breakfasts

8:30t0 8:45 A.M. Chats

8:45 to 10:00 A.M. Attends to business affairs
10:00 to 12N0oN  Nine holes of golf

12:00 to 1:15 P.M. Takes bath and rests
1:15to 3:00 P.M. Lunches, plays Numerica
3:00t0 5:00 P.M. Takes an auto ride

5:00to 7:00 P.M. Rests, isread to

7:00 P.M. Dines

8:00 to 10:00 P.M. Plays Numerica, listens to music played by valet
10:00 P.M. Retires

Why a Billion Dollars Is Much More Than That

A billion dollars is not just a billion dollars. lalso generates enormous
sums in interest. Invested in government bonds afpe®cent, a billion
dollars will put in its owner's pockets a quartdr a million dollars a day
and add another $91.2 million a year. At this ra&e billionaire becomes
a millionaire every four days (which means that whbillionaire Ross
Perot ran for president and spent $70 million of bbwn money, he used
little more than the interest on one of his bilkpn

A DOLLARJUSTISN'TWORTH AS MUCH-
EXHIBIT I

The word millionaire was coined in 1740. Billiorajrthough, wasn't
invented until 1861. In 1990, Spy magazine referted the coming
of the ziliionaire.
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The Billion-Dollar Quiz

Question: Which three countries have the moBbbadires today?
Hint: Two of them lost a major world war not too long ago

Answer:  (In order beginning with the countntiwihe most bil-
lionaires):
United States
Japan
Germany
Question: Which area of the world is the leadingeeding ground
for billionaires today?

Hint: We used to think it was just a breeding groundpforerty.

Answer: Latin America. The area went from eight likilaires in
1991 to twenty-one in 1992, according to Forbes anag
zine. Mexico alone had seven new billionaires, withe
in Brazil, three in Chile, three in Colombia, twa iAr-
gentina, and one in Venezuela. (The reason givanttie
rapid growth: a surge in private enterprise andeifpr in-
vestment.)

Where the Wealth Is in America

One percent of the populace of the United Statew mas approxi-
mately 33 percent of the personal wealth—and timsludes half of all
the individually owned stocks and bonds. Accorditag one research study
of the rich in America,* most of this wealth is Heby those in just several
hundred families.

The truly large fortunes in America most often ded from original
holdings in the stock of a single corporation, whiasually began as a
family business. The growth of a highly successforporation can result
in a huge economic success. In 1939, Willam R. l#wand David
Packard formed an electronic instruments companth wust $538. By
1979, just four decades later, their stock in Héwackard was valued
at more than $3 billion.

*The Founding Fortunes: A New Anatomy of the StiRieh- Families in America by Michael
Patrick Allen (New York: E. P. Dutton, 1987).
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Yet for all the bountiful possibilities of corpoeatAmerica, of a system
that C. Wright Mills termed "a machine for produgimillionaires,” the
stark truth is that the majority of new busines$alsl within the first year.
And while many American families can be said to dffluent to a degree,
few fulfill the definition of being truly rich—beigp able to live in luxury
off of investment income. In other words, few peopih America live
without working.

BILLIONS: THEVIEW FROM THE SENATE

"A billion here, a billion there and pretty soonw@ talking about

real money."
—U.S. SENATOR EVERETT MCKINLEY DIRKSEN
(1896-1969)

The British Rich:

Are They Like You and Me?

While Forbes magazine has its list of the four heddrichest people
in the United States, in 1989 the Sunday Times ohdon published the
first real guide to England's wealthiest. The nesar the list was ex-
panded by seventy names and the minimum amount edlthv required
for inclusion was raised to £50 million. Then, ined@mber 1990, staff
members of the Sunday Times and Philip Beresfordatgd and refined
the list once again for a book that then listedtdmis richest four hun-
dred people and families. Their wealth totaled 853allion.*

The picture that emerges of the British 400 is a@mes Their land
holdings amount to 4.4 million acres—which is ngafl0 percent of the
total land area of the United Kingdom. Twenty-threk them are women,
including the Queen of England, who is considerbd tvealthiest woman
in the world. The top ten of the wealthiest haverad0 percent of the

*See The Book of the British Rich by Philip BeredfqNew York: St. Martin's Press, 1990)
and the Sunday Times of London. (Note: At the beigig of 1994, a pound was worth
$1.48.)
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wealth of the 400. Fifty percent of the wealth #mmnts inherited wealth
(162 of the 400).

But although Britain is still an aristocracy,* thist of British rich
shows not only business executives, real estateeloj@ers, and industri-
alists, but also eleven rock stars (including orfe tlee Beatles), actors,
novelists (including Joan and Jackie Collins), awealers, brewers, and
even two involved with pornography.

Twenty-five had no formal high school education. @fe top 200,
almost half—98—represent what is called the New hRiclwenty-one
are Asian immigrants and 239 of the 400 built thértunes in one
generation. And the wealth of just these 400 peaglpresents the same
amount as the domestic product of the Republicedéihd.

How Rich Is the Queen of England?

The Queen of England, according to The Book of Briish Rich, is
worth £6,700 million. This comes from not one buwtot fortunes: One
fortune is that of the Crown Estates, the othstristly her own.

The queen is actually the custodian and not the eowsf the Crown
Estates, which comprise most of the 267,000 actes is said to own.
This includes 350 acres of highly prized land ire tmiddle of London.
All the coastal land around England between higll dow water marks
is said to be hers. Such assets as these weredvalu€2,100 million in
1987.

Counted as her own possessions are an art coliectimyal antiques,
stamp collection, jewel collection, racing stablesud farms, 70,000 acres
of British property, properties in Europe, propestiin America, stocks
and shares in equity portfolio.

The art collection has several hundred Leonardo Mifaci drawings,
as well as works by Dutch and ltalian masters. Toyal antiques are so
numerous that seventy-five volumes are needed tmloca them. More
than 330 albums hold the royal stamp collection.e Tkand portfolio
represents almost £3 billion. The stock portfoli@swvalued at more than
£2 billion in 1990.

Of course, all of this does not include what is ediby her son Prince

*As of 1990, Britain actually had more millionairtsan aristocrats—20,000. In contrast,
the United States has more than a million millioesi
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Charles, heir apparent to the throne. With vasttesttotaling 140,000
choice acres, Charles is said to be worth £200amill

Salaries in the Age of Greed

The word salary comes from the Latin salarius, rirgariof salt,” and
salarium, which the American Heritage Dictionary the English Language
notes meant originally "money given to Roman soidido buy salt."
Undoubtedly the expression that someone is "worh dalt" has its or-
igins in this period of history.

It has taken several thousand years since Romaestifor salaries to
have reached today's truly Olympian heights. Frdra torporate suite to
the sports stadium, salaries for the top perfornfease escalated to where
there seems little rhyme or reason—or, even mor@oitant, any rela-
tionship to the modest, earthbound salaries beiamesl by the man and
woman in the street.

As the decade of the 1990s began, for instance, stiaries of some
corporate heads reached such astronomical levels $teven J. Ross, the
head of Time Warner who died of cancer in 1992 eirad executive
compensation—salary, bonus, stock options, and rothenefits—that
amounted to $78 million in 1990. This made him thest paid chief
executive that year.

Here, according to Forbes magazine (May 27, 19%l)a list of the
top ten best paid chief executives in the Unitedtedt at the start of the
1990s:

1. Steven J. Ross, Time Warner, $78.1 million (nowedsed]
2. Stephen M. Wolf, UAL, $18.3 million

3. John Sculley, Apple Computer, $16.7 million

4. Paul B. Fireman, Reebok, $14.8 million

5. Dean L. Buntrock, Waste Management, $12.5 million

6. Israel Cohen, Giant Food, $11.5 million

7. Martin S. Davis, Paramount, $11.3 million

8. Michael D. Eisner, Walt Disney, $11.2 million

9. G. Kirk Raab, Genentech, $9.2 million

10. Joseph Williams, Warner-Lambert, $8.8 millio
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With such lofty pay, the question could well be ekif these figures
are out of line, if anybody is worth such compeiosat Forbes asked that
question with the answer on its cover: "It doesrake sense."

And in that same issue Forbes reported that "theresoul-searching
going on in the corporate and academic worlds abiat fairness and
effectiveness of existing systems of executive aamsption.” It was
noted, for instance, that in the year Steven Rak thome $78 million
his company was "struggling in the red to work affdebt of $10 billion
in a merger that may or may not work out well."

In the recent past, compensation in many corpargtibas been de-
pendent on personal performance, the concept b#iag managers would
produce more if their pay were at risk. But this iew being seen more
and more to result in self-serving actions that it benefit the company
as a whole. Asked Forbes, "Has the system of ihaenpay for chief
executives turned into a giant pork barrel? In mamases the answer is
clearly yes." Although Forbes noted that in otheses the answer is no,
the fact is that the current system, which pays esoexecutives tens of
millions of dollars even when their companies aleovdang mediocre re-
sults, "encourages little except cynicism ... amotmgvestors, among
workers, among the general public."

In other words, greed should no longer be the greativating factor
in the business world.

Greed, however, may still be the great motivatiegtdr in the world
of sports, where salaries have continued to escalat

When the 1991 season started, baseball experiemgefirst $5 million
man—Roger Clemens, a twenty-eight-year-old pitchier the Boston
Red Sox. A two-time winner of the American Leagug ®oung Award
as his division's best pitcher, Clemens agreed téowa-year extension of
his existing contract that would pay him a total $21,5 million, for an
annual average of $5,380,250. The salary would go$44 million in
1992, $4.5 million in 1993, $5 million in 1994, ar®b.5 million in 1995.
The Red Sox took an option for a fifth year at $Bdlion with a $1.5
million buyout (Clemens got another $621,000 as anus for agreeing
to the extension). Clemens at the time was finghup a three-year, $7.5
million contract.

While Clemens was alone at the time with a $5 aomlliaverage an-
nual salary, he was soon superseded by a numberthei players as the
1992 and then the 1993 seasons started. Indeethinwitvo years after
Clemens broke the $5 million barrier, Barry Boraistfielder for the San
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Francisco Giants, wound up with a multiyear coritrtitat averaged close
to 50 percent above Clemens's annual average $igwfer the years 1993
to 1998, Bonds was to be paid at a rate that game $v,291,667 a year.
And he was just one of four players that soon woupdbeing paid more
than $7 million annually, with several others atrenthan $6 million.

Here as of the end of the 1993 season were thestittaseball con-
tracts in terms of average annual salaries:

Player, Club Seasons Average Salary
Barry Bonds, Giants '03-'98 $7,291,667
Frank Thomas, Wte So; '95-'98 $7,250,00
Cecil Fielder, Tige! '93-97 $7,200,00
Ryne Sandberg, Cu '93-96 $7,100,00
Joe Carter, Blue Ja '93-'95 $6,500,00
Cal Ripken, Orioles '93-'97 $6,500,000

And these figures do not include income from pad&ntincentive
bonuses clubs may be offering their players, scsethplayers could earn
even more.

Plus there are endorsement contracts, which is hanotoften more
lucrative story. Michael Jordan, the former Chicadgulls basketball
guard, was paid $3.5 million to play in 1992 butotwer $32 million for
endorsements. Tennis player Jennifer Capriati selcu$5.6 million in
endorsement contracts as of the end of 1990. Ste omly fourteen years
old at the time.

What do former players think of these salaries?

Jim Palmer, a pitcher with the Baltimore Orioles owks now in the
Hall of Fame, once told a reporter: "Big salariedlate bank accounts,
but they don't accomplish much else." He pointed that the inflated
figures put great pressure on players already umdermous pressure. He
termed baseball a game of negatives, with presqossibly being the
biggest negative of all.

"A .300 hitter makes an out seven out of ten tinasbat,” Palmer
said. "That's a 70 percent failure rate."

As for the teams agreeing to offer such contraPalmer said, "Look,
if owners are silly enough to pay those salaridaygys are going to sign.
But money shouldn't be the only motivation [foral Iplayer].”

It's a far cry from the hoopla when Mickey Mantfgloe New York
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Yankees became the first baseball player to be maier $100,000 in a
season. Or when Babe Ruth signed to play for thenifieent sum of
$80,000, a figure that prompted a reporter to ask how it felt to be
paid more than the president of the United Stateterbert Hoover.
"Hell," replied Ruth. "l had a better year thandie."

SALARY NEGOTIATING, MUSICIAN-STYLE

Arthur Rubinstein, the famed pianist, charged huges whenever
he was called by Hollywood to dub piano music fornevie. For
three days of work on the 1946 movie I've Alwaysvé®d You, he
said, his fee was $85,000. He admitted, out of hlearing of movie
moguls, that such unreasonable charges were negessaconvince
them that he was the greatest pianist they coudd hi

Jock Greed

Perhaps the supreme demonstration of what Rogesylep New York
Times sports columnist, has called "jock greed" eafrom Jack Morris.
In December 1991, Morris, who was the pitching hefothe 1991 World
Series when he powered the Minnesota Twins to aldwehampionship,
who is from St. Paul, Minnesota, and who has reguat said, "l love
Minnesota,” turned down a Twins offer of $5.375 limi a year and
instead signed with the Toronto Blue Jays of thenesdeague for $5.425
million per year. In other words, for just $50,0@t of nearly $5.5 mil-
lion—or about a 1 percent difference—Morris turndis back on his
teammates, fans, and home city, and went to a téaah.
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THEBASEBALL PLAYER WITHTHE
MODEST SALARY

"People think we make $3 million and $4 millioneay. They don't
realize that most of us make only $500,000."

—PETE INCAVIGLIA,

former Texas Ranger outfielder in Sports lllustlgtE991)

Does Jock Greed Pay Off?

The important question is, Do such salaries pay foff the teams and
their fans?

From a look at what happened during the 1991 méague baseball
season, the answer is no.

The two teams that spent the most on salaries whee Oakland
Athletics with an average per player of $1.4 mili@nd the Los Angeles
Dodgers with a $1.3 million average salary. Butthesi made the World
Series.

The two teams that competed in the World Serieg trear were the
American League champions, Minnesota Twins, and At&nta Braves,
the National League champions. The Twins, who becaworld cham-
pions, spent only an average of $921,000 a playich was 11th on the
list of 26 baseball teams. The Braves, who spet9®®0, were 18th in
average salaries.

And then, too, there were individual cases in whigdams got back
very little value in return. The Chicago Cubs, farstance, spent $4.5
million on pitchers Danny Jackson and Dave SmithithWSmith winding
up on the disabled list, the two pitchers betwe&ent won only one
game (and lost 11) during the season.

Another was Keith Hernandez of the Cleveland Insliakle was paid
$1.75 million, but became disabled and played nomeagm Over two years,
he was paid $3.5 million and wound up playing ofygames.

In contrast, some teams got great value from payeith relatively
low salaries. The Chicago White Sox paid pitcherckJaMcDowell
$175,000 and he won 17 games. They paid Frank Te&tias,000 and
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he hit 32 home runs, drove in 109 RBIs, and hitofoe of the league's
top averages with .318.

Who Are the Highest-Paid Athletes?

The highest-paid athlete in the world in one yeaswiot a baseball,
basketball, or football player. It was a boxer.

In 1991, heavyweight champion Evander Holyfield negr $60.5 mil-
lion. He displaced the former champ, Mike Tyson, owlstill earned
enough to come in second with $31.5 million.

In fact, heavyweight boxers held four of the topvese money spots
that year. George Foreman was fourth, with $14.8iami Razor Ruddock
earned $10.2 million to place seventh.

Fighters, unlike other top-earning sports figurémve little endorse-
ment money, making theirs mostly in salaries omiegs. Tyson, with $1.5
million in endorsements in 1991 before his conwictifor rape, was at that
time the only boxer with more than a million doflan endorsements.

Interestingly, the next year, 1992, Michael Jord#me basketball su-
perstar, became that year's highest paid athletdtn %B5.9 million, of
which $32 million was in product endorsements, adicg to Forbes mag-
azine.

COLORFUL LANGUAGE

"Don King looks black, lives white and thinks green
—LARRY HOLMES,
former heavyweight boxing champ,
about black fight promoter Don King

"The Hollywood Effect":
One Reason Why Superstars Make So Much—and Otheiitis

At the beginning of the 1992 baseball season, 2a§eps out of 650
on the major league rosters were being paid mame $i million in
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annual salary. However, at the same time, in theomieagues, thousands
of players were paid hardly enough to make a liviegen though many
of them were almost as good as big-leaguers.

This situation can be seen in other pursuits. ftismusicians, writ-
ers, performers, lawyers, corporate executives—salth areas exhibit a
growing phenomenon: a "winner-take-all" situation which the top few
are paid the most money while many others in suehdds, even those
nearly as good, make far less.

This phenomenon has been labeled the "HollywoodedEff since the
movie world has been the most obvious in which sachsyndrome has
existed. A few stars make megabucks, while suppprtactors and ac-
tresses and the extras make little in comparisam. \Bhy is this so? And
will this inequity lessen or will it become worse?

One study of this situation was made in 1981 by ravétsity of Chi-
cago economist. In an analysis entitted "The Ecacsnof Superstars,”
Sherwin Rosen determined that big markets produbegl rewards that
greatly favored the few top people in that industte found that among
recording artists, the few most popular ones maale rhore money than
those in the second rank, even though, he noted, & the listening
public could really tell the difference. He alsotenmh that no more than
two hundred comedians could make a living full-tirae performers, fewer
than could do so on the old vaudeville circuit, apet the demand for
comic performers was the same if not more.

Another study, a decade later, found that the wibalee-all situa-
tion had grown even more pronounced. Robert Frafk Cornell Uni-
versity and Philip J. Cook of Duke University padt out that what had
hitherto been largely found in sports, Hollywoodnda other forms of
entertainment was now occuring in investment bampkithe field of law,
and the corporate world. But they also discoveredneav wrinkle—that
the prevalence of the Hollywood Effect and winrgke-all markets was
adversely affecting markets in general by drawingrempeople into those
markets with the superstar pay and away from othghere they might
have been more suitable. The individual who waitsbé a journalist but
goes into law because he or she is attracted bytdhe of much higher
income, the natural-born teacher or scientist whptsoinstead for a
chance at the megabucks of investment banking—tlese just some of
the results now being seen because of the skewignamme levels in
favor of the few in certain industries. In other rd®s, the Hollywood Effect
arouses greed in too many people.

Some economists believe that a more progressivariadax will help
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alleviate such a situation. They assert that psmjve taxes make possible
a better distribution of wealth and make lesserimpycareers more at-
tractive, since the top earners in a market woult keep as much of
their pay.

But something more clearly effective needs to b@aedabout the grow-
ing disparity in income. As the Congressional Budd@gffice reported in
a 1992 study, the top 1 percent of American famillead 7 percent of all
after-tax income in 1977, but this figure had cledbto 12 percent in
1989. In other words, in litle more than a decadlee distribution of
income had opened a further gap by more than 5@eper The rich are
not only getting richer, they're getting a lot ich

THEHISTORY OF TOPFEDERAL SALARIES

The history of salaries and raises for top fedeofficials, always
seemingly thought to be too high by the general liputshow that
government service is poorly paid when viewed agaiwhat has
been occurring in business and sports.

George Washington and Abraham Lincoln, for instanegere
both paid the same salary as President of the drBtates. In fact,
the presidents from 1789 through 1873, a nearly bwoedred-year
span, were paid the same amount—$25,000 annually.

The presidential salary was finally raised to $80,0with the
presidency of Ulysses S. Grant in 1873. It was sgbsntly in-
creased to $75,000 in 1909, and to $100,000 (pk@,080 expense
allowances) in 1949. Today's presidential salary $#00,000 (plus
$50,000 expense allowances) has not been raises 5869.

During the history of the United States, the salafy the vice
president has gone from $5,000 in 1789 to the ptes166,200.
And pay for cabinet officers has increased fronb88,to $143,800.

Congress has actually reduced some official salatidice in U.S.
history. Public outrage at raises as high as 5@emtrthat Congress
approved in 1873 were rolled back in 1874. Threeades passed
before federal pay increases were instituted ag#inother reduc-
tion occurred during the early days of the Depmgsiwhen token
pay cuts were made to show sympathy with the génpublic's
declining economic situation.
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Although all salaries of the federal governmentcept the pres-
ident's, were higher in the 1990s when comparech wite 1980s,
nothing compares with what business and sportsrdgguhave been
reaping since the Decade of Greed.

As the country slid into a severe recession in 198% same
call for a cutback could be heard—even as the isalafor athletes
and business executives continued to climb. Indeedmbers of Un-
united States Congress in 1992 were paid $129,509ea—little
more than the $100,000 minimum salary paid to aorsgstring
baseball player in the major leagues.

The $2 Million Man: Life After the Presidency

In all the talk of million-dollar salaries, littlef any of these pay scales
compares to what Ronald Reagan was paid for onek'svaeorth of work
as a former President of the United States. In 198®n after leaving
the White House at the end of his second term, &edgaveled to Japan
at the invitation of the Fujisankei CommunicatioGroup to give two
speeches and attend a business event as masteer@honies. For this
work, he was paid $2 million—more than he had edrie eight years
as President of the United States.

Actually, Reagan, who railed against big governmant big spenders
during his years in Washington, profited handsomfilyn the presidency.
Before leaving the White House, he signed a mulionidollar book
deal to publish his memoirs and a collection of bEeeches. He also later
signed up with a lecture bureau to make speeches$i®,000 each (his
fee was twice that amount outside the United Statesept of course in
his Fujisankei appearance, which was for forty &mas much). The
$50,000 fee made him among the highest paid speakerthe country
and meant that he could earn a million dollars arypist by giving an
average of two speeches a month.

Reagan was at the same time also drawing on oftwrces of income
and expense accounts as a former president. Hevescen pension of
$99,500 annually for life (he also gets a $30,80Mual pension from his
two terms as governor of California), his officeitsuin a new California
skyscraper was being paid for by the governmenthat rate of $173,000
a year, and he was getting another $150,000 yé&arhffice staff (this
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figure did not include his Secret Service protagtiavhich in 1988 was
then the largest in history—forty agents at a ctstthe government of
$10 million a year).

Let us not forget that Nancy Reagan was also egrmmoney at the
same time. She had signed her own $2 million booktract upon leaving
the White House and had joined the same lectureslouais her husband.

With Nancy working, could it be that, like most Aran families,
the Reagans had found it necessary to become mbwooie family?

THE BROTHER-IN-LAW TEST

How does one determine who has wealth? H. L. Mamckbe ac-
erbic observer of human behavior and social comatenton Amer-
ica during the first half of the twentieth centurgnce offered his
sure test of wealth. It is, he wrote, "any inconhattis at least $100
more a year than the income of one's sister's imdsba

Legal Greed

Another area where incomes have mushroomed in tregears is in
the legal field. This has led to significant chamgfor lawyers and for
society.

The shift seems to have started with the SupremartCauling in
1977 that lawyers could advertise. Ever since, éénss that the airwaves
have become filled with attorneys with one basic ssage—sue. As a
result, court dockets are becoming ever more crdwds America be-
comes the land of the lawsuit.

The United States has far and away more lawyers spgeiare foot of
courtroom than any other country, and, with theeluwf big money in
salaries and settlements, tens of thousands of idameryouth have been
rushing into law school. The result has been sohmof an overabundance
of lawyers that law school graduates began disdogelit increasingly
difficult in the 1990s to find jobs, let alone theefty incomes that had
enticed so many of them into law school.

How lucrative have lawsuits become?
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Consider the following:

According to The Lawyer's Almanac, between 1962 4889 nearly
3,000 awards of $1 million or more in personal igjicases were made in
just the top ten states. Eight states had 100 oren®il million-and-up
awards, with New York experiencing the most with778uch cases in
which plaintiffs won amounts in at least seven fegs Next was Califor-
nia with 540, Florida with 504, Texas with 320,indis with 216, Mich-
igan with 202, Pennsylvania with 177, and Ohio witB0. Rounding out
the top ten were Missouri with 96 and New Jersey 86

The implications of this are fascinating. In justese ten states, at
least 2,948 plaintiffs became millionaires from $aits—although it must
be recognized that since these were personal inpases some of these
sums obviously went to pay off medical bills andpheare for the injured
in future years. The real winners, though, were ld@yers in these cases.
For of the sums awarded by the courts—a stagge®ip® billion in just
these top ten states—attorneys probably receivegntzare from 25 per-
cent to 40 percent of the judgments as their imghetcepted fees (once
in a celebrated case in Baltimore it was found tlat attorney repre-
senting firemen injured in the line of duty tried teceive 60 percent of
their award as his fee).

With attorneys reaping $1 billion in legal feesrfrqust the $1 million
cases in ten states, the advice to "Sue the bastahds now become one
of the clarion calls of greed.

HOWTORETIRE ASAMILLIONAIRE

You don't have to lie, cheat, steal—or even wornldhato become
a millionaire.

Beginning at eighteen years of age, if a personldcanvest just
$50 a month in a stock tax-deferred retirement astocompound-
ing at 12 percent annually, such a savings progvemnld total $1.3
million by one's sixty-fifth birthday.
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THE COMPLETE BOOK OF GREED

|s the World Mean to Millionaires?
(or, the Woes of Wealth)

But do the wealthy live easy, unfettered lives? <ider what may be
one of the strangest magazine articles ever writléensurely had one of
the oddest titles: "The World Is Mean to Milliores:"

The author was multimillionaire J. Paul Getty, wgt the "Speaking
Out" column in the Saturday Evening Post of May 2365. The Post
described him then as "the richest living Americamd probably the
richest man in the world." Getty's major point i&ted in the very open-
ing of his essay: "Never have the burdens of wediden greater than
they are today, and never have its rewards beenm&r." In other words,
the penalties of being rich!

What are the problems that the wealthy must endure?

For one, "rich people once lived in a world aparGetty declares,
but "today almost the only difference between theiltimillionaire and
the reasonably well-to-do man ... is that the wnildire works harder,
relaxes less, is burdened with greater resporns#siliand is exposed to the
constant glare of publicity."

It is the exposure to publicity that Getty findsethgreatest trial. He
relates that he usually gets at least fifty lettarsday, but once his article
appears he knows from experience this will zoomthree hundred or four
hundred or even a thousand letters a day from ggranwho nonetheless
will address the letter "Dear Paul" and ask forhebit financial assistance
for themselves or their families. Or the lettersll whe from "well-to-do
people who wish me to contribute to their pet diesi" Based upon his
past experience, some requests will be from outrigfanks and religious
fanatics urging Getty to give away his riches fbe tgood of his soul. A
few, he predicts, might be like the one he had nmigereceived; it de-
manded "one million dollars by return mail sinceuytiave so much of
the stuff."

For this reason, writes Getty, he cannot respondsuoh requests. He
points out that based upon an average request 00 $5 an average of
two hundred letters day, he would be giving away®Q@00 daily, which
he says would bankrupt him very quickly (althouglett§ forgets to note
that the $ 1 to $2 billion he was then said to berthv generates $ 108,000
to $216,000 a day at just 4 percent interest).
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All of this attention, writes Getty, does not leavém indifferent. In
fact, "it often annoys me,” he says candidly. WHy@cause the solicitors
for charities do not seem to understand the "bdisiancial facts of life,
which is almost touching." And that fact is evergomssumes that Getty
has a lot of cash around, ready for distributioft. Wever occurs to them
that, as an active businessman, 1 invest my moneyo. successful cor-
poration, to my knowledge, has ever had a surpliidiquid cash. Why
should these people assume that | do?"

Terming them the penalties of being rich, Getty ssapat he first
learned of such problems when his father died. Wt ttime, when Getty
himself was thirty-seven, the first-time publicif his father's wealth gen-
erated hundreds of proposals of marriage for hidowed mother from total
strangers around the world. His mother was thearsgweight years of age.

Getty himself then found people taking a differeview of him, "a
sinister glint that hadn't been there before." Asdon he became wary
of the "old friend" who calls up to renew acquamtes, only soon to
make obvious why he did call up—for a loan.

To Getty, even giving away 99.5 percent of his wealo charity
would not make a real contribution to solving wondverty. He believes
the best form of charity is the act of meeting arph, of giving people
work rather than promoting passiveness causeddamiag charity.

Furthermore, to Getty, writing in 1965, the richeano longer differ-
ent from the average working person. They drive $agne cars, wear the
same kinds of clothes, live in much the same stgegording to Getty.
Indeed, for him "multimillionaires have been stéop of so many status
symbols." The limousine is no longer the great &iey symbol of special
wealth, nor are yachts, planes, or world tours beeathe nonmillionaire
can have access to them too these days (besideshupe steam yacht
Getty once had gave him too much trouble and sdeddairliners are
"as comfortable as—and a good deal safer than—tlst rexpensive pri-
vate planes").

No, according to Getty, most of the millionaires kaows live fru-
gally, spending not much more on groceries thansdie average work-
ing person.

And yet, finds Getty from personal experience, theh person is often
charged more by a doctor for visits and treatmecktsrged more by hotels
for rooms, and expected to tip bigger. (Tipping nseeto really bother
Getty, who notes, "It's rude and inconsiderate ie@riip. It only makes
it more difficult—and embarrassing—for people whee anot as rich as |
am.")
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This litany of hardships leads Getty to ask: Caallyerich people live
completely normal lives? Answers Getty: "It isrdsg."

With all these problems, asks Getty, why bother blecome a mil-
lionaire in the first place? His answer: He hasernited wealth and is
intent on using it constructively, taking specialidp in running a cor-
poration as successfully as others, if not more so.

"I could have turned all my assets into liquid casistead of working
at the drilling business as | do, an average of hbirs a day—longer
hours, incidentally, than your average-income legssnexecutive or salary
earner," but that to Getty would have been adngittire could not handle
the responsibilities of running a business.

He ultimately posits that if all his money were d¢ak away, "it
wouldn't make all that much difference to me."

Concludes Getty: "At least | wouldn't be gettingthbse letters."

WHAT PRICE HAPPINESS?

"I never enjoyed making money, never started outmake a lot of
it. Money doesn't necessarily have any connectidth vihappiness.
Maybe with unhappiness.”

—J. PAULGETTY
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Whatever you

have, spend less.

—SAMUEL JOHNSON
(1709-1784),
English author

C H A P T E R 5

THOSE WITH A
GILT COMPLEX:

LIFESTYLES OF THE RICH
AND GREEDY

The lifestyles of those who overdo it have al-
ways fascinated others—as can be seen in all
the gossip about the living and spending of
kings and queens, rock stars and movie idols,
tycoons and tyrants. What intrigues us is usu-
ally greed writ large—not just an occasional

display, but routine lavish exhibits of what

money should not necessarily buy.

Such opulent lifestyles have received even
more exposure and a major boost in recent
times through the medium of television. This
is due in large part to a program that, week in
and week out, celebrated conspicuous displays
of consumption by those far from inconspic-
uous.

The TV show most unabashedly devoted
to high living and spending has been Lifestyles
of the Rich and Famous, hosted and produced
by Robin Leach. A former newspaper journal-
ist, Leach turned video chronicler of a subject
he himself terms "what dreams money can
buy." First aired in August 1983 (appropriately
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enough the fourth year of the Greed Decade), thegram went on to
become one of the most successful nationally swtelit weekly shows in
the history of television.

Lifestyles of the Rich and Famous seemed to be arked by Leach's
own high-pitched fawning over and celebration of lgaudy subject mat-
ter—"the excitement of the twenty-four-karat coorigl of success" as he
has put it—as by "the celebrities and mega-millimg the sumptuous
mansions and exotic hideaways" that he and his @anoeew captured
on tape. After all, the huge ratings success ofedtifles (it led to such
other Leachian TV productions as The Start of Sbingt Big and Runaway
with the Rich and Famous) is undoubtedly based lwn Human tendency
to be attracted to and awed by what money canndt bay, but what it
can overbuy.

Leach was born in Harrow, England, a small townrneandon. In
1958, he started as a reporter with the Harrow @bse then after three
years moved to London's Daily Mail. By 1963, he hgamhe to the United
States and begun a successful career as a freeddnmoee business reporter,
eventually becoming one of the world's most widebad celebrity col-
umnists. He began appearing on TV with regular appees on A.M.
Los Angeles and Good Morning, New York, then joind staff of Cable
News Network for two years. He subsequently serasda roving reporter
for three years on the TV show Entertainment Tanigh

In 1983, Leach finally launched his own series.ekifles of the Rich
and Famous appeared initially as a two-hour speitiat scored a number
one rating for an offnetwork show. After that aiegpus debut, the pro-
gram began airing regularly, bringing into homes d@nto countless minds
each week the Leach message that "you too can dbe amd famous and
live life to the hilt, fulfilling your champagne whes and caviar dreams."

Here is a look at some of the ways in which thd ramd greedy spend
their money as they pursue their champagne andrclifestyles.

The Rolls-Royce Mystique:

The Greed Factor on Wheels
What is it about the automobile that brings out tipeed? Basically

just a form of transportation, this invention ofethtwentieth century has
become a prime status symbol. Maybe it is becansecan easily parade
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The Rolls-Royce has long had a mystique among altdes. To own one was to
have arrived—in very obvious style. Among somehef dwners of Rolls-Royces have
been not only sheiks, maharaj'ahs, and shahs, big,Muhammad Ali, and those

foes of @pitalism - Stalin and Lenin.
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it and oneself in front of others; maybe becausat ne a house and
possibly a college education for one's child, a icathe largest investment
many will make.

Autos costing $30,000 or $40,000 and up are beapmiommon-
place. The Cadillac, seen for so long as the tophef line in the United
States, is now almost passe as the luxury models fGermany and Japan
supplant it. But one automobile has throughout tbéntury stood so far
above the fray that it is the ultimate status syinfidat auto is the Rolls-
Royce motor car.

The Rolls-Royce bears the names of its original ettpers—the Hon-
orable Charles Stewart Rolls and Sir Frederick MeRoyce. Royce was
an engineer whose pursuit of perfection had led honmstart producing
what was possibly the best car of his era. Rolls wa aristocrat who raced
and sold cars, and he was looking for an upscaitisBrcar to sell. Brought
together in 1904 by a mutual acquaintance, the faoned Rolls-Royce
Limited in 1906. It was an early dramatic achievamdor their car—
successfully completing a 14,000-mile nonstop tdkbat put the Rolls-
Royce ahead of the competition.

From the start, Rolls and Royce made certain tlitomotive prod-
uct went its own superior way—with handcrafted iies, painstaking
attention to detail, relatively few changes ovee thears, and small num-
bers produced each year (2,000 Rolls-Royces are maade annually;
General Motors in one week produces more cars #ilhrthe Rolls-Royces
ever made—300,000 versus 95,000).*

The scarcity and the craftsmanship, combined wille thigh price
and the seeming search for excellence, have ledvhtat has been called
the Rolls-Royce mystique. Such an appeal has tdttaas owners royalty,
heads of state, Eastern potentates, maharajah&s,stHmanciers, and mo-
tion picture stars—which has fueled the Rolls-Royogstique even more.
Its long-established slogan, "The Best Car in therldf" has also fed the
snobbish, upper-crust aura surrounding the vehielereminder that the
nonroyalty, nonsheik owner has the wealth to owrd anaintain such a
chic class of car.

The Rolls-Royce snob appeal has also been fed bggdthings dif-
ferently—such as rarely advertising and then wheringl so embarking
on the famed Ogilvy campaign with the headline: 68tmiles an hour

*The Rolls-Royce people produce another car, thentlBg which is a Rolls-Royce with
just a different radiator grile and hood ornamefihe Bentley usually sells for $500 less
than the Rolls-Royce and has its own devotees.
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the loudest noise in this new Rolls-Royce comemftioe electric clock.”

Over the years, a number of owners have orderediadpeaultracostly
customizing that transformed the interiors of R®lsyces from deluxe
to bizarre. For example, the maharajah who had seering wheel in his
Rolls-Royce made entirely out of elephant tuskss ttontrols carved out
of ivory, and a throne covered in damask silk ir thack. Or the dealer
in rare period furnishings who had his car's imterupholstered with a
special tapestry costing in 1927 more than $3,00@ aequiring nine
months to make (not to mention the ceiling, whictaswpainted by a
French artist brought specially to England to wook the decoration).
Or the person who had a car outfitted with a gotdl @merald built-in
vanity by Carrier for $10,000.

Then there are the Rolls-Royces converted by tloemers after they
took delivery. Such as the Maharajah of Nabha, wiented his Rolls to
be in the shape of a swan—and got it, with the eshadischarged
through what looked like the beak of the bird. GOre t Maharajah of
Patiala, who wanted his 1911 Rolls-Royce upholdteia salmon-pink
silk, the bodywork painted in matching color, arite tdashboard studded
with diamonds.

Indeed, Rolls-Royces have found special favor witte maharajahs
of India. The Maharajah of Patiala, who passed awny1928, had 38 of
them; the Maharajah of Mysore bought 35 Rolls-Reyaed 9 Bentleys.

But there is one Rolls-Royce modification that mustve left Mr.
Rolls and Mr. Royce spinning in their graves. Theahdrajah of Alwar,
angered after an argument with Rolls-Royce aboutifyiog his cars, had
all six of them converted into garbage trucks.

Rolls-Royce Trivia
Some surprising people have owned Rolls-Royces:

e Vladimir llyich Lenin, the father of the RussiaRevolution and
foe of capitalism, ordered nine Rolls-Royces whikead of the
Soviet Union. To travel in snowy Russia, he ordemu absolute
rarity—the only Rolls-Royce built to convert its dka wheels to
half-tracks for going through the snow. Three obsé nine Rolls-
Royces are said to still exist, including the onéhwhalf-tracks.
Another of his Rolls-Royces is on display in thenine Museum
in Moscow—a 1919 Silver Ghost with chassis numligef.1
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« Soviet dictator Joseph Stalin also owned a Rollgeeo

e So, too, did the Soviet leader, Leonid Brezhnev. fatt, during
his 1979 meetings with United States President Jim@arter in
Vienna, Brezhnev had his Rolls-Royce shipped to Hiom use in
between their talks.

e Even Henry Ford owned a Rolls-Royce. His was a eBilvshost
that he bought in 1924. The man behind the Modeladd the
mass-produced auto had a ready explanation forubés of a Rolls-
Royce. Driving over to see a friend, he explainéity Ford was
being serviced so 1 drove over in the next beagthi

e Elvis Presley, known for buying people Cadillacs a#ts—he
bought his mother a pink one—bought himself a RRlbyce.

« Bhagwan Shree Rajneesh, the guru who headed awstrta large
following, especially women, and who lived in an eQon retreat
before he was deported back to India, had a lovairafith Rolls-
Royce cars. He had forty-seven—all bought for hign His follow-
ers. At one point, they were buying him a Rolls-Beayat an
average rate of one a month. "He likes to go fodriae," explained
a sect member. Said Bhagwan: "There is nothing raddput being
poor."

« Jack Dempsey, the heavyweight boxing champ, boughtRolls-
Royce after he beat Luis Firpo for the title. Desypswound up
buying six during his lifetime—one for each sucdekttle fight.

e Monaco, the country ruled by Prince Rainier, hag ttistinction
of having the highest per capita ownership of RBls/ces—one
per 65.1 people.

e The former shah of Iran may have held the distimctiof being
the most comprehensive owner of Rolls-Royces. Hechased
nearly every model that Rolls-Royce ever made upil uns time.
His collection included a Silver Ghost, Silver Sbhegl Phantoms
I, 1, 1, 1V, V, VI, a Twenty, a 20/25, a 25/30a Camargue, and
a Corniche.

* Ernest Hemingway owned one.

¢ So did President Woodrow Wilson.

¢ As did Muhammad Ali.

But my favorite is Reverend ke, the leader oflthéted Christian
Evangelistic Association of America. His real nawes Dr. Frederick J.
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Eikenrenkoetter II, and he openly displayed his |$kBloyce while teach-
ing love and charity. Explaining the presence ofthsua sumptuous car
with such a message, Reverend lke told a repotter: my church we
don't teach poverty. We teach aiming for richeseSEhdamn cars are

the nearest thing I've come across to the chavfdatse Lord."*

The Rolls-Royce—

A Dissenting Opinion

Not everyone is enamored of the Rolls-Royce modor ¢

Alexander Karas is the owner of a Rolls-Royce lisina service in
Baltimore with six to his name. He is also a cus#em of luxury cars,
restoring not only Rolls-Royces but Jaguars, Cachll Lincolns, and Mer-
cedes-Benzes. So he knows something about RollséRognd luxury cars.
His opinion of the Rolls-Royce?

"It's a piece of crap," he says.

He points out that the Rolls-Royce breaks down sachm"you almost
need a mechanic with you in the trunk.

"We're always having to oil them. And they're alwahaving to be
fixed," he moans from experience. "At least oneoafs would break down
every weekend."

Karas says that until the mid 1950s, the Rolls-Royecas ahead of its
time, but then American car manufacturers took pveoming up with
sensible engines for their luxury cars. Rolls-Roydeowever, continued
using their engines from before World War Il, acliog to Karas.

"They've never been able to build their own autdmatansmission.
From 1955 to 1965, they used the General Motorsrdmdtic that was
being used in Buicks, Oldsmobiles and Cadillacs.1866, they went with
the Chrysler Torque-Flight transmission, which isll sbeing used,” says
Karas.

"They also haven't been able to build their own ednditioner. They
get theirs from General Motors' Frigidaire DivisioAnd the shocks come
from a company in France. But they didn't really doything about the
ride until the late '60s," Karas says.

Also, according to Karas, Rolls-Royce originally wle build the chas-
sis but a coach builder would build the body farth

*See Rolls-Royce: The Complete Works: The Best S&@8ies About the World's Best Car by
Mike Fox and Steve Smith (London: Faber and Fal#84).
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"There's so much myth, fallacy and legend abous thutomobile that
for some people these facts don't matter. Some @waee faithful to the
creed. The egomaniacs who buy them pay an exotbaamunt because
the rest of the world knows the car costs $100,0Dese owners accept
the problems because of the image of the car"

To Karas, the Rolls-Royce mystique is not baseckatity.

"It's really the biggest marketing scam in historyhere's no Blue
Book listing values of the Rolls-Royce. Lots of theare just investments,
like art, and they do seem to appreciate fastervafue than most other
investments. But how can a car really be worth 0$&00,000? The new
ones are not hand built—they're spot welded. And thrive train they
now use is the same one that Disney uses in thiguantars in the Magic
Kingdom. It's a marketing con job, but Rolls-Roy¢es a name and
they're riding on it."

Karas is not alone in some of his views about thlwlsRRoyce. Rocky
H. Aoki, the head of the Benihana chain of Japanst®ek houses and
at one time the owner of eight of the motor cargswonce quoted as
saying about the Rolls: "Very unreliable car. Vagstly to maintain. One
time | buy car from Sheik of Bahrain. Engine blegv'u

But still he and others buy Rolls-Royces. Why?

"1 like style of Rolls. | don't care about enginédoki also said. "Big
car really eye-catching.”

Selling the Highest-Priced Rolls-Royce:

A Prime Example of "Conspicuous Language Consumptio

It is an axiom of economics that the more money asgn has, the
more likely it is he or she will display openly theurchasing power of
that money. The concept is called "conspicuous wmpsion." In other
words, people who have money to burn will burn ittlicly.

Well, | hereby offer a corollary of that axiom: naly that those who
try to sell a luxury-priced item to the rich wilhvariably discuss the item
in ways that will unnecessarily expend language, tlasugh to match in
words what the wealthy will spend in money. | c#ll"conspicuous lan-
guage consumption."

I have long treasured a full-page ad that Rollsd¢goyran in such
publications as The Wall Street Journal in 197@teduce its then high-
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est priced model—the Camargue. At the time, the-daor hardtop sold
for $90,000.*

"Introducing a masterpiece," reads the advertis¢meheadline be-
neath a picture of the masterpiece parked in frohtthe Metropolitan
Opera House in New York City (parked by the waghtion the sidewalk,
possibly to imply another Rolls-Royce benefit: Thieh never get parking
tickets).

"Several years ago, the restless minds that runlsfRayce Motors
had a dream," begins the ad's excursion into Cousps Language Con-
sumption. And what was that dream? "The dream was iddland on
wheels."

"The inspiration,” we soon discover, "was the whaed wild horses
of La Camargue." La Camargue, it turns out, is "#ilebut untamed island
off southern France that prizes its freedom aboNeekse." (I would also
add that Camargue is not only an untamed island fout me at least, an
unpronounceable island as well.)

For $90,000, a product must be provided with owexto of history
and undertones of imagery in addition to an unpumceable name. Here
an expensive car is compared to a horse—a truey,ireimce for centuries
mankind tried to improve upon the horse, and wherfinally succeeded,
the first name it gave the invention was "horselessriage.”" | guess it
takes a purchase price of $90,000 to get a peaocktb basics.

The Camargue was not a car or an automobile, bumaetor car'—
in fact, "the motor car of a lifetime" that was bufone at a time by
hand" (oh, the evils of mass production).

But don't think you could get your Camargue judtelithat. In addi-
tion to the $90,000, it would have cost you sommghieven more pre-
cious—time. "If you decide to purchase one of theryvfew Camargues
that will be available this year, please bear with It took us several years
to build our very first Camargue. It will take ugveral months to build
your very own Camargue."

See, Mother was right. To be beautiful is painfiverything has its
price—even being the first on your block to driv€amargue.

Believe it or not, the ad begins its discussiontlné basics about this
"timeless pleasure" this "priceless asset" by wggttits fingers dirty with
talk of engines, brakes, and shock absorbers.

But then begins the waving of adjectives, propenes and snooty

*When discontinued in the mid 1980s for a four-domodel, the Camargue was priced
at $175,000; many consider it the best riding aallsRRoyce ever made.
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materials that is supposed to feed the flames ohs@icuous Language
Consumption.

"Her all but silent air-conditioning system" is dato have taken eight
years to perfect, but don't worry about the reswfssuch dull and le-
thargic engineers; this is an air conditioner thadll purify the air you'll
breathe in any climate at two levels of the interiautomatically.” Does
this need for two levels of purification mean thae are right to refer to
the rich as "filthy rich"?

But these were only part of "other minor miracledi’hy, the very
controls for the "gear selector, the seats, thersjothe windows and the
luggage compartment are"—now get this—"electricAhiazing!

But if you would like to hear more Conspicuous Laage Consump-
tion, the ad invites you to call a long-distancember to find out where
your neighborhood Rolls-Royce dealer resides. Thamber is, interest-
ingly, not a toll-free number. But that's part dfetpose. Only those who
really work for their money would be enticed by all-free number. The
Rolls-Royce people can get away with being cheagcipely because their
customers do not wish to appear cheap themselveste Mconspicuous
consumption.

The saving grace in all this for you and me is that can take comfort
in remembering that an automaker for the masses Hord never went
bankrupt. Rolls-Royce Motors, Inc., did, bailed oahly by the British
government.

Which should tell you something about what happémspeople who
burn money and language in public.

KEEPING SCORE: THE SIGN OF THESECOND CAB

George Papadopoulos has been termed one of the mamstessful
accountants in the Midwest, with thirty accountamts his staff and
a suite of offices in Chicago's most glamorous ceffibuilding. Said
to be "acutely concerned with his image," he is tgdoin the book
Warm Hearts and Cold Cash by Marsha Millman withvifigg some
interesting observations about money and the trggpiof wealth.
Among his most trenchant, however, is his view bé tsignificance
of a person's second car.
"In the suburbs, you know how you can tell a susitéperson?
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Not by the car he drives, but by the second carat$hthe clue. If
you live in an affluent community everyone has adillzc or a
Mercedes. What the hell's the difference? But—thalyt affluent
guy is the one who has two Mercedes or a Mercedes aa Cadillac
or a Mercedes and a Corvette," Papadopoulos saysinK' about it.
It's the second car that controls, not the first."

Now, all you have to do is look into a family's twar garage to
see how well the family is doing. You don't evenvéato look at
the garage or the house.

The Status of Status Symbols:

The Shrinking of the Stretch Limo

The status symbol of the limousine underwent a sframation in
the Greed Decade of the '80s. The Cadillac limaysipopular in the
'60s and 70s, grew longer and longer in the 198&G# windows tinted
ever darker for ultimate privacy. Thus was borndtretch limo.

While these extra-long limousines usually have (Cadi bodies, what
most people don't seem to know is that Cadillacsdoet and never has
made a stretch limo. These are made by custom ksityps or coach
builders who take a Cadillac body, cut it in twaydaadd a middle segment
to stretch the limousine. The result are limos afriaus lengths, limited
only by variety. The inside is then further custeed with added touches
of luxury and comfort—from built-in bars and coldrVs to Jacuzzis. So
in demand were these stretch limos, usually cos#8@,000 and up, that
according to Limousine & Chauffeur magazine, betweE81 and 1987
production almost tripled.

By 1990, the story had changed. With the Greed ®&ecaver and
the economy souring, demand dropped off to suchegreg that produc-
tion of stretch limos had skidded more than 37 earcand scores of
coach builders had closed their doors. The demaad wagain for smaller
limos.

In addition to the fact that Cadillac never did malstretch limos,
two other facts are not generally known about thtatus symbol. First,
most are rented by individuals or corporations fmriodic or special use
rather than bought. And second, the source for maogh rentals are
funeral homes, which lease them out for privateduging off hours.
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The Status Symbol Among Savers:

The Swiss Bank Account

One of the status symbols—if not necessities—ofdpeiich is having
a Swiss bank account. In an age of easily acceseetputers stuffed with
personal financial information, as well as a timé am increasing number
of bank failures, more and more of the moneyed taraing to the privacy
and security of either a regular Swiss account fer tltrasecret numbered
Swiss account, known only to a few officials of thank. (Of course, a
side benefit of a Swiss bank account is the oneamsimnp of letting
friends and associates know one has one's furiasyimank in Zurich.")

Actually, banking privacy can be found in three esthplaces—the
Cayman lIslands, Panama, and Hong Kong, each ofhwhas similar laws
to the Swiss restricting disclosure of informatiby their banks. But only
the Swiss offer the security of one of the mostidsddanking systems in
the world.

What makes the Swiss banking system so attractivéhose who want
secrecy are the Swiss rules in its penal code spalisclosure of banking
information. A large fine of 20,000 francs (or abd$l4,000), or a prison
sentence of six months or both can be imposed dmar&k employee who
reveals information about a customer.

However, that does not mean a person can just viatk a Swiss
bank, open a numbered account with large amountsash, and expect
everything to be hush-hush. A relatively recent eagrent among Swiss
banks requires them before opening a numbered atctm "interview"
the depositor to see if there are "legitimate" oeasfor the person want-
ing the high-level privacy. The agreement, howevier,loosely interpreted
and enforced.

Also, American depositors are now being made toeeagimn writing
that if their deposits are being used to trade he stock market, their
records can be available to investigators. Furtbeem Swiss banking se-
crecy can be overturned if it can be shown thatd$uron deposit were
stolen or gained from "crimes committed under Swig#minal codes."
But since United States income tax laws are notdib@ under the Swiss
code, the Internal Revenue Service can get acaess $wiss account only
by showing tax fraud, a much more difficult case.

All'in all, if someone wants the strictest bankpriyacy available—
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in a country known for its stability—that personnishis funds in a
Swiss bank account.

How, you ask, does one go about opening such ayuat

You can either appear in person at a branch of &sSwank in the
United States (the largest all have branch offic@esNew York City) or,
if you want to do it in style, you can stop off Bwitzerland and just walk
into the home office of a Swiss bank. (Note, howeubat if the account
is opened in the United States and you die, theteldniStates government
and your debtors get their share of your fundst,filgit if you open the
account in Switzerland, you can appoint someone e&l#th the power of
attorney over your estate.)

More and more Swiss banks are requiring large minimdeposits,
although at times and for the right reason somes$wianking officials
will lower the initial deposit requirement. Herepot opening the account
in Switzerland can be advantageous. The Swiss Baakporation, which
requires a minimum $100,000 deposit in the UnitethteS, will accept
$25,000 at home in Switzerland. The rich don't haweworry about the
mechanics. The Swiss will generously allow a custoro wire his deposit
from his present bank with just a phone call.

The application one must fill out is, surprisinglgften less involved
than the application for a United States bankingcoant. The Swiss
banker will ask you for name, address, date ofhpignd occupation. For
proof of identification, a driver's license or pasg will do. After that,
all that needs to be supplied is that little mattérthe initial deposit and
then you, too, can have your very own Swiss backaut.

Although interest on a Swiss bank account is uguddlss than a
United States bank offers, you can do anythinguphoa Swiss bank you
can do at an American brokerage house—includingesting in Euro-
dollars, international stocks and bonds, and deatés of deposit in any
of the major world currencies.

But to help maintain your privacy and for addedusig, you will be
required to make your withdrawals in writing.

For more information about opening your own Swissnkb account,
call or write one of the following, each of whiclaha New York office:
Credit Suisse, Swiss Bank Corporation, or UnionkBainSwitzerland.

Remember—once you open your Swiss bank account, witlu have
your money in as secure a place as possible. Ydu aldo have a lot of
company. Swiss banks now have one trillion dollars deposit from for-
eigners alone. Just don't look for the Swiss to ggtan automated teller
machine at your local supermarket.
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Party! Party! Party!

The greedy do not seem to be private people. Adler why are there
Rolls-Royces and Cadillacs if not so their ownersd abccupants can be
more readily seen in public? Isn't the point ofsfip diamonds and fash-
ionable minks to make their wearers stand outénctiowd?

Which explains the rationale behind the most publ@mnspicuous
display of the fruits of greed—the lavish party. stdiry is replete with
parties featuring copious amounts of fancy food dndolous decor, the
more expensive, overdone, and unnecessary ther.bfitee party atmos-
phere is, after all, the one situation that enalles greedy not only to
show off, but to involve others in the display, rigley gaining, if just
subliminally, fellow cohorts in excess.

Here are a few significant milestones in the annalspartying over
the past hundred years.

The Birth of the Four Hundred

On February 1, 1892, The New York Times publishéé hames of
the Four Hundred, a supposedly exclusive list af ttream of New York
society. The list had been compiled by a man nardéard McAllister,
a snobbish social climber. In 1872, he had met Mhélliam Backhouse
Astor, Jr., the wife of the grandson of John Jaddior and the reputed
queen of New York society. Together they developgbd concept of the
Four Hundred based upon a curious physical facts Mas the number
of people who could fit into Mrs. Astor's ballrodor a party.

McAllister had first announced the Four Hundred aiden 1888 when
he observed that since only that number could rfib iMrs. Astor's ball-
room, then only that figure constituted society daese, he noted, "if you
go outside that number you strike people who atBeeinot at ease in a
ballroom or else make other people not at easeérdstingly, when Mc-
Allister finally released his list of the Four Hued, it had almost a
hundred names less than ballroom capacity.

Eventually, Make-a-Lister, as he was derisivelylezhlby the non-Four
Hundred, was shut off from high society when hisws and actions were
increasingly ridiculed by others. Among his chotcaseliefs, which he
openly expressed, was that "hospitality which idelithe whole human

122



THOSE WITH A GILT COMPLEX

race is not desirable” and that the most distastédiing about America
was the practice of shaking hands.*

The Vulgar Dress Ball

What has been termed one of the supreme examplesulghr spend-
ing took place on February 6, 1897. On that date, &hd Mrs. Bradley-
Martin, newly moved to Manhattan and eager to wectheir place in
New York society, threw an enormous fancy dressl lal the Waldorf-
Astoria Hotel. They converted the hotel into a ieplof Versailles Pal-
ace, complete with rare tapestries, and asked a@evmundred guests to
come dressed as court figures from England andcEran

Bradley-Martin himself dressed as Louis XV, with kaocade suit to
complete his kingly attire. August Belmont came sdex in a suit of gold
inlaid armor said to cost $10,000. The ladies cadnenched in jewelry,
the value of which one chronicler of the time wrdtsimply baffles de-
scription.”

All in all, the expenditure on the party and on thkthes was said
to have been more than $300,000—at a time whencthentry was in a
severe economic downturn and a living weekly wagas vin the tens of
dollars. With the Hearst and Pulitzer newspapergonteng all the vivid
tales, there was a storm of public reaction to wkiz Bradley-Martins
had done. They eventually left New York for Englasahd never re-
turned.

The "Poverty Social”

The conspicuous displays of wealth lavished onsbalhd parties dur-
ing the Gilded Age had its guilt-ridden conclusiavhen, in response to
rising criticism about such wasteful spending oivdlity, some members
of the social set hosted what came to be called"Bwverty Social." Here
funds were raised for charity in what was felt t@ Inore appropriate
settings. At one such "poverty-stricken" affairstem by a Western mil-

*When Malcolm Forbes, as head of Forbes magazies laoking for a way to top rival
Fortune magazine's famed Fortune 500 listing of rikate leading companies, he started
an annual listing of the Forbes 400—the four huddiehest Americans. The 400 figure
echoed McAllister's famed list.
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lionaire, guests were instructed to come in tatteotothing. Upon arrival,
they found seating accommodations to be batteredeshoand buckets.
Presented with old newspapers, dusting cloths, w&och skirts as napkins,
the guests dined on scraps of food served on woquetes and drank
beer poured from a rusty tin can. The cost of tlaetypwas still consid-
erable—it was said to be $14,000, a consideralitefeuthe time.

The 2,500-Year-Old $100 Million Parly

Time magazine called it "one of the biggest basimesll history." But
that was no surprise to its host, who had histogyy vmuch in mind when
he conceived the festivities.

In October 1971, the shah of Iran, wanting to shthe world that
Iran "is again a nation equal to all the others—amdich finer than
many," mounted a celebration marking the 2,500tmivamsary of the
founding of the Persian empire by Cyrus the Grd¢presentatives from
sixty-nine nations responded to the shah's invitatiAmong those at-
tending were an emperor, nine kings, five queehgteen princes, eight
princesses, sixteen presidents (including the &eesi of the Soviet Un-
ion), four vice presidents (including the Vice Rdesmt of the United
States, Spiro Agnew), three premiers, two foreigmisters, nine sheiks,
and two sultans.

One head of government who did not attend was Efsnpresident
Georges Pompidou. He seemed to capture the sfdirith® event, which
had a decided French flavor to it, by noting thiathé went "they would
probably make me the headwaiter."

Maxim's of Paris was the caterer serving up a kavsenu that in-
cluded quail eggs stuffed with caviar, roast peksostuffed with foie gras,
stuffed rack of roast lamb, and champagne sherfdere than 165 chefs,
wine stewards, and waiters were brought in from néea along with
25,000 bottles of wine. Decorations, by Jansen afisP featured Baccarat
crystal, Ceralene Limoges china, and Porthault nineAs part of the
festivities, guests were treated to a recreation Abéxander the Great's
sacking of Persepolis, the capital of Persia moae £,000 years ago.

All in all, it took the shah sixty-two air-condiied tents spread
over a 160-acre oasis and an estimated $100 miltonput on such a
pageant.

In response to those who wondered why he had spenfavishly, the
shah had the perfect answer: In hosting so manyshefastate he had
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to treat them royally, didn't he? "We can hardifeofthem bread and
radishes, can we?" he asked.

Greed and ostentation have their own punishmentjchwhhelps to
explain why the shah—Ilong vilified by his subjedir his high living—
was eventually forced to flee Iran by January 197Bus, just a little over
seven years after he had thrown one of the biggeshes in history, he
himself had become, as they say, history.*

THEPARTY HOSTESSCHAMPION

Grace Vanderbilt, the wife of Cornelius Vanderblli, is said to
have calculated she spent $300,000 a year for fifigrs entertaining
guests—a figure that totaled $15 million, an exagant sum for
any day.

The Case of "Diamond Jim" Brady

(His Fortune Went to His Stomach)

Talk about overdoing it. Few can match the case"D@famond Jim"
Brady, a wealthy businessman living at the turntié century who de-
voted his fortune to feeding . . . and feedinghis face.

When Brady died in 1917, it was found that his siomwas six times
the size of a normal man's stomach. And little werndlhe following was
an average day's fare for Diamond Jim.

His typical breakfast: heaping portions of homingggs, corn bread,
muffins, flapjacks, chops, fried potatoes, and sieek—plus a gallon of
orange juice.

At 11:30 AM., he had a mid-morning snack—two orreth dozen
clams or oysters.

For lunch he then had more shellfish, deviled ¢rab#ed lobsters,

*When the shah fled his country, | remember thipkitithe time that there was a perfect
title for his autobiography if he ever decided tatevone: | Ran Iran Until | Ran.
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a joint of beef, a huge salad, and several piedepie—plus more orange
juice.

In the late afternoon he had tea—plus another gulatf seafood and
two or three bottles of lemon soda.

Then came dinner. Now he really got serious. He had or three
dozen oysters, six crabs, two bowls of green tustep, six or seven lob-
sters, two canvasback ducks, a double portion ofape, sirloin steak,
vegetables, and for dessert a plate of French ipastplus two pounds of
chocolate.

After Brady's death at fifty-four, Charles Rectoowner of Brady's
favorite New York restaurant, commented, "Diamonin Jvas the best
twenty-five customers we had."

THEDECENT THING TO DO

"When you have told anyone you have left him adggthe only
decent thing to do is die at once."
—SAMUEL BUTLER
(1835-1902), English author

The Whims of the Wealthy Department—

Exhibit A: $300 Cola

Christina Onassis, the daughter of shipping magnAtistotle Onas-
sis, was considered one of the richest women inwibed after her father
died. She could, therefore, have probably had arigkdshe wished, no
matter what the cost. But what she chose was thenmomest of all
drinks—and she literally drank it no matter what ttost.

Her favorite was first Coca-Cola and then, as shaegl weight, diet
Coke. She consumed it morning to night, up to yhiobttles a day. And
she would make sure she had a ready supply whesbearas.

As, for instance, when she was in France, wher¢ @Geke was not
available. No problem. Each week she would send teerseater jet to
New York to fly back to her with exactly one hundtgottles. Why only
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a hundred bottles? "Because,” an aide told someshe once inquired,
"Madame doesn't want old diet Coke."

At the time, the cost to transport the hundred lésttworked out to
$300 a bottle—making Coke surely one of the mosgpeagive drinks in
the world.*

World's Most Expensive Hotel

At one time, the world's most expensive lodging wvaasParisian hotel
whose rooms ranged in price up to $7,000 a nighd (¢hat did not even
include breakfast).

This was the Nova Park Elysee. Opening in 1981 #&ochted near
the Champs-Elysees, it had just seventy-three rpooeg each was lux-
uriously appointed. Upon arrival, each guest waeetgd with a bottle of
champagne and flowers. The hotel featured a gymms, bdisco, and such
services for business executives as secretariésx t@achines, and world-
wide access to financial information. The Royal t&u{$4,500 per night)
ottered five bedrooms, a reception area, sevenrdiatits, a meeting room,
and an office.

The $7,000-per-night accommodations were availainlea three-floor
layout called the Thousand and One Nights Suiteis Teatured not only
rooms spread over three floors, but a garden aninmimg pool, plus a
Rolls-Royce with chauffeur provided gratis for thight.

Alas, in January 1986 the hotel folded. One of thags that seemed
to do it in was its restaurant, which oddly enouwdd low prices and was
open to the public. The crowds attracted to thetatwant turned off the
hotel's upper-crust clientele, who began stayingayawlhe lesson for other
hoteliers: For $7,000 a night (which works out tbma@st $300 an hour),
a guest wants something a little exclusive.

Trump's $25 Million Yacht

One of the playthings of the rich and greedy is tscht—not only
a high-ticket luxury item to buy, but to maintaktowever, for the ac-

*Christina became such a consumer of Coca-Cola thatvas reputed she could drink a
glass of it and tell from what bottling plant it chacome—especially those in Europe,
where the taste and sweetness varies from onergdaordnother.
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quisitive and the avaricious, a yacht is definitilg thing to have.

One of the highest visibility yachts was purchaded Donald Trump
for $25 million from Adnan Khashoggi, a Saudi Armi businessman
and arms dealer reputed to be one of the richest imethe world. Trump
bought the 282-foot vessel as a forty-second hagthdyift to himself.
When the yacht sailed into Absecon Inlet to be véeéd to him, eleven
film crews were there to record the event and Besdi Ronald Reagan
sent a congratulatory telegram.

The yacht—Donald named it Trump Princess—has -elewwulent
suites, thick superwhite carpets, 3,500 yards ddngdis leather, and bath-
tubs carved out of white onyx. It is powered by t®&®00-horsepower 16-
cylinder turbocharged diesel engines.

The yacht was assigned to Trump Castle, one of Atlantic City
Casinos, for business purposes, but this meant Afeecon Inlet, where
the marina was located, had to be dredged to accoat® the vessel.
The cost: more than $1 million. Various operatingkpenses totaled
$400,000 a month. This meant that in 1989 the oasithen losing
money, was paying out $5.7 million to house thehyiac

But for all this expenditure, Trump himself rarelysed the Trump
Princess. He was so terrified of being on board nwite was sailing that
he only went on when it was docked at the marinahso could either
watch a boat race or occasionally entertain an ftapbd client or business
associate. Except for the Trump-owned vessel's enaidoyage from the
Azores to New York Harbor, during the first two ygehe owned it, Trump
never sailed or slept on his $25 million toy.

"Piggy, piggy, piggy.”
—former New York City mayor, ED KOCH,
referring to Donald Trump

What's in a Name? For Trump, It's $500,000 a Letter

Donald Trump is noted for putting his name on etreng he can
get his checkbook around. But his preoccupationh wiaming things for
himself one time led to an expenditure of more thanmillion dollars
because of an apostrophe and a single letter ialpi@bet.
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In 1988 Trump decided that one of his Atlantic Citgsinos, Trump's
Castle, needed major reworking because it was nosindg money—its
$41 million in interest payments meant the propevias posting a $3
million net loss, the first in the casino's history

So what did Trump do?

Instead of following the recommendations of the nehief executive
officer of his casinos that he institute cost-agti measures, Trump ac-
tually ordered two costly renovations. One, at apease of $2 million,
involved ripping up the relatively new carpeting ihe casino and re-
placing it. Why? Because it did not match the ctingein the new show-
room then under construction as part of the CaS3isver project at the
casino.

The second decision he made was to change the méntiee property.
Donald decided he wanted to change the name of JsurCastle to ...
Trump Castle. So he ordered that the apostrophe thed letter s be
immediately dropped. But this necessitated majoangkes throughout—
both on the outside and inside signage and inpleeation of the facility.

"Every sign, logo, decal and fixture, plus the hugéters on the out-
side at the top of the hotel tower, had to be wgdaat a cost of more
than $1 million," writes one of Trump's former aasi presidents, Jack
O'Donnel, in Trumped.' (New York: Simon and Schyst891).

The casino staff tried to save money by at leashgudor the outside
sign some sign letters found in the Castle's waredo Costing $50,000,
these letters would at least be cheaper to instelh ordering new ones.
So the staff took them out of the warehouse, liftedm up to the top of
the casino, took down the old letters saying "Trisgipand mounted the
new ones in place next to "Castle."

"But when Donald saw the new sign,” writes O'Donride flew into
a rage: the letters that spelled 'Trump' were #liglsmaller than those
that spelled 'Castle." He immediately had the erslign dismantled.”

It was one time when Donald Trump paid dearly td pis name up
in lights.

All the Greed Thai's Fit to Print;
"The Robb Report" Reports It All

The unabashed pursuit of materialism even hasitspublication.
It's a slick, glossy, four-color monthly magazirsled The Robb Report.
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With issues running well over two hundred pagese thmagazine is
crammed with articles and ads about luxury autoachts, dream vaca-
tions, art, antiques, aircraft, premium propertiégspd, wine, and collec-
tibles. Subtitled "For the Affluent Lifestyle,” Th&®obb Report is touted in
subscription ads in the publication as "The Magazifor People with
Million-Dollar Taste."

First started in 1976 as a newsletter for Rolls-g@oydevotees, The
Robb Report published out of Acton, Massachusettss expanded into a
magazine in 1984. More than 85,000 copies are ndstriltited nationally
and internationally each month. Largely availablerotigh the mail by
subscription (the regular one-year subscription the U.S. is $65 for
twelve issues, $100 a year for foreign countrigsyues are also sold or
distributed through high-class hotels, specialtyopshh and similarly ex-
clusive outlets (the single-copy price is $6).

Who subscribes to and reads "The Magazine for Geseors,” as the
publication also calls itself? In a profile senttdo ad agencies and other
prospective advertisers, the average subscriber sl@swvn by an inde-
pendent market research company to be a male (9&emieof readers),
forty-one years of age, with an average annual nmcoof $422,000 and
an average net worth of $2.6 million. Forty-fourrgent own more than
four cars, 25 percent own three or more homesed4@ept own a boat.

What do these people do for a living? Seventy-fpercent are either
a corporate president, CEO, or business owner, 2Bdpercent are either
a doctor, lawyer, professional, or technical pers@&ut these people are
not all work and conspicuous consumption. While p&rcent belong to
a country or tennis club, 89 percent report vigitimuseums, art galleries,
and antique shops and 58 percent attend concertsnumical events (32
percent attend the opera or ballet).

What are the contents of the magazine that attréwten as readers?
Here are some of the major articles in various dsswver a six-month
period: a profile of the superexpensive Bugatti 130percar, playing golf
in Palm Springs, all about Iluxury vyacht chartergpors boats under
$100,000, building your dream boat, ideas for faytavacations, a com-
parison of ten luxury coupes, and an annual asssdsmf "the world's
best hotels, cars, boats and more!"

In its annual Ultimate Gifts Guide (published in deenber, just in
time for holiday gift-giving), the magazine one yedouted the latest
Bentley model—the Continental R, a turbocharged rtsmp supercar
selling for $261,000 . . . the newest Harley-Dawidsmotorcycle, the
Dyna Daytona, selling for $12,120 . . .a rosewoadecwith a twenty-
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six-inch Wilkinson sword hidden inside ($10,000). .. the Golden Dream
golf clubs—a set of nine irons and a matching putteade out of a
Japanese-developed alloy containing almost 10 pergwld plus nickel
and bronze (price: $100,000) ... a seven-day, igltnvacation at Ja-
maica's newest and most luxurious resort, with igpeqifts daily and
twenty-four-hour service throughout ($50,000).. vere what is termed
possibly the most expensive home in the world—thghtestory hundred-
year-old Casa Batillo in the heart of BarcelonaaiBp that has undergone
extensive restoration; once termed by a famed Spardrchitect as a
"vision of paradise,” the residence that was btdltlook like an undersea
palace is valued at $110 million.

But it is in the area of luxury cars that The RoRbport is filled with
out-of-sight high-priced items. Readers and carladgafill the pages with
new and restored autos, from $93,000 Porsches th9%8 Impala Sport
Coupe once customized for Sylvester Stallone (gskmice: $45,000) to
a wide variety of Rolls-Royces and Bentleys (howuldoyou like a forty-
year-old Bentley convertible with 83,361 miles &ir40,0007?).

Plus there are of course the ads for lush, plustesflike the $7.2
million Brach Candy Mansion in St. Petersburg, kear with its three
sets of security gates, his and her studies, sdwegrooms, eight baths,
four garages, four fireplaces, cabana, pool, spegpwater dock, guest
house and more). And then there are the ads forcheat costing
thousands of dollars, for airplanes, yachts, horsa$ rare coins, wines,
rare breeds of dogs, zoo animals ("the Zoo Stome pevide any animal
allowed by law"), custom-made pens for $12,000, newwiginal restored
Coca-Cola soft drink coolers for $1,895 (the hewmllireads, "You Just
THINK You Have Everything!").

Why, it's enough to make you feel that Robin Leabtlost of TV's
"Lifestyles of the Rich and Famous," should somehosv part of this. And
there he is! In the December, 1991, issue, Leachthes interviewee in
The Robb Profile, a column concluding the issuekefls why he reads
The Robb Report, the chronicler of the moneyed isétned, "It is the
world's greatest department store of toys. It is floose whose hands can
immediately reach for the wallet, checkbook or drechrd. It addresses,
on a monthly basis, things that even I, in the dasf the rich and famous,
don't know about."

Well, now we all know where to find that specialtld something for
a gift.

But even The Robb Report realizes that money chualt everything.
As the editors state in an introduction to onehefrt Ultimate Gifts
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Guides, "(W)e believe, as always, that in the finaasure it's the thought
that counts. .. . (K)eep in mind that the ultimajét is often the one
given with the most heartfelt intentions."

For the Magazine of "Money, Power and Greed,"
IT WAS A SIGN OF THE TIMES (THAT IT'S OVER)

Begun in 1980 in Washington, D.C., this slick, glpsmagazine cov-
ered the business, political, and social worldsrlsvg around the nation's
capital. Its name was Regardie's, with the subtifibe Business of Wash-
ington." As a result of its provocative, controvalks yet stylish approach,
the magazine grew and prospered, propelled in pgrtnumerous reports
on financial scandals that usually ran along with @ft-repeated label the
magazine put on such doings: "Money, Power and dGtee

Among the stories it covered with hard-hitting s were savings-
and-loan scandals in the Maryland area, the failofethe National Bank
of Washington, the United Way financial scandal,d athe connections
between First American Bank and the Bank of Creditd Commerce
International. An upscale audience and advertisseiting to reach that
audience responded. Especially fueling the magazigeowth was the real
estate boom in and around the nation's capital igh-rise office buildings
and luxury homes for executives were built—and aiiked. The average
issue went to 350 pages and revenues mushroomeds thigh as $8.5
million in 1988.

But then the bottom started falling out of the Wagton commer-
cial and residential real estate market, which Hemkn the major source
of advertising for the publication. In a city thatas supposed to be re-
cessionproof because of all the federal governmeifices and workers
located there, as well as the presence of so mawyers and associations
and lobbyists that fed off the federal governméwtashington at the end
of the 1980s became as mired in recession as thie ofethe country at
that time. With the recession of the 1990s hittingth perceptible im-
pact, Washington suddenly found itself with a s@hll then moribund real
estate market. Sales started to plummet at Re¢mrdie much so that by
1991 the monthly magazine switched to every othamntim and laid off
almost all its employees. By 1992, sales had sumk$1.3 million. The
publisher, William A. Regardie, had tried some ro@pproaches to save
the magazine—at one point, during the height ofreession, he even
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tried as a publicity stunt to hawk subscriptions the magazine on the
sidewalks of Washington, D.C., like someone selligpples during rhe
Depression—but nothing stemmed the tide of red ink.

Facing continued losses after not seeing a prafitces 1988 and having
invested more than $2 milion of his own, Regardi®, December 1992,
announced he was ceasing publication. The magazifie "Money, Power
and Greed,” the magazine that had been the first clwonicle some of
the major business scandals of the 1980s, fetitsfle

PRESCRIPTION FORHAPPINESS

"Annual income twenty pounds, annual expenditurenet@en nine-
teen six, result happiness. Annual income twentyungs, annual
expenditure twenty pounds ought and six, resuleryis

—CHARLES DICKENS

*On its cover for July 1989, Regardie's magazinewsd a bloated, cigar-smoking figure
sitting atop a mound of money as an illustrationife cover story: "The Greed Decade:
Is It Over? What's Next?" Inside, editor Brian Kellrote that with that issue the pub-
lication hoped to be coining the phrase "the Gridedade" for the 1980s. He noted that
although somebody had said it before (he had "auewdly forgotten who"), no other
magazine had splashed across its cover this terwiat he called "the greatest chow-
down that this country has ever seen."
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IMELDA MARCOS'S
SHOES AND MARY TODD
LINCOLN'S GLOVES:

OUTLANDISH SPENDERS AND
THEIR SPREES

Anyone who SaySEveryone knows about Imelda Marcos. The

money doesn't
buy happiness
doesn't know

where to shop.

—ANONYMOUS, quoted
in
Forbes (March 4, 1991)

one-time wife of the President of the Philip-

pines lived high and well and shopped often
during his corrupt presidency, when the Mar-

coses allegedly stole and hid millions, if not

billions, from the Philippine treasury. As one

indication of her extravagance, it is reputed

that she bought more than 1,000 pairs of shoes
(some even say it was 3,000 pairs). Not as well
known is the fact that she also purchased more
than 300 bras—all the same style and the
same color (black).

And all this was going on at a time when
Imelda's countrymen and -women were exist-
ing on meager wages and living in modest
means. In fact, her spending over the two dec-
ades of her husband's virtual dictatorship is
said to have plunged her poor country into
serious debt. Although a federal court jury in
New York later found her not guilty of fraud
and racketeering in what was said to be her
attempt to steal $222 million from her country
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while its First Lady, Imelda Marcos was found guilbf corruption in 1993
by a Philippine court and is now appealing a seseof eighteen to
twenty-four years.

Today, Imelda remains as the supreme example cfdgtbrough shop-
ping. As one magazine noted in a profile of herli@91, five years after
she and her husband had fled the Philippines inicpam avoid angry
rebellious mobs, "They were a brilliant couple: Bsrdinand practiced the
politics of intrigue and patronage, Imelda shoppethd shopped, and
shopped, and shopped."*

Here are some examples from former and presentstimben unbri-
dled greed led many notable men and women to “"shopl they
dropped.”

Mary Todd Lincoln's Urge to Splurge

Abraham Lincoln, born to poor parents, was careftith his money
throughout his life. Mary Todd, his wife, was bota a banker and raised
in a wealthy home, but she spent money so freedy e plunged herself
deeply into debt throughout much of her life.

The penny pincher and the spendthrift. If opposiaggact, the story
of the Lincoln marriage is the story of two vastijfferent sides of the
coin of greed.

There was evidence of Mary's buying sprees befdre secame First
Lady, but once in the White House she went on whi¢ of her biog-
raphers has called "wild shopping expeditions." Hmirchases were es-
pecially surprising since they came at a time ofr vead deprivation for
the public and the military. With soldiers "in wamtf blankets," for in-
stance, Mrs. Lincoln paid $2,000 for just one gownd $1,000 for a
cashmere shawl, as well as purchasing a white paicg shawl later val-
ued at $2,000.** She even bought eighty-four pafrgloves in one month.

Along with some women friends, Mrs. Lincoln wouldake regular
shopping excursions to New York City, Philadelplaiagd Boston. She

*An indication that the shopping habit dies hardnche seen in a news report in August
1992 that Imelda, while in Hong Kong to search family assets six years after her exile,
went shoe shopping and bought six pairs of croeodioes said to cost $5,806—or almost
$1,000 a pair. The news reports also said that raiest her presence, 30 Filipino students
demonstrated in front of her hotel by building whidiey called a "monument of shame.”
The "monument” consisted of piles of shoes andIsinaes.

*These sums are especially enormous considering thesband's annual salary as president
was $25,000.
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bought herself an array of bonnets, gowns, slippstawls, diamond ear
knobs, little gilt clocks, and sets of china, silveand crystal. Some of
these items she used only once or twice—or ndt.at a

Her letters to others are full of her thoughts ammhcerns about cloth-
ing, jewelry, and items for the White House. Althbuas First Lady she
had a budget of $20,000 for redoing the White Housfee overspent this
budget, too. She purchased a dinner service with gbal of the United
States that so impressed her she bought a secdnditeeher own initials
in place of the U.S. seal—at a cost of $1,100. S®meight bell pulls,
brocades, books, draperies, ornate furniture, oustmade carpets, and
wallpaper. She expended sums for cleaning, repgiripainting, and pa-
pering the mansion. She modernized the White Howgb furnaces and
gaslights in place of fires and candles. Althoudte tmodernization may
have been needed, she soon discovered to her httrabrshe had soared
past her $20,000 limit by $6,700, most of which wased to a wallpaper
firm located in Philadelphia.

Realizing what she had done, she tried to get tbewntssioner of
public buildings, Major Benjamin Brown French, toetgher husband to
understand "it is common to overrun appropriations. . Tell him how
much it costs to refurnish,” since, she hoped, dwes not know much
about it." She also feared that Abe would offerpay for the cost overrun
himself, which she confided to the commissioner "bannot afford."
Finally, she implored: "You must get me out of tificulty.”

When he found out, Abe Lincoln exploded. According Commis-
sioner Brown in a letter he later wrote, Abe regph that he would
never countenance additional appropriations to gday the overexpen-
ditures.

"It can never have my approval—I'll pay it out ofynpocket first—
it would stink in the nostrils of the American pé®pto have it said that
the President of the United States had approvedilla olerrunning an
appropriation of $20,000 for flub dubs, for thismized old house, when
the soldiers cannot have blankets."

Abe, echoing many other husbands, then wonderedt i wife's
costly activity was all about. "The house was feheid well enough, better
than any one we ever lived in. . . . "

There were other bills she ran up, and she foundseleturning to
wealthy men to pay for her extravagant purchasesthsd her husband,
the president, would not know. By 1864, on the efelincoln's reelec-
tion campaign, Mary had run up debts of $27,000manily to one New
York store. She became that much more anxious dtsutusband win-
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ning another term, something that Abe noticed buat the ascribed to
her concern for him. But she had another reasonwel. "If he is re-
elected,"” she told her dressmaker, "I can keep himignorance of my
affairs; but if he is defeated, then the bills wile sent in, and he will
know all."

Her rationale for all this spending was torturedd asomplex. At times
she voiced the belief that she felt an obligatien Rirst Lady to dress well
for all occasions. She also felt that her purchasésimported materials
actually helped the treasury and were a patriotat. &urthermore, she
believed that if anything happened to the famil§isancial fortunes, she
could sell these purchases for much of what sha fpaithem.

But what also propelled her buying sprees was awigg neuroticism
that may have been developing from an early age. idether died when
she was seven and she was raised by a stepmotierdetiested (there
were also the births of nine siblings she then hadcontend with from
her father's new marriage). Early in her marriage Abe, while living in
Springfield, she lost a child to diphtheria, ancerthin the second year in
the White House, her eleven-year-old son Willie ddigplunging her into
prolonged grief. She also had a temper and a comhner that alienated
others and the press, who focused on her negatuaditigs, often over-
looking her good efforts as First Lady, such as tigyrs to army hospitals.
The resulting coldness and indifference of othersvel her even further
into the warming embrace of accumulating possession

Abe Lincoln's assassination—he was shot as he deameer to talk
to Mary and she experienced the full horror of Hersband being mur-
dered beside her—drove her further into what somtaime a descent
into insanity. Her emphasis on elegant clothing tiooed—her mourn-
ing veils needed, she said, to be "the very finestgd blackest and light-
est"—but now she implored Congress and others tp fom her upkeep
because she believed she was sliding into pov&he even advertised in
the New York World for help and tried to sell hetotbes and other
personal effects at auction. This shocked and adge public.

Finally, a New York businessman, Joseph Seligmamec to her as-
sistance. For several years, Seligman and his dnoteent her money, and
Joseph pushed Congress to pass a pension bill o foa the widows of
presidents. The bill finally passed in 1870. Latdre benefits were upped
by $2,000 a year and a one-time bonus of $15,0@D pa

Even with this pension and bonus and even with ghay-four trunks
and crates of possessions she kept stored in a ifaohwer sister's house,
Mary Todd Lincoln died believing she was poor. Bfter she passed away
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July 15, 1882, at the age of sixty-four, it was rfduthat at the time of
her death she was worth $90,000.

Her estate was more than her husband's when he diedl Frugal
Abe Lincoln left an estate valued at $80,000.

"It is a great thing to make a fortune. There ikyame thing greater,
and that is to keep it when made."
—BENJAMIN DISRAELI (1804-1881),
Prime Minister of England

(Disraeli was so deeply in debt by the time he tmgnty-one it took him
thirty years to get out of it. In fact, his poldiccareer was propelled by his
debt problems since he was able to avoid debtaserpby being elected
to the House of Commons.)

Jacqueline Kennedy Onassis:

First in the Hearts and Shops of America

One of the most glaring examples of shopping-spnegnia can be
found in the case of Jacqueline Kennedy Onassisy wkhibited the'trait
before, during, and after she served as First La&&hsed upon eyewitness
testimony over the years—plus the exhaustive rekedny author C. Da-
vid Heymann reported in A Woman Named Jackie (NeworkY Lyle Stuart,
1989)—Jackie appears to have gone through milliofsdollars in pur-
chases of clothing and furnishings alone.

In the early days of her marriage to John F. Kegnesen while he
was a young senator from Massachusetts, she wopéhds inordinately
for expensive clothes and furnishings for their bont led an exasperated
John F. Kennedy to exclaim: "She's breaking my'ass.

George Smathers, a family friend who observed é&kactions and
John's reactions, told Heymann how the two haggledr bills. "In that
sense, they had an entirely average marriage—&m apd he seethed."

When JFK reached the White House, his wife seenmedetch even
higher spending heights. During the spring of Jadk'st year as president,
Jackie spent more than $35,000 just on clothes.thisdigure did not
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include her White House clothes allowance, whichK'§Ffather, Joseph,
was funding.

Among Jackie's practices as First Lady was to welathes once and
then return them—or even sell them. But such astiaid not compen-
sate for the accumulation of bills (one time, aemit appeared on Jackie's
clothing account marked, "Department stores . .40,800," but neither
Jackie nor anyone else could explain it). As a ItesiFK at one point
retained an accounting expert and friend to revigmending records and
put some controls on Jackie's account. The expek turned to was no
slouch: He had worked on various Senate subconesiti® decipher the
financial records of the Mafia.*

But still the spending went on. By the end of 19&1d her first year
in the White House, Jackie had personal expenditwé $105,000. The
next year she even topped that—$121,000. At onentpcd frustrated
President Kennedy queried a friend, "Isn't theB&happers Anonymous?"

Later, as JFK's widow, Jackie found a new sourcefusfds for her
spending—one of the richest men in the world, theee® shipping mag-
nate Aristotle Onassis. Her marriage to the shadriglegant Onassis
stunned much of the world. One explanation for laetions—a common
sentiment voiced in France at the time—was thatis"ttvoman has a
bank vault for a heart."

At first, Onassis gave her huge gifts—for her fatti birthday he gave
her a 40.42-carat diamond ring valued at $1 mili@nd provided her
with a $30,000 monthly tax-free allowance. But wheme soon overspent
even this sum, Onassis cut it down to $20,000 mgnémd closely mon-
itored it.

But Jackie was not to be denied. She soon develdptd a speed
shopper, plunging into a store, buying things, alegving—all in ten
minutes.

"She didn't bother with prices, just pointed,” Heym quotes a
source. "She bought anything and everything: musioxes, antique
clocks, fur coats, furniture, shoes." She partidyldiked to visit the in-
ternational fashion shows and buy up the entirkectbn.

The bills that came into Onassis's office shockesl fnancial over-
seer: $5,000 for slacks, $6,000 for the care aedifig of pets, $7,000 for

*Robert Kennedy had somewhat the same spending lgongb with his wife, Ethel, and
he too used the accounting expert to try to contret. But Ethel was no match for Jackie,
and, in fact, at one point Ethel complained to lsster-in-law that she was damaging
the Kennedy family name "with all that recklessrating."
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items from a local pharmacy. Once she purchased lwodred pairs of
shoes for $60,000. Onassis complained: "She ordesdbags, dresses,
gowns and coats by the dozen—enough to stock & Rftenue speciall v
shop."

After buying all these clothes, Jackie would oftezvert to a practice
from her White House days—she would sell the clothe such second-
hand stores as Encore in New York. According touewiist Jack An-
derson, who once looked into the spending—and ngelihabits, Jackie
would then "stash the cash."

She also tried to get department stores to give eheeduction on her
clothing purchases because, she told them, it wduéd good for their
business for people to see her wearing their medika. Or she would
return items soon after buying them on impulse. @ergdorf Goodman
salesman recalled her buying three dozen pairs hofess one day, then
returning them the following day.

Another herculean spending effort by Jackie occurmver a nine-day
stay in Teheran with an entourage consisting of hesband and several
friends and business associates. She ran up hugdases of Persian rugs,
clothing, jewelry, and art objects, topped off bylaxge quantity of golden
caviar as a souvenir of the trip. The total bilf fihe nine days: $650,000.
Although Jackie promised to leave a $700 checktips to the hotel staff
who had provided round-the-clock room service, stieparted without
doing so.

When Ari Onassis died in 1975, leaving an estatkiedh at between
$400 million and $1 billion, he was contemplatingvadce, but advisers
to Onassis's daughter, Christina, worked out aneeagent with Jackie's
lawyer. She received $26 million, with $20 milliogoing directly to her
and the rest going to cover estate taxes. This tmase what she would
have gotten under the will and seven times what wloeld have gotten
had Onassis lived to complete divorce proceedifgsd, far less than what
she could have received. The sum, however, was dditian to the
$200,000 a year of lifetime income he had bequeattee her in his will.
It is estimated that during the six years of herrriage to Onassis, Jackie
grossed $42 million.

The settlement made Jackie a millionairess in hem aight—a far
cry from the near penniless state in which she iedridJohn Kennedy
(although seemingly from monied background, herep@r had divorced
when she was eleven, and whatever monies her fdthdr were dissipated
over the years). It also came nearly twenty yedtsr an interview printed
in the December 1957 issue of Ladies' Home Joudaakie, posing with
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her sister, Lee, for a fashion layout, had told thagazine: "I don't like,
to buy a lot of clothes and have my closets full.siit, a good little black
dress with sleeves, and a short evening dress-sthat' you need for
travel."

When a First Lady Became "Second Hand Rose"
to Boost Her Popularity

Nancy Reagan was another First Lady widely accuskeaverspending,
especially in her early days in the White House.r Heardrobe for the
inauguration was reputed to have cost $25,000 disisted of a red dress
by Adolfo, a Bill Blass black dress, a James Gatammwn, and a full-
length Maximillian mink coat).

She added to her spendthrift image by prodding mdgepublican
contributors to put up $800,000 to add special ltesc to the White
House mansion and used a similar approach to buf2@piece set of
gilded china for more than $200,000.

As a result, her image plummeted. A Good Housekegemioll in 1981
failed to show Nancy Reagan among the top ten nambhired women
in America.

Nancy, however, took an unusual approach to deflae critics. She
decided to poke fun at herself by performing a ssep skit about her
spending habits at the March 27, 1982, annual dinok the Gridiron
Club, an event that brings together the nation'sstmmowerful press and
political figures for an evening of spoofing thgliand mighty.

Arranged secretly in advance with those who orgahizhe evening's
performances (even President Reagan did not kndwgncy performed
a parody of "Second Hand Rose" entitled "SeconddHzinthes."

The skit began when Nancy, dressed in a green siihh red and
yellow flowers held together by safety pins, a éarhat of feathers, and a
boa, sprang into view through a rack of clothese TTormer movie actress
then sang the following song:

Second hand clothes,

I'm wearing second hand clothes.

They're all the thing in spring fashion shows.
Even my new trench coat with fur collar,
Ronnie bought for ten cents on the dollar.
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The china is the only thing that's new.

Even though they tell me that I'm no longer queen,

Did Ronnie have to buy me that new sewing machine?
Second hand clothes, second hand clothes.

| sure hope Ed Meese sews.

Her performance—and her self-deprecation—were astaim hit and,
according to Hedrick Smith in The Power Game, aomdfactor in res-
urrecting her image among, first, the press andr lathe public. By Jan-
uary 1985, especially after she lowered her clotpesfile and raised her
antidrug efforts, one major poll found her approvating was actually
higher than her husband's—71 percent to 62 percent.

If everyone loves a winner, Nancy Reagan had shékat when it
comes to criticism, no one loves a whiner.

"I am living so far beyond my income that we mayast be said
to be living apart.”
-SAKI (1870-1916),
British author

THE QUEEN OFMEAN WAS ALSO A CRIMINAL CONSUMER

"The basic elements—qgreed, avarice and sheer mastiqare just too
wonderful, aren't they?"

The remark was made by a British reporter covetting highly pub-
licized 1989 tax fraud trial of Leona Helmsley aheér husband, Harry.
The Helmsleys owned a vast real estate and hotgliremand Leona had
made a name for herself posing in ads as "the Queérthe luxurious
Helmsley Palace Hotel in mid-Manhattan. But duritlee trial she had
also come to be seen as a tightfisted employer tehwrized her workers,
exploited suppliers, and engaged in lavish spendmberself.

After a long trial (in which her lawyer even triedhat was called
"the bitch defense"—that Leona's former employeestifted against her
because Leona was a bitch to work for), "the Queem$ convicted of
thirty-three felonies, including conspiracy to defd the IRS, evading
$1.2 million in federal taxes, filing false tax wets, and mail fraud. At
the time, she and her husband were reputed to kb weer $1 billion.
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And yet personal items large and small had beeauadlly charged to their
businesses, including $2,000 for a pink satin drésasid to have been
"uniforms"), $1 million spent on construction of swimming pool enclo-
sure at their mansion home, a $45,000 birthday eptefrom Leona to
her husband, and a $12.99 girdle from Bloomingsdale'

Her problem may have been found in the remark sheemto a former
head housekeeper of her mansion, a remark that rhaddlines when it
surfaced during testimony at the trial: "We donayptaxes. Only the
little people pay taxes."

Her problem may also have been part of a shoppimgpalsion. As
the reporter who covered her trial and later wratdook about her noted,
"The Queen was an obsessive consumer."*

One of her maids said that if Mrs. Helmsley likedsweater she would
buy as many as twenty-four of the same kind in owmi colors. She did
the same with dresses, pants, blouses, and sKits. clothes had to be
kept clean and ready for wearing, although few werern: Just having
the right color available at a moment's notice sknenough for "the
Queen."

The same was true of stockings—hundreds of theme wept clean
and ready for wearing. Another former employee regb that Leona
would purchase ten gross of stockings—1,440 pains—ene color at a
time. One day, a truckload of stockings was dediderto the mansion.
Leona, laughing, said she had made a mistake ambt drdered twelve
gross of three or four colors. The amazed emploseted that it was not
twelve gross all together but twelve gross of eadior, which meant a
total shipment of at least 5,000 pairs of stockings

Another outlandish purchase was lipstick—a very rhastick. This
same employee once counted twelve cases of the sathdipstick—over
2,000 tubes.**

As her former employee remarked, "There was thisatinble quality
about Mrs. Helmsley. There was always a hunger Hmre—there was
never enough of anything."

In her case, it also got her something else—a oahriecord.

*The Queen of Mean: The Unauthorized Biography @bha Helmsley by Ransdell Pierson
(New York: Bantam, 1989).

**The astonishing aspect of this statistic is tee¢n if Leona used up a tube a week, she
could not have gone through her stash of lipsticless than 38 years.
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How the World's Biggest Spender Spends $120 Million
a Year

How does one of the richest men in the world sgeadnoney?

Adnan Khashoggi, the Saudi Arabian wheeler-dealed arms mer-
chant, is reputed to have made more money moreklguithan anyone
else in history—and to spend it more rapidly tharyome else. Born July
25, 1935, as the son of a prosperous doctor who thespersonal physician
to Abdul Aziz, founder of modern Saudi Arabia, Khaggi had the con-
nections to the Saudi royal family, as well as thesiness acumen, to
serve, beginning in the 1960s, as middleman on iSaefense contracts
and the purchase of arms and airplanes from Westaamufacturers,
pocketing huge multimillion-dollar commissions hretprocess.

In on the ground floor of Saudi development in th@60s and 1970s,
he owned the Saudi agencies for Rolls-Royce aigpl@mgines, Marconi,
Fiat, and Chrysler. He represented such Americampanmies as Lock-
heed Corp. (by the mid-1970s his commission fromckbeed totaled
more than $100 million) and Lockheed's rival, theorthrop Corp.
(which brought him $54 million). On the Saudi armpurchase of $600
million worth of armed cars from France, he madé& $dillion. He was
also the first Arab to develop land in the Unitedat8s (he organized
and invested in a $450 million industrial park afateign trade zone in
Salt Lake City). He assembled nearly fifty companimto a worldwide
conglomerate, with investments in banking in Califa and South Ko-
rea, cattle ranching in Arizona, a giant meat-pagkiplant in Brazil, a
chain of hotels in the Pacific, a shipping company Indonesia, a furni-
ture manufacturer in Liberia, and a ready-to-wedothing manufacturer
in France. He is said to be the model for the Hlighg Arab tycoon in
Harold Robbins's best-selling novel The Pirate.

Khashoggi's personal wealth has been estimatedin@stas high as
$4 billion. Such a prodigious fortune has enabléch o spend at a pro-
digious pace.

As one chronicler of the Arab world has noted, hiss-than-discreet
spending may have come from a long-remembered nstate his father
once made to him: "Throw coins on the carpet. Yaarhnothing. Throw
them on a stone floor. They make a noise. My slhways put your money

145



THE COMPLETE BOOK OF GREED

where it can be heard." He appears to have taken ativice to heart—
and magnified it.

A biography by an award-winning investigative joalist and Wash-
ington Post reporter—The Richest Man in the World Bonald Kessler
(New York: Warner books, 1986)—spells out how he uldo spend an
estimated $300,000 a day, every day of the yeas AMnerican Express
bill alone would often top $1 million in a month.

One area he splurged on was his residence. At iome the had twelve
luxurious homes around the world—in the Canary ndé&a Monte Carlo,
Rome, Cannes, Jeddah, and Riyadh. Each was fudlffedt at all times.
The most sumptuous was his villa in Spain, whichs ve&t on 5,000 acres
overlooking the Rock of Gibraltar. It not only hats own helipad, rifle
range, disco, and ten marble bathrooms, but alsesarve for 20 Arabian
stallions, 200 African animals, and 70,000 pheasdfor hunting. It was
here that he hosted lavish parties that attractetebaties like Frank
Sinatra and Brooke Shields and heads of state Kkegy Juan Carlos of
Spain.

He also had his own game ranch in Kenya (with al oo his pet croc-
odiles), a duplex in Paris housing much of his $80lion art collection,
and a two-floor Manhattan residence valued at $3Biom (it was so big
it had its own swimming pool and was so lavishlypaipted that House &
Garden magazine gave it an eighteen-page coloadpmea 1984 issue).

Another of his possessions was one of the biggest most lavish
yachts afloat. A 282-foot gleaming vessel that meglia crew of forty and
was built at a reputed cost of $70 million, it wased in the James Bond
movie Never Say Never Again. He eventually soldfdat $25 million to
Donald Trump so he could replace it with a $100iamlyacht.

He had also had his own helicopter and three cowciaiegize jet
airliners, including a Boeing 727 and a $31 milli@C-8 that, originally
equipped to carry 259 passengers, was convertedKhashoggi at a cost
of $11 million into a custom flying machine capalé flying fifteen hours
nonstop, complete with forty-foot, carpet-walledttisy room, double
beds, video machines, and triangular chinaware ingpst$600,000. His
annual jet fuel bill alone was said to be more thamillion.

But in addition to spending on clothing—he has bdemwn to buy
a half dozen suede and leather jackets lined with dnd cashmere for
$2,000 each and to spend $60,000 in a one-hour psimpspree in
Cannes—Khashoggi has spent lavishly on one othelulgence: pretty
girls. Not just one at a time, but as many as eigtien at a time.

"They came in from California or Texas, or from fica on the Con-
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corde," writes Kessler. "As if handing out TootdRolls, Khashoggi always
gave them gold bracelets."

A witness is reported to have seen him go from bteeroom to an-
other, visiting each of the girls in turn or two three of them at a time.
Although married, he found his thirst for beautifdomen growing as his
wealth grew, and he easily arranged to purchaséntsnigvith the most
beautiful call girls around. He eventually arrangddough a madam with
connections to meet various Playboy or Penthoussgnptes that he had
seen in the magazines (many of those who resporaldd not always
measure up in person to their retouched magazimgophand had to be
specially prepared by the madam).

Khashoggi would pay up to $1,000 for a night and08@ to $3,000
for a weekend, plus give presents that might irelgewels, furs, or more
cash. Centerfold girls cost more—as much as $15,p06 their travel
costs. It was estimated that with one of the madavhe® arranged these
liaisons he spent more than $500,000 in ten months.

But Khashoggi did not always purchase the servicBgshese girls for
himself. He often provided them to his friends, ibhass associates, or,
writes Kessler, members of the Saudi royal family.

Indeed, Khashoggi tired of the parade of femaleshfle"Over time, he
became corrupted by his own wealth. The more dwds bought, the less
they satisfied him. He always wanted fresh new daemd women who
would outdo the previous ones," says Kessler.

Today, with the drop in oil prices and with the 8&udealing more
and more directly with arms merchants, Khashoggisalth no longer
places him among the world's richest. However, heg beight of his earn-
ings, Khashoggi's annual personal expenses, adlisy AK Holdings Ltd.
for items ranging from telephone bills (as high $300,000 a year) to
parties, butlers, limousine expenses, and gambljng has been known
to gamble $250,000 on the roll of a dice), were Glaillion, which,
writes Kessler, "clearly dwarfs any other knowndkeof spending.”

Khashoggi's days as the world's biggest spender bwyover. When
last seen, his personal fortunes as well as hisetaon fortune had seri-
ously slipped. He had been indicted on racketeeramgyl fraud charges,
then arrested and imprisoned in Switzerland (whetejs said, he was
made to clean the prison toilets). He eventuallg ha sell his yacht, saw
his jet impounded by creditors, and was forced gensl money on lawyers
to fight the charges against him. In March 1992raBa@ Magazine reported
that Khashoggi was living in Spain, still waginggé battles, and was
"down to his last $54 million."
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"Unless you can communicate with other human beingsdon't
care how much money you have, you have nothing thar other
person."

—ADNAN KHASHOGGI,

quoted in The Richest Man in the World

These, of course, are stories about the buyingtdhabi famous or
wealthy people. How does the average person compaen it comes to
shopping? Not much better. Let's look at the sibmatin our shopping
malls and in our use of credit cards.

Who Told You You Can't Have Il All?;

The Story of America's Biggest Mall

When it opened on August 11, 1992, in Bloomingtdviinnesota,
a suburb of Minneapolis, nearly 150,000 people camesee and shop
at the largest mall ever to open in America, andthy end of the first
week more than a million people had come to thitilremecca. The
Mall of America, as it is called, quickly became okwn as the Mega-
mall, and for good reason. Built at a cost of $&B@lion on 78 acres
and containing 4.2 million square feet, with 400edplty stores and
huge versions of a number of national departmemtrestchains, the
Mall of America offers shopping over what is said be the equivalent
of 41 football fields.

In addition, in an effort to be a tourist attractiand a destination
for the entire family, the Mall houses Camp Snooftye world's largest
indoor amusement park, with seven acres of ridexlug@ing a roller
coaster), trees (400), plants (30,000), a mountaim] a waterfall (four
stories high). Plus there are more than a scoreeefaurants (fast food
and expensive), a movie house (14 screens), nigigcland parking for
13,000 cars.

The Mall of America would have been the largesttle world, but
the developers, the Ghermezian brothers, had tde skhack their initial
plans because of changes in their financing aral klepticism that
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retailing on such a grand scheme would work. But thuilders had no
qgualms. In fact, the major partners in the projac¢ the same ones who
built the $1.1 bilion West Edmonton Mall in Albart which still ranks
as the world's largest. Their plans for Americasgést mall call for it to
draw more people eventually than Walt Disney Word the Grand
Canyon.

The concept behind such a gargantuan monument toketiray is
the hope that the shopper is endlessly ready tdubed by the fantasy of
merchandising hoopla. As the theme song for thel Mél America ex-
presses it, "You've got to see it to believe it. dMold you you can't have
it all?”

The first cathedral built for shopping—the firstllyu enclosed shop-
ping mall, that is—was constructed in another sbbof Minneapolis. In
1956, a covered shopping center called Southdals w@ened in Edina,
Minnesota. It is still standing, but the size andtune of malls have ex-
panded considerably since then.

But the shopping habits of Americans may now bdtiabi away from
giant malls. It appears that the peak year forssger square foot of retail
space in the nation's enclosed malls occurred iW81%ccording to stud-
ies by Management Horizons of Chicago, sales aeera$197 a square
foot back then. By 1992, that figure had fallen $963 per square foot, a
drop of 17 percent. What's more, surveys have shtvat although shop-
pers spent an average of twelve hours a month ills nima 1980, a decade
later, in 1990, the shopping time in malls had dessl to four hours—
just a third of what it had been.

These figures show that Americans may no longerséeing shopping
at a mall as a leisure-time activity. But they hawet cut back on their
shopping, as can be seen from the credit cardttati

THEY DROPPED ALOT SO YOU COULD
SHOP TILLYOU DROP

Why is the world's largest shopping mall located\lberta, Canada,
where it can get to 40 degrees below zero?

Because that's where four Iranian-born brothers-s#ime peo-
ple behind the largest mall to be erected in theddrStates—
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decided in the Canadian oil boom days of the 19@%0sspend $650
million to build a 110-acre mall with more than 808hops-

Named the West Edmonton Mall, it was eventually nmge in

1981 at a cost of $1.1 billion. The Ghermezian Hecd, not known
for being reticent, later boasted that this wase "tBighth Wonder
of the World." Their idea was to create not justdastination for

shoppers but for tourists as well. In addition be thundreds of stores
were a 360-room hotel, amusement park with moren tB8 rides,

a 10-acre area for swimming, a miniature golf ceur84 movie the-
aters, nearly 25 restaurants, and a 400-foot lakth gubmarines
and real sharks, monkeys, and tigers.

The tourist attractions are vital to the success tioé world's
largest mall because it is estimated that less tbaa fifth of the
population needed to support such an enterprises liin the shop-
ping area being served.

The West Edmonton Mall was built on some of the0@8, acres
of land they bought originally for $200 an acreeafttoming to the
United States from Iran in the 1950s. By the 1980w% land was
worth $40,000 an acre. The Ghermezians obviouslpwkrhow to
shop.

The Big Fear:

A Nation of "Credit Card Junkies"

In one of the most famous motion pictures of thé(s) The Graduate,
the hero, played by Dustin Hoffman, is advised upgmaduation to "go
into plastics." That 1960s advice could now be fampd, after the wide-
spread use of credit cards in the 1980s and beybgdanother piece of
advice: "Avoid plastic as much as possible."

Indeed, American society's shopping spree in th& ecades of the
twentieth century has been fueled by an overrediano credit, especially
the easy but high-interest credit provided by thip bf a plastic credit
card. However, many people have come to realize¢ thay have not
handled their credit cards well—and that the schoshould teach teen-
agers how to avoid becoming "credit card junkies."

This was the finding of a survey of credit card raseonducted in
March 1992 by two consumer groups and AT&T Unive€ard Serv-
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ices. At that time, 40 percent of cardholders stidy were "very con-
cerned" about meeting their current monthly credird bills and another
14 percent were "somewhat concerned." That meaas riore than half
of credit card users worry about being able to fmytheir purchases made
with credit cards, a situation that indicates theteet to which card

owners do not know how to handle the purchasing epevor, more

precisely, the debting power—of these cards.

This widespread lack of ability to handle credit swanderscored by
another finding—92 percent of those polled saidt thigh school stu-
dents should be required to take instruction in thenagement of money
and credit.

Indeed, learning about managing money may be a®ria as man-
aging credit. The head of Bankcard Holders of Agwrione of the con-
sumer groups involved in the survey, said that maopsumers use their
credit cards just to maintain their standard ofinliv during difficult ec-
onomic times. "They know it's not a great way to go . but for many
there's no other option,"” said Elgie Holstein, miest of the organiza-
tion.

"Always live within your income, even if you have borrow money
to do so.”
-JOSH BILLINGS (1818-1885).
American humorist

Shopping and Buying:

By the Numbers
Here are some statistics on the nature and scopeofshopping and
buying going on in America.
THE BIGGESTSPENDERS
Where are the nation's biggest spenders? Accortbnghe "Statistical

Abstract of the United States" published by the tebhi States Govern-
ment Printing Office in 1992, the city with the nhostail sales per house-
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hold was St. Cloud, Minnesota, which in 1990 sawhefamily spend an
average of $36,640. Second place went to Portlddine, with $32,650
a household. Honolulu, Hawaii, was third at $31,340

WHAT THE AVERAGE HOUSEHOLDSPENDS

Nationwide, the average household in the UnitedteStan 1990 gen-
erated $19,488 in retail sales.

THE MOSTPOPULAR CREDIT CARD

The most popular credit card in America is the Vieard, with the
MasterCard a distant second. Visa was launchedhén 1960s by Bank of
America in San Francisco as BankAmericard. Bank Aunerica then
signed up other banks across the country to iskeecard on a franchise
basis, with each financial institution free to dmrits own rates and
establish its own terms. By 1977, BankAmericard apee Visa Interna-
tional, a totally separate company. Now nearly I&0lion Visa cards are
in use, issued by 6,000 banks. By 1991, just thiyrears after being first
issued, these cards were used by consumers to echdidl billion in
purchases. Using MasterCard, consumers chargedheano$99 billion.
Thus, with just these two cards alone, Americanenspas much in one
year as the United States government had run uphén national deficit
in that same year.

THE GROWING CREDIT CARD DEBT

The use of credit cards is mushrooming. Total ¢remird debt out-
standing went from $4.1 billion in 1970 to $194.Mlidn in 1991. Interest
payments made on credit cards in 1991 totaled $#&®nb—a sum that
for the first time in history exceeded interest pants made on all au-
tomobile and other consumer installment loans (atog to a study by
the Boston Company Economic Advisors). From allsthiharging, the
credit card industry made an after-tax profit i91®f $2.4 billion.
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THE INCREASE INPERSONALBANKRUPTCIES

With all this spending going on, it has led inexdyato more of
another thing—personal bankruptcies. While the ayer car loan in the
1920s was one year and in the 1950s three yearghédybeginning of the
1990s it had become five years. The number of hgikies has grown
with all this borrowing. In the mid-1940s, personbhnkruptcies totaled
nine thousand in the nation. By 1987, this figurad hgrown to nine
thousand a week. During 1992, more than nine huhdr®usand Amer-
icans filed for bankruptcy.*

The Ten Signals of Credit Card Danger

The size of credit card debt has gotten so highthe United States
that financial counseling services are seeing areasing number of peo-
ple—including executives, doctors, lawyers, and eothwell-educated pro-
fessionals—who have accumulated huge balances @toee or more of
credit cards. Total outstanding balances, whichduge be considered high
when they reached $30,000 or $40,000, are now imHci$60,000 or
more, even $100,000 for some people on as manyhiay tredit cards.
While job layoffs, salary freezes, and high morgagayments sap a fam-
ily's funds, experts in the credit card field sayatt "financial literacy is
very low" and that many individuals lack the knoawh for handling
credit and get overextended. It is not how much eyoa person has that
ensures a sound financial situation, but how a guersanages available
money.

Here are ten signs that you are headed for chamgedanger:

1. You pay only the minimum balance on your creditoaach
month.

2. You pay one charge card with a cash advance frathan

*The state with the most bankruptcies on a pertadpsis is Nevada. Rounding out the
top five ate Tennessee, Georgia, California, adéahma.

The state with the least bankruptcies per persofersnont. The next four with the
fewest bankruptcies are Massachusetts, Connectimw; York, and Pennsylvania—all
in the Northeast.
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You pay other bills with cash from your card.

»w

You go shopping when you're bored or depressedhamput
the purchase on your card.

You seek higher lines of credit.
You need to take out a debt consolidation loan.
You constantly dip into a home equity credit line.

©® N o

You never seem to have any money left at the enldeofnonth
after paying your monthly bills.

9. You buy even your groceries on a credit card.

10. You are getting dunning letters for latsnonpayment of bills
(and even worse, you don't open the letters).

To help you get out of debt and put your spendimgao proper basis,
you should talk to a financial counselor, a nonprafredit counseling
service, or a group like Debtors Anonymous. Onenghiyou should not
do, according to many experts, is respond to a emmptouting itself as
a credit repair service that charges a high feeat'$hjust another expen-
diture you don't have to make.

The Compulsive Spender:
Just Trying to Buy Love?

Studies of compulsive shoppers have found that hadggically such
people are not buying things, but buying love amdf-worth. Their trips
to the store are really escapes from lonelinespale and anxiety.

The compulsive shopper in this scenario is defirel someone who
purchases things he or she later regrets or sinighpres—often doesn't
even use. These people cannot control the urgeuto dven though they
might be suffering from huge debt. While the gehepapulation spends
an average of 22 percent of household income a$iden mortgage or
rent to pay for past purchases, the compulsive dgrsnlay out an average
of 40 percent.

And the compulsive shopper can be found in all ineolevels, rep-
resenting an estimated 6 percent of the populatibhe problem, how-
ever, seems to be more prevalent among women than, ms reflected
in attendance at self-help groups formed in recgears to help people
deal with shopping compulsions—although this mapéeause women
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are more willing to go to self-help groups. In susteetings, women rep-
resent three-quarters of participants, hut estisnaee that in the general
population women represent at least 60 percemmipeilsive shoppers.

Research has found that compulsive spending may beldriven by
the same impulses that drive other addictions. ®eg motivator is low
self-worth, with shopping used to bolster self-édafice. Indeed, inter-
action with sales clerks is found to be very impottfor such people, for
the clerk gives the shopper a feeling of importan&me compulsive
shoppers will list sales people as among their fegshds, with one woman
shopper telling researchers that her most importpossession was a
thank-you note from a sales clerk at a store dgufented.

It has also been found that compulsive shoppersnoftave a strong
tendency to fantasize. They either ignore the apmeseces of their spend-
ing or delude themselves that they will be ablectver the purchase with
extra money that will come in.

In all this spending, the process of buying mattersre than the items
being bought. Characteristically, items are eitlignored, put away, or
hidden and forgotten after being bought. When askédtht purchase has
been especially meaningful, compulsive shoppersallysucannot think of
one, even though thousands of dollars might haee spent.

But don't let this picture of the compulsive shappielude you into
thinking only a few people exhibit these traits. cAoding to one re-
searcher, Dr. Alain d'Astous, a business profesabrthe University of
Sherbrooke in Quebec, "Almost all of us are compelsbuyers to some
extent, some more than others."*

Curing "the Gimmes"

Good shoppers are made early, according to anleariic the October
1990 issue of Parents magazine. Author Lynn Schreuger, who inter-
viewed a number of child psychologists, gives aelvitn how parents can
help their children "curb their covetous impulses . although there's no
vaccine against greed."

*Much of the research cited here comes from a @8y by Dr. Thomas O'Guinn, an
associate professor in the College of Communicatadrthe University of lllinois, and

Dr. Ronald Faber, a researcher in the School oNMasnmunications at the University
of Minnesota, as reported by Daniel Goleman (Newk Yliames News Service, July 17,
1991).
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She begins by stating that "child-development espeagree that the
gimmes are a perfectly natural, if exasperatingst g growing up." It's
also natural for acquisitive traits to emerge aslyeas the age of two.
Since children that young tend to feel more secowitth more possessions,
and since they have no concept of cost and valuk ram sense of mod-
eration, they expect to be given what they wanh &8 sense, you might
say kids are born to shop, accrue, and want mamégs Schnurnberger.

ANEXPENSIVE LESSON — TEXAS STYLE

"It's not a sin to be rich anymore, it's a mirdcle.
—Message embroidered on a pillow put in his bedrdmynthe late John
Connally, former three-time governor of Texas amdsklent Nixon's
Secretary of the Treasury, after he went bankropt987 owing $93
million (against assets of $13 million, mostly isal estate). Said Con-
nally at the time: "One lesson | learned out ofthankruptcy is that
not only is fame fleeting but so are possessions."

She quotes psychologists who give such advice ashitey the child
to delay gratification and cope with frustration #wat he or she will learn
early that one cannot have everything one wantsenEtrinkets and other
inexpensive items should not be given to a childendver demanded
because this only reinforces the child's acquisithehavior. "A child who
is used to getting what he [or she] wants is goingstrongly resist any
attempts the parent makes to be less compliant. fline to buy your
child a treat is when you decide you would like,t nehen he [or she]
insists that you do so. Otherwise, if you do releygu will only reinforce
a child's out-of-control behavior,” says one cli&lelopment expert.

To avoid problems, it is suggested that you notetathildren into
stores where the merchandise may be too temptimgtfem or, if they
must be taken along, to explain before-hand whagcifipally will be
bought—and only that. If the child still winds uphréwing a tantrum
because he or she has seen something he or she, whet best strategy
is not to yell at or argue with the child, but chintake him or her out
of the store and, after the child has quieted dagknowledge his or
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her feelings of frustration but stick to the originshopping plan. Writes
Schnurnberger, "lt's how the parent acts in theg#aatons that com-
municates to a child the futility of tantrums."

It's also all right, according to psychologists, &xplain to children
when something is too expensive or out of the fimnreach of a family.
Such an explanation is actually better understoodi @ccepted by the
child than an outright, abrupt "No!"

One strategy to make better consumers of childrenleiting them
draft realistic wish lists and then having them nessome money toward
purchases by doing odd jobs for which they are paidsave up allowance
money. It is also a good idea to make family membawvare of the wishes
so they can use the list to get ideas for giftsiathday time. The requests,
of course, have to be realistic, but when a chilthtcbutes his or her
own money toward a purchase, it has that much mwmeaning. This
method is also effective in teaching children hosv rhanage their money
as well as how to become better shoppers. Certaitlyy a good way to
curb a child's endless moans of "Gimme, gimme."

SHOPPING FORSOMEONE REALLY SPECIAL

Gloria Rubio, the wife of financier Loel Guinnesshav inherited
approximately $200 million in 1947, was herself oin poverty in
Mexico. Yet she set herself on a schedule of spendor clothes
that has been called one of "extraordinary vigas' if to make up
for lost time and opportunity in her upbringing. k&sl by a reporter
if she had a hobby, she responded: "Yes, one. fysel
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All heiresses are

beautiful.

—JOHN DRYDEN
(1631-1700), English
dramatist (from

King Arthur)

C H A P T E R 7

HE, SHE, AND IT:

A LOOK AT MONEY
AND THE SEXES

Men and women deal with money differently.
They perceive it, use it, speak about it, and
live with it in surprisingly diverse ways," says
Dr. Victoria Felton-Collins, a psychologist
and certified financial planner, in her book
Couples & Money: A Financial Guide for Sur-
viving & Thriving in the '90s (New York: Ban-
tam, 1990).

One reason men and women differ in how
they handle money is because they earn or
possess different amounts. In 1987 Money
magazine surveyed 2,250 households and dis-
covered that men had on the average $54,700
in financial assets, while women had $26,000
in assets.

Because men have more earning power,
they can invest, lose, and recoup faster than
can women, who on the average earn less. So
women are basically more cautious in their in-
vestment decisions than men.

Dr. Ruth Berry of the University of Man-
itoba, in studying how the sexes view the qual-
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ity of their lives, found that women place theirlat®nship with their
mate first, while men view their financial status aontributing most to
the quality of their lives.

With this different perspective and background whincomes to
money, is it any wonder, then, that the sexes oftattle over money-
related matters? And the battle is only increasimgur times. Dr. Felton-
Collins writes, "Everything | read in the press argbard from my
colleagues confirms what | am seeing in my ownceffiCouples are fight-
ing more about money than ever before. And thogghtdi are raging
among the rich as well as the poor."

Indeed, in a survey of 86,000 married people regbrby Reader's
Digest in 1990, 37 percent cited money as the nundpe cause of prob-
lems in their marriage, and another study of mdrrauples found that
not sex but money caused the most fights. (Othedies have found as
much as 78 percent of couples argue about monegoasasted with 24
percent arguing about sex.)

What follows are some insights about how the sedeasl with money
and money-related matters.

SOMETHINGS NEVER CHANGE

When the Bible listed the price to be placed upotuanan being's
work, a man's worth was listed at fifty shekels andvoman's at thirty
shekels. In 1987, Money magazine reported that deery dollar
earned by a man, a woman earned approximately Gds-e@ ratio
of virtually the same 3 to 5 experienced by wom@03 years ago.

"Some couples go over their budgets very careflisry month.
Others just go over them."

—SALLY POPLIN
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Finding True Love Is Hard When Digging for Gold

Greediness may find its fullest bloom in the goltyjggr—the female
or male bent on marrying a wealthy person out ofela.. for the other
person's money. One who was particularly exposedartd abused by this
practice was heiress Barbara Hutton. She went ¢o dltar six times with-
out finding true love, only true deceit and heartllr (except possibly for
one husband, actor Cary Grant, but when the tworiedarthey were
often referred to by Hollywood wags as "Cash andyQa After her fourth
marriage, Hutton told a reporter, "You can't bediethe depths to which
some people will stoop for money."

The desire to marry for money appears so widespriwad seminars
have even been offered on how women and men cahtfiat very special
someone with a fortune. In its September 8, 19%kudé on the then
current listing of the world's billionaires, Foreinmagazine ran a side
article reporting on how a former E. F. Hutton &tmoker from Dallas,
Texas, was offering sessions on "How to Marry thehR For a price of
$25 for a three-hour course taught nationwide o25%lan hour for a
minimum of two hours for a private consultation, niéi Polo Sayles, a
"self-admitted shameless gold digger,” according FEortune, teaches
women (her usual students) the not-so-fine art ioifig and marrying
money. But she also instructs men ("she has realeéd lot of Material
Men, particularly accountants,” as students. "Thd&3BAs are fascinated
with money," she notes).

In that Fortune sidebar, entitted "How to Marry adlli@nette,” Sayles
offers advice to the male gold digger on how to gan a wealthy wife.
Among her ideas, as recounted by writer Patricie3e

« Know the field. Divorcees frequent bars and clubgdows like
opera and ballet, so these are the places to gmy Maecutive
businesswomen look for househusbands. "The keyoisafpreciate
what these women like and to let them show you" odust make
sure, says Sayles, that any divorced rich women goncounter are
living off assets and not alimony.

 Dress well. Among her suggestions: Buy a good watdth a
leather strap, avoid wearing diamonds, and keepwith the fash-
ions in magazines like Esquire and GQ.
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e Live where the rich live. Do it even if all you caafford is a
rented attic, she says. And if you are uncomfoeablith your
name because it "doesn't mean success to you,felian

« Hang out where the rich hang out. This is an olwiGuggestion,
but it needs to be said. Sayles adds a speciaghinsl'Sign on for
a class with a prominent artist. It will be filledth rich widows."

e Accept gifts graciously. According to Sayles, therea special
way to handle the offer of an expensive gift fromwaalthy woman.
"Pause, fold your arms, frown, look at her, smileke her in your
arms, and say, 'You're wonderful.""

e« Dare to defy her. The advice here is Machiavelli@ayles says
you should never try to please a rich person becabss is what
everybody else always tries to do. Instead you Ishgive her orders
(okay, "small orders") or just balk when she tries tell you what
to do (but balk "with humor"). As for any thought$ going along
to get along, Sayles advises: "Start a fight eveight weeks or so
just for stimulation."

« Remember, you are the asset. An example cited & dhse of
Larry Fortensky, the blue-collar husband of ElizabeTaylor. She
once said of her beau: "No boy is poor if he's d@theart.”

1 guess the moral of this seminar is that with thiformation and
these insights, a man can go out in the world ang make his fortune.

One who seems to have put the gold digger in hisher place was
John D. MacArthur, the multimillionaire. Once askedhat he thought
of the phenomenon of wealthy older men marrying ngouwomen from
a far lower social stratum, the octogenarian replid think it's ridiculous
when a loaded old man takes up with a young workivmman. You and
1 both know that the only thing she could possibly after is what's in
his pockets, not what's in his pants!"

"There is only one thing for a man to do who is riear to a woman
who enjoys spending money, and that is to enjogieguit."
—ED HOWE
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Folklore Advice on now to Marry a Rich Man

The OIld Farmer's Almanac offered a sampling of Il from many
regions of the country on a number of topics. Onehstopic was entitled,
"How to Marry Money." Among some of the words ofsdom were these
pieces of advice and prophecy to hopeful bridelsen-

* Dreaming of a future husband bringing the dreamegold or silver
cup filled with water would mean that the dreameould marry a
rich man.

e Snap an apple with the fingers while eating theitfrand then
name the apple for the loved one, after which cotm@ seeds in
the apple. "If there are fourteen, you will becomcé."

« Shoes worn out on the sides mean the wearer willynaarich man.

e Spotting a goldfinch on a holiday means an eventuarriage to
a millionaire.

» Hairy arms and legs on a girl foretell that shd wiarry a rich man.

And then there is advice on what to do on the wegldiay to ensure
wealth:

« "Marry in September's shrine, all your days arh &nd fine."

* During the wedding ceremony, a bride should haveolh coin in
her shoe, preferably one handed down from motherdanghter.
To do so will ensure prosperity.

The Pursuit of an Heiress

In her day, Barbara Hutton was one of America'hast women. She
was heir to a fortune estimated to be $50 millidter life was marked
not only by a parade of husbands (six), but byne lof gigolos and fortune
hunters of the most outrageous nature. Wracked whth effects of tran-
quilizers, smoking, and drinking, she aged congpisly in later life, but
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this did not stop men from congregating in the Wiils Hotel bar to
greet her on her daily trips there. According toe obiographer, "they
would line the bar two and three deep and wait Barbara to make her
entrance." Once she was found the next morning doaimd gagged in a
vacant hotel room. A playboy had stolen her clothker purse, and her
jewelry.

Hutton also received entreaties through the madil.isl reported that
she had a continuous stream of letters from throughthe world. En-
closed with such letters were photographs of thedees—both with and
without clothing. The men also described themselveften in an erotic
way. Barbara Hutton would read the letters and latkthe photos with
what was said to be great merriment.

All this male attention did not stop the wasting agwof Barbara
Hutton, who spent lavishly on her husbands, herordies, her boyfriends,
and herself. At the end, on her deathbed, she aSlssitiall gone yet?"

Out of her $50 million fortune, she died with lésan $3,500.

THEWORLDS HARDEST WORKER

"Nobody works as hard for his money as the man mhaies it."
—KEN HUBBARD

The Wrong Side of Paradise

Greed may have both made and broken not only aiagefr but a
great literary career.

F. Scott Fitzgerald was a struggling young writemew he met the love
of his life, Zelda Sayre. But she refused to mahmnimn because she did not
think he had enough money. Crestfallen, the youriggérald abandoned
his job as a copywriter in a New York advertisingeacy and went back to
his home in St. Paul to write a novel in hopes afning enough money to
get Zelda to say yes. The result was This Sideashdise, one of Fitzgerald's
greatest works. The result was also a $5,000 adyaesough to convince
Zelda that F. Scott might be the wage earner oflheaims after all.
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But the experience greatly affected Fitzgerald. e confided in his
diary, the fact that the girl he loved turned hirowah initially over the
matter of money made him distrust the wealthy. ldoacaused him to
resent Zelda over the course of their marriage hedblamed his failures
and his bad luck on her. Those failures and bad kenxentually led to an
early death.

However, his experience with Zelda also led him woite another
novel, possibly his greatest—The Great Gatsby—wheitplores an in-
dividual's self-destructive pursuit of money aratiss.

What Couple Doesn't Fight About Money?

When two people live together, they tend to disage¢ times. And
there is no more potent an issue to fight over—pixamaybe sex—than
money.

But there is one type of couple—and only one—foromhmoney is
not usually an issue at all, and that is the lesb@uple.

For American Couples: Money, Work, Sex (New Yorkombw, 1983),
Philip Blumstein and Pepper Schwartz studied thdtude of couples
toward various matters. When it came to money, dmeount earned by
a person established his or her power in the oglship. Except for one
notable situation.

Blumstein and Schwartz found that lesbians strigé to have money
affect their relationship. One reason may be thamen do not usually
judge themselves by how much they earn. In a lesb@ationship, then,
the tendency is for one partner to treat the otimerthe same nonjudg-
mental way.

HOW 70 DRESS FOR SUCCESS ... INMARRIAGE

DEAR ABBY: Do you think married women dress to fgedheir husbands?
—Mazook in San Francisco
DEAR MAZOOK: If they do, they are wearing last ysazlothes.
—DEAR ABBY COLUMN,
July 28, 1993
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Some Inside Tips About Tipping

What better place to discover truths about how #exes handle
money than at Donald Trump's Plaza Hotel in New KY®ity. Ranked
among the top luxury hotels in the world, the Plagasurely the place
where the habits of moneyed men and women can besstudied. Con-
sider, for instance, tipping.

In The Hotel: A Week in the Life of the Plaza Hof®lew York: Simon
and Schuster, 1989) by New York Times reporter $oHieinfield, inter-
views with bellmen and doormen revealed the foltayvi

Men tip better than women.
Women traveling alone tip better than women trangeln pairs.

A man with his mistress or girlfriend tips bettdrabh a man with
his wife (surprise).

No matter what the sex:

Show business stars skimp on their tips.

The best tippers are Americans—except for doctomsl #awyers,
who are, according to a veteran bellman, "cheaggghcheap."”
Clergymen are generous tippers. And within this ugro "Catholic
priests head the list, rabbis come next, and Reotesministers
are last."

Bellmen have learned some techniques for extracbigger tips. Two
such techniques:

They carry change for at least $ 100 so a gueshataavoid tipping
by saying he or she has a large bill and nothingllem but "will

get back to the bellman later."

When being tipped by a man traveling with his witggllmen try
to block the wife's view since wives generally thitheir husbands
tip too much.
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CONFUCIUS SAYS:

"A gentleman has three things to guard againstthie days of thy
youth, ere thy strength is steady, beware of IMghen manhood is
reached, in the fullness of strength, beware dfestin old age, when
thy strength is broken, beware of greed."

Conspicuous Consumption in a Bottle

Gold, pearls, caviar, and cashmere are expensiemsjt offering a
certain luxury aspect just at the mere mention fedirt names. Marketers
of high fashion know this and try to associate rthgioducts with these
elements, but various cosmetic companies have tiwedapitalize on this
conspicuous consumption in ways that border oruitlierous.

For instance, Guerlain came out with a "beauty erobd called
Divinaura that was touted to be flecked with bits real gold—actually,
6 milligrams of 24-karat gold in each bottle. Butet cost of Divinaura
was $56 for one ounce at a time when gold was rgador $363 a troy
ounce (or 31 grams), which means that 6 milligrashsgold was worth 7
cents.

Christian Dior sold a mascara containing real caskmat $13.50,
which seemed a real steal since cashmere can @& ®r more in a
sweater or jacket. But while cashmere gives warintta coat or garment
(after all, it comes from the coats of goats bradKiashmir), it is hard to
see what cashmere is doing on eyelashes.

WHYDIAMONDS AREFOREVER FOR ZSA ZSA

"l never hated a man enough to give him back t@sdinds."
—ZSA ZSA GABOR
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While these two products at least had some of thiestance of the
status symbols in their bottles, two other similaroducts did not. La
Prairie Skin Caviar cost $90 for just two ounces} the caviar reference
came from the fact that it had salmon-roe-sizeddbeaf allantoin pro-
viding the moisturizing elements. In comparisiorealr Beluga caviar at
the time was going for $69.50 for one sixteenthmbunce.

And Yves Saint Laurent offered Hydra Perles Hydrotéctive Day
Cream looking very much like real pearls, but theads were really only
"perfluorine,” "silicone," and "aqueous" pearls. €évwas charging $40 for
one ounce of his product, actually more per ourtenta 30-inch strand
of cultured pearls, which at the time was price@#g500.

Are the prices of these products reminders that,thes adage goes,
beauty is painful?*

A Cologne lor the Times?

In 1991, when the business climate was getting yock new men's
cologne was introduced. It had an unusual name amdeven more un-
usual—albeit appropriate for the times—slogan amtkpging statement.

The fragrance was called Recession, and it wasedowts being for
"the man who used to have everything." In fact,$@2.50 per two-ounce
bottle, it was billed as the first "Owe de Cologne.

The package carried an even more profound messélge economy
stinks. You shouldn't have to."

Parade magazine, in its "Best 6k Worst" issue dd1]1%ailed it as the
year's best new product.

"Kissing Doesn't Kill, Greed and Indifference Do."
—Ad on buses in New York, San Francisco, and Chicstgpwing two
lesbians, two homosexual men, and an interracialpleokissing (ad
paid for in part with $10,000 in funds from the Nagl Endowment
for the Arts)

*These products are discussed in "Expensive Haklitsy York Times Magazine, June 6,
1991, in the Beauty column by Penelope Green.
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Till Divorce Settlements Do Us Part

The sexes often find their biggest battles over egyosome not during
marriage but after it—during divorce proceedingsll A divorce settle-
ment often seems to settle is how much money ormussp can extract
from the other.

According to The Guinness Book of World Records wi\¥éork: Bantam,
1992), the largest divorce settlement on recorduwed when the wife
of Adnan Khashoggi was awarded $950 million plusperty in 1982.
But don't weep for Adnan. Although Khashoggi, amsrdealer and go-
between for Arab oil sheiks, has since fallen osslducrative times, in
those days, as shown in a previous chapter, he spamding over $100
million a year and had a personal worth of seveitkbn dollars.

The largest claim for alimony was made by the twehtee-year-old
Belgian wife of a Saudi Arabian sheik, MohammedFassi, twenty-eight.
Filed in California, where the couple had lived fawhile, the suit asked
for $3 billion. It was noted that the sheik coulelwafford it since among
his many possessions were fourteen homes in FlodidaJune 1983, the
court awarded her $81 million.

The record for largest-divorce-settlement-rejediedause-it-wasn't-
enough may belong to the former wife of Texas dnilliire Sid Bass. Anne
Bass was reputedly offered and turned down a gwmtiée worth $535
million. She was said to have sniffed at the offegcause it would not
enable her to live in the manner to which she hagolme accustomed.
Although the final divorce settlement in October8&9was sealed, it is
estimated that after all the in-fighting Mrs. Basss awarded $200 million
in cash and another $75 million worth of automahilgewelry, art, and
real estate.

These are record-setting situations. For the aeerégnerican couple
splitting up, it is estimated that only 25 percesft spouses are awarded
alimony. And don't forget that in these days of kimg women, some of
those who ask for and get alimony are the husbaldsen it comes to
divorce, few are those who can divorce themselvesn fthinking about
money.
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"Love lasteth as long as the money endureth."
—WILLIAM CAXTON,
The Game and Playe of the Chesse

A Summing Up

Perhaps the pithiest comment on the link betweemewyoand the
sexes comes from Satchel Paige, the great blackbhkspitcher and com-
mon-sense philosopher, who once said about mards dhives for wealth
and sex: "Money and women. They're two of the gfesh things in the
world. The things you do for a woman you wouldnd fbr anything else.
Same with money."

HASMONEY REPLACED SEX?

"It used to be that sex was fun. It isn't any lan§eéhat's happened
is sex has become dangerous and money has becorhe fu
—JERRY STERNER, author of the play

Other People's Money. The Ultimate Seduction (1989)
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There are two

"GREED IS GOOD!™:

WALL STREET BULLS, BEARS,
AND PIGS

Wall Street has long been viewed in two
ways—as either a place where prudent inves-
tors can purchase a part of American business

occasions when aand realize a more-than-fair return on their

man should not
speculate. When
he can afford it
and when he

can't.

—MARK TWAIN

investment over the years or as an arena where
sharp and shrewd trading can realize a fast
buck. On one side is the picture of a little old
lady or man who follows sound, sober invest-
ment advice and patiently invests and clips
coupons or dividends; on the other side is the
hotshot in-and-out trader who tries to make a
financial killing with rapid buy and sell orders
based on insights or gut feelings.

In the millions of trades and the exchange
of millions of shares that take place each day
on Wall Street, both types of scenarios occur.
But it is an axiom of Wall Street that money
can be made with various approaches except
one. Bulls—those who feel the market or an
individual stock will go up—and bears—those
who believe the market or a stock will go
down—can make money. But pigs—the
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greedy in pursuit of too much profit—will never pper.

It is more than coincidental that the most compgllistatement in
recent years on behalf of greed—that "greed is gGemame from a char-
acter in the movie Wall Street, who in turn seentedecho a denizen of
Wall Street, lvan Boesky, the trader who was foundlty of using insider
information to build his vast fortune. With huge nwi to be made on
Wall Street, the lure of an extra edge in tradiegen if it comes from
illegal means, is often too much for the "pigs."

What follows is a look at some of the sound andound practices
that have been followed on Wall Street as both gredent and the
imprudent have tried to make money make more moridgwhere else
can it be better seen what greed can do to affechan behavior. After
all, Wall Street, as do other streets, comes wightter.

Great Investment Advice from a Man Who Lost
$500,000 in the Market

Bernard Baruch (1870—1965) was known as one of Amasr greatest
financiers. A Wall Street partner at twenty-five dara millionaire before
he was thirty-five, Baruch was also a statesman wgeoved as unpaid
adviser to every president from Wilson to Eisenhowgéet even he was
not immune to experiencing major losses in thekstoarket.

In his autobiography, Baruch: My Own Story (New KkomHolt, 1957),
he tells of losing $800,000 when he invested hgauil coffee. He had
learned that restrictions in 1902 on planting fdwef years and poor
weather prospects in Brazil made coffee a good boymargin in 1905.
But the weather proved better than expected and 18686 crop was
exceeding expectations. Although the Brazilian gorent bought up
millions of bags to keep them off the market anapprup the price, the
market price soon began slipping. By selling ougnthBaruch would have
minimized his losses. Instead, he began selling emprofitable stock to
raise more margin money for coffee in hopes thendtrevould reverse.
Only later, when his losses reached $800,000, €liget out.

"One of the worst mistakes anyone can make is t@ han blindly
and refuse to admit that his judgment has been gytohe wrote. "This
I knew, but instead of acting sensibly, | did asodjca job of taking leave
of my reasoning powers as any amateur in a macketeze."

He pointed out that many a novice, eager to makig arofit, will
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sell one stock in which he has a profit to protacstock in which he has
a loss. With a bad stock, since its loss is likedybe severe, the tendency
most people have is to stay with it in hopes itlwike and wipe out the
loss.

"Actually, the procedure one should follow is tollsthe bad stock
and keep the good stock. With rare exceptions, kstoare high because
they are good, and stocks are low because theyoareoubtful value,”
Baruch noted.

His experience with the coffee purchase retaugim hhat lesson, as
well as taught him another one—that greed distotédligence.

"[O]ften we become so carried away so much by thsirdbility of an
end that we overlook the impracticability of itscamplishments. In such
cases the more one knows about a subject—the musielei information
one has—the more likely one is to believe that mesle can outwit the
workings of supply and demand." In that case, hetevr "Experts will
step in where even fools fear to tread."

But Baruch is one "expert" who succeeded much ntben he failed
on Wall Street. In fact, he is one of the few whot gut of the stock
market largely unscathed before the Crash of 19@%e (reason: An old
beggar outside Baruch's Wall Street office, to wh&e would give gra-
tuities, one day during the pre-1929 Crash periotd thim: "I have a
good tip for you." Baruch notes that when beggarsl @hoeshine boys
can "tell you how to get rich it is time to remingburself that there is
no more dangerous illusion than the belief that ar@ get something
for nothing.")*

In his autobiography, Baruch offers his own tenapoinvestment ad-
vice based on his own errors and hard-earned lssgornthe market. Dis-
tiled from his ten points are the following "rufesof his investment
philosophy:

1. Speculating in the market is a full-time job. Dadttit unless
you can devote yourself fully to it.

Beware of "inside" tips.
Find out all you can about a company before buitsgtock.

*About tips on the stock market, Baruch points otitat they become more frequent
during a booming market, which just builds to theergual bust, since "in a rising market,
for a time at least, anyone's tip will seem goodhisTonly draws people deeper and deeper
into the market."
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"Don't try to buy at the bottom and sell at the. tbhis can't

be done—except by liars."

Don't think you can always be right, and if you makmistake,
take your loss quickly.

Buy a few investments rather than many so theybeawatched
closely.

Periodically review all investments for changesl@velopments
that might affect prospects.

Keep in mind your tax situation to know when is best time
to sell.

Never put all your funds into an investment, buiajs keep a
cash reserve.

Invest in the field you know best.

Baruch expands on these pointers:

Get the facts of a situation before acting; "gettithese facts is a
continuous job which requires eternal vigilance."

"In no field is the maxim more valid—that a littlenowledge is a
dangerous thing—than in investing."

No speculator can be right all the time; in facking right "three
or four times out of ten should yield a person atuiee if he has
the sense to cut his losses quickly on the ventusdere he has
been wrong."

"I have found it wise to periodically turn into ¢asmost of my
holdings and virtually retire from the market. Noengral keeps
his troops fighting all the time; nor does he gdoirbattle without
some part of his forces held back in reserve." Ashcaeserve can
help pay for any error in judgment, as well as pievthe oppor-
tunity to take advantage of new possibilities.

A common illusion is that people think they can a&gpg in a
number of activiies—such as playing the stock rnagrk buying
real estate, conducting a business—simultaneousMy own ex-
perience is that few men can do more than one thdhga time—
and do it well."

"Success in speculation requires as much spedalikaowledge as
success in law or medicine or any other professidn.one, he
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points out, would open a store in competition wigh major de-
partment store or build cars in competition with néeal Motors
without preparation. "Yet the same man will chekyfutoss his
savings into a market dominated by men who are xg@ere in their
line as Macy's and the automakers are in theirs."

* Almost all amateurs make two mistakes in the markeit hav-
ing ample knowledge of the company in which semsgitare being
purchased and trading beyond one's finances "totdryrun up a
fortune on a shoestring."

* In speculating in stocks, the emotions often sapdrfor reasoning
powers. This is why "it is far more difficult to &w when to sell
a stock than when to buy" and why most people "“fihdequally
hard to take either a profit or a loss." The reasorthat if a stock
goes up the individual wants to wait for even atHer rise and if
it goes down the individual wants to wait for theack to rebound.
"The sensible course is to sell while the stocksidl rising, or if
you have made a mistake, to admit it immediately dake your
loss."

What, then, can the individual investor with modestvings do who
is looking for a fair return but cannot give fullme to a study of the
market?

Baruch's advice is to seek out an unbiased, trugtedstment coun-
selor, which during his time was an emerging pifes "one of the more
constructive and healthy developments of the latdentury."

It's not an exciting approach for the person whonteato make a
killing in stocks, but then the investor won't geturdered in the market
either.

For Baruch, who passed away at ninety-five aftetorag and glorious
career on Wall Street, this advice comes at tha ofsan $800,000 cup
of coffee.

The Biggest Loser in the Crash of '29

What individual suffered the largest loss in theckt market crash of
1929?

The answer: Clarence H. Mackay, chairman of therdoaf Inter-
national Telephone and Telegraph.
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Mackay, who had inherited wealth (his father wasnJblackay, one
of the richest men in America), sold his contralinterest in the Postal
Telegraph to Sosthenes Behn, president of ITT—aenhiw lawyer ad-
vised against. When the two companies merged orlV2®, 1928, in a
$300 million deal, Mackay took his multimillion-dat share totally in
stock. He was, of course, trying to capitalize dratvseemed an ever-
rising market, but the decision, essentially based greedy attitude for
more, left Mackay vulnerable to a collapsing market

A year and a half later, on Black Thursday, Mackagcountered a
market that collapsed with sickening fury. In ond half hour, he lost
$36 million. But that was just the beginning. Magkaventually lost
several times that amount of money in the Crash.

As a result of his losses, Mackay had to close 1i8-acre Long Island
estate, Harbor Hills, and shutter his fifty-room6 $nillion mansion, with
its thoroughbred horses and stables, tennis couatg] servants. After
selling his horses and letting his 134-member sgdf the formerly pow-
erful member of the business establishment woundmagving into Harbor
Hill's gatekeeper's cottage.

Mackay has one other distinction. At the height lo§ wealth before
the Crash, he became the father-in-law of famed rikae songwriter
Irving Berlin. It was a marriage he strongly oppebsbecause Berlin was
Jewish. But after the wedding, when Mackay's daamghivas asked by
reporters about how she felt marrying someone mnoinfher social circle,
she responded: "l feel good. | married above my4%elf

THEBRIGHTEST AINU FUNNIEST WERE
MARKET USERS

The 1929 stock market fever was so widespread aatthiog that
it pulled in some unlikely victims.

Among those who lost large sums of money in thesRraf 1929
was Winston Churchill, who had put his recent eaysi from his
writings into the market in hopes of financial sétu (he invested
"every shilling he could spare"). As a consequesfdas losses in

*Berlin did not do too well in the stock market shaof 1929, either. He lost $5 million
worth of stock bought with his songwriting income.
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the Crash, Churchill had to plunge into an extemsiwriting effort
during the 1930s.

Other big losers were the Marx Brothers, especiaByoucho,
who saw $250,000 vanish. Ironically, of all the thers, Groucho
had been the most concerned about not squandeliag consider-
able money they were making in show business. Héewvauntil he
could buy his house in cash and made few purchatdaxury items.
Yet he freely followed hot stock market tips and wwd up putting
all of his excess cash at the time into buying lstamly to see it all
disappear in the wave of selling.

Groucho, along with his brother Harpo, once pasaethot stock
market tip to playwright George S. Kaufman, with omh they were
working on a script. Kaufman followed their advicanvested
$10,000 and soon came to lose the whole amountlakée remarked
that "anyone who buys a stock because the Marx hBret recom-
mend it deserves to lose $10,000."

Another comedian who had unhappy experiences in @mash
was Eddie Cantor. He wound up with just $60 in piscket—and
a debt of $285,000 on margin calls. At one poins, the market
started to slide, he quipped before an audienceth# stock market
goes any lower, | know thousands of married men vah® going to
leave their sweethearts and go back to their wivésid then, with
his own stock losses already at several hundredistmd dollars, he
added: "As for myself, | am not worried. My brokir going to carry
me; he and three other pall bearers."

One of the few who got out in time was Will Rogetse cowboy
humorist. On the advice of Bernard Baruch, the rfaiar, Rogers
had reduced his stock market holdings to a smalbuein when the
Crash hit. Thereafter, he always spoke apprecigtivef Baruch.
Rogers, who presented himself to audiences as duatowed person,
proved to be one of the most astute stock markelyept in the
country. He certainly was the smartest of the caared

The Biggest Loser in the Crash of 1987

The biggest loser in the stock market in the CHstD87—a heart-
stopping event when in one day the Dow Jones indusaverage plum-

176



"GREED IS GOOD!"

meted a record 500+ points—is said to have beenaa neputed to be
one of history's smartest and most successful faresHis name: George
Soros. His loss: $800 million during the course tbé day of the crash
and in the ensuing two weeks as he tried to get afuhis stock index
futures contracts.

Soros was later able to show an overall profit the year, which
proves either that you can't keep a good man dowrthat even the best
and brightest can lose a whopping amount in wildl avoolly Wall Street
trading.

"A broker is a man who runs your fortune into aestdang."
—ALEXANDER WOOLLCOTT (1887-1943)

HELOSTABILLION

One of the biggest losers in stock market hist@ryHi Ross Perot,
the Texas businessman who gained his greatest igtgtoas a can-
didate for president of the United States during th992 elections.
During just one day—April 22, 1970—the value of hitock as
founder and chairman of Electronic Data Systemsngs#d $450
million. All in all, during a three-month period dm March through
May of 1970, Perot lost $1.2 hillion.

What led to this loss was a scenario in which Renot taking
his company public in 1968, saw the value of hisclstsoar to as
high as $162 a share by March 1970, making him ttren wealth-
iest individual in America. But then the stock pridell to $85 in
April and plunged as low as $29 by May.

Eventually Perot bounded back, selling 46 percenthis shares
in EDS to General Motors in 1984 for $1 billion amgbtting 11.3
million shares of class E GM stock, which he theidshack to GM
in 1986. With the formation in 1988 of his own camy again (in
competition with EDS), Perot saw his worth climbckaeventually
to over $2 billion. As for the $1 billion loss iha value of his stock
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in the 1970s, he later airily termed the tumbldeisg "Mickey
Mouse."

How to Invest Like "the Investor's investor"

Warren Buffett is the only member of the Forbes 400have made
his fortune the new-fashioned way—through investing

Called the investor with "the Midas Touch" (The NeYork Times)
and "the investor's investor" (Financial World), figtt, after years of ser-
vice as head of the Berkshire Hathaway investmemtugy was said by
Forbes in 1993 to be worth more than $4 bilion—mgkhim the richest
person in the United States that year. When SalorBoothers needed
help restoring its image in the wake of a Wall 8trescandal, Buffett is
the one who was called in. Indeed, so successfal Biaffett been that a
person putting $10,000 into Buffett's original isting partnership at its
inception in 1956 would have had thirty years later 1986, a fortune
worth more than $5 million.*

Buffett, who has been described as pleasant andalgegrew up in
Omaha and did much of his investing from his baseNiebraska, 1,000
miles west of Wall Street. A follower of Benjaminrgham, a noted fi-
nancial writer and thinker who headed a successiubstment company,
and an adherent of his value approach toward stoBksfett formed his
own investing partnership in 1956 at the age of ntydive. His results
over the years have been astonishing—and very tluerdor those who
placed their money in his hands or followed his ieglv(Omaha itself has
fifty-two "Buffett millionaires").

What, according to Buffett, does it take to be aodyanvestor? And
how can one avoid being a bad investor? Here isTam encapsulates

*Buffett is modest about his accomplishments andhes. In a paraphrase of Buffett's
philosophy, John Train points out in The Midas TuwucThe Strategies That Have Made
Warren Buffett America's Pre-eminent Investor (Ne&terk: Harper & Row, 1987), a book
about Buffett's investment approach, that the firen genuis does not act rich. "Of
course, as Buffett well knows, being immensely ri¢as distinct from just being rich)
objectively does you more harm than good. It idiogical, any more than endless body
building or an oversized chair. From the conspialpurich everybody wants something.
. If you get hugely rich, most or even all of thpeople around you are, beneath their
flattery, envious and resentful."
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Buffett's philosophies based upon his writings asitements in inter-
views with journalists.

"Investing calls for much the same qualities ass¢haequired to be-
come a first-class ballet dancer or concert pignistrites Train, who
enumerates Buffett strategies that advocate predesed planning rather
than speculation and the gamble for the quick amgl market payoff.
The great investor has a "ruling passion" to exgett as a great artist
does, and, like an artist or master chess playall, work diligently to
overcome difficulties and frustrations in ordetriomph.

There is one attribute, though, of the great inweghat ties directly
to the pursuit of money. According to Buffett, such person's ruling
passion "is usually greed—typically deriving from lass-than-prosperous
childhood." But such greed is tempered by the madsuit, which is that
of mastering the very craft of investing, "sometimewithout caring
whether he only gets rich or immensely rich." Thestidction is impor-
tant. "It has been rightly said that the rewardtld general is not a bigger
tent but command,” writes Train in a paraphrase Bofffett. "It is, in
other words, succeeding in the process itself tfscinates the greatest
investors."

Another attribute is that of originality, since thiargest sums are
earned in the market by doing the opposite of megéeryone else at
propitious key times or by being the only major &uyof stock while
building a position: "Committee investing is almoalways mediocre in-
vesting."

One should also be sure about the stock one isstimge in. Only
with such confidence will an investor be able tothsiand the actions of
the crowd at critical times. In the same regarde @hould buy a stock in
the same careful way as one buys a house. Buffettldvmany times list
the reasons why he found a stock interesting, stiidy list for a while,
and only then make up his mind to buy or pass.

Buffett also looks for an investor who has the ggeland determi-
nation to be "a fanatic" about dedicating himsedf the job of investing.
Notes Train, great investors like Buffett are alwafanatical about their
work.

And finally, one should heed Buffett's main messdge"be thorough,
cautious, and risk-averse." Such a cautionary ambrois summed up in
Buffett's "two key rules for successful investing":

Rule Number 1 Never lose money.
Rule Number 2 Never forget Rule Number 1.
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Buffett's views of what makes for a bad investohifh usually means
a "poor" investor, in more ways than one) is oftte person who exhibits
just the opposite characteristics:

e He does not do his homework with a stock, but rathwitches
from one stock to another based on a story or tlieme of the
investing crowd.

* He buys a stock on a hot idea when the stock isadyr high and
near its top and sells in despair when the stoakhes its lows.

e He does not know how to value a company and thexeftpes not
know how to gauge an appropriate price.

« He has a high turnover rate in his stock selections

 He is more gambler than investor, acting as thoagtstock is "a
thing to bet on like a racehorse, rather than wiais—a share
of a business, whose fortunes derive from the ssce# that busi-
ness."

Indeed, Buffett is not a betting man in his privaie public life. His
value-oriented approach to the market, in which follows two principles
(favorable odds and many bets), makes him more tike casino than
the gambler. In this way, Warren Buffett has redudds risk—and made
his $4 billion fortune.

Never on Mondays:

Some Market Insights by Today's Most Famous StackeP

Another very successful stock market figure shates same invest-
ment approach as Bernard Baruch and Warren Buffett.

Peter Lynch, the portfolio manager of the highlyceaassful Fidelity
Magellan Fund for thirteen years, was considered thost famous stock
picker in America during the 1980s. From 1977, whe®m was named to
his position, until his retirement in June 1990 the age of only forty-
six, the mutual fund he managed recorded an amarétgrn of more
than 2,500 percent (the Standard & Poor's 500, heachmark against
which funds and money managers are measured, duhisgtime posted
a return of just over 500 percent).

To what did Lynch ascribe his success?
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He pointed out that he did not try to predict thetufe but studied
hard and did not let emotion rule his decisions.h8¥ your gut says it's
now time to get in the market, you're probably vgorv¥ou've got to get
your gut out of it," Lynch told The Best of BusiseQuarterly in an inter-
view published in the magazine's Spring 1991 issde. then offered a
revealing insight that showed how emotion ratheanthlearning a com-
pany and following the fundamentals of its stock&ue can lead to losses
in the market.

A study of the stock market from 1955 to 1985, LUynsaid, showed
that during that thirty-year period the market—whigained 900 points
during that time—was actually down 1,500 points btondays, but up
2,400 points the rest of the week.

Lynch called this "a staggering statistic on theych®logy of [a per-
son's] brain."

To what did he attribute the Monday phenomenon?

Lynch saw it as part of the human swing from peisimto optimism,
from fear to hope about the future.

"The reason for the Monday decline is that on theekend everybody
becomes an economist,” he said. "They read the &umghpers, they
think, and they basically get depressed. Then they to work, and they
sell on Monday." He pointed out that it was nottjws coincidence that
the biggest one-day drop in stock market histohe 600 plus plunge in
October 1987, happened on a Monday.

But Lynch had built his success on not trying toefast the economy,
not looking at and worrying about overall trendsd dmecoming a so-called
weekend economist. Instead he followed the factsuala company—was
its business good?—and facts about the economy—wee loadings
down, were help-wanted ads up?—rather than whegheecession is com-
ing or the threat of global changes.

His rational, unemotional, nonspeculative approathh the market
obviously paid off for Peter Lynch. And yet, at ttage of forty-six, he
was able to free himself from the daily pressurésmmanaging his multi-
billion-dollar fund (with holdings of $13 billionjt had grown to be the
largest mutual fund in America by the time Lynchsigaed). Although
staying active in the business, he retired fromdfunanagement because,
he said, he had not lived a normal life since 198til then he had
never worked weekends or nights and could watch ohehis daughters
grow up. But from 1982 on, he found himself tranglitwo weeks each
month, working every Saturday, and getting to tfie@at 7:00 A.M.

"These things start to get to you. There are |bttheer things I'm
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interested in," he said. The "other things" did ineblve making more
money.

Said Lynch: "When you start out in this businessy yhope to achieve
a net worth of X. | reached several times X, andlidn't want to make
110X or 400X. 1 never understand these people whakemincredible
amounts of money yet want to make eight times mieat good is it?"

GREED FACTOR QUIZ: THE STICK MARKET

Question: In what year was the record set for trgdvolume on
the New York Stock Exchange, and how many sharemgdd hands
in that record year?

The answer: The annual trading volume record was irsel987,
when nearly 48 billion shares were traded (the actfigure was
47,801,308,660). After this high was reached at tieght of the
Greed Decade of the 1980s, by 1990 the trading nelwslipped by
8.2 billion shares to 39,664,516,030 shares.

Question: In what year and for how much was theonecset for
the purchase of a seat on the New York Stock Exgéfan

Answer: Again it was in 1987. The high was reaclied a NYSE
seat on September 21, when one was sold for $D0®6;a record
in the long history of the stock market. Howevey, 1990, the price
of a seat had dropped significantly. On November &de went for
$250,000—nearly a million dollars less in just thgears.

The Greed Decade of the 1980s is defined by theserd-setting
statistics about the stock market. The dramaticp-afd in volume
and in the value of a stock exchange seat occua®dthe decade
ended and the 1990s began.

Boesky and Milken:

Star Players of the '80s

The midpoint—and perhaps low point—of the Decad&fed came
on September 12, 1985, when Ivan Boesky, the WadkeEfinancier and
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arbitrageur who eventually went to jail for hisedlal use of inside infor-
mation, spoke on the Berkeley college campus and kis youthful au-
dience: "Greed is all right' and that "everybodyowdd be a little bit
greedy. . .. You shouldn't feel guilty."

The crowd cheered.

Boesky was invited back to give the commencemerdrems$ at Ber-
keley's business school graduation ceremonies, andMay 18, 1986, he
elaborated on his theme, declaring, "I urge youpasgt of your mission—
to seek wealth. It's all right. Does anyone disagmith that? No!" But
he went on to caution his audience in a way thai b#en been over-
looked: "But do it in a virtuous and honest way. . Having wealth, if
you aim high, can allow you to be what you wantb® in this great land.
You could be more of a person who could make aeudiffce. As you
accumulate wealth and power, you must remain Gadrfg and respon-
sible to the system that has given you this oppdstui

Six months later, November 14, 1986, the Securittewl Exchange
Commission announced that Boesky had agreed to ea plargain and
was cooperating with authorities on investigationso widespread abuses
of insider stock-trading activities. He was eveliyuaconvicted and pun-
ished with a three-year jail term and a fine thaswuntil then the largest
in history—$100 million. It was a fine that Boeskyas able to pay in
cash.

What did Boesky do that was illegal? How had he enadich huge
sums that he could be fined—and pay—$100 million?

Boesky was not alone in illegally manipulating amnebking hundreds
of millions of dollars during the Decade of Gredde was joined by such
others as Michael Milken and Dennis Levine of thealWStreet firm
Drexel Burnham Lambert. Together they had develogednew way of
issuing junk bonds—bonds at higher-than-averagesratf return because
they were securities of less-secure companies—agay of financing busi-
nesses, then buying up such bonds before tradimgn thater to hostile
takeover dealers at huge profits. The key was tlieside knowledge of
company prospects and their willingness to trade tbat knowledge, a
criminal activity according to SEC regulations. Whi meant was that
companies were now left with massive debt, while IWatreeters like
Boesky and Milken and others cashed in.

Boesky profited, but no one profited like Milken,hav had been the
one in the late 1970s to seize on the concept ok joonds as a way for
small and midsize companies to get financing. In8719 for instance,
Milken was paid $550 million by Drexel Burnham. $tiigure, according
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to calculations by The Wall Street Journal, was timest ever paid an
American in the history of the nation. In fact, far surpassed John D.
Rockefeller's earnings in his peak years of 19101943, when he annually
earned $400 million in comparable dollars to Milleen And Milken's
compensation from Drexel Burnham does not includeney he made
from his own trading account and from returns frasther investments
and partnerships he had. This figure has been a&stinas equaling an-
other $500 million, which means that Milken, who dhdecome a bil-
lionaire before he was forty, earned more tharlibidollars in 1987.*

WHAT HAPPENED TOBOESKY'S
$100 MILLION FINE?

Ivan Boesky's $100 million fine, the largest sudhefin history until
Milken later paid $1 billion in fines, took a duabute. Half of the
money went into a fund to compensate his victimfie Tother $50
million went to the United States Treasury.

In addition to the fine, Boesky paid in other wafgg his greed-
iness. He served twenty-two months in federal prisand upon his
release he was sued for divorce by his wife oftythiyears. He later
returned the favor, suing his spouse, the daugbtea successful real
estate developer, for $1 million a year in alimofnd not only was
he barred forever by the Securities and Exchangenndssion from
ever making a living in the securities industry, hlso was said to
be without funds. "I'm virtually wiped out,” he daiin connection
with his need for alimony.

*The New York Times calculated that Drexel Burnhasid pMilken at the rate of $1,046
a minute in 1987. If we figure in his other earsinghen Miken was making $120,000
an hour that year.
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THE'GREED ISGOOD!" SPEECH

The statement "Greed is good!" is obviously an edafolvan Boes-
ky's "Greed is all right" declaration in 1985. lbmes at the begin-
ning of a speech by the main character, a busirtgeson, in the
1987 motion picture Wall Street. That speech is aliguremembered
in the way in which the latest edition of Bartkettpresents it (which
can be found at the beginning of this book). Buatths just an
excerpt; the full speech uses the word greed agatide of the drive
for other things than just wealth. Here are theuactremarks de-
livered by actor Michael Douglas as the tycoon ®&ardGekko in
a scene at a stockholders meeting of Teldar Paper:

"The point is, ladies and gentlemen, that greed; Ffack of a
better word, is good!

"Greed is right!

"Greed works!

"Greed clarifies, cuts through, and captures thesems of the
evolutionary spirit.

"Greed in all its forms—greed for life, for moneyfor love,
knowledge—has marked the upward surge of mankindl greed—
you mark my words—will not only save Teldar Papeut ihat other
malfunctioning corporation called the U.S.A.!

"Thank you very much."

In the movie, the speech is greeted with applauge the gath-
ering of stockholders. The movie itself went on be well received.
Michael Douglas won an Oscar for best actor for hite as Gordon
Gekko. Oliver Stone, who co-wrote the screenplaythwiStanley
Weiser and directed, went on to direct such othepufar films as
JFK and Heaven and Earth. But Wall Street, comisgitadid at the
height of the Greed Decade, reverberated throughtheg public
with its dramatic portrayal of the aggressive piirsof money on the
stock exchanges that led to insider trading anderotieriminal ac-
tivity. As Oliver Stone no doubt intended, the n®viserved to
criticize the increasingly acquisitive atmospherbatt had pervaded
America in the 1980s.
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The $64 Million Question:

Was It Greed?

In all the discussions about the stock market Higist of the 1980s
who were brought low—about why Boesky, Milken, Lm®j and others
did what they illegally did—a question often raisexy Why did they keep
going after more and more money when they had schnalready? Was
greed motivating them to manipulate the market @rtrade on unlawfully
gained insider information—or was it something @Ise

One of the culprits asks himself this very question his autobiogra-
phy of his fall from Wall Street grace. In Insideut© An Insider's Account
of Wall Street (New York: Putnam, 1991), Dennis Bevine, a managing
director of Drexel Burnham who was convicted of ding on insider
information and who was imprisoned and fined fos hindiscretions, tells
that he was earning more than $2 million a yeartrs time he went
astray and had $10.6 million in his bank accoune é&bncludes therefore
that "there was more at work here than simple gteed

But his extended answer shows that while the desireuse more
money to purchase more things may not have beendtisng purpose,
money was the means by which the score was kept—thadefore greed
and avarice were part of the mix.

"Something deep inside forced me to try to catch tapthe pack of
wheeler-dealers who always raced in front of me¢' totes. The drive
forced him to work sixty to a hundred hours a weelth little time for
reflection, creating a "narcotic effect” within him

When he would learn that he had just made severaldreds of
thousands of dollars on an insider trade, the tefsul him was “"a rush of
euphoria that had to be akin to a drug high." Boént the high would
wear off because he would soon remember "that tie so many ahead
of me on the scoreboard.”

In looking back at his career, Levine writes he noealizes that at
every level of his career he kept pushing his gdatsher. Being an as-
sociate led him to wanting to be a vice presiddnif becoming a vice
president soon made him want to be a senior viasigent. And so on
up the ladder—senior vice president, partner, miagadjrector.

And as he earned more, he thought of earning stoke. At $20,000
a year he envisioned making $100,000. At $100,0e0thought he could
make $200,000. When he earned $1 million he dreamidnaking $3
million. And yet he never seemed satisfied. "Theas always somebody
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One rung higher on the ladder, and | could nevep siondering: Is he
really twice as good as | am?"

He discovered his ambition clouding his judgmentd alnis sense of
fulfillment unable to be assuaged by realistic téni"One frenetic meeting
followed another. One deal was piled atop the nekbhe hours grew
longer, the numbers grew bigger, the stakes grewenmitical, the fire
grew ever hotter."

He even wondered if Ronald Perelman, a man with mvhibe had
major dealings and who was ranked number three orbeE magazine's
list of four hundred wealthiest Americans, was eomtor "was he ob-
sessed with catching the two individuals above him?

And yet Levine could see that such obsessions ladtop, that by
the time he had become a managing director of Drdéwe was out of
control and so were such people as Boesky and Milke

So although they were intoxicated by the deal andved more by
ambition and competitive spirit than by money, Istibs Levine writes:
"To those of us who raced along the Wall Streetadnaill of the 80s,
money assumed a mystical aura." That aura was atdnifor as Levine

also writes: "Once you achieved a modest level ufcess . . . money sim-
ply became the way you gauged your level of sugcesmpared to those
about you."

Human beings will always search for ways to makenem for them-
selves, to determine who is more successful. In wield of Wall Street,
money becomes a measuring rod of success. Becaoseyntan symbolize
success so readily in its numbers—as it did to hevand company—the
lust for those numbers is as avaricious a purssiithe drive for the raciest
of sports cars, the gaudiest of clothes, or thadgst of homes.

Oh, the Wages of Wall Street

Laura Pedersen, barely out of high school and rett twenty, made
a million dollars on Wall Street during the 1980s an options trader—
which means that while she was trading options Her firm she was not
old enough legally to directly buy, sell, or ownr fberself a single share
of stock (the Securities and Exchange Commissioquires that a person
be at least twenty-one to do so).

From 1984 through 1989, Pedersen was responsibletrémling many
millions of dollars' worth of stock index optioremd at the age of twenty
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she became the youngest person in the history ofl \Baeet to get,
courtesy of her employer, her own seat on the AsaarBtock Exchange.

Her career, however, was marked by the wild up-@mdn swings of
Wall Street. On the day of the October 1987 crashe actually made
$100,000 for her firm, then lost $1.3 million onethfollowing Monday,
then lost another $350,000 the day after. She was filly exposed to
the screaming, arm-waving, cussing, spitting, stogyp and phone-
throwing that marks the life of options traders time pit on the floor of
the American Stock Exchange.

"I did everything my parents told me never to dslie writes in Play
Money (New York: Crown, 1991), her account of whelie subtitles My
Brief but Brilliant Career on Wall Street. "Bad emh that | would antag-
onize, curse, spit, slug, kick, and terrorize, dight with my colleagues—
many of them older and probably wiser than |—buatth would do these
things gladly and for a price struck me as irorggyen my abhorrence of
confrontation of any kind."

The options traders work in what is called the @t area set aside
from the rest of the trading floor that is only tgifive square feet in space
but must accommodate upwards of three hundred eeophd these peo-
ple, from 9:30 A.M. to 4:15 P.M., must make rapidying and selling
decisions involving thousands, if not millions, afollars, all the while
calling out their orders and trying to be aheadodfer traders. The result
is invariably an atmosphere of bedlam leading tosmtal abuse of many
kinds.

Pedersen talks about how some days, within a firad hour of trad-
ing, her "sweat-stained" blouse would be "torn fbbons." She would
often have to discard her working outfits after yordne wearing. Other
hazards of the pit were being poked by ballpointnspeand pencils,
drenched by spilled coffee or cans of cola, lassraby staples and sub-
jected to paper cuts, sometimes requiring a tripatmearby hospital for
stitches.

But the physical problems that loomed the largeame from the
internal damage done by the stress and working itonsl. One warning
signal cited by Pedersen: When she and fourteerr otraders went to
the hospital to donate blood for a fellow traderowhad undergone heart
surgery, all fifteen were rejected as blood donbezause of colds or liver
or cholesterol problems. And two of them were tdlky needed to be
admitted for further testing.

A major threat to the health of the traders is whatconstant shout-
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ing does to their voices. Many of them resort toerethe-counter throat
sprays. Pedersen herself became a "throat sprakiejuto ease the pain
and rawness stemming from yelling out her buy aetl srders. A throat
specialist finally told her that her recurring pody strep throat, and swol-
len glands could be cured but he predicted shedcalglvelop throat can-
cer in several years. Her dentist discovered angé&radecay pattern in her
mouth, explainable finally by the six Lifesaversestvould wedge between
her teeth and the inside of her mouth each nighte&se her burning
throat.

And then there was her hearing. A special auditergminer at Man-
hattan Eye, Ear & Throat informed her that she haat three frequencies
in her hearing, representing 10 to 20 percent of hearing capability.
"Some of the other traders wore the kind of eampludpctors recom-
mended to Con Edison tunnel drillers or shipyarchdbtasters, but 1
hadn't done this, as | worried about missing aicalittrade," she writes.
And then she ruefully notes that unlike throat peols, ear problems
don't clear up so readily. "Once it goes, heariogsth't come back."

Her eyes also were affected. Watching eight compusereens at a
time while also keeping tabs on two electronic saged caused her eye
muscles to contract and not relax. She noticed #iwr a day of trading,
people seemed to be "jumping up and down" before hAed other times
she was bothered by a glare that distorted objebise ophthalmologist,
observing her condition, asked if she refereed isermatches. When she
told him what she did do and then described her, adyhow her "eyes
would dart from trader to trader, up to the broaghet the ticker, down
and to the side monitors, the market minders, thenk to the traders—
all within seconds," the doctor warned her: "Yo@heising yourself."

And finally her podiatrist, ordering her to wearesf@l shoe inserts
he fabricated for her, told her she was "the mastiedy-ridden patient"
he had ever treated.

Throat. Hearing. Eyes. After just four years, heavdyp was trying to
tell her something about her career path. And slas wot alone in this
physical reaction to the stresses of her Wall ®tjeb. A friend func-
tioning as a clerk nearly caused a major debaclenwkhe inexplicably
signaled to a trader to buy six thousand optionshuge number—when
in fact she meant six hundred (although she cauwt mental error in
time, the friend resigned a week later). A youngdér, the week after
the stock market crash of 1987, experienced theckshad having his hair
turn prematurely gray. Many of the traders wordbdut dying of a cor-
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onary during trading (one trader with a strange ssemf humor walked
around with a tape measure offering to fit anyooe & body bag, which
could then be kept ready in the coat room).

What also changed her attitude about working on |\WWteet was a
combination of the market's second major crash vim tyears—this one
the 190.58 drop on October 13, 1989—and a growimgse that the stock
market needed closer regulation to stop the exsest® had witnessed
in the decade of the 1980s.

Starting in 1984 as a $120 a week clerk on the mieading floor of
the American Stock Exchange, Pedersen left in 1889 a highly suc-
cessful options trader making six figures annuaBhe told her supervisor
that she was leaving because "it was either my mome my life, and |
valued my life more."

When Pedersen quit her job for a career away fromll \8treet, she
had just turned twenty-four.

The Other Side of the Street

When people think of Wall Street, they don't usuathink of reli-
gious institutions. But the editors of the magazitiastitutional Investor”
did when compiling a book about finance. In The WayWas: An Oral
History of Finance 1967-1987 (New York: Morrow, BI8 the editors
interviewed the spiritual leaders of three religiosanctuaries in the Wall
Street area. One is Trinity Church, an Episcopalrah that has hovered
over the Wall Street area for nearly three hundyedrs. Another is Our
Lady of Victory, the parish church for the New Yor&tock Exchange.
The third is known as the Wall Street Synagogue.

The three spiritual leaders interviewed each hathessed the effects
of a Wall Street environment increasingly ruled Qyeed as the decade
of the 1980s entered its last years. But they Had seen signs of increased
religious practices as well.

Vicar Richard May of Trinity had observed a gredtamge between
what he termed the "old-style money managers" amel new. The old-
style types were very conservative because theye wigaling with either
their own money or family or trust funds and saventiselves as having a
fiduciary responsibility. Even at the trading levidleir attitudes were more
mechanical and more directly involved in helpinchess to invest. "Now-
adays there are more strivers—out to make money tliemselves or to
make a reputation,” he noted.
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He saw the competition in the schools, the desoegét ahead, the
striving for supremacy among their peers, the rarhpaaterialism as
causes of the insider-trading scandals and the flustmoney. "Willi some
insider traders, | think the desire to succeed imeso a compulsion, even
if they don't need the money," he said. "Their goget set early, and
they don't really question them until they get tee ttop . . . [and then]
they find out that all these things really donlhrhappiness.

"Achieving can become greed when you do it for dg&n sake and
not for any useful purpose," he concluded.

The result of the Wall Street pressures can be seetwo ministries
offered by Trinity Church. One is an Alcoholics Amnnous program
and another is a methadone clinic. Providing thesevices in a church
building enables Wall Streeters to come to such liniccin their suits
"and not stand out."

But Wall Streeters were also showing more religyosiuring the clos-
ing years of the 1980s. Monsignor Edward Mitty ofirOLady of Victory
reported that his church was conducting eight nsassalay for some 2,000
attendees, not to mention additional numbers durthg@ Lent season.
And Rabbi Meyer Hager said he saw a decided ineréaspracticing Jews
on Wall Street. Noting the overt discrimination 3ewaced in banking
and insurance when the Wall Street Synagogue wasefb in 1929, he
stated he had not seen similar prejudice since & ¢ome to the syna-
gogue in 1965.

“In fact, 1 have noticed that the number of Jewsowdre working
here has increased greatly, especially among theke are Orthodox,"
he said. "When | came, it was practically unknown gee men walking
around with yarmulkes and working in banks or ficiahhouses."

Monsignor Mitty felt that the insider-trading scaftsl then erupting
represented "a very, very small fraction" of thosto worked on Wall
Street. Rabbi Hager declared, "There is no sulesitisr plain integrity"
and that "in Judaism our prophets denounced grédedudhout ancient
history."

THEGREATER FOOL THEORY

One of the theories guiding wily Wall Street stonirket traders
is termed "the Greater Fool Theory." This conceas$ wrobably
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best summed up by Donald J. Stockings, a membeth@fSecurities
and Exchange Commission, in 1925. Said Stocking®u" don't buy
a stock because it has real value. You buy it mxayou feel there
is always a greater fool down the street who waly pmore than you
paid."
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Whenever | am
asked what kind
of writing is the
most lucrative, |
have to say,

ransom notes.

—H. N. SWANSON,
Hollywood literary
agent, in Sprinkled with
Ruby Dust

CRIMES OF PASSION
(FOR MONEY):

SCHEMES TO GET RICH
EVEN QUICKER

One thing about the greedy—they always seem
in a hurry to get more and more. Greediness
appears to be associated with impatience.
Maybe that's why the phrase "get rich" is al-
most naked without adding "quick."

And quite often schemes to get rich quick
involve dubious if not outright fraudulent
practices. Whether it's in the stock market or
the marketplace, whether it's with a gun or a
pen, the criminal is after as much return for as
little investment of time and effort as possible.
And his prey, who shares a common interest,
often makes it even easier for him.

While this aspect of human nature has not
changed, the type of criminal actions in the
pursuit of money and possessions have
changed over time. Today we have a host of
sophisticated electronic-based crime, includ-
ing fraudulent use of computers, telephones,
and credit cards. We also have the S&L scams,
phony billings, government rip-offs, and insur-
ance fraud. Here are a few notable examples.
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THE THREE WAYSTOWEALTH: TWOBY HOOK,
ONE BY CROOK

"There are only three ways by which any individuedn get

wealth—by work, by gift or by theft. And clearly éhreason why

the workers get so little is that the beggars &inel/es get so much."
—HENRY GEORGE,
Social Problems

The Ponzi Scheme:
Robbing Peter to Pay Greedy Paul

He was a thirty-year-old immigrant, with just $2G6 his name in
1919, and yet within six months he had $15 millionthe bank, a chauf-
feur-driven limousine, crowds of supporters, ance tholice and postal
inspectors up in arms.

His name was Charles Ponzi and the get-rich schémeconcocted
would enter his name into the annals of confidegeenes that prey on
greed. For the "Ponzi scheme" is based on usingntbeey of later in-
vestors to pay high rates of return to a few eartiees, thereby creating
the illusion of a very successful enterprise—whka truth is that a classic
pyramid scheme is under way in which Peter, therlatvestor, is robbed
to pay Paul, the early investor. The problem witlths a scheme is math-
ematical: eventually the scheme runs out of Petersob, and Paul soon
finds out that his original investment, while payira high rate of return
initially, is virtually nonexistent. The money thdtas disappeared from
Paul, not to mention Peter, has been pocketed—idsrcése, by Ponzi.

Ponzi based his scheme on the International PoRigghly Coupon
then in existence, an instrument whereby a persendisg a letter to
another country could purchase a coupon good fdemgtion in stamps
in the other country that could be sent along toused to send a return
message. This was especially helpful earlier thestury, when there was
much immigration splitting apart families, who képtouch by mail.
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Ponzi realized that because of the difference ihuevaof the currencies
among countries, the coupons, while good for stangmuld also be ex-
changed for a slight profit for cash in a countrythwa higher exchange
rate.

To capitalize on this, Ponzi set up a company héedalhe Securities
Exchange Company that would purchase the couports radeem them
in other countries at a profit. He began sellingarsk in his company,
saying he could return investors as much as 50eperprofit in forty-five
days—guaranteed. As the money began trickling iemfrads he placed
in newspapers, Ponzi made good on his boast ot largd quick profits to
his earliest investors, and soon, as he expectedd wpread of this great
investment. People eventually began clamoring to alewed to invest—
it reached 20,000 investors within six months—and ganning Ponzi
collected millions of dollars, all the while claing that the investment
was sound. Ponzi quickly became a national hero.

But by 1920 the postal authorities noticed somethimas amiss. The
traffic in coupons had not increased noticeably. evéh then, was Ponzi's
company putting all this investment money? When dvapread that the
government was investigating Ponzi, the whole @mniee began unrav-
eling. It was soon discovered that he was pocketingestors’ money.
Ponzi was eventually convicted and sent to jail farceny and mail fraud.
He was later deported for engaging in land fraudFiarida and eventually
wound up in Brazil. Most of the investment moneyswaever returned
to investors.

As one business magazine has noted, the Ponzi scmew "lives on
in spirit in such well-established schemes as pigagames, chain letters,
and the Social Security system."”

The $100 Million Swindle of the Rich and Famous:

The Ponzi Scheme in Action

Ponzi schemes—in which money is returned to initiaestors at a
high rate of return in order to sucker these andemtinvestors into put-
ting in larger sums that are then diverted to otlwses and never re-
turned—did not stop with the downfall of Charles nRio If anything,
they have been cropping up in recent decades imusrforms, such as
in chain letters, pyramid sales schemes, offshonetuah funds, private
hedge funds, real estate partnerships, and thes sdlecommodity contracts
and gold coins.
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One of the most spectacular uses of the Ponzi sehespectacular
because of the amount of money lost by duped iovesand because of
the number and prominence of the duped—was the Ftalke Pro-
duction Company swindle that began in the mid-1950% lasted for
eighteen years. Home-Stake was an oil-drilling canyp based in Tulsa,
Oklahoma. An Oklahoma lawyer, Robert S. Trippet,swée mastermind
behind the swindle, which involved offering wealthndividuals an al-
ways enticing incentive—a legal tax dodge. Richebters were sold tax
shelter partnerships in Home-Stake that Trippetd saiould generate
through its oil-recovery operations a return of msich as 300 percent or
more, as well as realize a considerable tax savimgsthe company's de-
ductible oil-drilling leases.

An elaborate artifice was created around the compalrippet care-
fully cultivated his image as a conservative, weldo businessman/law-
yer. He hosted prospects at swank places like Newk'y "21" Club. By
offering consulting fees, finders fees, and loahsg, enlisted accountants,
lawyers, and business advisers to help him sellestments in Home-
Stake. And he utilized a number of ploys to hoodwiothers. One ex-
ample: To promote the oil-drilling operations inshtompany, he inflated
oil production figures to potential investors andem had the irrigation
pipes on a California farm where only minimal dnd was being done
painted a bright pink to make it look like the abgwound part of an
active underground oil pipeline. Another device dathe one that made
it a Ponzi Scheme): he used money from later imwvesto boost the return
paid to early investors, thereby building word ofouth about the great
investment in Home-Stake. But only a small part tbE payment was
coming from oil revenues.

As a result of these and other devices, combinetth tie lure of high
profits and lowered taxes, from 1955 until 1973,ewhthe company col-
lapsed in bankruptcy amid charges of fraud by thecuSties and
Exchange Commission and the Internal Revenue Sgrviwundreds of
some of the leading figures in show business, comenebanking, and law
wound up investing and losing more than $100 nmiliio Home-Stake.

Here are just a few of the prominent people who ewarfluenced to
invest in Home-Stake:

In the entertainment field—Alan Alda, Jack Bennyan@ice Bergen,
Jacqueline Bisset, Oleg Cassini, Tony Curtis, SanBgnnis, Phyllis
Diller, Faye Dunaway, Bob Dylan, Mia Farrow, Buddyackett, Shirley
Jones, Walter Matthau, Liza Minnelli, Ozzie NelsokMlike Nichols, Bar-
bra Streisand, Barbara Walters, Andy Williams, Joaa Winters, and
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a number of other performers, producers, writard, agents.

Jn the business world—such top executives as tlaérnchn of Pepsico;
the chairman of Norton Simon; the president of Rdtbm Steel; the
chairman and president of Western Union; the chairmthe president,
and the former chairman and president of Citicorpd aCitibank; the
president of Time; the chairman and former chairntdnGeneral Electric,
as well as more than thirty other officers and ngana at GE (one of the
GE executives put in $640,000).

In politics—two U.S. Senators (Javits of New YorkdaHollings of
South Carolina) and a former governor (Kirk of kda).

In law—at least thirty-seven attorneys, many of whavere partners
in New York or Beverly Hills law firms (including he brother of the
former mayor of New York City, John V. Lindsay; \lAm Shea, for
whom Shea Stadium is named; a former Attorney Ganef New York;
the judge on the U.S. Court of Appeals who wrote ftecision in the
Pentagon Papers case; and Thomas E. Dewey, formeer@®r of New
York and Republican candidate for President of thHaeited States in
1948).*

In the aftermath of the Home-Stake swindle, the eff@ld government
began looking into abuses involving tax shelterd abongress started a
process of severely tightening up the use of sfseltelimit or defer taxes.

But Home-Stake also showed how vulnerable even wulalthy and
the financially and commercially successful arebtwing defrauded of their
money. Many of the Hollywood figures, upon learnirtbey had been
duped, said they left the management of their motegely to others
and often went along because of what a friend waisgdwith his or her
money. Said comedienne Phyllis Diller, "I had itecked out by my
Harvard-educated New York lawyer, the fastest brainthe East, and |
knew that anything Andy Williams was into had to pare gold." Buddy
Hackett, the comic, said he didn't have "the vaguega' why he in-
vested, that his lawyers and accountants usualbkeld into such things
"and explain them to me in baby talk. If it soundsly we go ahead."

Another investor moaned about how he would now stway from
any tax shelter proposal. "You know what is the tb&sx shelter?" he
asked. "Don't make any money."

As for Trippet, in his 1977 criminal case he plehtieo contest" and

*A comprehensive list of the prominent investorsdhia Home-Stake Production Com-
pany can be found in Stealing from the Rich: Thentake Oil Swindle by David Mc-
Clintick (New York: Evans, 1977).
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was convicted of conspiracy (one count) and madudr (nine counts).
He was fined $19,000 and assessed $100,000 towafuhdh for the civil

claimaints. But the jail sentence he received dreansiderable scorn.
The judge, noting the government's poorly presentade, the fact that
the wealthy who should have known better lost ditthecause they were
seeking to shelter income from taxes anyway, andppé€t's ill health,

sentenced him to one day in jail and three yearssugiervised probation.
The day after the sentencing, The Tulsa Tribune lighdd a scathing
editorial criticizing the judge for the "one niglm jail' sentence as "top-
ping himself in the matter of trivial sentences.'heT paper noted that
"for most Home-Stake investors there were real @lwilosses” and that
a big loser in Home-Stake was the U.S. Treasurgesiteny write-offs for

bad Home-Stake investments reduced income taxesiatredv Tobias,

the financial writer, commented, "The judge shcuddshot."

Alan Alda, who said he went into the investment rtot speculate
but because he was told it was very safe, summethejpain and suffering
caused by such a colossal swindle, "I'm really .sdfe going to take me
a lot of time to salvage what I've lost. I'll have work harder now. I'm
told this was a classical swindle. That doesn't endék any easier. I'm not
used to being conned—except by people | vote for."*

The Infallible Forecaster:
Half Wrong, Always Right

It is estimated that Americans lose $10 billion eay to investment
fraud. According to the National Futures Associatidhe two most prev-
alent methods used by the unscrupulous to sepdmsestors from their
money are the Ponzi scheme and the "infallible daseer" ploy. We've
seen how the Ponzi scheme separates people froim ritumey by the use
of lies and deception. The infallible forecasteoyplis a scam based upon
an artful understanding of human psychology.

The perpetrator selects two groups of people arslally by phone,
introduces himself as an investment adviser. Hen tiodfers free advice
about a commodity or stock, but to one group theised predicts that
the item will go up in price and to the other grotimat it will drop in
price.

*Stealing from the Rich: The Home-Stake Oil Swingie251.
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When the price changes sufficiently in one dirattior another, the
scam artist calls back the people in the group bmmv he gave the correct
prediction and makes a further prediction abouts tlor another item,
telling half of this group that the price will risend the other half that
the price will drop.

After the price has changed again, the con manactstthe people
in the group who have now received two "correctteasts in a row and
makes the case that based upon his successeskingpieinners, he should
be retained as an investment adviser and entrusigd the now duly
impressed investor's funds.

Once those funds are turned over to the "advistrgy will slowly
be stolen through poor if not fraudulent advice wbather invest-
ments.

"Behind every great fortune is a crime."
—HONORE DE BALZAC
(1799-1850), French novelist

Crimes of Greed:
The Statistics and the Scope

Question: What costs stores more—shoplifting orleyge theft?

Answer: Employee theft.

Studies have found that 30 percent of inventorysdesat retail stores
are due to shoplifters, but 43 percent of stoleventory is due to em-
ployees. (The value in lost merchandise is salskt827 billion annually.)

This is just one of the surprising statistics aborimes of greed. Here
are some other numbers that show the enormous sobpbkese types of
criminal activities:

» Organized crime rakes in $50 billion a year, actwydto the Pres-
ident's Commission on Organized Crime.

e White-collar crime is not far behind organized a@imHere the
estimates are that it represents at a minimum $#i@nba year in
activity and may go as high as $100 billion.
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* The illegal drug industry worldwide takes in $300liin a vyear,
generating $240 billion in profits, according totiemtes by the
U.S. State Department. And the drug trade may bewigg by
$10 billion a year.

e« The underground economy—the amount of untaxed antwiul
income—is estimated to be $550 billion, a figureatths about as
large as 10 percent of the nation's Gross NatiBrzdiuct.

Thus, between white-collar, organized, undergrourdtug, and re-
tailer-ripoff crimes, the greedy criminal economgpresents $1 ftrillion of
activity.

And we have not even figured in the amount of dhgaton taxes,
which during the 1980s found 25 percent of the atmn admitting to
fudging on their tax returns to save money. Theinmede is that this
represents $100 billion in tax fraud annually ia thnited States.

Another drain on the economy is fraudulent workecempensation
claims. Fraud and exaggerated claims are drivingthg cost of workers'
compensation insurance by billions of dollars aryaad are now a signifi-
cant part of continuously increasing health-carestcolt is now estimated
that cheating is involved in 20 percent or morewafrker claims. Presently,
$60 billion is paid out annually by employers tobfia and private insurers
for workers' compensation. In the decade of the0%9&8lone, claims dou-
bled, the cost of claims went up by 154 percent] #rme cost of insurance
programs to cover workers injured on the job inseelmore than 150 per-
cent—which was 50 percent faster than health-casts ©verall.

Then, too, there are securities fraud and insidatitg illegalities,
which represent another $10 billion in criminal i@ty in this country;
credit card fraud, which has been mushrooming anchaw costing banks
and cardholders more than $700 million annually;d abanking fraud,
especially the savihgs-and-loan debacle, whichsitsaid will take at least
$325 bhillion to rectify, with outright fraud cosgintaxpayers from $5 bil-
lion to $20 billion.

Violent crime may grab the headlines, but crimes gréed rob the
lifeblood of individuals, businesses, institutiongnd governments. And
businesses themselves rob others. Corporate crinseémingly so wide-
spread that in the ten years between 1975 and 1986thirds of the
companies listed as Fortune 500 companies weredfogmilty of serious
criminal acts. Such crimes can include price fixinghich means higher
costs in the billions of dollars for consumers, anithing officials with
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kickbacks. Acts of bribery and offers of kickbackeve been estimated
by the American Management Association to range tap $10 billion

annually with at one time five hundred Americann®& said to offer $1
billion in bribes to foreign officials.

What all this means is that because of increasesiscim the market -
place for higher insurance rates, beefed-up sgcuniincollected taxes,
stolen goods, and fraudulent claims, crimes of dyregy or may not pay,
but they all cost everyone.

The Savings & Loan Scandal of the 50's Cost the
Nation Billions ot Dollars

The Greed Decade of the 80's was particularly beted by the
savings and loan scandal that has cost depositovestors, and taxpayers
billions of dollars through fraud and manipulatiafi a largely unregulated
industry.

Consider what happened in my home state of Marylahde presi-
dent of one of the highest flying savings and lodansthe nation—Old
Court Savings & Loan, which at its height was atireg a huge inflow
of funds by setting its interest rates at the tdprdmember nearly 16
percent at one point) and then advertising theséesrain national
publications—was known for his lavish lifestyle. Heven had his own
golf cart built with a mock Rolls-Royce grill. Lokcgossip had it that he
and his wife, both grossly overweight, once dinad mm a fancy Baltimore
restaurant where they consumed six desserts at meal. In 1985, his
S&L finally collapsed amid rumors of serious misragement problems.
He was eventually indicted in 1986 and pled guitty swindling $146
million. As a result, he was sentenced to thirtyargein prison. After he
began serving his term, his wife, ashamed and lwatedl, moved to Flor-
ida, where in her forties she soon died of a hegtack.

The scandal that erupted over the Old Court S&Leagr to other
S&Ls in Maryland, eventually causing the shutdowi noany of the state's
S&L's and a restructuring of its financial instiorts. But Old Court and
Maryland were not alone. Because of lax regulatidapses in federal and
state governmental oversight, poor management, andpowerful S&L
lobby, a feeding frenzy developed among unscrupul@&L executives
who, through poor investments, shady deals, andigbut theft, drained
many S&Ls throughout the country of billions of Bos—and cost tax
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payers additional billions needed to bail out thedustry to prevent a
collapse of the nation's financial system.

A leading figure in the country's savings and lodebacle was Charles
H. Keating, Jr., a Phoenix, Arizona, millionaire avin 1984 bought Lin-
coln Savings & Loan in Phoenix for $51 million anden within several
years defrauded Lincoln and its parent company, #merican Conti-
nental Corporation, on such a massive scale thaesulted in the nation's
biggest S&L failure. Twenty thousand investors mled losses after the
collapse of American Continental. The cost to thedefal government
to bail out Lincoln was $2.5 billion, the most erp&ve bailout in history.

On the federal level, Keating, who was later foutml have enlisted
the questionable support of five United States ®emawith large con-
tributions (they came to be known as the Keatingeki was eventually
convicted of 73 counts of fraud, racketeering amhspiracy. On July 8,
1993, he was sentenced to twelve years in federidorp and fined
$250,000. At the time, he was already serving teary in a California
prison on state charges of defrauding American i@ental Corporation.

Who was at fault for allowing this mess to happamd how much
would it cost taxpayers to clean up?

In 1990, Congress created a commission to invdstighe causes of
the S&L collapse and suggest reforms. When issuedJuly 1993, the
commission's 117-page report blamed Congress, thesidency, regula-
tors, lobbyists, the thrift industry, and even tinews media (for being
"largely silent. . . when most of the damage wasmdealone"). At a news
conference after the report was issued, a membahefcommission, Elliot
Lentas, a former five-term Democratic member of @ess, known for
his hard-nosed anticorruption attitude, stated that believed the true
cost of the debacle would eventually reach a Hhdlioh dollars—with
another collapse possible unless more stringeatmef were made.

BANKROBBERY —THE QUICKEST GET-RICH-QUICK
SCHEME-IS BACKWITH A RECORD YEAR

Willie Sutton, a bank robber of the 1940s and '58s,famous for
having supposedly said he robbed banks becausd's"thdnere the
money is." After a drop-off in bank heists, thignee is coming back.
More than 9,000 were reported in 1991—acrease of 10
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percent over 1990 and a record year for bank riddben American
history. The leading city: Los Angeles, with morban 2,000 bank
holdups in 1991 (one fifth of the national totalpdaas many as 67
in one week. The average amount taken was $3,244.

But banks are fighting back with cameras, explodimgndles of
cash, and a plastic transmitter that tellers can jpu a stack of
money to track thieves. As a result, most robbews guickly caught
(85 percent in Los Angeles).

Now, however, robbers are turning to the 77,000 oraatic
teller machines, breaking into them or waylayingnlbacustomers
after they make a withdrawal or, in some casesalistg the entire
ATM by using a forklift and truck. As Newsweek ndtén a story
about the bank robbery boom, "The S & L thievesndidjet all the
money. Now stick-up men want the rest."

In Our High-Tech Age, Watch Out tor Postcard Fraud

Although much of modern get-rich frauds are based high-tech
approaches, one of the most widespread techniqoédsay tinvolves the
use of postcards. This simple, seemingly innoceevicg is actually the
culprit in a flood of phony approaches by fraudtlenarketers. They use
the lowly postcard to sell often shoddy merchandise means of such
come-ons as contrived sweepstakes and supposedty frizes involving
cash, trips, cars, jewelry, vacations, and reatest

According to a Harris poll in July 1992, the phoppstcard ploy has
reached such a tidal wave of usage that nine outwefy ten consumers
in America has received such offers. What is eveoremsurprising—and
indicative of the ease with which people's desioe $omething for noth-
ing can be tapped—it was found that 33 percent hd public (almost
54,000,000) have responded to the offers.

According to postal inspectors and Federal Tradem@ission offi-
cials, the schemes have one or more of the follgwharacteristics:

e The recipient is told he has qualified for a prizout to claim his

winnings he has to put up money for a "processing" "registra-
tion" fee, which has been known to be as much 3081 or else
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the recipient is required to buy an item, whicmtuout to be
vastly overpriced.

* The prize is awarded only after the recipient esnto the sales office
and hears the pitch, but the prize is far differéh&n originally
touted on the postcard—or sometimes no prize isrgat all.

The top five postcard scams, according to a coalitof ninety gov-
ernment, consumer, and corporate representativesvrknas the Alliance
Against Fraud in Telemarketing, are said to be:

The Sweepstakes/Free Prize A recipient is informieel has won
a Cadillac or cash, but to qualify for his free zprihe has to buy
what turns out to be a $600 camera. The eventuake ps neither
a Cadillac nor cash, but cheap jewelry.

Travel and Vacations The recipient is told he hasenb chosen
for a free vacation, but to claim the prize of fra@plane tickets
the person finds he has to pay for costly hoteloasnodations (in
one case the FTC fined the company behind the promo
$12,000 because they did not disclose that the free airline seats
came with a requirement to pay for two weeks o€haioms).

Prize Recovery Those who enter sweepstakes ofted fthem-
selves later informed that "unclaimed funds" areiting for them.
Such recipients constitute what are called "subikes."

Credit Cards and Credit Repair Offers These areallysutargeted
to the poor and financially strapped, holding obe thope for a
credit card or help with fixing bad credit reportS§he cards, how-
ever, turn out to have a cost of $35 to $50 and um&ble only at
one store, while the credit repair involves a cbafgr printed ma-
terials that credit counseling services offer free.

Government Money The recipient is notified a refunsl availa-
ble from the Internal Revenue Service, but the fication and
further specific information is accompanied by aO$tharge. The
IRS, however, makes refund claims available athearge.

The victims of these postcard promises that turto icostly shams
are usually the elderly and the poor. But also deiictimized are the
gullible greedy, who are often blinded by the coriséis waving of his
new calling card—the postcard. As the head of thatiadal Consumers
League, a consumer advocacy group, said in isswagiings about pro-
motions by strangers through the mail, "The omtyetia consumer should
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take a postcard sweepstakes offer seriously is \EHdeMcMahon shows
up in person at the door."*

Affinity Fraud:

The Major Investment Problem for the Future

The Wall Street Journal reported it is a confidermgheme that is
"spreading like a virus across the U.S." Securiti#ficials, it was noted,
"think this type of investment fraud will be theimajor problem" in
coming years.

The scam they were talking about is termed "affirfitaud."** It is one
in which con artists sell phony investments to thembers of a particular
group that is based on common ethnic, politicaligi@us, or professional
interests, with a specially targeted message angtoaph for that group.
The idea behind the fraud is that people tend top ditheir defenses when
approached by someone seemingly from within theun &kind or by oth-
ers within their group who have been duped intodpeiarly endorsers.

The type of group does not matter, so long as itmbers share the
same beliefs or characteristics. And both inexpeed and experienced
investors are proving to be easy prey to this agpgro Among those who
have been defrauded are shrewd business executieetors, nurses, pro-
fessors, other professionals, and affluent immigrarThe types of fraud
have ranged widely, from investing in real estatebtiying silver and gold
to speculating in futures contracts and foreignrengies. And the ve-
hicles to sell these schemes have included praofessiand foreign lan-
guage publications and periodicals, cable TV, antero media that can
be targeted to a select group.

The horror stories abound. One retired businessméth conserva-
tive political leanings found himself losing mordah six figures in a
fraudulent silver investment after he was led tdieve in the investment
by attendance at a three-day seminar run by whattolo& to be fellow
Republican conservatives. It later turned out thlheé company running
the seminars never delivered the silver, but décerthe money to other
uses, including buying a conservative magazine uce Imore prey from
the conservative affinity group. A federal grandyjwound up indicting

**'Guaranteed Winner!' postcards promise trips, cash to millions of sure losers," The
Sun, Baltimore, Md., November 18, 1992, p. 1A.

* " Affinity’ Groups Are Targeted by Con Artiststy Earl C. Gottschalk, Jr., The Wall
Street Journal, December 11, 1992, p. C1.
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the company for racketeering, mail and wire frawhd, since some of
the money from new investors was used to pay offyeavestors to build
a facade of success, operating a Ponzi scheme.inAlbll, hundreds of
people were said to have been defrauded of clo$87anillion.

Thousands of doctors, nurses, and medical tectmsicism Utah, Ne-
vada, and California were found to have been dupdd investing $50
million of pension money in a real estate investmdinm that subse-
quently went bankrupt, after which its presidentswaund guilty of eight-
een counts of securities fraud and was sentencedin® years in prison.
These professionals invested their money becausy tbaid they had
heard about the investment from other doctors ahdught therefore
that "the investment was sound." So far, few hawdteg any of their
money returned. One seventy-year-old physician tié awaiting word as
to whether he will get back any of his $200,000nfradhe bankruptcy
payout, saying he has been told he might get badik two cents on the
dollar. He had, he told the Journal, been expectingretire on that
$200,000 but now had to continue working. “It's otiéng to be old and
sick. But it's another thing to be old, sick andKka," he said.

One affinity group especially vulnerable seems te successful im-
migrants, and it does not appear to matter from revhiney originate. In
an investment scheme that used free seminars dingseip Indian res-
taurants, immigrants from Pakistan and India wecainfl to have been
swindled out of $3.7 milion—and the swindler twineut to be a broker
who himself had immigrated from India (he was seo¢el to three years
in prison). Chinese and Vietnamese immigrants, asll vas Chinese-
Americans, are also being targeted, especially ialif@@nia, where nu-
merous companies selling highly risky commodity éstiments have been
found to be operating. The San Francisco Districtorey's office alone
looked into 30 such firms over a two year periothdihg that most of
them had folded. But professors, college studemd ahop owners had
invested—and lost—$12 million in supposed investmetubs that had
been set up to speculate in futures contracts,igioreurrencies and gold.
The president of the commodity trading firm thattecad to Chinese-
Americans has since vanished.

How can one guard against such schemes and thbemsrs? Regu-
lators offered four pointers:

1. Be wary of testimonials of success from atheryour group. The
citing of high rates of return on an investmenthia initial stages
may be the sign of a Ponzi scheme at work.
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2. Get as much information as possible, including @spectus, so
that you are fully aware of the risks and of howuyoan get to
your money.

3. Get an outside expert—not someone in your group—-deter-
mine the advisability of the investment.

4. Check out the seller of the investment. You can tds through
the security regulator's office in your state goweent or by con-
tacting the National Fraud Information Center (D&Y6-
7060).

Finally, remember that invariably the higher theteraof return the
higher the risk of any investment, especially anndsdt one. Only the
dishonest promise high, fast and sure returns. déded a get-rich-quick
scheme. The problem is that the one who is goinggeb rich quickly is
probably not you.

GREEDYROBBERS

"It's almost an axiom in police work. What gets stwmdy in trouble

is their greed. Rather than being a conservatived, thmost thieves

get caught because they don't know when to stop."

—CONNIE FLETCHER.
What Cops Know: Cops Talk About What They Do,
How They Do It, and What It Does to Them
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Love is the most
important thing
in the world.
Fortunately, |

love money.

—TV STAND-UP COMEDIAN

C H A P T E R 10

GAMBLING:

THE ODD WHO BATTLE
THE ODDS

The gambler seems to possess an overabun-
dance of the getrich-quick attitude. Gam-
bling presents the opportunity to acquire large
sums of money with little hard work or per-
sistent labor. There is much evidence that for
many of those addicted to gambling it is the
excitement of betting rather than the money
itself that makes them gamble. Still, it is
money—with its promise of a free-and-easy
lifestyle filled with possessions—that attracts
the casual as well as the compulsive gambler,
over and over, to continue to wager.

What is intriguing, however, is that since
the odds are always against those who gamble,
the end result of continuous gambling must be
a loss. Some gamblers do win some of the time,
but all gamblers must eventually lose if they
gamble long enough. Rare is the gambler who,
having wagered and won, is willing to call it
a day at the races or at the casino. Instead the
gambler often overstays at the track or the ta-
ble, betting again and again in hopes of win-
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With the legalisation of gambling by so many statesre and more people are being
attracted to wagering. The odds, though, are sthalainst players, with the worst
odds at a casino being at the slot machines.
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ning more and more. And what so often happens &, thither that day
or over time, less and less is kept, first of wigs and then of the sum
originally slated for wagering.

Why is the gambler so blind to this eventuality? yMio so many buy
lotto tickets when, as we will see, the chance dfinimg a big payoff is
literally less than that of being hit by lightning?

Because the key ingredient in gambling is greednglwith the eter-
nal hope for a lot of something for little or notbi

The Portrait of the Compulsive Gambler:
It's Not a Pretty Picture

When Dr. Valerie Lorenz testified in 1984 before Wnited States
Senate subcommittee studying state lotteries anohbljag, she had al-
ready had fourteen years' experience researchimy vearking in the field
of compulsive gambling. She reported that natiom@nds emerging in
gambling were "cause for alarm" and that the numbflercompulsive gam-
blers in the United States was "rapidly increasirgsing from an esti-
mated 1.1 million in 1975 to as much as 6 to 1Olioml by the time of
her testimony.

Dr. Lorenz listed a number of reasons for the edicad:

« The growing availability of legalized gambling—Légaambling,
previously confined to horse or harness racing iostmstates, dog
races and jai alai in a few states, some stateerietf, and casino
gambling in Nevada, had now become readily acclessind fi-
nancially possible for almost everyone and was oogér confined
to just the people with the time and money to trate Nevada
or go to a racetrack.

« Video and gaming machines tied into payoffs—Videaachines
on which can be played poker, blackjack, or othamgs of chance
billed as "for amusement only" are often tied idég into payoffs
by the establishment in which the machines are téocaThe ma-
chines can now be found in heavily trafficked areasch as ar-
cades, restaurants, and bowling alleys, as well naze private
places, such as bars, clubs, and pool halls.

e State lotteries—New Hampshire offered a state-samed lottery
to raise money for education in 1963 and thestasted a
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trend eventually followed by many other states. THesult is that
the airwaves and newspapers and magazines are filigh adver-
tising promoting not only lotteries but the exciemh and thrill
of gambling.

e The women's liberation movement—The change in th&tus of
women and their emancipation has led to a growththe numbers
of women gambling. Their increased earning poweramse easier
access to cash for gambling, and they move morelyfraow into
casinos and bars without a male escort. The sam&ués also of
minorities and low-income groups, for whom many igbdarriers
have been lifted.

* Social acceptance of gambling—The previous concept gam-
bling as illegal and sinful has largely eroded agalized gambling
became more widespread. Bingo, for instance, hagadp beyond
just the churches and fire halls. It can now evem found in
schools and shopping malls.

As a result of these factors, the profile of theidgl compulsive gam-
bler has shifted from that of the middle-aged, reddass white male
betting on horses, sports, cards, or casino gamas.seen at Gamblers
Anonymous meetings, it now includes females, blacksd lower-income
people.

Gambling addictions also now involve lottery and k@o machines.
"Poker machine addicts now include teenagers, ecktipeople, men and
women, usually lower-educated people, and indivglufrom all levels of
vocations, from unskilled laborers to clerks, baders, salespersons, and
professionals,” Dr. Lorenz testified.

The disquieting statistic involving lottery and ok machine addicts
is the much shorter time period in which the addictsets in as con-
trasted to the more traditional compulsive gamblerstead of a pattern
of typically ten to fifteen years from the onset gambling to compulsive
gambling involving "hitting bottom,” the time spamvith lottery and
poker machine addicts is dramatically reduced—to ldide as a few
months.

Dr. Lorenz's conclusion: With more and more statesking to lot-
teries for revenue, with the widespread push fagalieged gambling, the
nation faces "the urgent need" for prevention pmotg, community ed-
ucation, training of mental health professionalshosded to treat gam-
bling addiction, and treatment for the compulsiaengler and his or her
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family. Dr. Lorenz pointed out that at the time bér testimony less than
a dozen professional inpatient treatment programistezl in the United
States for the millions of compulsive gamblers—with bed capacity of
approximately a hundred. And the number of protessdly trained men-
tal health therapists with experience or trainimg the field of compulsive
gambling numbered less than a hundred.

And yet, she noted, "compulsive gambling behaviesults in broken
homes, serious medical problems, suicide attemgismestic violence,
and child abuse. Financial problems result in le$shome, bankruptcies,
increased welfare costs, and a variety of crimesth bviolent and nonvi-
olent."

What is needed is for the nation "to seriously abers the impact of
legalized gambling on the community, on the famignd on the individ-
ual." She called for a national policy on computsgambling.

A decade later, little has been done except thatesigovernments
have made legalized gambling even more widespreadri society.*

Lady Luck Has No Place at a Gaming Table

The greedy impulse is so strong in gambling thaerghing is mar-
shalled in pursuit of the payoff—even, or espegjaluck. If the gambler
is on a hot streak, he tends to go with his "luddd continues doing
the same thing and taking the same action as befovdo has not heard
of the gambler who finds he or she has a lucky epiet clothing and keeps
wearing it during a winning streak ?) The reversecertainly true—a run
of bad luck will drive the gambler to try anythingdifferent to make the
gaming table a luckier environment. But greed is ldinding that few
seem to understand the full nature of "luck" vertsieslaws of probability.

Consider that run of good or bad "luck." Say yowehgust rolled a
series of dice, each totaling an odd number. Yow fm@ve to bet on the
next roll. Will the total be odd or even? Many pkppespecially those
who believe in good or bad luck, will say that sintheir luck is hot the
hoped-for result of another incredible roll of oddmbered dice will hap-

*The increase in compulsive gambling can be seghargrowth of Gamblers Anony-
mous. First formed in Los Angeles in 1957, Gambfersnymous had 170 chapters by
1972, 524 in forty-two states by 1983, and 870 teinsyin all fifty states by 1994—plus
another 600 worldwide. Canada, England, and Gerrinawny the most chapters outside
the United States.
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pen. Others will say that their luck, no matter hgeod or bad it is,
cannot hold out for such a length of time and vibi#ét the next roll will
come out with an even number.

Tests have actually been done to determine the eandw this ques-
tion. In one such experiment,* a machine was usedoss dice over two
million times, during which time the results werdosely surveyed. What
was especially studied was what happened after xdended run of odd
or even totals. Here is the breakdown:

e In the 7,461 times in which seven odd totals o@mlirin a row,
914 times (12.25 percent) the seven odds were wello by three
more odd totals.

e Another 926 times (12.41 percent) seven odds welowed by
three even totals.

« A total of 5,621 times (75.33 percent) the severdsodvere fol-
lowed by a mixture of odds and evens in the nengetholls.

+ On 11,158 occasions (49.85 percent) an odd totdbwed seven
odds in a row, while an even total followed seveids in a row
11,225 times (50.15 percent).

In other words, there was virtually no differenae the occurrence of
odd or even totals after a string of seven oddldot&nd the reason is
obvious: Since the dice do not have any emotionsfemlings, they are
not affected by what they just did or what they digter any length of
time. Each roll of the dice is therefore independefn the other, and the
chances of an even or an odd total emerging on tangw of the dice
are always the same—fifty-fifty—no matter what hdmppened in the
near or distant past.

No one, when it comes to the laws of probabilitygs hany more or
any less luck than any other human being. What raggm us is our in-
telligence and our abilities. Greed blinds the gmiio that fact, leaving
him or her in blind pursuit of Lady Luck to makeethall-important dif-
ference.

There is a name for this. It's called . . .

*See a discussion of the psychology of luck in \WignMonopoly (New York: Harper &
Row, 1985) by Kaz Darzinskis, who reports on trsults of this experiment.
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THE MONTE CARLO FALLACY

The reliance on the "law of averages" to bring somee success at
gambling is referred to by statisticians as the MoCarlo Fallacy. It is
the notion that somehow the past and future resafita spin of the wheel
or play of dice showing even or odd numbers wilemwally result in odd
and even numbers turning up equally.

But the scientific truth is that on each spin otl nhere is the same
fifty-fifty chance that the next roll or the rollthereafter will turn up an
even or an odd number. There is no way to predidutare result based
upon a past happening in a game of chance.

All You Need to Know About Gambling in Las Vegas

Mario Puzo, the author of the runaway best-selldre TGodfather, is
by his own admission a lifelong gambler—a degereergambler, he calls
himself—who while an advocate of the pleasures aimigling acknowl-
edges that "gambling has been terribly destructive certain periods of
my life." In fact, he says, his second novel toah tyears to write partly
because he spent so much time gambling.

Puzo's insights about gambling, then, are noteworthnd they can
be found in his narrative in a book with 150 photifsLas Vegas entitled
Inside Las Vegas (New York: Grosset & Dunlap, 1977)

What are some of his findings about gambling, esfigcgambling in
Las Vegas?

Stay away from slot machines, he says. Casinos nm&st of their
money there. Rather, he advises blackjack for grmimg reason—it is
"the only casino game in which, believe it or ndie player can work a
percentage or edge against the house." In shosdgckjalck provides the
only game of chance in a casino in which it is reathtically possible
for the player to win more times than lose.

A computer has been used to prove that the player legitimately
beat the house in blackjack, according to Puzo.s Thappened when
scientists at the Atomic Energy Laboratory in Losamdos, New Mexico,
used idle computer time to explore such a possibilAnd a Maryland
man at the Army's Aberdeen Proving Ground buileketronic box
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with a computer that told him when to "take a hit mot" while playing

blackjack. Also, Puzo tells of Edward Thorpe's bomk beating the dealer,
which was based on computer analysis. But in athsgases, points out
Puzo, "All this stuff means nothing because if amyadoes figure out how
to beat the dealer the rules will be changed or ¢heds reshuffled after
each hand."

Puzo's ultimate message about Las Vegas is one ashing. "l love
Las Vegas but | must tell you that you cannot wiapd a winner there
over any period of time. It's just that the housercpntage or 'Edge'
cannot be beat by an honest player," he writes.

"Sure, you may win on some trips. You may win fiv@x, or seven
trips in a row. But eventually you will get wipeduto Remember, a losing
streak is far more deadly than a winning streakbénevolent. And that's
all you have to know about gambling in Vegas."

In Roulette, Does Red Have the Edge?

The gambler's straining for the edge, no matter hshight, can be
vividly seen in an intriguing possibility raised bylario Puzo in Inside Las
Vegas.

Puzo relates that red and black paint have diffedremical composi-
tions and cause different reactions when appliedatcsurface. Red paint
soaks into the wooden fibers of the roulette whedbkreby causing the
pockets painted red to be less resilient than wilser The result: The rou-
lette ball will tend to stick in a red pocket rathéman jump out. Black, on
the other hand, causes the painted wood fibershefstot to become harder,
thereby making the roulette ball more likely to boe out.

Although Puzo points out that "this is not a provéreory because
the percentage is so small and tests have not bemie to prove it out”
his message is that playing red more than black mege to give the
player the longed-for "edge."

However, as Puzo notes later, such tactics "do awercome the house
percentage of 5 plus." For experienced gambler Piuke message about
roulette, whether red or black, is the same: "lfuyare looking to cheat
the house or beat it legitimately, forget about letia. It's basically a
sucker's game."
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ANOTHER REASON WHY I TS HARD TO WIN
AT GAMBLING

"... the whole recorded history of gambling in gveivilization
shows that when you have gambling you have cheating
—MARIO PUZO,
Inside Las Vegas

Bet-a-Million Gates May Have Been One In a Million

Over the course of a lifetime, gamblers do not Ugusome out ahead.
One who defied these odds was a gambler known aa-Bhllion Gates.

Gates made a fortune in the production of barbede what had
proved useful in the open spaces of the West fapikg cattle penned
in. This wealthy American, however, was also a colsipge gambler who
would bet freely on horse racing and any othervagtiwhere he could
place a wager.

He won his nickname when he actually won not aiomilldollars but
six hundred thousand on a horse race—the Stew&dp' won, appro-
priately enough, by Royal Flush, a horse named doother gambling
activity.

One story about Gates that shows his compulsive blijagn nature
tells of a man approaching him as he arrived in $8anCity. Knowing of
Gates's reputation, the man asked him if he woikd Lo bet $40,000
on a coin toss. Without pausing, Gates agreed, thek coin, and tossed
it into the air, calling out his choice. When theirc landed, Gates was
the winner of the huge bet—all in the space of sdso

Gates had the ultimate victory in gambling. When died, he was
worth more than $50 million. He was one gambler wdtoleast had more
winners than losers at the end—even if he coutdké it with him.
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"Nobody ever bet enough on a winning horse."
—RACETRACK ADAGE

A Greed Moment in History

The largest slot machine jackpot in Las Vegas histwas a $5.1
million jackpot on March 12, 1991, at a $1 Megalughkrogressive slot
machine at the Mirage Hotel. A retired machinisbnir Kaufman, Texas,
had been playing for ninety minutes when four "LycK' symbols sud-
denly lined up.

"I was so excited 1 couldn't say anything," saidrdith Williamson.
"I realized | had won, but 1 think all the bloodm®ut of my head."

The irony in this is that veteran bettors look doanh slot machines,
saying they offer the worst odds of all the bettogsibilities at a casino.

The Pursuit of Happiness, Lottery Style

Those who play the lottery may not realize it, It odds of hitting
it big are so slim that a person is more likelyh® struck by lightning in
any one year than win the lottery.

If people viewed lottery wagers as a form of taxati-which it is,
since without lotteries most states would have aEea taxes to supplant
lottery revenues they have now come to rely on—thmople would
revolt. The best payoff in America is offered by $dachusetts, and they
offer only 59 cents on every dollar wagered. Whitieans the people of
Massachusetts lose on the average 41 cents evagy ttiey bet a dollar.
And Massachusetts, remember, is the best-payiig ctall.

At least one thing is gained by such a payout. Miasssetts also racks
up the highest per capita wagering on its lotte$235 per person is spent
on their lottery. This is followed by Washington,®, with $197; Mary-
land, $185; Connecticut, $162; New Jersey, $155chian, $132; Ohio,
$128; Pennsylvania, $121; lllinois, $113; and, tnd out the top ten,
Delaware with $89.

To see how much is being spent—and lost—just miyltthose num-
bers by the number of people in each state. Thalgmowith the state
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lotteries is that they have been set up to stireudated, but the odds
have been rigged to make certain that lightnind neadily strike . ..
elsewhere.

THEGREED DICTIONARY

"Moneygrubber—Anybody who grabs more money than gau

grab."
—LEWIS AND FAYE COPELAND,
10,000 Jokes, Toasts & Stories

Are They More Than Just Spectator Sports?

The popularity of gambling can be seen in how matend those
sporting events that also have a betting componsmth as horse racing,
dog racing, and jai alai, as opposed to sports hiclw the pleasure is in
the watching (or supposed to be, since betting lese games is illegal),
such as baseball, football, and basketball.

America's most popular spectator sport, ranked tigndance, is horse
racing, with nearly 70,000,000 annual attendancerey®und racing
ranks number five, with 26,477,000, and jai alaimber nine with
6,414,000. The annual attendance in the three siigivefile sports—
major league baseball (humber two with 53,800,0000fessional foot-
ball (number six with 17,000,000), and professiortasketball (number
seven at 13,700,000)—totals 84,875,000, a figursilyeabeaten by the
nearly 103,000,000 attendance at sports eventsavaiind gambling.

The Most Popular Forms ot Gambling

At the beginning of the 1990s, the following forma$ gambling were
ranked by Gaming & Wagering Business as the tentrpopular (in terms
of dollars wagered in 1990):
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Casinos ($195.9 billion)

lllegal sports ($27.3 billion)

Lotteries ($19.4 billion)

lllegal horse books ($8.1 billion)

lllegal numbers ($5.5 billion)

Charitable games—nonbingo ($3.9 billion)
Cardrooms ($3.8 billion)

Bingo ($3.77 hillion)

Greyhounds ($3.2 billion)

Legal books ($1.4 billion)
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The total amount wagered in just these ten aciwith 1990 was
more than $270 billion—which was more than the d&icit that year.

‘TISBETTERTOBEONARECEIVING LINE-
BUT SLOWER

"When it comes to spending money, society makeslisy.

"Yet when it is our turn to be on the receivingelinthings get
complicated, drawn-out and delayed.

"For instance, count the number of people served rpaute in
crawling unemployment and welfare lines; now, semv hrapidly the
lines of waiting customers are served at racetramkd casinos. The
profit motive is a good reason to run things withetefficiency."

—THEODORE LIPPMAN, JR., columnist,
The Baltimore Sun

Cut the Cards: Fascinating Facts About Gambling

Monte Carlo is an international gambling centerttl@ part of the prin-
cipality of Monaco. Everyone is allowed to gamble Monte Carlo except
one group of people—the citizens of Monaco theneselv
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Gambling debts are not legally collectible.

* * * *

In Las Vegas, casinos are set up to keep 18 to &€@ept of the money
wagered.

* * * *

The first known public lottery—sponsored by AugsstCaesar—was used
to raise money to repair Rome. And the sailing loé tMayflower to col-
onize the New World was financed by a lottery irgiand.

* * * *

On the average, bettors at horse racing tracksbgek 83 percent of what
they wager. Which means that over a period of tifieg, every $2 bet a
horse player is given back only $ 1.66 by the track

* * * *

Expenditures on gambling have been found to beessgre—the lower-
income groups spend a greater percentage of tmeiorie on gambling
than do higher-income groups. In other words, wifambling, the poor
get poorer—and the rich get slightly less rich.

* * * *

Studies have found that the moral upbringing of lgjans differs from
that of nongamblers. More than 50 percent of norgers were taught
as children that gambling was sinful, whereas oB% percent of gamblers
were so taught.

The only major American religious body that teachimt gambling is
inherently sinful is the Baptist church. The Mettsbd church strongly
opposes all forms of commercial gambling, althoughdoes not teach that
gambling is a sin. Other religions, such as Judaismach that gambling
is wrong in excess or take no position on the issSihatever their reli-
gious denomination, many people believe that gamgblis sinful (40 per-
cent of nongamblers gave this as a reason whydbey gamble).
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A large motivating factor for many people to gambk because it is
exciting to wager money. "Excitement" or "to have gmod time" are
usually the most frequently given reasons in swsvef why gamblers
gamble. And the most exciting form of gambling, @cing to survey
responses, is horse racing—for bettors and nomnisetfbhe least exciting?
Numbers playing.

* * * *

Surveys have shown that when more forms of gambhng legalized in
a state, an increase in gambling behavior occurdh-Hegally and ille-
gally. Thus, legalizing gambling may not be an &ifee policy to combat
illegal games and may in fact encourage such behaviegalization in-
creases public exposure to gambling and legitimittes gambling activity;
exposure to more types of gambling reduces negatittéudes toward
other types of gambling. Both factors create fableradispositions toward
gambling and thereby encourage wider participdtiomrote the Com-
mission on the Review of the National Policy Towa@&hmbling in its
final report entitled, Gambling in America. Corrahting this is the fact
that gamblers report far more exposure to gamblsgchildren than non-
gamblers and thus began life with less negativétudés than nongam-
blers. The Commission reported: "For gamblers, rthekposure to the
activity apparently neutralized the moral teachihgs

* * * *

Although a significant number of Americans felt thgambling was wrong
on religious or secular moral grounds, almost 8dce& of those surveyed
favored legalization of some form of gambling. Thus the Commission
discovered about this complex social phenomenoramtding is inevi-
table. No matter what is said or done by advocatespponents of gam-
bling in all its various forms, it is an activityhdt is practiced, or tacitly
endorsed, by a substantial majority of Americans."

* * * *

Gamblers have the highest suicide-attempt rate.
Bingo!

Of all forms of gambling, bingo has a number ofiging facts and
misconceptions about it.
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Consider the following:

222

Many people do not consider bingo gambling, hutsi In fact, in
terms of participants, next to lotteries, bingo tlee most popular
form of gambling in the United States.

In many places where bingo is openly conductedjchm of the
bingo operations are not sanctioned by state law #me bingo
playing is actually illegal.

Bingo's appeal cuts across sex, age, income, eshacation, with
one governmental study showing that 19 percent ld tnited
States population plays bingo.

Only three forms of recreational activities are enopopular than
bingo playing—swimming, bicycling, and camping. 1934,
70,000 people played in one game in New Jerseyti{anol0,000
were turned away).

The stereotype of the bingo player is a middle-agad elderly
woman, but a federal study found that 16 percent tleé male
population plays bingo—more than bet on horses I@cep sports
bets with bookies.

LAS VEGAS AS SEEN BYHENNY YOUNGMAN
"I have property in Las Vegas. Caesars Palace gdaggage.”
"Las Vegas isn't a city—it's a garbage disposahioney."
"Las Vegas is always crowded because no one hdarthéo
leave."
"l love to go to Las Vegas—to be near my money."
"I'm really unlucky. In Las Vegas, | even lost $di0the stamp
machine."
"In Las Vegas the odds are you won't get even."

—HENNY YOUNGMAN,
The Encyclopedia of One Liners
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e The same study also found that the highest prapwtirepresen-
tation of players was among those 25 years of ageunger—
with players over the age of 65 having the lowespprtional
representation.

e Bingo is a multibillion-dollar industry played by illions of people
in all pans of the country, but it is also the mastregulated—or
loosely regulated—form of gambling we have. Thiss hted to
abuses of proper policy of the games and to lostegunent rev-
enues.

* Bingo is associated with charities because it iterofsponsored by
churches and service clubs, but few people seenplag the game
because of its charitable aspects. The reasons woiftst given by
bingo players for their participation is that theange gives them
excitement and offers the chance to make money.

e Although seen as a form of fundraising, bingo ganae many
times operated by outside firms, with charities ereing only a
small portion of the funds. Also, racketeers haveerb known to
muscle into the operation of the games, with a méoy problem
being the illegal skimming of funds (the practicé wnderreporting
game income and pocketing the difference).

e Finally, bingo may seem a harmless enterprise, boams by
crooked bingo operators occur. One such scam: toidayaying
off jackpot or large money prizes, the operatorarges for a hired
shill to use a card recorded earlier with the birggrlor announcer.
During the game, the announcer calls out numbersthan planted
card so that the shill becomes the first to shdBingo!" The prize
money is then kept by the bingo operator (who pbbbathen
silently mouths "Bingo!" to himself).

Welcome to the innocent world of playing bingo.*
SUPPORTBINGO

And Keep Your Grandmother Off the Streets
—BUMPER STICKER SEEN BY AUTHOR ON BACK OF AUTO

*In the aftermath of the successful bombing of Idaming the Persian Gulf War of 1991,
a joke making the rounds posed the question: Wivaber when announced clears out
an Iragi bingo parlor? Answer: "B-52."
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"Frankly, the idea of risking hard-earned moneytlantoss of the
dice or the spin of a wheel seems slightly ludisrtmme personally.”
—DONALD J. TRUMP,
owner of the Taj Mahal and several other casinos,
in Trump: Surviving at the Top
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A rich miser and
a fat goat are of
no use until they

are dead.

—POLISH PROVERB

C H A P T E R 11

THE GREAT MISERS:

PEOPLE WHO WON'T DO
ANYTHING TO ABUCK

The ultimate greediness may be seen, ironi-
cally, in those who do not want to do anything
with their money. They don't want to acquire
possessions, live extravagantly, travel widely,
or eat well. They just want money—money to
have and to hold. These are the misers—de-
fined by one dictionary as "a greedy, Stingy
person who hoards money for its own take,
even at the expense of his own comfon; a mil
erable person; wretch." In other words, these
arc people who literally will not do anything

to a buck.

In our excursion through the many man-
ifestations of greed, we have seen how
avariciousness can lead to opulence, overin-
dulgence, waste, frivolity, and, in the pursuit
of excess, even crime. At the other end of the
spectrum of greed are the miserly—people
who so value money that they will not employ
it for the good it can do for themselves or for
others.

And as we will see, not even great wealth
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protects against miserliness. From a woman reputedbe the richest
nonroyal woman in the world to an oil tycoon coms&l when he was
alive to be the richest man in the world, exampk#sound of misers
denying themselves and others the benefit of thedalth—with sad re-
sults for those involved. For while greediness isaary trait to be avoided,
so too is the miserliness that can result from wisaessentially inordinate
love of money.

As in most areas of life, when it comes to spendargnot spending,
the extremes are to be avoided. Moderation in msttf money is still
the golden mean. After all, the miser gets his er hame from the Latin
miser, or "miserable."

THE RESULT OF THE MISERLY APPROACH

"It is not economical to go to bed early to save¢hndles if the
result is twins."

—CHINESE PROVERB

Getty's Miserliness Was Just a Phone Call Away

That wealth is no guarantee against miserlinessfact, a number of
cases suggest it may even cause it—can be vividgn sin the story of
J. Paul Getty.

This oil tycoon generated a net worth that at hesatd in 1976 was
placed at $6 billion, making him, when he livede thvorld's richest per-
son. Twenty years before, in October 1957, Fortomegazine deemed him
the wealthiest American, with an estimated net lotthen of $700 mil-
lion to $1 billion, making him richer than Howardughes, Joseph Ken-
nedy, or any of the Rockefellers, Mellons, Du PpWhitneys, or Astors.

And yet, Getty engaged in the following miserly gifees:

e He paid the gatekeeper to his estate $5.60 a weetause, he
figured, that was a proper multiple for the numlwértimes needed
to open and close the gates.
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Although he amassed a large art collection and tea#iy donated
it to a museum that he formed (basically as a taitewff), he
rarely if ever gave personal charity (“You shouldeuthe money
for your own business and not for charity," he talgurnalist).

Asked for charity, he would respond with a standdsdter in
which he "apologized" for not giving: "I don't havarge sums of
ready cash not required for my business. . . . &heay be lots of
people that have more money than | have and ther&icly are
lots of people that have more cash than | have."

He continuously sought ways to avoid paying incon@xes—so
much so that in 1936, when his income was $122,@@0rth
about $1 million today), he paid $258 in federatome tax. In
1961 he paid $503.69 in income taxes.

He rarely turned on the heat at Sutton Place, bimehin England,
forcing guests to wear warm clothing, even overgoain their
rooms. His explanation to visitors: the cold "wa®d for the art.”

When he stayed at the Ritz Hotel in London, he tdlo&k smallest
and cheapest suite of rooms.

He rarely if ever picked up the tab for dinner. &navhen Elsa
Maxwell held a dinner party in Maxim's in Paris, leas handed
the dinner bill. He looked at it, paid his own pon and left.
Maxwell, the gossip columnist who had invited theoup of in-
ternational figures, was furious.

He hired art experts to authenticate art he hadchased largely
for tax purposes but paid them at the smallestessible.

Once sent a pocket watch as a gift from someonanother coun-
try, he asked that the parcel be refused, thenireduif it could
be returned with someone who was traveling there heo could
avoid the customs duty.

He instructed a hotel where he had been stayingfotward any
mail to him in its original envelope so that he Wwbwot have to
pay for stamps in a new envelope.

But Getty's most memorable act of parsimony—and d¢ime that got
the most publicity—was his installation of a paylephone in his man-
sion, Sutton Place, soon after he purchased it %91 The phone, he
laid, was for use by his guests who might want takena local or long-
distance call. He even put up a sign on a walllmeaaying PUBLIC
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TELEPHONE, and put locking devices on all other md® in the house.
Although a call to London at the time cost only leeen cents, Getty
told inquiring reporters, "When you get some fellaalking for ten or
fifteen minutes, well, it all adds up.”

Getty, who allowed the press to photograph the -operated phone,
defended his actions by saying he himself alwaysdua nearby pay phone
when staying with someone rather than use theirn@hdHe also later
told the Saturday Evening Post, "I had the pay phowstalled in my place
because 1 knew that guests preferred it that wagaved them the trouble
of settling with me afterward, or of attempting tway for their phone
calls."*

"The meek shall inherit the earth, but not the maheghts."
—J. PAULGETTY

What He Needed Was a Good Stiff Drink:

The Miser Wine Maker

Samuel Tapon was a wealthy French wine maker, VWitge vineyards
in Cognac. In 1934 he lost $75,000 in a speculatéreure.

Distraught, Tapon went to a village shop, haggleerothe price of a
long piece of rope, bought the rope, and then wwarme and hung him-
self.

At the time his estate was worth $2 million.

Even the Kennedys Had Their Miserly Side

It may come as a surprise, especially since theye vee family of great
wealth, but Joe and Rose Kennedy had their miseolyents.
In his biography of Jackie Kennedy, C. David Heymgootes Judge

*See The Great Getty: The Life and Loves of j. P@etty, Richest Man in the World by
Robert Lenzner (New York: Crown, 1985) p. 128-1P8nzner notes that back in the
late 1930s, Getty made aides working in the basenménhis home in California use a
pay phone for personal calls.
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James Knott, former director of the Palm Beach diflisdl Society, as
saying of the family that they were "incredibly dgal." He elaborated that
he didn't mean in a strictly financial sense, asclmas "they were ungiv-
ing—they never entered wholeheartedly into the aocife of Palm
Beach."

One case in point of frugality in a financial sen3de Kennedy home
was in dire need of repairs, but Joe Kennedy wodudde only the front
painted; since no one could see the side and bdckhe house, these
were left as is.

Rose Kennedy was considered an even greater péncyep than
Joe. She was notorious for not putting more thare awllar into the
church collection plate, although she attended Massry day. As for
her treatment of the hired help, she would make shevants pay a dime
for any bottle of Coca-Cola taken from the pantrgtvieen meals. So
paltry was their pay that the servants called thend€dy home "The
House of the Minimum Wage."

History's Greatest Miser

At her death in 1916, she was considered the vgonithest woman.
Termed the "Witch of Wall Street,” she also may eéhaveen the most
eccentric.

Her name was Hetty Howland Green. Born in New BetfoMassa-
chusetts, in 1834 into a wealthy Quaker family, $taal a strict upbringing
combined with a grounding in business. She evegtuaherited $5 mil-
lion from her father's estate as a young woman arnvested the money
in railroads, real estate, and government bonds &lso added to her
wealth when at thirty-two she married Edward Her@®yeen, a million-
aire.

Eventually she accumulated a fortune worth close $00 million.
But after her husband died, her eccentricities angserliness emerged
full-blown. In fact, when her son hurt his leg, skearched so long for a
free medical clinic that eventually he had to hhigeleg amputated.

But at least she didn't splurge on herself eitlfene often wore rags,
lived in dilapidated boardinghouses, and regulaste cold oatmeal be-
cause she didn't want to spend anything on heatingshe would argue
with shopkeepers over small purchases and dieds gaid, from apoplexy
over an argument concerning the benefits of skimmikl
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For these reasons, The Guinness Book of World Rscgives Henrietta
Howland Green the distinction of being history'sajest miser.

Your Money or Your Life;
The Big Question for Any Miser

One comedian built his comedic character around tiaét of miser-
liness. He was Jack Benny, one of America's biggtats in first radio,
then television. In fact, so ingrained did he beeoin the public con-
sciousness as the Great Miser that the followingssified ad once ap-
peared in a Sacramento newspaper:

Two women, about Jack Benny's age, would like so#llirnished house.
Would like to pay what Benny would like to pay.

Benny himself told the story that when he was aepatin Cedars of
Lebanon Hospital he was given an empty bottle asked to give a urine
specimen. Having previously gone to the bathroora, found it difficult
to give more than a few drops of liquid. The nursgon returning and
seeing such a small amount of urine, remarked, "Yiewer give anything
away—do you?"

The masterpiece of his "stingy jokes," as Bennyemrefl to them, was
also in his opinion the finest joke he ever did @dio. As he recounted
in a manuscript he worked on but never publishedindu his lifetime,*
the joke involved his walking home one night whee Is confronted by
a crook. The holdup man presses a gun into his sidé barks, "Your
money or your life." There is then a long pause Beny suddenly falls
silent. The impatient holdup man then snarls, "Comehurry up."”

In response, Benny blurts out, "I'm thinking it ove

According to Benny, the laughter that erupted ire tlstudio was
clocked at over two minutes. "It built and built-egped—and went on
again. On a thirty-minute comedy show, this spréadas carefully budg-
eted as the salaries of performers."

But in his private life Benny was quite generouad/e treated

*See Sunday Nights at Seven: The Jack Benny Stdaagraphy of Benny by his daughter,
Joan.
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himself in unmiserly fashion to one possessiorhefrich: He owned a
Rolls-Royce.*

Why You Can't Take It with You

Dorothy Parker, the writer with a crackling wit, aan castigated a
stingy producer who asked her to write a movie pscthut offered what
she thought was too meager a payment. Snapped rPdikeu can't take
it with you, and even if you did, it would probabtelt.”

The Fable ot the Miser and His Gold

One of Aesop's fables deals with the personality tlid miser, who
would rather hoard wealth than use it:

Once upon a time there was a miser who used to hislegold at the
foot of a tree in his garden; but every week heduse go and dig it up
and gloat over his gains. A robber, who had noti¢kei$, went and dug
up the gold and took it. When the miser next caroegtoat over his
treasures, he found nothing but the empty hole. tde his hair and
raised such an outcry that all the neighbors cammuna him, and he
told them how he used to come and visit his gold.

"Did you ever take any of it out?" asked one ofithe

"Nay," said he, "l only came to look at it."

"Then come again and look at the hole,” said a himig "It will do
you just as much good."

The moral: Wealth unused might as well not exist.

*In his carefully created miserly world, Jack Berirgd a valet named Rochester whom
he paid litle. On one show, Benny was heard musbayt what to get Rochester for
Christmas. Asked Benny: "What do you give a man ka®nothing?"
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Money is a good
servant, but a

bad master.

—FRENCH PROVERB

IN CONCLUSION

OUR HERO:

THE MAN WHO
CONQUERED GREED

Money is not only dollars and cents, gold and
silver. For many people it is also a symbol of
self-worth, of self-esteem. In that sense,
money and wealth can be easily misunder-
stood and misinterpreted. It has been shown
that there are four primary motivators for
amassing money—Ilove, power, security, and
freedom. But this can lead to the mispercep-
tion that money can actually gain its possessor
a full and lasting measure of love, power, se-
curity, and freedom—when in reality money
itself raises doubts about love and causes its
own insecurities.

"He that loveth silver shall never be sat-
isfied with silver," said the preacher Koheleth
in Ecclesiastes over 2,500 years ago. And
nothing seems to have changed since then.

We say glibly that "money cannot buy
happiness,” but we throw ourselves headlong
into the pursuit of money. And yet, we can
only feel secure, loved, happy, and free when
we finally have freed ourselves from greed,
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when we do things not out of our love for the vabfienoney, but out
of our love for life's higher values.

In this regard, let us end this survey of greedhwvat celebration of one
who peered into the pit of avariciousness, who eteet on its precipice,
and who then rescued himself from its destructivepths. A writer, he
not only chronicled one of America's most flambdyaeriods of greed
(from 1860 to 1890), but gave it its name—the "&ild\ge." He is. . . .

Our Hero:
Mark Twain (1835-1910)

One person who lived through the ups and down thated can
cause—and yet who learned from the experience—viws great Amer-
ican author and humorist Mark Twain. His attempts get-rich-quick
schemes were no laughing matter. He went from begiogr to being rich
to being heavily in debt to being bankrupt to beifigancially sound—
all during a lifetime marked by enormous successaasvriter and dismal
failure as a get-rich-quick businessman and invedBut because he came
to see the error of his ways, strove successfulypay his bills, and ended
his avaricious pursuits, he truly triumphed overagt.

The first time Twain tried for great wealth was asyoung man, when
he went to California to seek his fortune amid #itver and gold fervor
then building. He owned a trunkful of Nevada silvatining stocks that
he believed eventually would be worth at least $000. Reaching San
Francisco, he lived high, spending money freely levHiving at the city's
best hotel. During a bull market for mining stocks bought on margin
stock valued at $300 a share and waited for it aar.sAnd soar it did,
going to $1,000 a share, then $2,000, then evemehigand higher. But
instead of selling, twenty-seven-year-old Sam Cilesnéneld on, watching
as the stock soared to $6,000 a share. And stilhéle on, expecting the
stock to go even higher.

But it didn't. Suddenly, the stock reversed dimttiand started to
plunge. And plunge. Twain was trapped and could get out until the
stock crashed. When the dust cleared, Twain fouisd stock was worth-
less. After he paid his hotel bill, he had only $&0 his name. He moved
to a boardinghouse and, to survive, got a job asemorter on a local
newspaper.

Years later, Twain tried again. Now a world-famaushor with con-
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siderable income and savings from his writings dadturing, Twain be-
came fascinated with the publishing business andh whventions. But
the Webster Publishing Company, of which he was ir@ctbr, eventually
became caught in the panic of 1893-94 and went ibsmkruptcy on
April 18, 1894, with debts of $94,000 owed to niasix creditors. Al-
though Twain's wife had given over $65,000 of herspnal inheritance
in the last days in hopes of saving the companyd afthough Twain
himself was not legally liable for the $94,000, fedt a personal obligation.
At the age of fifty-eight, he was bankrupt. Iroriga his father had also
been debt-ridden during his lifetime and to pay Hmbts had had to sell
off, according to one biographer, all of his houddh goods, "down to
the very spoons.”

Compounding Twain's problem at the time was that ted been
fascinated with an invention—a typesetter—and hathks $190,000 of
his own money over fourteen years into making theemtion marketable.
(At one point, Twain was putting $3,000 a monthointhe typesetter.)
A test of the machine at a Chicago newspaper wasstious. With
18,000 movable parts, the invention proved impcatti The machine
never went into production, even though its inventdames W. Paige,
had spent twenty years building it and a total @ #illion overall was
put into it by various investors. As the Twain hiagher points out, "it
was the costliest unworkable machine ever invehted.

When Twain received the news that the machine wondtd prove
to be his financial salvation, he wrote to a frieathd financial adviser
that "it shows how little we know ourselves and hewasily we can deceive
ourselves."

But Twain carried on, plunging himself into his tmg and lecturing
to pay off the $94,000 debt. He and his family almimped and saved
to provide more money to debtors. However, Twairunfb this part of
his situation consoling. He wrote to a friend thdhere is such solid
pleasure in paying the things that 1 reckon maybés iworthwhile to get
into that kind of hobby after all. Mrs. Clemens gemillions of delight
out of it; and the children have never uttered ammplaint about the
scrimping from the beginning."

By the end of January 1898, Twain was able to pfiyalh the money
owed by the Webster Publishing Company. In less tfaur years since
his bankruptcy, he was free of debt. The achievéndid not go unnot-
iced. The event generated considerable newspapegerage, and edito-
rials praised Twain's honorable payments.

Ironically, Twain once had a chance to invest iex@nder Graham
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Bell's telephone. He was offered a sum of sto&&a0, but he turned it
down, saying he had lost money before on newfandiedm devices.

Why do so many human beings always seem hauntedvimt they
do not have and driven to want more?

It is one thing to have ambition to better onesétf, want fine pos-
sessions and to provide amply for one's family.sltanother, as we have
seen so often in these pages, to be unhappy witit W any sane measure
should be measure enough.

Indeed, why have we witnessed repeatedly in histivgt periods of
excess—on both personal and national levels—lead ofen to sorrow
and misery?

One intriguing insight into the avaricious persdtyalcomes from
some ancient religious sages, as recorded in thenubiic literature of
close to two thousand years ago. Here in the Midrésoheles Rabbah
6:7) is the statement that "the soul is not s&iilfiwith human pleasures
because it yearns for the heavenly realm. Accordimgthis view, this is
why we are never truly fulfiled by wealth or richeMankind's urge for
material possessions is, in fact, a thirst for thgritual; the desire, for
instance, to build and possess great, enduringctates—from the days
of the pharaohs and their pyramids to our days afitimillionaires and
their mansions—is really a reflection of the soufternal need for more
than the ephemeralities of our physical, earthigterce.

The problem is that people seek to quench this weith money and
the trappings of wealth, but all this does is ledle soul with a sense of
emptiness. This is why the greedy never seem toagss their greed. The
ache can never be eased by seeking after more amd. mhe mystery of
our greediness can be solved only by less condemtraon materialistic,
earthly pursuits and more concern about our humalues and spiritual
sides.

Since all human striving is in essence a strivifigrahappiness, we can
best find such peace by heeding several other gnsaghts from centuries
ago. Epicurus, the Roman philosopher, declared,titfu wilt make a man
happy, add not unto his riches, but take away fhesdesires."

And in The Ethics of the Fathers, the fifteen-hattlyear'old wisdom
literature of the Jewish people, the question keds"Who is happy?"

The answer that is given is simple yet profounde "Who is satisfied
with what he has."

This message of moderation is even more valid fiotine.
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