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1 PREFACE

These pages have been written in pursuance of a reso-
lution formed some years ago, to bequeath to the jewelry
trade and the public, a comprehensive and intelligible
digest of the information extant about precious stones.
As nearly as a commercial acquaintance of some years
and much patient investigation would enable, misin-
formation founded on ancignt errors, and misstate-
ments of fact, have been discarded or labeled, and in
the realm of science, the conclusions in which persons
of undoubted reputation agree, are given as authorita-
tivee To the diamond alone, as the most generally
known and admired among the permanent things of
beauty which Nature has provided for man, this volume
is devoted, in the hope that it may prove useful alike to
those who traffic in it, or study and enjoy it.

In the conviction that Nature’s method of crystalliz-
ing carbon will eventually be discovered, accounts of the
various experiments made, and hints for future experi-
menters are included.
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THE DIAMOND

CHAPTER 1

THE DIAMOND

OF many of her beauties, Nature gives us glimpses
only. As swaying gossamer momentarily reveals
and hides the charms of a dancing fairy, so the quick
flashes of brilliancy and color, the changes of tone and
atmosphere, the drifts of song and sighing, and the
varying perfume of moods, flit about us, in the restless
movements with which our mother plays hide and seek
with her children. Light and shadow flitting over
waters, the interweaving chords of harmonious and ex-
quisite color with which the sun comes and goes, the
whisperings of the wind, the ripple and rustle of billow-
ing fields and meadows, the mists of the morning, all
become memories as the sight and sound of them sink
from eye and ear to heart. Even the glories of her
seasons endure not; the flowers fade, the green of the
field withers, the fruit falls, and the dazzle and glitter
of snow and ice soon melt from the light which glorified
them.
There are things in Nature, however, which hold their
beauty unscathed by blasting storm, or withering heat,
or the changing seasons. These in their proud suprem-
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acy defy time. Among them are “ precious stones.”
Ethereal though it seems as a white cloud in a sunny sky,
or mist beads on the leaves at early morning, the pearl
recks not of rising or setting suns. The emerald remains
green when the grass burns, and it lies vivid yet in the
frozen heart of winter. The diamond sparkles and
flashes whenever and wherever the light finds it, while
the generations which successively enjoyed its beauty,
fade and are forgotten.

Combined with the qualities that withstand the destruc-
tions of time, precious stones possess others which
prevent the weariness of monotony growing usually out
of changeless existence. These make them as captivat-
ing to the senses when the eye dims with age as when
they first attracted it in eager youth. To the sun, “ soul
of surrounding worlds,” year after year and age after
age, they respond like the stars. “ The ruby lights its
deepening glow, and with a waving radiance inward
flames.” From it forever ‘the sapphire, solid ether,
takes its hue cerulean” and all combined, its beams
“thick through the whitening opal play.” By the play
of light and color, precious stones coquette as capri-
ciously after a thousand years as in the beginning, and
keep ardor burning by a constant revelation of new
tones of beauty and a tantalizing but delicious expec-
tancy of more. In shadow, mysteries of romance and
tragedy slumber in the blood-red of the ruby, but sun-
light wakes fires in it, ardent and changeful as the glances
of love. We say the color of the ruby is red, and of
the emerald, green, and of the sapphire, blue, but as they
move in the light, or quiescent, the light rays pass over
them, a thousand tones of color in harmonious chords
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emanate from the flashing facets, and the eye watches,
as the ear listens when a master hand wanders over the
keys of music.

Unseeing eyes sometimes hold in contempt those for
whom these precious things of beauty have a charm.
To them, the fascination which these * baubles” ex-
ercise, is no hint that they are wonderful and worthy;
they regard it only as a sign that the fascinated are
weak. The sense which caused that prince of orators
and thinkers, Henry Ward Beecher, to carry a beauti-
ful stone about in his pocket, that he might at will take
it out and feast his eyes upon it, or that leads many
men noted in the fields of government, finance, industry
and war even, to buy them at great prices, not to show
upon their persons, but to cherish for themselves and
their familiars in private collections, is beyond them.
The appreciation of precious stones marks the rise of
the individual from grubbing to a broader outlook; of
a nation, from the hard struggle for existence, to the
plane of acquirement.

Among these beautiful creations, the diamond, for
several reasons is pre-eminent. The hardest, it more
successfully resists the abrasions of time, and by the
same quality is capable of holding for our delectation
more of the fugitive phenomena of that most blessed
source of human comfort, light. No other has such
universal fascination. In all ages and nations it has
been esteemed most highly, and now that all its daz-
zling beauty has been discovered, though the ruby may
be more precious to a few lords of the Orient, and else-
where, and if the pearl be the jewel of refinement every-
where, the diamond is nevertheless by far the most gen-
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eral favorite. Its enduring and unassailable purity, and
the blazing splendor of its reflective and dispersive
powers, are universally attractive, and to these the mag-
nificence of exalted and ancient associations add a glam-
our which predisposes the beholder to yield to it royal
honors.

In these days of abundance, when the young woman
who earns her living would regard the linen of ancient
queens as too coarse for ordinary wear, and the  fine rai-
ment ” of the Bible would be regarded with derision;
when the sons and daughters of labor bedeck themselves
with jewels reserved by the imperial edict of Rome for
patricians, and the only reservation which guards them
is the price, it is difficult to fully realize the feeling with
which people in the old times looked from afar upon the
effulgence of the diamond, or to awaken the imagina-
tions which then clustered about the name.

In those old days the diamond was the associate of
might. Where it shone, lay the power to kill or make
rich. Men trembled at the frowns of one who wore
diamonds, for they were a sign that he was the lord of
men. To the onlooker there was mystery in the light
that shot from under the rough skins of the curious
stones. Baubles they were, but fiercer than the tem-
pered blades of the princely swords whose hilts held
them. Things of beauty to lie in the soft folds of silken
tunic and turban, yet harder than the grim rocks where
their princely owners perched their fortresses. Flint,
nor steel, nor any other thing could mar their glisten-
ing faces, for in the grind with rougher and coarser
things, only they came out unharmed. This invincible
light of them delighted the dark-eyed rajahs, and when
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later, more of their innate brilliancy was revealed by
grinding them together, the oriental mind gave them
such names as ““ Sea of Light,” “ Light of the Moon,”
and the like. In the lands of the Sun, they held im-
prisoned souls, in the poetic imagination of many. Men
saw intelligence in the plan of the shapely crystals, and
that give birth to speculations which became the nuclei
of many superstitions. To their fortunate possessors
they were treasures, not of price but very precious, and
peculiarly fitted to adorn the persons of the great. The
big diamonds, seldom found, were guarded with jealous
care by the lords whose droit they were. Held often at
great cost of blood and life, when they did change hands,
they passed only to conquerors as the spoils of war.

Now that one may see diamonds in glittering masses,
not only in jewelers’ windows, but in dry-goods stores,
though they attract, they do not have quite the effect
upon the mind of the beholder which the mere mention
of the name had, when they were seldom seen, and then
only in the hands of cautious dealers or upon the per-
sons of the great and powerful. Nevertheless, there
remains something of the old regard. The diamond is
still a thing of great price and a sign of wealth if not
of power; the old stories of diamonds, blazing in the
helmets of kingly soldiers and from the folds of princely
turbans, gathered there by many devious paths of blood-
shed and adventure from dark, mysterious mines, still
stir the soul when the light of their flashes ensnares the
eye.

India has always been regarded as the natural home
of the diamond, for there it was first found. In the old
times, when journeys to the Orient could only be made
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safely by armies, those who came back spread wonder-
ful tales of eastern treasures, so that the lands of the
East became the dream of western adventurers. Imagi-
nation so rioted over those stories of the wealth and
magnificence of dusky princes and their courts, that the
barren sands of the Orient were transformed in their
dreams to gold, and all the pebbles to precious stones.

Diamonds have existed within the reach of man in In-
dia for many ages. Not only are they found in the valleys
and beds of streams, but also, separated from the matrix
in which they were formed, in strata of detrital matter
that have since been covered twelve to sixteen feet deep
by the slow accumulations of many later centuries.
How long they have been known and used as jewels is
uncertain. Nor do we know when they were first dis-
tinguished with certainty from similar white transparent
stones. Probably general knowledge was the growth of
many ages, during which those who knew, profited by
the prevailing ignorance. Hindu legend in the Mahab-
harata tells of a diamond worn by one of the heroes
5,000 years ago. It is possible that if the hero really
lived he did wear one. It is also possible that the stone
was a rock crystal or a colorless zircon, or white sap-
phire, or topaz, for all these have at one time or an-
other passed for diamonds, but from the fact that dia-
monds are specifically mentioned in the Hindu ancient
writings, it is certain that, if sometimes confounded with
others, the stone was known when men there began to
make records.

Not until a few centuries back was the art of cutting
and polishing the diamond discovered. Prior to that,
but little of its marvelous brilliancy was known. True,
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for ages the natural stones had been somewhat improved
by rubbing them together, but before that, the diamond
as found would not have been likely to attract the finder
as much as the rock crystal which, in its rough state,
is generally much more brilliant. Doubtless many of
the diamonds of legend were crystal, especially where
they are said to have been engraved, for the Ancients
could not engrave the diamond. This native hardness,
which now makes the stone pre-eminent among jewels,
in the old days rendered it less desirable than others.
Even in the sixteenth century it was valued far below
rubies and emeralds. Nevertheless Pliny speaks of it
as a thing which exceeded all others in value and con-
fined to the use of few kings even. It may be that in
his time it was more highly valued than later. It may
be that he romanced about this as he did about many
other things, though some of Juvenal’s stories give evi-
dence that it was very precious in the early days of
the Roman Empire. Whatever the facts concerning it
in ancient times may be, the diamond, as we know it,
is a comparatively late production, and the extreme per-’
fection of beauty attained by the cutting of to-day has
been developed in this generation. As Europe taught
the Orient what undreamed-of beauty was inherent in
its native gem, by the art of cutting and polishing, so
did the new empire of the west teach Europe how to
reach the acme of beauty by adapting proportion of size
and shape to the qualities of reflection and refraction.
The diamond, as we know it, is not yet fifty years of
age. ;

Before exact knowledge was acquired of the com-
bination of qualities which constitute a diamond, much
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confusion doubtless existed. White topaz, sapphire,
zircon, and rock crystal might be easily mistaken for
diamonds, because, they are brilliant and colorless, and
to a very late date, real diamonds were discarded and
destroyed by the tests for hardness which ignorance sug-
gested. Peoples among the ancients, unacquainted with
the stone, did not understand that the hard pebbles
which could not be abraded, would splinter and split
easily. Having learned that many of the bright crystals
found were not the hard stone which they prized, they
tested them, when uncertain, by pounding them and
destroyed many noble gems in that way.

In very early times it is probable that the diamond
was sought more for its hardness than for use as a
jewel. Indications of this exist in several books of the
Old Testament. The “shamir” of Ezekiel and Zecha-
riah, translated in our version after the Greek to
““adamant ”’ and “ adamant stone,” in Jeremiah is trans-
lated ““diamond.” The prophet says, “ The sin of
Judah is written with a pen of iron, and with the point
of a diamond.” (Jer. xvir, 1.) Ancient Jewish writ-
ers say of the “ shamir,” that “ it is like a barley corn,
so strong as to cut the hardest stones in pieces.” They
claimed that Moses used it for cutting the stones for
the two tables of the law, and for fitting the precious
stories in the Ephod. They say also that Solomon cut
with it the stones for the temple he built. The word
rendered diamond in Exodus, where it is given as one
of the stones in the High Priest’s breastplate, is
“ Jahalom,” coming from a word which signifies to break.
The “point of the diamond ” mentioned in Jeremiah,
undoubtedly refers to the points of the natural crystal,
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especially when found as an octahedron, which was a
common form in India, and the reference shows that
its value for engraving and cutting hard substances was
known at that time. It is possible that the * Jahalom ”
of the breastplate was some other stone of similar ap-
pearance, and that the tribe name engraved on it was
cut with the point of a real diamond crystal, though,
inasmuch as diamond will cut diamond, both the breast-
plate stone and the cutter may have been diamonds.
From these references it is probable that the diamond,
at the time they were written (500 to 600 B. C.), was
more noted for its hardness than its beauty; nor would
the fact that a diamond was chosen as one of the stones
in the Jewish High Priest’s breastplate a thousand years
earlier, oppose the theory, for as stated, with the degree
of knowledge about precious stones existing then, other
stones, more transparent in the natural crystal, might
have been used as diamond jewels, while many of the
real diamonds found, on account of their refractory
qualities and lack of exterior brilliancy, were adjudged
inferior and used for mechanical purposes only. To-day
some of the noted diamonds (?) stored in royal treas-
uries, are under suspicion, and are believed to be rock-
crystal or topaz, and strength is given to the supposi-
tion by the refusal of the owners to submit them to
critical examination by experts. If we consider how
very slow and gradual has been the growth of definite
knowledge about precious stones even during the last
century, it is reasonable to suppose that for ages, color-
less shining transparent stones were all classed with the
hard diamond, even as red stones were called rubies

- because they were red. Then came a period of danger-
2
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ous “little knowledge” which sought to cull out the
stones which were not diamonds, by the absurd test of
the hammer and the anvil, whereby the hard, but cleav-
able and easily fractured diamond was destroyed as
effectually as the softer rock-crystal and topaz. But out
of every chaos, truth finally emerges: the matrix of
error and ignorance wears away with time, for only
truth endures. And so step by step, men learned to dif-
ferentiate these similar stones.

There yet remained, however, as an obstacle to the use
of the diamond as a jewel of the first class, the dull ex-
terior of the natural crystal, and though there was that
about the light of it which fascinated the eye, and sug-
gested beauty imprisoned behind the facets, the hard
skin barred all attempts to get more than a glimpse of
the beauty it would not fully release or unveil. For
centuries that hard exterior was invincible and the
flashing brilliancy of the cut diamond was unknown.
Then came the idea of rubbing and grinding the stones
together, suggested probably by a desire to smooth the
surfaces of rough and hackled crystals. This practice
led to the discovery that the even facets of the smooth
octahedron could be improved by the same process, but,
from all we can learn, the ancients got no farther.

Another hindrance to an adequate appreciation of the
diamond as a jewel was its lack of color. The ruby,
emerald and other stones, attracted the Oriental eye by
their color, but the glory of the diamond is its brilliancy
and that was partly hidden. For that reason, the ruby
and inferior stones were preferred, and even now that
the inherent beauty of the diamond is fully revealed, the
natives of some eastern countries, by hereditary instinct,
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‘rank it, as did their forefathers, below the blood-red
stone of Burmah.

Though the diamond and other similar stones sup-
posed to be diamonds, were known and treasured for
several thousand years B. C. in India and neighboring
countries, it was comparatively unknown in Europe be-
fore the invasion of India by Alexander the Great, 327
B. C. Returning Greeks brought knowledge of the dia-
mond to Europe, and their leaders doubtless brought
some of the precious stones also. From Greece they
were carried to Rome by war and commerce, so that
during the first century they are mentioned by Roman
poets and historians in their writings.

The English name for the stone and the French “ dia-
mant” are synonymous with “adamant” from the
Greek “ adamas’’— untamable — the unconquerable. It
is derived from the Greek a—“un” and Sapaw —
‘“tame.” The name was Latinized as Rome superseded
Greece as a world-governing power, into “ diamas,” and
established with slight variations by medieval writers in
the vernacular of the various European nations; origi-
nally as “ aimant” and ““ ayment ” in France, and * die-
mant ” and ““ demant ”’ in Germany.

The word is apparently more ancient than a knowl-
edge of the stone in Europe, and was probably attached
to the stone because it conveyed an idea of the gem’s
quality of invincible hardness. In the writings of some
of the Ancients, the word signified a hard metal or
weapon, and it was also used as a personal name. As
the stone, which could rend any other thing and with-
stood all others, came to be known in Greece and Rome,
the word in their language which carried an idea of its
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prominent quality was doubtless used at first descriptively,
and became later by custom established in the no-
menclature of gems. There was little use for the name
in western Europe until the fourteenth century, as the
stone was not generally known, and there were few of
any importance in Europe until long after. A Portu-
guese writer of the sixteenth century claimed that all
stones over 30 mangelins (37%5 carats) were the droit of
the rulers of the countries where they were found. An-
other writer a century later said that at Golconda the
reigning prince claimed all stones of ten carats and
over. As late as 1838, John Murray stated there were
but 19 diamonds of 36 carats and up, in Europe. It
has been asserted that not more than 100 stones over 30
carats each were in existence about the time of the
African discoveries, of which perhaps half were in
Europe. One old writer mentioned as a thing hard to
believe, that he himself had seen one weighing 140
carats and had heard of another which weighed 250
carats. In his time (early part of the 1gth century)
Mawe said he did not think there were a half a dozen
very large diamonds in Europe, and they were in the
hands of sovereign princes. He probably had in mind
stones over 100 carats, of which there were two each in
the crown jewels of Russia and Portugal, the Austrian
“ Florentine,” and the “ Regent” of the French crown
jewels, Tavernier says that before the Coulour or
Kollur mine of India was opened in 1550, the largest
found were about ten or twelve carats. This does not
tally with some of the ancient histories attached to
several of the celebrated diamonds of India. The list
of stones published in 1874 at the sale of the Duke of
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Brunswick’s collection, includes 7 diamonds ranging
from 37 to 81 carats each.

It is evident from the remarks of Pliny about the
diamond, that from its introduction by the Greeks into
Europe until his time, over three hundred years later,
but little was learned of the stone, for his accounts of
it are absurd fables, and his statement that there were
“six varieties,” of which the Indian and Arabian were
of “unspeakable hardness,” indicates that softer stones
were yet thought to be diamonds.

By the traffic of Rome, the diamond was gradually
carried westward, but owing to the inability to cut and
polish it until well on in the fifteenth century, it was
not classed as the equal of rubies and emeralds. In the
middle of the sixteenth century even, Benvenuto Cellini
ranked it third among precious stones, placing the value
of it as about one-fourth that of the emerald, and the
emerald at half that of the ruby. It may interest some
who know little of the value of these colored precious
stones, to learn that he estimated a perfect ruby weigh-
ing one carat at the equivalent of eight hundred dollars.

Reviewing the information to be had, it appears cer-
tain that diamonds were known and appreciated in India
at least five thousand years ago. They were brought
into Europe twenty-two hundred years ago. During
that period, similar stones were thought to be diamonds,
the Indian stones, classified as superior on account of
their hardness, probably being the real diamonds. By
way of Greece and Rome, a few drifted into the hands
of the monarchs and powerful nobles of countries far-
ther west during the next fifteen hundred years, then to
a greater extent as Spain, Portugal, England and others
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established direct communication with India. As be-
fore stated, there is evidence that the points of the
crystals were in use six hundred years B. C. as gravers.
After the art of cutting and polishing it was discovered
in the fifteenth century, the gem grew in favor as a
jewel, slowly, however, and the use of it was still con-
fined to the rich and powerful. In the early part of
the seventeenth century, impetus was given towards its
establishment in public knowledge and favor, by the dis-
covery of new fields in Brazil. From that time it be-
came a theme for historians and romancers. During the
eighteenth century, scientists were attracted to it, and
began to acquire exact information about its nature,
formation, and various qualities, proceeding to make
reasonable speculations regarding its antecedents. This
was continued throughout the nineteenth century with
the addition of careful experiments and research for the
trial of theories and the acquirement of definite knowl-
edge. During the latter part of the nineteenth century,
the opening up of new diamond fields in Africa containing
unlimited quantities, simultaneous with an unexampled
development of industry in all departments throughout
* the world, and the rapid ac¢cumulation of wealth in the
United States, combined to place the gem in a position
of great prominence, not only as the jewel of fortune’s
favorites everywhere, but as a great factor in the world’s
store of enduring wealth, for while the greater items
of food supply and manufactures must be constantly
replenished, to repair the loss by consumption and wear
and tear, the product of the diamond fields simply ac-
cumulates.

The opening of the twentieth century sees this superb
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gem in much more beautiful form than ever the mon-
archs of old saw it, scattered through every village and
hamlet in the United States, and upon the hands and
necks of daughters of the plain people, sparkle and flash
gems more royal than the royalties of the world for
thousands of years ever knew.



CHAPTER 1I

DIAMONDS COMMERCIALLY

FEW people recognize the influence which the dia-
mond has had in the world’s affairs. Generally it
is regarded as a bauble simply: a star to shine in the
lighter realms of love and pleasure, but outside the
plane of rugged forces which are supposed to govern
the serious interests of life. Yet a moment’s reflection
will convince one that love and pleasure are most potent
to set in motion the machinery of stern action. The
loves of rulers, many of them illicit, have cost nations
as much blood and treasure as the establishment of great
principles, and the march of armies has often been de-
layed to wait on the pleasure of a potentate or general.
A voluptuous queen of conquered Egypt toyed with the
power of Rome; the favorites of the King bent the knees
of France’s nobles, wasted her substance and enslaved
her people. Since the beginning, man has lived for
pleasure in some form, and whether good or bad, love
has been one of its chief sources, and in the realm of
love the diamond has been for centuries very powerful.

But not alone thus indirectly has the diamond been
a serious influence in the earth, but as a direct lure to
greed, Nature has by it broken down the barriers against
progress, and kept in fermentation the life of the world
to clarify it. The narrow bounds of Hindu principali-
ties were periodically scattered by one raiding the

24
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treasure house of another, thereby weakening in the
process ignorance and prejudice, and leveling a racial
plane on which to build a greater India. The Persians
looted Delhi. The Afghans robbed Persia. Greece
and Rome overran them all, the chief incentive in each
case plunder, in which the diamond shone most alluringly.
Later, England sailed the seas for the fabulous wealth
of the Orient; Spain sent her adventurers to the new
hemisphere of the West; the world gathered at the mines
of Africa, and in all, the diamond was one of the forces
that moved them.

It is difficult, in these prosaic times, to realize the
feelings of the Ancients in their regard of the diamond.
It was held in awesome reverence by the multitude,
and by a reflex action, in a lesser degree by those who
owned them. Nor did familiarity breed contempt in the
minds of the possessor, for his possessions were desired
by all his peers, many of whom were ready to barter
great things to gain them. A great diamond gave re-
nown to the prince who owned it. It was a lustrous
sign of his power and wealth, bruited farther than his
deeds. And it was a reserve fund in emergency. With
it he could raise troops, win powerful friendships, and
wield influence with men who then as now flock close
to those who have what they have not. Travelers and
traders told of its magnificence, and the hearers vied
with each other in swelling its glories and value when
they retold the story. Far-off monarchs despatched
embassies to negotiate for it, as for something of national
importance, and the lives of subjects were not counted if
their sacrifice would gain it. How must the people re-
gard a thing which lying in the palm of a hand, was
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reckoned of more value than their lives by him who com-
manded them? If he said, “ Fill the breach mine ene-
mies have made to get my diamond, with your bodies,”
they must do so.

His diamonds were to the old-time prince of the
Orient and are somewhat so to-day, his fortune. Hav-
ing no system of usury, valuables were hoarded, and of
them the diamond was the most concentrated form of
wealth, taking but little space for storage, and easily
transported in time of danger. To the rajah, his
treasure chest was as lands were to the feudal barons,
or as his investments are to the money-king of to-day,
except that it bore him neither rents nor interest. He
met his current expenses by making levies upon his
people; if his people failed him, he had his treasure-
chest.

Some of these ancient conditions still surround the
diamond to-day. Princes of the Orient by hereditary
instinct acquire and hold jewels with old-time tenacity,
though many of them are learning the modern method
of making investments yield an income. Men and
women the world over, yet see diamonds through the
mists with which ancient superstitions and reverence
hallowed them, but beyond this, they have of late ac-
quired an important place in the commerce of the world
as a staple product. When the diamond fields of India
and Brazil were the chief sources of supply, there was a
constant uncertainty, the fever of an unknown quantity,
arising from the irregularity of the yield and instability
of price. A definite idea in the public mind of value
was impossible, for buyers, like the supply, were limited
and spasmodic. The African mines, and the develop-
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ment of the United States, have changed this condition.
The supply of diamond-bearing earth apparently is in-
exhaustible. The yield is so even that the average
weight of diamonds that will be found in a given quan-
tity of earth, from the mines individually and collectively,
is known beforehand to the fraction of a carat. The
output can be regulated with the exactitude of a factory,
and as the principal mines have been all under the con-
trol of one syndicate, deliveries and price could also be
adjusted at will.

With the control practically of the diamond output of
the world, the Anglo-African syndicate began to sort
and grade the rough closer, until now no staple is more
closely sorted than are African diamonds, and the price
set on them has been absolute and indisputable. The
keen system which governs the present marketing of
diamonds is destructive of the sentiment and romance
which was once so characteristic of the business. It has
robbed it largely of the element of uncertainty which
aforetime appealed so strongly to the gambling instinct
of the trader. It has also raised the traffic to the dignity
of a staple of commerce. The enormous production of
these later years, and the wider sale for diamonds which
has resulted from the strenuous and successful exertions
of the world during the last decade to create and ac-
cumulate wealth, have combined to make the diamond
an important item in the trade of the world. Twenty-
five years ago, few jewelers in the United States car-
ried diamonds in stock; to-day there is scarcely a jeweler
in the States, even in remote hamlets, who does not
carry some, and jewelers of prominence carry an
average of from one hundred thousand to a million dol-
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lars worth. Nearly forty million dollars worth of vari-
ous kinds were imported into the United States during
1906. As many of these were uncut, the value of that
portion of them was largely increased after their arrival.

A large proportion of the diamonds sold in the United
States, pass, in the beginning, through comparatively
few hands. Some by way of cutters, who import rough
diamonds and cut them here. As the diamond syndi-
cate sells the rough in large parcels for cash, and will
give a “sight,” as the opportunity to look at the original
lots from Africa on arrival in London is termed, to
but few, these firms must be strong financially, and well
equipped to handle the rough, and market the finished
material. This means that they must not only have con-
siderable capital, but good banking facilities, a large shop,
and a connection with large buyers. There are a
number of smaller cutters who could neither get a
“sight” in London, nor handle the parcels offered, if
they could. These depend on the irregular offerings of
independent miners, for their supplies, or on the odd
stones and small lots thrown on the market by firms who
do buy at first hands.

The large cutters sell their product to importers and
jobbers usually. Some divide their original parcels, and
apportion the division among firms generally supposed
to be cutters, but who do not actually own or operate the
cutting shops. One firm cuts fine material only, as per-
fectly as possible, regardless of the loss of weight neces-
sary to secure exact faceting and the proper outline and
proportions. A few large retailers who have customers
* willing to pay very high prices for stones which are un-
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questionably superior in every way, take the output of
this shop.

Importers buy most of the diamonds they handle of
foreign cutters in Amsterdam, Antwerp, London, and
Paris, and sell what they import, as far as possible, in
the original parcels. Some of the lots, they assort for
size and perfection to suit small wholesale dealers and
retailers. Exceptionally fine stones are often separated
and sold singly at an individual rating which accords
with the fineness of color, degree of perfection, and size.
The buyers for these houses visit the markets of Europe
once or twice a year, and a few of them keep an agent
most of the time in London, from which city they make
occasional excursions to the continent as may be neces-
sary.

During the last ten years, a considerable quantity of
diamonds has been imported by retailers. The reputa-
tion of making importations direct, the expectation of
buying cheaper, and the buyer’s desire for a foreign trip,
have been the inducements, and the flush times made it
possible. Generally, such buyers gain no advantage in
the cost of their purchases: oftentimes, after expenses
have been included, the goods cost them more than if
bought here. With little experience and knowledge of
foreign methods, and buying under conditions to which
they are unaccustomed, these occasional visitors to Euro-
pean markets, frequently overload themselves with goods
unsuited to their trade, and pay prices actually in excess
of those demanded here, though apparently less. If they
buy original parcels of mixed sizes and a wide range in
degree of perfection, they are seldom able to gauge the
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average value: if they insist on assorted goods, they pay
fully as much minus the duty which they pay later, as
they would in their home market, and to which must be
added the cost of the trip to Europe. As the people they
sell to, know less about the goods, they succeed fairly
well in marketing them at a profit, and as long as trade
is sufficiently good to warrant the expense, such buyers
will probably remain convinced that the annual trip to
Europe is a good stroke of business.

Importations of this character have been sufficiently
large of late years to materially affect the price of goods
on the other side. When the markets are full of buyers
who do not know inside values, Europeans are not slow
to take advantage of the situation. While they are able
to sell to men who have cash in hand, at large profits, it is
difficult for the dealers who are buying to sell to the same
trade, to get bottom prices against such competition. In
this way cutters and second-hand dealers in Europe have
been enabled to get very profitable prices, of which the
syndicate, noting it, took advantage and periodically
raised the price of rough to correspond. Of course the
tremendous increase in the price of diamonds during the
past ten years must be charged primarily to the control
of the mines by the syndicate and to the general pros-
perity of the world and of the United States in particu-
lar, for the States use a majority of the African dia-
monds mined, nevertheless the flood of small and reckless
American buyers in Europe, has undoubtedly assisted
the diamond syndicate to a large degree in their policy
of steadily advancing the price of diamonds.

The importance of the diamonds themselves as an
item of commerce is however but a small part of their
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influence commercially. The influence is much more
far-reaching. - From 1652, when the Dutch made a set-
tlement at the Cape of Good Hope, re-enforced later
by three hundred Huguenot emigrants, until 1814, when
by right of conquest and purchase the Cape Colony be-
came a British possession, South Africa was but sparsely
settled by Europeans for about a hundred miles inland.
In 1820, five thousand British emigrants were added to
the settlement. Later, many of the Dutch, to escape
British rule, trekked to the north, and by 1854, with in-
domitable spirit and their guns, shot out of the wilder-
ness a clearing among the savage Zulus for two great
States, the Transvaal and the Orange Free State. These
and the Cape Colony progressed slowly, but in all the in-
terior, the Boer farmers were thinly scattered over vast
tracts of land, and lived a primitive life that knew noth-
ing of the great and busy world beyond their seques-
tered confines. And all around, Zulus, Basutos, and
Hottentots lived in the ungoverned and unknown wilds
of savagery. Then came the discovery of diamonds in
1867. Soon the fact was noised abroad; the colonists
began to flock to the interior where the discovery was
made. Adventurous spirits from the British Isles, from
France, Germany, the United States, and remote places
of the earth, turned their faces toward that center of at-
traction. Impoverished sons of noble families, trading
Jews of Houndsditch, rough, strong sons of toil, keen,
shrewd Yankees, men of all races, types, religions, and
politics, gathered to the magic sound of “ diamonds.”
By 1870 there were ten thousand of them searching for
the precious pebbles in the Vaal River. They found the
diamond-bearing ground of Kimberley in Griqualand,
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and a town of 30,000 inhabitants had come into existence
there among the wilds two years later. Since then oth-
ers have been built and now, where wild beasts roamed
at will with a few drifting tribes of savages in a coun-
try remote from civilization, one can see the most modern
equipments for business and the household, and the best
and most scientific mining machinery that the world
could devise and build. In twenty-five years the dia-
mond did more to build a new empire, than the pioneers
of the most vigorous and tenacious races the earth has
ever known, had succeeded in doing in over three hun-
dred years.

The lure of the diamond in Africa has raised a new
generation of wealthy men, begun a new empire, ground
together a number of antagonistic individuals into a co-
herent nucleus for a new people; it has encouraged sci-
entific research, stimulated engineering skill, developed
great natural resources and uncovered others. By its
magic, hitherto almost inaccessible stretches of the earth
have been added to the habitable world, thousands of
savages are brought to a better understanding of life
and made amenable to the laws of civilization, and as
the precious pebbles pass from one to another until they
bring delight to the final possessor, from the Hottentot
laborer in the Compound, to the fair hand of plighted
troth, they leave in the passing a betterment of conditions
to all.

Another commercial phase is their value as a con-
centrated form of wealth. Somewhat of the Oriental
idea of diamonds as a safe and enduring value prevails
with most people. Comparatively few of the general
public, in buying them, lose sight entirely of their
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exchange value. Many buy them as a luxury only
because they consider them as good for money in case
of need. In good times they tell with dazzling
emphasis the success of the owner; in times of stress
they are a quick asset or unquestioned collateral that re-
quires no search or legal documents, but is always ready
to tide him over. This idea often leads to surprise and
dissatisfaction. It is no uncommon thing for a person
to bring to Maiden Lane a diamond for sale, with the
confident expectation of receiving as much money for it
as he paid in a retail store. So strong is this idea of it
as a thing of staple value, that the items of profit for the
various handlers are lost sight of, and these profits are
necessarily considerable.

Large as the diamond trade is, the sale of precious
stones is comparatively slow. They cannot be turned
into money at their market value at will like silver, wheat
and other things in constant demand. And being a com-
modity of slow and irregular sale and of great price,
the margins of profit are sometimes greater. If there-
fore, a diamond bought at retail is brought to a cutter
for sale, the profits of the retailer and the jobber must
be deducted. The cutter estimates it at what he could
produce it for, less a further percentage should the stone
be undesirable in any way for his particular stock. This
rule applies to any stage of the trade, and it follows
therefore, that the retailer can afford to pay more than
the jobber, and the latter more than the cutter. Not-
withstanding the loss entailed in the disposal of a dia-
mond by sale to a dealer, there is probably no other thing
outside of staple commodities which will hold value as
securely and long, or can be turned into money as read-
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ily as the diamond. At a forced sale it will realize more
in proportion to its value, on an average, than real es-
tate even.

Since the diamond syndicate secured such perfect con-
trol of the trade, the profits, after the diamonds leave
first hands, have been much curtailed. Cutters will sell
large parcels to houses of undoubted credit for a net
profit of five per cent., after deducting interest on the note
given in payment. Importers will sell on time for a
profit of eight to fifteen per cent., according to the com-
mercial standing of the buyer and the length of time
given. Retailers of the East will not average over
twenty-five per cent. profit. As cutters and importers
sell on six to ten months’ time, and sometimes spread a
large bill, by a division of the amount in notes bearing
no interest, over a period of from six to eighteen months,
it will be seen that quick sales, large amounts, and good
judgment in credits, are necessary to successful business.

The frequency with which the syndicate has advanced
the price, has been the diamond dealers’ good fortune
during the past ten years. Never sufficiently large to
check trade — the advances have usually been five per
cent., occasionally seven and one half per cent.— they
have stimulated trade with a money-making public, and
encouraged speculation among dealers, who were able
to market the goods and make at least part of the ad-
vances in addition to regular profits. Curious anoma-
lies have arisen from the conditions. During that pe-
riod, small dealers, who buy about once a year, have
frequently found when the time came to lay in their
stocks, that to duplicate what they bought last, they had
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to pay as much for stones as they were selling them for
at retail; in some cases more.

As the retailer does not usually turn his stock of dia-
monds more than once a year, his profits are, compara-
tively, less than most staples which are turned more fre-
quently at a smaller profit, and they are actually less than
the percentage of profit afforded by many of the neces-
sities, as shoes, scarves, and clothing both for male and
female wear, and a large number of foodstuffs.

In ordinary times the diamond trade is not a money-
making business. The volume of sales, compared with
the stock necessary to do the business, entails an interest
account which eats up a large part of the profits. Pan-
ics usually find the dealer with a large stock on hand,
and notes out for a considerable part of it. As a re-
sult, much of the money made during the flush period
preceding, melts away before all the notes are paid.

Good-sized fortunes have been made in the States out
of diamonds, usually by shrewd importers who have
been able to extend large credits to jobbers and retailers
who were better able to market the goods than to finance
their affairs without the assistance of the firms from
whom they bought their stocks. In carrying such ac-
counts, the importer not only makes larger profits, but
a constant income from renewals of notes, as he can gen-
erally borrow for one or two per cent. less than the six
per cent. he charges. The method is about as follows:
the importer noting a wholesale or retail jeweler of mod-
erate capital who is doing a good business and whose
character is good, approaches him with an offer of large
credit and long time, payment to be made by notes, but
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with a promise of assistance if the buyer is not able to
meet them when due. It usually happens that the as-
sistance is needed. The renewal notes are discounted
at six per cent., and re-discounted by the importer after
he has placed his name on the back, at four to five per
cent., and from that time on he has a good customer at
profitable prices. Some good salesmen never escape this
condition of dependence; others do, but the importer gen-
erally has enough such customers to insure an outlet for
a considerable amount of goods, and even if the buyer
graduates into the class able to pay bills when due, the
former relations have begotten a confidence which in-
clines him to buy, other things being equal, of the man
who formerly assisted him to establish himself.

For several reasons the import trade is done princi-
pally by Jewish firms. They constitute about eighty
per cent. of the number who regularly import diamonds
into New York, and have headquarters in that city. The
total number of importers is about sixty. Of these
about thirty-one are importers whose volume of business
entitles them to be reckoned as of the first class, and
twenty-nine smaller houses may be termed of the second
class. Two-thirds of the first class and over ninety per
cent. of the second class are Hebrews. This does not
include a number who class themselves as importers
though they seldom import direct, but usually buy
through a large house, either here, or on the other side,
and have the goods forwarded through the Custom
House to the importer in New York, who pays the duties
and makes an American settlement with the buyer. Nor
does it include some who occasionally import small lots,
and foreign dealers who visit New York irregularly.
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Large retail dealers, some of whom import heavily, are
also not included.

Most of the men of whom the Jewish firms are com-
posed, are of foreign birth, whose home training and
connections had familiarized them with the trade and in-
dustry at the source of supply. Many of them began
business here as importers of Swiss watches, or job-
bers of jewelry, and, quick to see the trend of affairs,
added diamonds when our flourishing conditions brought
an increasing demand for them. As the demand for dia-
monds increased and Swiss watches were displaced by
American, and the manufacturers of jewelry began to
sell to the retail trade direct, they discarded the inferior
lines, and concentrated their capital and energies upon
diamonds alone. '

Being in line with the business by their European
training and connections, is undoubtedly the chief cause
for the preponderance of the Jewish element in the trade
here, but there are other reasons. The trade is one that
appeals to the Jew. There is an element of uncertainty
init. Every transaction must be fought out individually
for profit, and the profit is an unknown quantity until
the deal is closed. For centuries, in most countries,
many avenues of life, into which the struggle for suprem-
acy among men tempts the adventurous, have been closed
to him, and he has been obliged to try his mettle in the
more peaceful contests afforded by trade. Into the sale
of a bill of diamonds he puts the soul of a duelist. It is
not alone for the money in it he seeks to get a good price,
but to win in the battle of wits. Like the man of the
sword, he feints with wrist and eye; attacks, retreats,
allures and uses every artifice he has learned, to gain the
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advantage of his adversary. If he wins, the stakes are
appreciated, but it is upon the conquest he plumes him-
self. If he loses, he honors the man that withstood
him.

Another reason for the success of the Jew in this as in
other trades, is his quick recognition of merit in those
who serve him, and willingness, when the demand is en-
forced, to share the profits of the business with those who
assist him in making them. Liberal in expenditures, he
will allow his subordinates to spend any amount necessary
to get business which eventually shows a profit, and
though he will drive as hard a bargain with them as with
others, he will pay a profit-winner who insists, more than
a man of any other class will, to hold his services. Prac-
tically the Jews are the most democratic of all people.
They gauge a man by what he can do. Name, birth,
breeding, learning even, count but little, in their estima-
tion, for the man who cannot himself do things; they
count nothing against him if he can. The office boy who
demonstrates that he can sell goods is immediately
treated with the consideration due to a salesman; his
former insignificance is at once forgotten.

In this way the senior members of their firms grad-
ually withdraw to the rear where they hold the reins of
finance, while the van of active business is held by a
young working force in touch with present conditions
and who have leatned how to do business, not by school
and luxury, but by work and experience. A Jewish
firm may last many years, but it seldom grows old or in-
firm. Add to these qualifications, an unbounded capac-
ity for work, and an almost instinctive understanding
of the principles of finance, and the fact that the im-
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portant end of the diamond business is largely in the
hands of the Jews in this country, is explained.

The diamond has been a great commercial influence,
not only by opening new territory and thereby largely
increasing the demand for other products to supply the
needs of new and increasing commodities, but it has
become a valuable assistant in the development of im-
portant modern staples of commerce. Bort and carbo-
nado, the semi-transparent and crypto-crystalline dia-
monds, though useless for gem purposes, are used
extensively in processes of manufacture where great
resistance to wear and tear is requisite. These are used
to saw marble, granite, and other hard stones; to drill
and bore in mining and similar operations, and from the
refuse of gem crystals are made draw-plates for draw-
ing the fine metal wires so necessary for electrical
supplies. The supreme hardness of the material enables
the manufacturer to draw great lengths of wire without
the slightest variation of gauge through the enlargement
of the holes, as would be the case with a plate of hard
metal. It is a curious fact worthy of attention in pass-
ing, that, as needs arise in the evolution of man’s
mechanical skill, Nature presents some new form of
supply adequate. Simultaneous with the tremendous
development of mining, tunneling, and the application
of scientific discoveries to practical purposes during the
past fifty years, the diamond fields of Africa and the
carbonado fields of Bahia, containing vast quantities of
material suitable for the requirements of those condi-
tions, were discovered and developed. Similarly, the
yield of gem stones has been abundant for the demands
of an era of unprecedented prosperity. The abundance
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CHAPTER III

THE GROWTH OF THE DIAMOND TRADE

FOR centuries, probably thousands of years, diamonds
were a royal perquisite. They blazoned the regal
state of Oriental princes, and were a sign of autocratic
power. Ordinary trade in them was confined to small
and poor stones and the few fine ones which escaped
the requisitions of the rulers where they were found.

Little is known of the ancient traffic in diamonds. It
is said the the Arabs and Phcenicians traded in them.
They were not only used as jewels, but as cutters and
gravers for centuries B. C., therefore they must have
been carried far and wide throughout the Orient; but
literature had small space for commerce in those days.
Though we read of the uses to which they were put,
we know little of the channels by which they were
gathered and distributed.

As far as we know, they were found only in India,
but later discoveries of very ancient mining operations
in Rhodesia, suggest that they were also taken from
Africa many centuries ago. The diamond fields of
India were confined to a comparatively small section of
the country in the southern central part of India back
from the eastern coast; in the Deccan, near the banks
of the Godavari, Krishna and Pannar rivers and the
country lying between them; and a section farther north
on the banks of the Mahanadi, in the Panna district of
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the country known as Bundelkhand. The latter are
supposed to be the oldest diamond mines of India, though
the more southerly diggings which include the Golconda
district, are more famous.

From a Dutchman named Van Linschoten, we learn
something of the way in which mining was conducted
in India late in the sixteenth century. Woriting in 1596
of the mines in the kingdom of Bisnager whose capital
was at Hampi in the Bellary district, he said, ““ The dia-
monds are digged from several hills near the town of
Bisnager.” The king farmed out rights to mine with
the condition that all diamonds weighing above 25
““mangelyn ” (between 34 and 35 carats) should be his.
The mines were closely watched, and in the language of
Van Linschoten, “if anie man bee found that hideth
anie such, he looseth both life and goodes.” It may be
conjectured that in yet earlier times, the rulers of that
and other diamond-producing countries were equally
vigilant in securing the best of the mines for themselves.

In this way, large stones remained in the possession
of princes, some probably passing from the kings of
the producing countries to others as bribes for military
assistance in times of war, or for other favors. Some
were exchanged possibly for rubies, pearls and emeralds
found in other kingdoms, but not many important stones
were lost to the land of their nativity, except by the for-
tunes of war. These Hindu princes continued to add
all they could to their jewels, and accumulated them
until a prince more powerful invaded their strongholds
and looted the treasuries. It is estimated that the loot
taken by Nadir Shah when he sacked Delhi amounted
to seventy million pounds sterling.
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Under these conditions, it will be readily understood
that the trade in diamonds for many centuries was very
limited, and was confined necessarily to those suitable
for mechanical purposes only, some inferior gem stones,
and a few large pieces stolen from the mines, or obtained
by knavery of some kind. One may imagine also the
difficulties of trade in important stones under these cir-
cumstances. The dealer, conscious perhaps that his
diamond came to him by way of robbery, perhaps blood-
shed, and that it properly belonged to the ruler of his
own or some neighboring country, was careful to hide
its antecedents and obliterate as far as possible all
records concerning it. Secrecy and deceit attended
every sale. To hide more thoroughly the real history
of the stone, imagination supplied one innocent of pun-
ishable criminality, but ornate. These oriental fables in-
vented by the chapmen of past centuries, drifted through
the channels of trade into the literature of later days,
and still cling to the diamonds of India, as morning
mists hang about the hillsides long after the sun has
risen. These methods were in part therefore necessary.
One who deals in diamonds now must be watchful.
Even when a stone had passed from one to another
legitimately, the owner had need then for greater care
than now. Diamonds were fully as attractive to thieves
then. Laws were very uncertain; magistrates more so,
and rulers had a habit of finding methods to obtain
things they desired which did not include a quid pro quo.
If the dealer’s title to ownership was open to question,
an attempt to sell must be made with extreme caution.
Ordinary stones could be trafficked in openly, or carried
for sale to the foreigners, who from the fifteenth century
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visited the seaports to trade in the products of the Orient,
and who frequently bought diamonds to use as remit-
tances for their own purchases in the home countries.
But if the merchant had a great stone which came into
his possession by way of a miner who had been too
adroit for the watchful eye of the King’s overseer, or
from the hand of a freebooter, then he must be cautious.
First he must find a likely purchaser; then by skillful
aids, rumors must be sent floating to his ear, dropped
as lightly and skillfully as the angler drops a fly upon the
water to be carried past the hiding place of a wary trout.
If he rose to the bait, some one stood near to tell what
he had heard of the wonderful beauty and magnificence
of the stone. Hints of roguery, danger, the desire of
some great rajah to own it, or loot from a far-away
temple or royal treasury, were made to stimulate curi-
osity and whet an appetite for a share by trade in the
plunder. In good time the merchant’s representative
arrives and broaches the subject, contriving while doing
so to introduce his own idea of the great value and
probable price of the gem. He leaves, and one day, it
may be weeks, it may be months later, he returns, and
with him the merchant and his great diamond. The
jewel is exhibited, the price asked, given and wrangled
over. The interview ends, and the wily Orientals leave,
carrying the diamond with them. At unexpected times,
this would happen again and again until an offer was
made. Then the trader sought by every artifice to get
an increase until, sure that he had the last rupee possible,
he left the stone and carried away the price. Over a
year was consumed in the negotiations between Jaur-
chund the Hindu merchant and Gov. Pitt, over the sale
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of the “Pitt” diamond. The first price asked was
200,000 pagodas; Pitt’s first offer was 30,000 pagodas
and he bought it finally for 48,000, or £19,200. He did
not sell it until fifteen years later.

In those days the keen competition of to-day for busi-
ness did not exist. Buyers and diamonds both were
few. The great endeavor was to make the profit suf-
ficiently large to pay for long waiting and the risks in-
curred.

As India came under the control of the English, the
diamond industry fell off. The supply was too uncer-
tain to attract capital for organized effort after western
methods. The old time power of the native princes to
induce their subjects to go into the business of looking
for diamonds, no longer existed as a stimulus. As the
princes came into subjection to the English, and the Eng-
lish neither forced nor assisted the industry, it lan-
guished. About this time, the diamonds of Brazil were
discovered, and being thrown on the market in consider-
able quantities, proved to be invincible competitors.
The dealer in Indian diamonds succeeded for a time in
discrediting the Brazilian stones by arousing suspicions
as to their genuineness, and later, as these were allayed,
by claiming that the quality was inferior, but the traders
of South America were too sharp for them. Instead of
entering into a controversy over the matter, they shipped
many of their diamonds by way of Goa, the Portuguese
East Indian port, to Europe as Indian stones, until they
had established a market.

A large part of the diamonds exported from India,
went to Europe as remittances, and were not always
profitable. Sir Stephen Evance writing to Pitt in 1702
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says, referring to a lot received by the ship Duchess,
“can’t sell them for eight shillings the pagoda.” He
also says further, that another dealer had been * obliged
to sell his remittance for six shillings the pagoda,” a
loss of twenty-five per cent., as the pagoda was worth
eight shillings.

European houses also commissioned merchants and
officials stationed in India to buy for them. Europeans
living there speculated in them, shipping them to friends
at home to sell. Captains and others connected with the
East India shipping trade, watched for opportunities to
add profit to their voyages by picking up an occasional
bargain at the ports they called at. Some notable pearls
and diamonds are said to have reached Europe in that
way.

Discovery of diamonds in Brazil brought them into
more general use in Europe, and thereby developed the
trade in them. At that time Brazil was governed by
Portugal and everything found there, went to the home
country for disposal, whereas in India the finest dia-
monds were held by the native princes. Up to 1850,
it is estimated that the mines of Brazil had yielded over
ten million carats. This supply, large for the conditions
then existing, naturally created a wider demand for
them in Europe, but as there was no attempt to con-
trol the output, the business remained purely specula-
tive, and prices were governed by conditions of the
moment. When Dom Pedro paid the interest on the
Brazilian state debt in diamonds, the price of them in
London fell nearly half. In 1838 the price was up
again, but fell with the French Revolution ten years
later. The Civil War in America, by the creation of new
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money and suddenly acquired fortunes, raised the price
twenty-five per cent., to which the Franco-German War
added another ten per cent.,, and an era of prosperity
succeeding, sent it up fifteen or twenty per cent. more.
America’s panic of 1873 broke the price again, and it
fell steadily with the advent of African diamonds until
Cecil Rhodes syndicated the mines, since which, with an
unprecedented and inexhaustible supply, the prices have
been gradually forced up until they are now more than
double what they were at that time.

The coalition of the Kimberley and De Beers in-
terests under Cecil Rhodes and Barney Barnato, trans-
formed the diamond trade from an uncertain and specu-
lative industry, liable to sink with unfavorable conditions
into insignificance, to one of international importance,
ranking with the staples of commerce. The develop-
ment of the industry will therefore be considered mainly
from that point.

When the fact became apparent, that unlike all dia-
mond mining heretofore in India and Brazil and the
first discoveries in Africa on the Vaal River conducted
in alluvial débris, the diggings about Kimberley and else-
where were all in huge pipes or chimneys of material
in which the diamonds were formed, and that the supply
of diamond-bearing earth was practically inexhaustible,
the reflection followed, that without some powerful con-
trol of the diamond output of Africa, diamonds would
soon become so common and plentiful, that however
cheaply they could be mined, competition and an over-
supply would cheapen them to a profitless price. Cecil
Rhodes, with that overlook of present conditions which
enabled him to grasp their future outcome, at once
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planned a combination of interests in the African fields
sufficiently strong to control the diamond trade of the
world, so strong as to establish a confidence in dealer
and consumer alike, that would increase demand, and
enable the mines to unload upon the world greater
quantities of diamonds than ever before in the world’s
history, and at prices immensely profitable to the mining
industry.

The year 1880 found the diamond-mining industry in
South Africa in a precarious condition. Although the
mining claims, scattered over the surface of the diamond-
bearing pipes, were concentrated into fewer hands, and
arrangements had been made for united action in com-
bating the natural difficulties which all had to contend
with, as hoisting, pumping, etc., the methods were never-
theless crude and disjointed. The mines together on
each of the chimneys, formed a vast hole with an ir-
regular bottom, the various sections representing differ-
ent ownerships, being higher or lower according to the
diligence or ability of the owners to work them. Some
parts of the great hole in the Kimberley were over four
hundred feet down, and the expense incurred in working
the mines became so great as to eat up the profits. A
new difficulty presented itself; the reef, as the strata sur-
rounding the pipes are called, began to cave in. Men
with good and paying mining claims would wake up to
find them covered with thousands of tons of rock and
earth. Barney Barnato, who had secured quite a
number of valuable claims in the Kimberley pipe, after
visiting England and establishing the firm of Barnato
Bros. in London as diamond dealers and financiers, re-
turned to Kimberley and floated them into a company of
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£115,000 capital, under the title of the ““ Barnato Dia-
mond Mining Company.”” In 1881, he floated several
other companies. The time and conditions were ripe for
consolidation. The working of individual claims was
fast becoming impractical; there was an undoubted sup-
ply of diamonds, and times were booming in the home
countries from which the capital must come for large
and united action.

While Barnato was doing this work on the Kimberley,
Cecil John Rhodes was similarly at work on the De
Beers, three miles away. In the same year he there
formed the De Beers Mining Company. There were
two other companies on the De Beers chimney: The
De Beers Central, and the Oriental. The claims of
these companies were in some respects more favorably
situated than those of Rhodes’ Company; he therefore
worked for an amalgamation of the three, and suc-
ceeded; first absorbing the Central, and later the
Oriental, so that his mine, the De Beers Mining Com-
pany, practically controlled the De Beers Chimney.

On the Kimberley, Barnato continued to pursue the
policy of amalgamation also, gathering into one com-
pany known as the Kimberley Central, every claim ex-
cept those owned by the French Company.

While these two men were working on parallel lines
near together, to concentrate power by the seizure of
opportunities which the evolution of natural conditions
offered, the one as.part of a grand scheme of empire
building, the other with the sole business object of
money-making, those same evolutions gradually con-
verged their ambitions and brought them in contact, and

contact was necessarily, war. As it became necessary
4
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to merge individual ownerships into corporate control,
and to amalgamate corporations into supreme interests,
separately in the Kimberley and De Beers, so also it
became inevitable that the two great fields should also
_be merged, and Rhodes sought to merge the whole dia-
mond-mining industry into the De Beers Consolidated
Mines, a company whose franchise permitted almost
everything but the functions of national government.
Barnato wished to confine the interests he represented,
to the mining of diamonds and the profits accruing, with-
out entering into the liabilities which the greater scheme
involved. The French Company was the clashing point.
The two interests fought long and hard, and finally
compromised by passing the French Company into the
Kimberley Central, and allowing Rhodes to acquire a
large interest in the Central. Rhodes then sought to
force the two great companies to merge, and finally suc-
ceeded in obliging the Barnato interests to agree to do
so. A minority of the stockholders of the Kimberley
Central, however, succeeded in getting an injunction
restraining the merger, on the grounds that The De
Beers Consolidated Mines, on account of its extensive
powers beyond that of diamond mining, was not a com-
pany for the same or similar purposes as the Central,
which was a company formed for diamond mining only,
and whose articles of association permitted the com-
pany to amalgamate only with another company of the
same or similar purposes. This did not deter Rhodes
and his associates, who accomplished their object by the
liquidation of the Kimberley Central and the purchase of
all its property and assets by the De Beers Consolida-
tion,
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The De Beers Consolidated Mines, Limited, was or-
ganized March 13, 1888, with a nominal capital of
£100,000 with power to increase it. In acquiring the
control of the two great mines and the various com-
panies which had been operating the claims into which
they were subdivided, the capital stock was increased to
£3,950,000, and £2,225,000 was borrowed at 55 per
cent. interest. The first step after organization was to
amalgamate with the De Beers Mining Company, and
the scheme was carried into effect March 31, 1888.

The Kimberley Central Company then passed a resolu-
tion, August 7th, to amalgamate, but as stated, a small
minority, by securing a decision of the Supreme Court
against the legality of such a proceeding, prevented the
consummation in that way, so January 29, 1889, a
resolution was passed to liquidate, and the De Beers
Consolidated bought the assets of the Kimberley Cen-
tral Company, paying therefor £5,300,000, and secured
the property, A paramount interest was also obtained
in the Griqualand West Company (Dutoitspan) and
the Anglo-African Company. The South African
Company was bought for £120,000. The Krauss Bros.
property was secured for £36,500, and a perpetual lease
of the Bultfontein Consolidated, obtained. Gardner F.
Williams, in “ The Diamond Mines of South Africa,”
says that, in all, properties costing upwards of £14,000,-
000 were acquired.

When the De Beers Consolidated Mines Company was
formed, all but twenty-five shares of its stock were
held by four men, as follows; Barnett J. Barnato, 6658;
Alfred Beit, 4439; Cecil J. Rhodes, 4439; F. S. P.
Snow, 4439. By the articles of association they were
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authorized as shareholders to create “five life gov-
ernors or permanent directors of the Company, four
of whom shall be Cecil John Rhodes, Barnett Isaac
Barnato, Frederick Samuel Philipson Snow and Alfred
Beit.” These four or their survivors had the power by
unanimous resolution to appoint the fifth and to fill
vacancies. They were the first directors of the Com-
pany and had power to appoint others until the share-
holders at the first ordinary general meeting should
decide how many directors there should be in addition
to the life governors, and elect them. In this way four
men obtained control practically of the diamond trade
of the world and placed themselves in a position to
exact toll from the millions who might buy the most
popular gem produced by Nature.

The first annual report showed the wisdom of the
consolidation, and justified the enormous expense en-
tailed in bringing it about. It has proved to be one of
the most ingeniously contrived and strongly intrenched
methods of imposing an international tax for private
enrichment, ever devised. In the absence of the presi-
dent, Cecil John Rhodes, the first annual report was pre-
sented by Barney Barnato. This showed a profit for
the year of £448,000, notwithstanding extraordinary
expenses of several hundred thousand pounds sterling,
of which thirty thousand pounds was caused by a
disastrous fire, and a half-yearly dividend of ten per
cent. was declared. The fire also occasioned a loss of
the produce of three months’ work. £85,435 was made
out of the Kimberley mine, and the remainder out of
the De Beers. In addition to this the stock of blue
on the floors of the Kimberley and the De Beers was
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increased to 786,000 loads; worth, after deducting the
expense of washing, £1,375,000, and there were 100,000
lumps, of an estimated value of £35,000. At that time
also, it was stated, there were in sight in two levels in
the De Beers and Kimberley mines, twelve million loads
of blue, estimated to carry sixteen million carats of
diamonds. At twenty-five shillings per carat that would
amount to £20,000,000, though it was not the intention
of the management to sell them for less than thirty
shillings.

Having thus successfully consolidated the paying
mines of the Kimberley and adjacent districts, the man-
agement declared it to be their policy to secure a con-
trolling interest in all others outside of the consolida-
tion, to prevent an entering wedge being made by a
foreign company who might endeavor to form an
amalgamation sufficiently strong to be an influence
against them, either in the diamond or the stock
market.

Another policy was inaugurated. It was founded on
the conviction of Mr. Rhodes that diamonds at a high
and advancing price would be in greater public favor
than low-priced diamonds, and the policy of advancing
the price and restricting the output to the demand, was
adopted.

Barnato gave it as his opinion that the diamond pro-
duction of Africa from 1873 to 1880 did not average
above one to one and a half million carats per year.
From 1883, when official returns began to be kept, the
production up to the period of amalgamation was as
follows:
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1883 ......... 2,310,234 carats at 20s. 434d.  £2,350,466
184 ..einnn. 2,264,786  carats at 23s. 234d. 2,562,623
1885 ...onen.. 2,287,261  carats at 19s. 5%d. 2,228,678
1886 ......... 3,047,630%4 carats at 21s. 6d. 3,201,574
187 ...oeen.. 3,046,889 carats at 22s. 1%4d. 4,033,582
1838 ......... 3,505,78034 carats at 20s. 214d. 3,008,217

As soon as the consolidation was effected, prices were
advanced. By the middle of 1889 the product was sell-
ing for 30s. per carat, which, allowing 10s. for the cost
of production, left a profit of 66 per cent.

Although in 1889, Barnato strongly opposed the ship-
ment of the diamonds to London for sale, preferring a
local market, it was soon thought necessary to have a
purchaser for the output who was not only in a posi-
tion to gauge the public demand, but whose interests
were so interwoven with the mines that the buyer would,
as well as could, properly advise the seller what the
product should be. The management of the De Beers
Consolidated therefore formed a diamond syndicate for
the purchase of the output of the mines and the sale
of it in London. This Syndicate took the product at
a stipulated price under contracts for periods ranging
from one to five years. This may have been a good
arrangement for the De Beers Consolidated; it certainly
was a very profitable one for those interested, and af-
forded a means of squeezing an additional profit out of
the public.

In accordance with the policy of Mr. Rhodes, although
Mr. Barnato at the first annual meeting of the De Beers
Consolidated declared that they did not intend to raise
the price above 30s, per carat, it was steadily increased
by the diamond Syndicate to the cutters and later at the
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mines. For the ten years from 1898 to 1907 the price
at the mines was as follows:

€270 JA R 28s. 6.2d.
TE25:0% 06 0O O6.06 B0 00 A6 80 00 0G Bo ABOG 29s. 7.2d.
T{85.0)0.00 00 00000000 0,00 000 090G 006 35s. 10.2d.
0075 ) 39s. 7d.

T002. ot eiveenneeensoennsanenenn 46s. 5.7d.
) (00K I8 SOBABE A6 B8 BIGABE 3B 80 8000 5 48s. 6.3d.
STSYY, 5660600680 00000080 a0 800604 48s. 11.8d.
T005. cetnvevenecacnonnconnnnnns 52s. 10d.

(05 BB AB0 00 SO SR aC O BBOE 61s. o.r1d.
3160770 60 G 53 6AB 6 50 BHOS 00 LB 66 0B 0T 64s. 9.74d.

The yield of carats per load, however, fell steadily.
Whereas Barnato in his first annual report after the con-
solidation, reckoned each load as carrying on an average
one and three-eighths carats, the yield of the De Beers
and Kimberley in 1907 was 0.37 carats per load. In the
first year of the De Beers Consolidated, the average was
not as Barnato estimated, 134 carats, but 1.15.

Apparently the Diamond Syndicate advanced the price
of rough to the cutters as much and as rapidly as the
prosperity of a prospering public would permit, and the
mines management charged themselves as the Diamond
Syndicate, a sufficient advance to recoup themselves as
stockholders, for the decreasing yield per load and con-
sequent increase of cost per carat of production.

During the years of world-wide and marvelous pros-
perity from 1889 to 1903, the De Beers Consolidated
and the Diamond Syndicate controlled the African out-
put and the diamond industry of the world, either by
the control of the mines in Africa, or the purchase by
the syndicate of the product of such small mines as
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might be worked under independent management. But
in 1904 an infant giant appeared on the scene. The
new Premier of the Transvaal, a company organized
by T. M. Cullinan with a capital stock of £80,000, began
to show that it was a power of no mean order. Nearly
750,000 carats were taken from its surface workings
that year, and the diamond-bearing pipe was found to
be nearly as large as the four Kimberley mines combined.
In 19057 its output increased to nearly 850,000 carats; in
1906 to nearly 900,000 and in 1907 it was only a few
carats short of 1,890,000. In this year also another
new mine, the Voorspoed, began with 46,340 carats for
6 months. All told, the African mines produced in 1907,
5,002,968 carats, of which not much over half was from
the De Beers group. In 1899 the output was 3,025,039
and in 1903, before the Premier came in, it was only
2,607,024.

Five million carats proved to be more than the world
could absorb in one year, and besides, with the prospect
of uncontrollable production, more than the proud syn-
dicate dare hold for future uses, especially as in the fall
of that year, the United States, by far the largest buyer
of diamonds, after passing through a panic, ceased
buying.

The next contract between the Diamond Syndicate
and the De Beers expired June 30, 1906. It had been
in force five years. The De Beers management, in their
annual report of the same date, stated that a new con-
tract had been signed for a similar period on conditions
still more advantageous. The exact terms of these con-
tracts appear never to have transpired, and the stock-
holders of the De Beers Mines did not know just what
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terms their directors made with themselves in their
capacity as the Diamond Syndicate, for practically they
occupied that profitable dual position.

At some time, either when the new five-year contract
between the Syndicate and the De Beers was made, or
shortly after, the Syndicate must have been convinced
that the increasing production of the Premier mine was
undermining its ability to maintain prices, .and was
forced to make an arrangement with its dangerous com-
petitor whereby it agreed to market, under certain con-
ditions, the Premier diamonds also. The Premier Dia-
mond Mining Company announced from its head office in
Johannesburg on October 24, 1907, that the company
had made definite arrangements for the sale of its pro-
duction to the Diamond Syndicate, similar to those
granted to the De Beers. Immediately thereafter came
the panic in the United States and the instantaneous
cessation of orders from the world’s largest consumer.
That the Syndicate at once endeavored to evade or defer
some of its responsibilities, appears certain from the
tone of a notice sent by the Premier Company to its
shareholders January 15, 1908, which said, ““ The board
hope and believe that the depression which affects trade
will shortly be replaced by a more normal state of things
so as to enable the Diamond Syndicate, which has un-
dertaken to buy until March next the production of the |
Company, to maintain its dealings with the Company.”
In the report of the Premier Company dated January 2s,
1908, occurs the following, ¢ Certain proposals concern-
ing the quota to be supplied by the De Beers and by your
company have been settled, and the first period of the
contract dealing with the sale of your output by the
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Syndicate from July, 1907, to February, 1908, expires
in March next.”

It is evident from the facts, that the Syndicate was
not as supposed, a bulwark established solely to protect
the mines and the trade from the encroachment of vari-
able conditions and the economic principles and action
of the laws of supply and demand which might threaten
the stability of price, but a Syndicate of private interests
formed out of the De Beers management for a very
profitable handling of the diamonds after the mines had
made one big profit for the stockholders. It is evident
also that the trade can expect no support from the Syn-
dicate except when it is profitable to the Syndicate to
give it.

On March 31, 1908, the Premier mine, being dissatis-
fied with the share given it in the sales (30 per cent.),
withdrew from the syndicate arrangement, and became
a strong competitor with the hitherto invincible dictator
of the diamond market.

As the Premier is the largest of all the mines, in
order to realize its importance as a factor in the prob-
lem now to be solved, of how further to hold a price
for a thing which has no relation whatever to the cost
of production and the natural adjustments of supply
and demand, a few facts regarding it will not be out
of place. With an incalculable supply of diamond
ground, it is erecting a plant which will be in operation
in the early part of 1909, capable of treating 40,000 loads
a day. The average yield in 1907 was 0.289 carat per
load. Reckoning on that basis, the yield would be nearly
three and one-half million carats of diamonds in a year.

In addition to this, the Voorspoed, a new mine not
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yet in full working order, has a plant about completed,
capable of washing 8,000 loads a day. This mine will
average probably one-fifth of a carat per load, or about
500,000 carats for the year. With the De Beers group
and other independent mines turning out the same as in
1907, these new mines could bring the total output to
something over seven million carats, an increase not
much greater than that of 1908 over 1907, which was
nearly 14 million carats, although the new plants of the
Premier and Voorspoed mines were not yet in opera-
tion.

Beyond the undoubted ability of the mines now in
operation to produce over seven million carats per annum,
or nearly three times the quantity which can be safely
thrown upon the market, it is rumored that there are
huge quantities of diamond-bearing earth in Rhodesia
and German South West Africa, and probably many
other rich deposits in Griqualand, the Orange River
Colony, and the Transvaal, yet uncovered. The dia-
mond industry has a problem of many difficult factors
to solve. An unlimited supply of material which can
be marketed in limited quantities only, and which can
be produced at a cost so low that it is out of all pro-
portion to the market price of the finished product; an
arbitrary value which is a stimulus to new enterprises
alien to the combination which established it, and a com-
modity which loses a large part of its desirability if the
price of it is lowered. These apparently irreconcilable
elements make a satisfactory solution of the problem
extremely difficult, and there seems to be but one finality,
viz., a return to the regulation of output and price by
the natural law of supply and demand. At this writing
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it certainly appears impossible for the Diamond Syndi-
cate as it is now constituted, to control either the output
or the price of diamonds, and whether or no it can form
a new and still greater combination, that will endure,
with the new interests now in the field, is questionable,
for as long as prices are maintained there will be new
developments, any of which could in the beginning,
while working in open cuts, produce at less cost than
the older mines which must raise the material from un-
derground workings.

A careful estimate made from the official records of
exports from Cape Town, from the time when the
quantity in carats was first recorded to 1908 inclusive,
together with the estimate of men who were familiar
with the industry in South Africa prior to that time,
show that there have been exported from Africa through
legitimate channels, from the discovery of diamonds
until the end of 1908, about 90,000,000 carats. If one
adds to this the quantity stolen, which in the early years
was quite large, and has always been considerable, and
- the diamonds mined in Brazil and elsewhere during
the period, 100,000,000 carats would be a conserva-
tive estimate of the quantity produced. Of this, prob-
ably 55 per cent. was suitable for cutting to jewels.
Reckoning a loss of 60 per cent. in cutting, the addition
to the world’s stock of diamonds cut as jewels, since the
discovery of the African mines, would be about 22 mil-
lion carats. In the rough, these probably netted to the
mines $660,000,000, to which must be added the pro-
ceeds of 45,000,000 carats of bort and splinters at an
average of $2 per carat, bringing the grand total to
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the mines of $750,000,000. Add to this the cost of cut-
ting, the profits of the Syndicate, cutters, importers,
jobbers, and retail jewelers, and by the time the dia-
mond product of the world since the opening of the
mines in Africa to the end of 1908 is in the hands of
the consumer, the world will have paid not less than
$2,000,000,000 to possess them. These are conservative
figures, in which the output from sources outside the
African mines are reckoned at much less than is gen-
erally estimated.

During this period the United States has become the
largest buyer of diamonds in the world. With an im-
portation of about one million dollars in 1867, it im-
ported about forty million dollars in 1907, a forty fold
increase in forty years. So great has been the consump-
tion in this country, that numerous cutting shops have
been established here. Beginning with small shops for
repairing and re-cutting stones, the demand for fine work
encouraged cutters to cut from the crystal, and the im-
portations of rough at the time of the panic had reached
an average of nearly one million dollars per month.

Notwithstanding the depression felt at present in the
business world, the importations of diamonds into the
United States during the year ending June 30, 1910,
exceeded that of any previous year, and the importations
of August, 1910, exceed that of any August priot.



CHAPTER IV

CELEBRATED DIAMONDS

THE history of some of the world’s celebrated dia-
monds is founded entirely upon tradition. Elim-
inate the records in which authorities differ, and the
stories which are alike attached by one writer to one
stone, and by another to some other stone, and there is
little left. Some stones mentioned in old writings have
passed out of knowledge: others known to-day cannot
be traced back very far with certainty: a point is soon
reached where the contradictory accounts given, or the
similitude of the story to that attached to another,
awaken suspicion. Historians usually insist that the
great diamonds of the past served in the beginning of
their history as eyes for an idol from which they were
plucked by some knave or looter, and started on similar
courses of adventures until they arrived at the hands
of definite knowledge.

The most ancient and celebrated Indian diamond is
known as the Great Mogul. The stone, so named after
the Mogul dynasty in India, is said to have been found
in the mines of Kollur of India, sometimes spoken of
by the Persian name Gani Coulour or Colore, or Gan-i-
mine of, Coulour, between 1630 and 1650, and pre-
sented to Shah Jehan by Emir Jemla (called “ Mirgi-
mola ” by Tavernier), about 1655. Another tradition
is that a diamond of 320 ratis or 280 carats, was owned

62
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by Babur, founder of the Mogul dynasty, and was
known and celebrated of old in India before his time
(1556). The English mineralogist Maskelyne thought
it probable that this was the stone seen by Tavernier at
Delhi in 1665 and which he described as the Great
Mogul, and that the same is now known as the Koh-i-
noor. Hindu tradition says of this stone that it
was worn by one of the heroes of the Indian epic poem
Mahabharata, four thousand years back, and that it was
in the possession of Vikramaditya, rajah of Ujayin,
56 B. C., through whom it passed to his successors, the
rajahs of Malwa and to the sultans of Delhi, when
Malwa fell into their hands. In 1658, Aurungzebe,
third son of Shah Jehan, seized the reins of government,
placed his father in confinement and possessed his
treasures, the “Great Mogul” among them. In the
rough, as it was when presented to Shah Jehan, Taver-
nier says it weighed goo ratis or %8714 carats. The
Mogul employed a Venetian named Hortensis Borghis to
cut it. This he did so unskillfully as to reduce the
weight to 31974 ratis or 280 carats. Some writers dis-
pute Tavernier’s equivalent of 7§ carat to one rati,
claiming that the rati was lighter and that the cut stone
weighed 188 carats only. Instead of rewarding the cutter
for his work, the Mogul, angered, charged him with
spoiling the stone and threatened to kill him, but
finally let him off with a fine of ten thousand rupees.
According to Tavernier, from whom comes to us
all the definite information we have about it, the stone
in the rough had several flaws, and was cut to a round
rose, very high on one side, and now thought to be
almost identical in shape with the Orloff of the Russian
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Crown jewels. In another place Tavernier gives the
original rough weight at 967 ratis or 7935 carats, and
when cut, as he saw it,-3924 ratis or 279°/,, carats,
and the form of it tfflat of an egg cut in half. The
finished stone had a crack or notch in the lower edge,
and a little flaw within. The French jeweler saw it
at the palace of the king in Delhi on the second of
November, 1665. Summoned by 5 or 6 officers to ap-
pear at the palace, he was conducted into the royal
presence. The chief keeper of jewels, Akel Khan, then
at the king’s command, ordered four eunuchs to bring
the jewels for his inspection. The “ Great Mogul,” he
found to be of good water, and he estimated the value
to be in the neighborhood of twelve million francs.
Western knowledge of the stone ceases at this point.
Many theories have been advanced, but none of them
are founded upon evidence sufficient to give reasonable
certainty of its present existence. Some think that it is
in the possession of one of the Hindu princes; others
surmise that it is among the crown jewels of Persia;
many think it is identical with the Orloff, or the Koh-i-
noor.

Another large stone mentioned by Tavernier which
has been lost to general knowledge, is recorded as “ The
Great Diamond Table.” Tavernier saw it in Golconda
in 1642, and said it was the largest he saw in private
hands while in India. It was offered for sale to him
for 500,000 rupees or 750,000 livres. He took a casting
of it, and sent that to two friends at Surat, who com-
missioned him to offer 400,000 rupees for it if the stone
was clean and of fine water. The offer was refused,
and nothing further is known of it. The weight as
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given by Tavernier was 176184 mangelins or 2423/,
carats. The mangelin was a weight used in the King-
dom of Golconda and Visapur, and equaled 134 carats.
As his instructions to make an offer for it, were on the
condition that the stone was flawless and of good color,
and he did make the offer, it was probably a fine stone.
The Orloff or Orlow, so named because purchased by
Prince or Count Orlow for Empress Catherine II, is
the most renowned of the crown jewels of Russia. It
is now the chief ornament of the imperial scepter, being
placed immediately under the golden eagle and is there-
fore sometimes called the ‘“ Scepter.” The weight is
given as 193 carats by Louis Dieulefait; Max Bauer
says 19434 carats. Prof. Maskelyne, who carefully
examined it, was of the decided opinion that it was an
Indian cut stone, being rose-faceted after the Hindu
fashion. It is about the size of a pigeon’s egg, has the
form of half an egg, and has a slightly yellow tinge,
Maskelyne says. Bauer says nothing of the color but
describes it as of the finest water, greatest luster and
perfectly clean. Some writers say it is the “ Koh-i-
Tur,” or “ Mount Sinai,” which was one of the eyes of
the peacock over the Takt-i-Taus or Peacock Throne of
Aurungzebe, and that the Koh-i-noor was the other
eye. Other writers claim that it was one of the eyes
of a statue of Brahma in a temple on the fortified
(Engl.) Island of Seringham which is formed by the
junction of the river Cavery in Maysur (Mysore) with
its branch the Colerine, and is in the neighborhood of
Trichinopolis. As the story goes, in the beginning of
the eighteenth century, a soldier of the French garrison

in India plotted to rob the idol of his precious eyes. Pre-
5
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tending great zeal in seeking a knowledge of the Hindu
religion, he succeeded in gaining the confidence of the
priests in charge, and though the temple with its lofty
towers, gilded cupola, pagoda, seven enclosures, and
Brahman dwellings, was jealously guarded, and sur-
rounded by a wall four miles in circumference, he se-
cured one of the stones, and, eluding the vigilant guard-
ians of the temple, fled with it to Madras. The other
eye he could not force from the socket. Arrived there,
he is said to have sold it for £2,000 to a captain in the
British navy (some say an English sea captain), who
carried it to London and sold it to a Jewish merchant for
£12,000. This is said to have occurred at the com-
mencement of the eighteenth century. Nothing more is
recorded of this diamond, but in the latter part of the
century, a similar stone was sold to Count Orloff for
the Empress Catherine of Russia for 1,400,000 Dutch
gulden, or about $560,000. Bauer gives the date of the
sale as 1791, and in common with other writers assumes
it to be the same stone. Streeter gives the following
from Boyle in Museum Britanicum (London, 1791),
who quotes from a letter from the Hague under date of
January 2, 1776. “We learn from Amsterdam that
Prince Orlow made but one day stay in that city, where
be bought a very large brilliant for the Empress, his sov-
ereign, for which he paid to a Persian merchant there,
the sum of 1,400,000 florins Dutch money.” As Or-
loff was Catherine’s lover at the time she became Em-
press in 1762, and Potemkin, who became her favorite
in 1765, did not lose a controlling influence over her un-
til he died in 1791, it is possible that the purchase of
what is known as the Orloff diamond occurred in 1775,
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according to the letter of January 2, 1776, quoted by
Boyle. Orloff may, however, have consummated both
purchases. There appears to be no positive evidence
as to which of the two large stones purchased by Russia
in 1775 and 1791 was the Orloff, or to which of them
the story of the French soldier rightfully belongs. The
early history of these stones is so beclouded by the in-
ventions of thievery and knavery that very little said
about them is reliable.

Since then, writers have confused the early histories
of these two large stones of the Russian crown jewels,
confounding the weights, prices, and stories connected
with them, beyond disentanglement. The other stone
is said to weigh 120 carats and to be also now among
~ the Russian crown jewels. It was known as the “ Moon
of the Mountain,” and was taken with other loot from
Delhi by Nadir Shah. At his murder, this diamond
with other jewels was stolen by an Afghan soldier, and
sold by him to an Armenian merchant, Shaffras. It is
said to have been one of two large stones which orna-
mented Nadir’s throne. One circumstantial account
says that the Afghan took it with other jewels to Bas-
sorah, a large town on the Shatt-al-Arab, 70 miles from
its mouth in the Persian Gulf, where he offered them for
sale to Shaffras, who resided there with two brothers.
Shaffras put him off until he could raise the money with
which to buy them. This frightened the Afghan, who
fled to Bagdad and sold them there for sixty-five thou-
sand piasters (£500), and began a debauch. Shaffras
came to Bagdad, and finding the jewels sold, tried un-
successfully to buy the big diamond of the Jew who had
it. He and his brother thereupon murdered the Jew and
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the Afghan, and putting them in a sack, at night threw
them into the Tigris. In a dispute over a division of
the booty, Shaffras slew his brother and disposed of
him in a similar manner. He then went to Constan-
tinople, and from there traveled through Europe. Cath-
erine II invited him to bring the diamond to Russia,
and he was placed in communication with M. Lasaroff,
the crown jeweler, who offered an annuity of ten thou-
sand roubles and a patent of nobility. This he refused
and asked six hundred thousand roubles cash for
it. No sale was made at that time, and ten years later,
the Russian Court, learning that he was in Astrakhan,
reopened negotiations and a sale was made on the
original terms.

Another account published in London, 1812, of
“Travels through the southern provinces of the Russian
Empire in 1793—4,” by P. S. Pallas, says that the trav-
eler during a residence in Astrakhan became acquainted
with the heirs of Gregori Safarov Shaffras, who sold
the diamond now in the Russian scepter. They told a
similar story about the stolen jewels, but said that Shaf-
fras followed the Afghan chief to Bagdad, and bought
them direct from him for fifty thousand piasters. After
twelve years, Gregori, with the consent of his brother,
carried the diamond on his travels west as described,
and the Russian Court invited him to bring the diamond
to Russia for inspection. Count Panin, the Russian
Minister, he who was tutor of Catherine’s son Paul and
assisted in the overthrow of her husband Peter, offered
him five hundred thousand roubles, one-fifth on demand
and the balance by regular installments during ten years,
a patent of hereditary nobility, and a pension of six
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thousand roubles. As Shaffras demanded patents for
his brothers also, the diamond was returned to him. He
absconded to Astrakhan, but later reopened negotiations
with Count Gregori Gregorivitch Orloff, and sold it for
four hundred and fifty thousand roubles, of which one
hundred and twenty thousand went for commissions
and expenses, and a patent of nobility.

Bauer says this transaction occurred in 1775 and that
the consideration was 450,000 roubles, a pension of
4,000 roubles and a patent of nobility.

Dieulafait says the stone was sent by Shaffras to his
brother in Amsterdam who, after twelve years and long
negotiations, sold it to Russia for $334,800 and a patent
of nobility.

It is evident from these accounts that there is no cer-
tain knowledge about either of the transactions. Be-
yond the facts that Count Orloff bought a large diamond
in Amsterdam in 1775 and that Shaffras sold a large dia-
mond to Russia, the stories are open to question through-
out.

All we really know about the Great Mogul is that
Tavernier saw it in Delhi in 1665. Delhi was sacked in
1739 and the loot carried off by Nadir Shah, the Mogul
probably being among it. In 1747 Nadir was assas-
sinated, and a number of his large jewels were stolen
by Afghans, who were his favored personal attendants.
Some years later two large India cut stones appeared in
Europe with confused histories of romance, one of them
similar to Tavernier’s description of the Great Mogul,
and were sold between 1775 and 1791 to the Russian
Crown for large prices, the exact amount being un-
known, though variously stated in definite figures. One
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of these is the Orloff, and the Orloff is probably the
Great Mogul.

Linked by tradition with the Great Mogul and the
Orloff, is the Koh-i-noor of the British Crown jewels.
This is one of the diamonds taken from Delhi by Nadir
Shah when he destroyed the Kingdom of the Mogul in
1739. It is said that Mohammed Shah, great-grandson
of Aurung-zebe, wore it in his turban when Nadir took
possession of the Mogul’s city, and that the latter with
the polite insistence of a conqueror, compelled an ex-
change of turbans as a mark of his friendly intentions
toward the victim’s person. Later, Ahmed Shah,
founder of the Abdali.dynasty at Cabul, took it from
Shahrikh, a young son of Nadir. It descended from
him to Shah Shujah and was worn by him in the pres-
ence of Mr. Elphinstone while he was British envoy to
the King of Kabul at Peshawar in 1808. Shah Shujah,
when driven from Kabul, became the guest and prisoner
of Runjeet Singh, chief of the Sikhs, who in 1813 com-
pelled him to resign the diamond, but in return pre-
sented him with a lakh and twenty-five thousand rupees,
or about sixty thousand dollars. It is said that while
Runjeet Singh lay dying, an attempt was made to have
him present it to Jaganath. He assented by a nod, but
the treasurer would not give it up on that, and Runjeet
Singh died before a written order could be signed by
him. It was worn by his successors, Rhurreuk Singh
and Shir Singh. After the murder of Shir Singh, it
remained in the Lahore treasury until the time of Dhu-
lip Singh and the annexation of the Punjab by the Brit-
ish in 1849. As per stipulation made then, the state
property was confiscated to the East India Company in



CELEBRATED DIAMONDS 71

part payment of debt due to it by the Lahore govern-
ment, with a proviso that the Koh-i-noor should be pre-
sented to Queen Victoria. It was taken in charge by
Lord Dalhousie, who sent it to England in the custody
of two officers. It was taken from Bombay, April 6,
1850, surrendered to the officials of the East India Com-
pany in London, July 2, and on the following day pre-
sented to Queen Victoria.

The Koh-i-noor weighed at that time 18614 carats.
(Various weights are given, varying from 1801!/,, to
18614 carats.) It was rose cut above, with a large
cleavage plane underneath, and a smaller one on the side.
It had several flaws, and when exhibited at the great
Exhibition at the Crystal Palace, London, in 1851, was
valued at $700,000.

In 1852, the Koh-i-noor was recut to brilliant form.
The cutting was entrusted to Costar of Amsterdam, the
work being done by Mr. Voorsanger. It took thirty-
eight days of twelve hours each, and is said to have cost
£8,000. The work was finished September 7. The
stone is not of the finest color or quality, having a gray-
ish tinge, and it is too shallow to give the angles of re-
flection necessary for full interior brilliancy. The
weight is now 10614 carats. A model of it is exhibited
among the Crown jewels and regalia in the Tower of
London, but the diamond is in Windsor Castle. Both
the Prince Consort and the Duke of Wellington are
credited by various writers with having placed it upon
the wheel in the beginning of the work of re-cutting.

One of the finest and best known of the large Indian
stones which have been brought to Europe, is the “ Re-
gent” or “Pitt.” The first name was given to it be-
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cause it was bought by the Duke of Orleans while Re-
gent of France during the minority of Louis XV ; the
latter, because it was bought in India and owned for
some years by Gov. Pitt, grandfather of William Pitt,
first Earl of Chatham. It is said also that in India
it was called “ Milliona.” The supposition is that
the stone was found in the diggings of Parteal
or Gani-Parteal on the north bank of the Kistnah
about forty-five leagues south of Golconda, in 1701.
Some say that it was found in a street of Malacca.
There is a story that it was stolen from the mines by
one of the diggers, who managed to escape with it.
No good evidence exists of the truth of either of these
statements. The stone first comes to our knowledge
through the statements regarding it, made by Gov.
Pitt, and though insinuations were circulated about his
veracity, and suspicions aroused at that time as to the
methods by which he obtained it, no proof was given
that he had acted dishonorably, and he held unchal-
lenged possession for a number of years before it was
sold for his account finally to the Duke of Orleans.
At that time diamonds were used largely in India as a
means of remittance to England, and Pitt, who was gov-
ernor of Fort George, sent many to England. It appears
also from the researches of Colonel Henry Yule, C. B.,
who was an Oriental scholar and president of the Hak-
luyt Society (“ Some Famous Diamonds ”’ by Alexander
Japp, LL.D,, F. R. S. E.), that Gov. Pitt also had a com-
mission from one Sir Stephen Evance of London to find
large fine gems, for Pitt wrote him from Madras,
October 18, 1701, that there were two or three large dia-
monds “up in the Countrey” but that “they ask soe
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excessive Dear for such Stones that ’tis Dangerous med-
ling with ’em.” November 6th he wrote the Knight
again, enclosing the model of a stone he had lately seen
which he described thus:“ Itt weighs Mang. 303 and car-
atts 426. It is of an excellent christaline water without
fowles, onely att one end in the flat part there is one or
two little flaws which will come out in cutting, they ly-
ing on the surface of the stone, the price they ask for it is
prodigious, being two hundred thousand pags: tho’ I be-
lieve less than one (hundred thousand) would buy it.”
He then speaks of it as superior to any diamond known,
asks the Knight to keep the matter private, and to give
him his opinion. Under date of August 1, 1702, Sir
Stephen Evance acknowledged receipt of the letter and
model, but wrote discouragingly, saying that on account
of the war, the French King had his hands and heart
full and as “ There is noe Prince in Europe can buy itt,
soe would advise you not to meddle in itt.” Pitt bought
it however, and later describes the transaction while de-
fending himself against the insinuations made by some
of his colleagues and Surapa, a black merchant, that he
had obtained possession of it unfairly. According to
this account, Jaurchund, an eminent merchant in those
parts, brought to him about December, 1701, a large
rough diamond about 305 mangelins, and some small
ones. Mr. Pitt and others bought the smaller ones, but
he was afraid to venture upon the large one, for which
he says Jaurchund asked 200,000 pagodas, but for which
he was not inclined to offer over 30,000 pagodas. After
a few days the merchant took it away. He returned
about February and tried again to sell it to him, finally
lowering his price to 100,000 pagodas without success.
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They then agreed to meet upon a certain day about the
end of February or the beginning of March, and settle
the matter finally. In the discussion at that time, the
dealer dropped to 55,000 pagodas, and the governor
raised his offer to 45,000, when they parted. About an
hour after, Jaurchund and Vincatee Chittee, who gen-
erally accompanied him, returned, and after a further
encounter of wits they closed the trade at 48,000 pago-
das.

It further appears by a letter of Pitt to Sir Stephen
Evance of February 3, 1702, that he sent the diamond
to Sir Evance, by the Loyall Cooke, to act for him in the
cutting and disposal of it, giving as his opinion that it
should be made into one stone. The great diamond
caused quite a stir in London, and was talked of as one
of the wonders of the world, but general conditions were
such that a buyer could not be found. Pitt’s estimate
of the value of it had increased considerably since he ac-
quired it, for writing to Sir Stephen Evance and his son
Robert in 1704, at which time, from the tenor of his
letter, it must have been in process of cutting, he says
he “ would not have it sold (unless it be for a trifle) less
than fifteen hundred pound a caratt.”

These and the years following were troublous times
for the Governor. Reports which reflected upon his
acquisition of the stone were circulated; he was evi-
dently suspicious of his agents in London, and so much
of his private means was invested in it, that he felt the
future of himself and family depended upon its disposal.
From memoranda left by Philip, second Earl Stanhope,
a grandson of Pitt, it was cut by Harris at an expense
of £6,000, and the chips were valued at £10,000. The
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weight is given as 128 carats after cutting, but as in the '
inventory of the French Jewels made by order of the
National Assembly in 1791, the weight is recorded as
136 13/,¢ carats, the weights used must have varied then,
as those of different countries do now.

After many negotiations, and by-play which undoubt-
edly included some fighting over commissions, for nobles
were expert chapmen in those days apparently, the Duke
of Orleans bought the diamond for the Crown jewels of
France, which meant then for Louis XV, against his
accession, for two million livres (at that date 1s. 4d. was
about the value of a livre). The terms were £40,000
(sterling) to be deposited in England before the stone
was sent to France, as part payment, of which £5,000
was to be forfeited if the sale was not consummated on
its arrival there. Governor Pitt, accompanied by his two
sons, Lord Londonderry and Mr. John Pitt, and his son-
in-law, Mr. Cholmondeley, took -the diamond over to
Calais, and was met there by the King’s jeweler ap-
pointed to inspect and receive it. As security for the
balance of the purchase price, he gave them several boxes
of jewels, belonging to the Crown of France, above the
£40,000 already deposited, and agreed to pay the re-
mainder in three installments at periods agreed upon.
This amount was never paid, though the French govern-
ment admitted the debt when the children of Governor
Pitt claimed it, but pronounced it impossible to assume
the past obligations of the Regent. The exact amount
realized is therefore unknown, as no evidence exists as to
the value of the jewels pledged.

The Regent was prominent with the Mazarins in the
circlet of the Crown made by Ronde, jeweler to the King,
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for the coronation of Louis XV in 1722. At the in-
ventory made by order of the French National Assem-
bly in 1791 and drawn up in August, 1792, the value of
the Regent was estimated at 12 million francs. It was
deposited with the other jewels at the Garde-Meuble, and
the sale of them was ordered by the Legislative Assem-
bly. During the anarchy which followed the September
massacres, the bulk of the jewels, including the Regent
and the Sancy, disappeared. Many of them were re-
covered, the Regent being found twelve months later in
a cabaret of the Faubourg St. Germain, Voulland for
the Committee of Public Security appearing before the
Convention on December 10, 1793, to report the fact.
It was discovered in a hole made in the timber-work of
a garret.

In 1796 the Regent was pledged to German bankers
as security for the cost of horse-furniture, and was re-
deemed in 1797. It was pawned again in 1798 with the
banker Vandenberg of Amsterdam, for money to buy
more horse-furniture for the army of Italy. First Con-
sul Bonaparte redeemed it in 1802, and in 1804, at his
coronation as Emperor, wore it in the pommel of his
sword. The French jewels were carried off to Blois in
1814 by Marie Louise, but returned to Louis XVIII by
her father, the Emperor Francis. ILouis XVIII took
them with him on his flight to Ghent on the night of
March 20, 1815, but brought them back at the restora-
tion. They were reset on the accession of Charles X,
and remounted several times between 1854 and 1870.
In August of the latter year they were deposited in a
sealed box with the Governor of the Bank of France,
and verified in 1875 by a parliamentary commission. In
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accordance with a resolution of the French Chamber in
October, 1886, a number of the jewels were sold, but the
Regent remains to this date in the possession of the
French Government,

Pope’s lines in ““ Moral Essays,”

“Asleep and naked as an Indian lay

‘An honest factor stole a gem away :

He pledged it to the Knight, the knight had wit,
So kept the diamond, and the rogue was bit,”

were thought to be a reflection of the scandals concern-
ing this stone in Pitt’s time. It is said the last line in
the poet’s MSS. ran,

“ So robbed the robber and was rich as P—.”’

Colonel Yule, from whose writings these accounts
are gathered, considered Thomas Pitt’s character com-
pletely vindicated, and that his very solemn assevera-
tions, that there was nothing unrighteous on his part
in the transaction, were entitled to credence.

In an account of the origin and sale of this diamond
to the Regent of France, Saint Simon ignores Pitt, in-
timates that Law solicited his influence in the matter,
and credits himself with securing a promise from the
Duke of Orleans to buy it. He also attaches the cus-
tomary story of a thief having stolen it at the mines in
India and escaping with it to Europe. A perusal of
ancient accounts of diamond transactions awakens a sus-
picion that all the vulgar tricks of the trade to-day were
known and practiced in much coarser form then, among
men whose names history has engraved among the great
and noble. The Regent is a square cut brilliant.
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Another diamond which has long been celebrated, and
to which has been gathered the legends and adventures
of several others that have borne the same name, is the
Sancy. It is described as pear-shaped and brilliant cut.
Upon attempting to gather from records a true account
of this stone, the historian is confronted by such a mass
of contradictory statements that the task becomes at
once hopeless. The writers have evidently gathered
a statement here and another there, often oblivious of
the fact, while piecing them together, that those state-
ments, from the nature of them, must have referred to
different stones. These patchwork histories have been
copied by other writers, sometimes with the addition of
a chance item picked up accidentally in some other
quarter; sometimes they are shorn of striking inaccu-
racies and rounded out with new suppositions to make
the story readable or more probable. In either case
reflection is forced upon the reader, that if the same
has occurred in the records we have of men and events,
our knowledge of the past is more in the nature of a
composite photograph than a series of definite likenesses.

There are but two things about the Sancy upon which
writers agree, viz.: that the first known owner was
Charles the Bold, Duke of Burgundy, and that later it
came into possession of Nicholas de Barly, Baron de
Sancy, after whom it was named. This stone is said to
have weighed 5324 or 5334 carats. According to some
it was an heirloom in the family of Charles the Bold,
and was brought from Constantinople by an ambassa-
dor. Its history between Charles and the Baron De
Sancy is uncertain. Some say it was lost with his other
treasures at the battle of Granson in 1476. The Swiss
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soldiers who looted his tent had no idea of the value of
the things they found. They supposed his vessels of
gold and silver were tin and copper, and they parted
with his diamonds for trifling sums.

Another account says that he wore the Sancy in his
helmet at the battle of Nancy in 1477 and that the Swiss
soldier who found it on his dead body two days after the
battle, sold the precious stone to a priest for 2 francs.
With charming indifference to historical facts, one writer
then places it in the hands of a king who never existed
and who passes it on to de Sancy nearly a century after
that gentleman died, describing in detail the method by
which he acquired it and at what cost. Other writers
say the Sancy was bought by King John II of Portugal
in 1479, but as Alfonso did not die until 1481, he must
have bought it either before he became King or acquired
it with the Crown jewels at his accession. It is said he
sold it to the Baron de Sancy in 1489. At this point
the absurdities of history begin. One writer says that
de Sancy bought the diamond in 1489, raised an army
of Swiss for the service of Henry III in 1589 and in
1604 sold the stone to James I of England. Another
writer states that de Sancy sold the diamond to Queen
Elizabeth of England in 1600. Another describes how
de Sancy sent the diamond by a servant to Henry III
that he might pawn it to the Swiss Government. The
servant disappeared. Search was made and it was found
that the man had been assassinated in the forest of Dole
and his body buried by a curé in the village cemetery.
Knowing his man, de Sancy ordered his body to be
opened and the diamond was found in his stomach.
This writer links the 5334 carats diamond of Charles
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the Bold, by this story, with the Sancy diamond inven-
toried among the French jewels in 1791, which weighed
3334 carats. It is said also that the Sancy was sold
by Baron de Sancy to James I in 1604, and that during
the Civil War in England, Queen Henrietta Maria, wife
of Charles I, carried it to France and pledged it with an-
other to the Duke of Epernon. In 1657 Mazarin, with
the Queen’s consent, paid the duke and took possession of
the stone. He bequeathed it with others to Louis XIV.
This writer also thinks this to be the Sancy of the French
Crown jewels inventoried in 1791, and which was
stolen in 1792, recovered in 1794, and probably disposed
of in 1796 to meet the expenses of the great campaign
of that year. It was owned in Spain in 1809, and later
passed into the possession of the Demidoff family of
Russia.

Another account says that it was among the Spanish
Crown jewels about 10 years after it left France, and
that Prince Demidoff owned it from 1828 to 1865, when
he sold it for £20,000. In 1867 it was exhibited at the
Paris Exposition and is now owned by the Maharajah
of Guttiola.

An English writer says the King of France gave it
to James II of England, and that James sold it for $125,-
00o. It then passed into the Crown jewels of France,
was stolen as heretofore described, recovered by Fouche
for Napoleon, and sold by him to Prince Paul Demi-
doff. It was next owned by the Earl of Westmeath
and is now in the possession of the heirs of the multi-
millionaire Parsee merchant, Sir Jamsetjee Jejeebhoy.
The latest rumor is that the Sancy has been presented
by William Waldorf Astor to his daughter-in-law on the
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occasion of her wedding. It is possible that there are
several stones which have been known by the name. It
is also possible that the irregular cut stone of Charles
the Bold has been at some time since recut without pub-
lic mention, and that the more perfectly cut pear-shape
diamond long among the French jewels is the same as
the larger stone which originally bore the name of Sancy.
But with all this information, the question yet remains
unanswered, Where is the Sancy? The stone bought by
Mr. Astor is a flattish pear-shaped briolette, rather off-
color and with a white feather flaw. It is said to weigh

5334 carats.
.8



CHAPTER V

CELEBRATED DIAMONDS — CONTINUED

DIAMOND, included in all lists of the celebrated
stones of the world, is variously quoted as the

“ Mattam,” the “ Matan” and the “ Rajah of Mattan,”
and is so named because owned by the rajahs of that
territory, in whose family it remains. It is an uncut
pear-shaped crystal weighing 367 Borneo carats, or about
318 European carats. Some doubts have been raised
as to its genuineness. The reigning princes of the coun-
try regard it with superstitious reverence, believing that
their fortunes are linked with the possession of the stone,
a belief shared by the people of Borneo, who also think
that the destinies of the empire are in some mysterious
way connected with it. They also attribute to it mirac-
ulous power, claiming that water in which it is dipped
will cure all diseases. Only under very extraordinary
circumstances, therefore, are strangers allowed to see it,
and then they may not touch it. Mawe says that the
captain of an Indiaman to whom it was shown was re-
quested not to touch it. It was exhibited on a salver of
gold. The size of it was about that of a walnut, and
it had a bluish, metallic luster. Upon examination at
Pontianak in 1868, it was pronounced to be rock crystal,
but many think that a copy only of the real stone was
shown. By some it is said to have been found in 1760,
by others in 1787, in the Landak mines on the west

82
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coast of Borneo. Landak is in the territory of the Ra-
jah of Matan, north of Pontianak. It is said to have
been found by a dyak. It was claimed as a droit of
royalty by the Sultan Gurn Laya, but he handed it over
to the Pangeran (rajah) of Landak. His brother got
possession of it, and gave it as a bribe to the Sultan of
Sukadana that he might be placed on the throne of
Landak. The lawful prince fled to Bantam, and secur-
ing the aid of the prince of that country, and the Dutch,
regained his own territory and nearly destroyed Suka-
dana. It is said that $150,000, 2 large war brigs with
guns and ammunition, and other stores were offered for
the stone and refused. Some say this offer came from
Batavia and others that it was made by Jamieson, gov-
ernor of Borneo. The diamond is known in Borneo as
the “ Danan Radschah.”

The “ Nizam ” is a large Indian stone in the posses-
sion of the Nizam of Hyderabad. It is said to have
been found by a child in the neighborhood of Golconda,
and is described as somewhat almond shaped, and in
almost native condition. It shows some traces of an at-
tempt to shape it into the mystic Yoni. Tt is claimed that
the stone was broken in the year of the Indian revolt,
which may explain the various accounts given of the
weight, some placing it at 277 carats; others at 340
and 440 carats, or it may be confounded with the Af-
rican “ Victoria ” stone of 1884, weighing 45714 carats
in the rough, and 180 carats after cutting, since reported
to have been sold to the Nizam, and now sometimes
called also “ The Nizam.” It has been valued at £200,-
000. It has been reported that the piece broken off was
sold for 70,000 rupees.
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The “Hope” is a sapphire blue diamond weighing
4434 carats, without flaws and cut to a slightly irregular
cushion shape. It has been known since 1830, when it
was in the hands of Daniel Eliason and without a his-
tory. It was bought at that time by the London banker
Henry Thomas Hope for £18,000, and passed by the
hands of his successor, Lord Hope, to a New York firm
who sold it in 1908 to Monsieur Habib. It was adver-
tised for sale at public auction with other large stones
under the name  Collection Habib,” in Paris, June
24, 1909, and sold for $80,060. Streeter thinks this
to be the large part of the irregular-shaped blue
diamond bought in India by Tavernier in 1642, and sold
to Louis XIV of France in 1668. It weighed 11214
carats in the rough when that monarch bought it, and
was probably cut at once, for it is recorded that the
King wore a large blue diamond suspended from a rib-
bon round the neck, when he decked himself with jewels
estimated at £12,000,000, to receive the Persian Ambas-
sador at his court in February, 1715. After cutting,
it probably weighed 6714 carats, for a blue stone of
that weight was among the Crown jewels stolen from
the Garde-Meuble in 1792. No similar blue diamond
was seen again until that now known as the Hope ap-
peared in the hands of Eliason in 1830. At the disposal
of his jewels at Genoa in 1874, after the death of the
Duke of Brunswick, a similar blue stone was found in
his collection. It was drop-shaped, rose cut, and weighed
1334 carats. Later, another of the same color weighing
one carat was bought by Streeter in London, and he be-
lieves, the three stones being of similar color, their
weights, shapes, and cleavages corresponding to the
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probable result of cleaving and recutting the French
stone, that they were parts of the Tavernier diamond.
The combination of weights, shapes, sizes, and color, cer-
tainly appear to be incontrovertible evidence of the truth
of his theory. It is more than probable, therefore, that
the Hope diamond is identical with that worn by
Louis XIV.

The “ Piggott ” is a shallow stone brought from India
to England by Lord Piggott in 1775. It is said to have
been sold by lottery in 1801 for £30,000 and later bought
by Rundell & Bridge, the London jewelers, for £6,000.
Ali Pasha of Egypt bought it for £30,000. The weight
is generally given as 8114 carats, though Mawe, who saw
the stone before it was sold to Ali, says it weighs 49
carats.

The “ Nassac,” thought to have come originally from
~a temple at Nassak on the upper Godavery and there-
fore so named, is said to have been taken by Warren
Hastings from the last independent prince of Peischwa
in 1818 and sold to the East India Company. It weighed
8914 carats, but the shape was bad. Jeweler Emanuel
of London bought it in 1831 for $7,200 and sold it soon
after to the Marquis of Westminster, who had it recut
to a three-sided brilliant of 7834 carats. It has since
been estimated at the unreasonably high value of
$148,000. It remains in the Westminster family.

An addition was made to the Crown jewels of Russia
in 1813 of considerable interest. The Persian prince
Chosroés, younger son of Abbas Mirza, brought as a
present to the Emperor Nicholas, a diamond of fine
quality in the form of an irregular prism weighing
about 95 carats. On three of the edges, which were
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partly cleavage planes and partly cut facets, the names of
three Persian rulers were engraved. Later, it was cut
to 86 carats, and the inscriptions were taken out in the
process, unfortunately.

Another engraved diamond with ancient oriental as-
sociations was the “ Akbar Shah.” Like most of these
relics of India, it was not cut to suit the modern ideas
of Europe, or the modernized tastes of the new gen-
eration of Hindu princes. As far as known, its first
owner was the Great Mogul Akbar, who died in 1605.
Later, one of his successors, Shah Jehan, engraved on
two sides of it the following inscriptions in Arabic:

SHAH AKBAR
THE SHAH OF THE WORLD
1028 A. H.

and,

To THE Lorp oF TWO WORLDS
1039 A. H.
SHAH JEHAN

It is difficult to interpret the dates. If founded on
the Hejira or Fuselli era, they would correspond to
somewhere about 1618 and 1629 of the Christian era.
Shah Akbar died in 1605 and Shah Jehan reigned from
1627 to 1658. As there was much confusion in India
regarding eras and methods of computing time, it seems
possible that the figures upon the stone referred to the
date of some event, or at any rate had some connection
with a time during the lives of these monarchs, but of
exactly what nature, there does not appear to be any
evidence. The stone disappeared from public knowl-
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edge at the close of the seventeenth century, and was
lost until well on in the nineteenth, when it was
recognized in Turkey by the inscriptions. It was known
there as the “ Shepherd’s stone.”” Mr. George Blogg
bought it in Constantinople in February, 1866. He
brought it to London and had it recut from 120 Arabic
to 116 English carats, by Mr. L. M. Auerhaan, to a drop-
shape diamond of 71 or 72 carats, and sold it the fol-
lowing year to the Gaikwar of Baroda for 374 lacs of
rupees, or about £35,000. It is now in the treasury of
that country. The inscriptions were of course destroyed
in recutting. Tradition says that the ‘ Akbar Shah”
was one of the eyes in the Peacock throne of the Moguls,
destroyed by Nadir Shah when he looted Delhi.

The Shah of Persia is credited with the possession of
two large fine diamonds also brought from Delhi, which
are worn, some say in two armlets, others, one in an arm-
let and one at the knee. Sir John Malcolm, in *“ Sketches
of Persia,” 1827, says they weigh 186 and 146 carats
respectively. The larger one is known as the ““ Darya-
i-nur” (Sea of light) and the other as “ Taj-e-mah”
(Crown of moon). They are of Indian origin undoubt-
edly, as they are skillfully rose-cut after the Hindustan
fashion. Both are fine stones, but the Taj-e-mah is said
to be the finest diamond in the Persian collection of
jewels. Streeter says the Shah of Persia obtained the
smaller one from Mir Jumma, a diamond merchant, and
that it is supposed to have come originally from Sumb-
hulpore, a district noted for the fine quality of its stones,
though large ones were seldom found there. The Darya-
i-nur is a large, flat, oval-shaped stone. Together they
, have been valued at 20,000,000 marks.
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Imagination has confused the early history of the
“ Eugenie,” as it has that of many notable stones. It
is said to have been found by a peasant, in the Wajra
Karur district, who offered it to a blacksmith for repair-
ing a plow. The smith threw it away, but afterwards
picked it up again and sold it to Mr. Arathon, a merchant
in Madras, for 6,000 rupees. The merchant sold it for
a large sum to Napoleon III. That a peasant and a
blacksmith in a diamond-mining district, where thousands
of poor spend their lives hunting for diamonds among the
detrital matter of ancient rivers, did not suspect the
value of the stone, is possible but not probable.
The finder may have had no right, however, to his find,
in which case both he and the smith may have feared to
sell it until the convenient merchant who would ask no
questions came along. Another account says that it was
owned by Catherine II of Russia, who gave it to her
favorite Potemkin, in whose family it remained until
Napoleon bought it as a wedding gift for his bride
Eugenie. After her dethronement she sold it to the
Gaikwar of Baroda. It is a fine stone, cut as a brilliant,
weighing 51 carats.

The “ White Saxon Brilliant ” is described as one of
the finest diamonds known. It is square cut, and meas-
ures 1'/,4 inches in diameter. August the Strong paid
one million thalers for it.

“The Polar Star” is a fine stone of 40 carats, bril-
liant cut, and variously reported to be among the Crown
jewels of Russia and to belong to the Princess Yous-
soupoff.

There is a large diamond belonging to the house of
Austria which has an authentic history back to Maria
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Theresa, and a variety beyond. It is variously named
“The Florentine,” the “ Grand Duke of Tuscany ” and
the ““ Austrian.” It is a briolette having 9 rows of facets
cut to represent a star of 9 rays, and weighs 11314
Vienna carats or 1395 carats French. The stone,
which is clear and very brilliant, is generally said to be
a little yellow. Tavernier, who saw it, says it is citron
color, but with his usual liberality in estimating values,
he places the value of the “ Florentine” at 2,608,335
livres or in round figures about $520,000. It came to
Maria Theresa and the Austrian house by her husband,
Francis Stephen of Lorraine, who, a year after his mar-
riage, exchanged Lorraine for the grand- duchy of
Tuscany and acquired the ““ Florentine ” with it. Tradi-
tion says that this diamond was cut for Charles the Bold
by Ludwig Van Berquem, and lost by him at the battle
of Granson; that it was found by a Swiss peasant who
sold it to a citizen of Berne; a Genoese who bought it
from him, sold it to Ludovic Sforza, Duke of Milan,
then by way of the Medici treasury it passed on to
Francis Stephen. At his coronation, October 4, 1745, as
head of the Holy Roman Empire, the “ Florentine”
adorned the Crown of the House of Austria. Another
account says that Pope Julius II presented it to the
Emperor of Austria.

The “ Braganza,” called also the “ King of Portugal’s
diamond,” is a large stone said to weigh 1680 carats,
and by many believed to be a piece of white topaz. It
was found in Brazil, some say at a place called Cay-de-
Merin near the river Malhoverde. It is still in the rough
and no one is allowed to see it, nevertheless estimates
have been made of its value as high as £224,000,000, a
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sublime figure since the discovery and sale of the Cul-
linan, nearly twice its size, for one million dollars.

The “ Regent of Portugal,” a round diamond of 215
carats valued at 396,800 guineas, is said to have been
found by a negro in 1775 near or in the River Abaite, a
few miles north of the River Plata.

August the Strong bought a stone of remarkable color
for 60,000 thalers which has been in the possession of
the Saxon Crown since 1743. It is the “ Green diamond
of Dresden,” a fine quality, flawless, almond-shaped stone
of a bright apple-green color, weighing 40 carats. It is
in the Green Vaults of Dresden.

The “ Dresden,” so named after the original owner,
Mr. E. Dresden, is a diamond of exceptional color and
brilliancy, and faultless, weighing 7614 carats. It
weighed in the rough 11974 carats, and was evidently
part of the original crystal only. It was found at
Bagagem in the western part of Minas Geraes, Brazil,
some say July, 1853, but Streeter, who received his in-
formation direct from Mr. Dresden, says it was found
in 1857, brought shortly after to Rio de Janeiro and
sold to the owner’s agents, who forwarded it to him in
London the same year. It was then cut in Amsterdam
to an egg-shape drop. In 1863 a rajah visited London
for the purpose of buying it, but would not pay the price
asked, viz.: £40,000. A merchant with him said he
would pay the price if he could afford it. Later, by a
rise in cotton during the Civil War of America, he found
himself rich enough to do so, and sent an agent for it.
The middleman got it for £32,000, making a profit of
£8000 by the transaction. The merchant lost his fortune
and dying, the heirs sold it to the Maharajah Sivaji Ras,
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Gaikwar of Baroda, for £40,000, in whose family it re-
mains.

One of the most important stones from the mines of
Brazil, is the “ Star of the South.” It was picked up
by a negress at work in the mines of Bagagem, Minas
Geraes, July, 1853. The crystal, which weighed 254%%
carats, was an irregular dodecahedron with very obtuse
angles, having 24 natural facets. Faint streaks thereon
suggested possible octahedric cleavage. Apparently it was
one of a group originally, as there was a deep depression
in one of the facets which had evidently been occupied
formerly by an octahedral crystal, and in other parts
of the surface were two similar depressions. On one
side also there was a flat place as though other crystals
had been twinned with it. There were several inclu-
sions, thought to be small plates of titanic iron. It is
said that the negress received her freedom and a pension
for life as a reward, and that her master, Casimiro de
Tal, sold the crystal for £3,000. The purchaser upon
depositing it with the Bank of Rio de Janeiro, got ad-
vances of £30,000 on it. Ultimately it was sold in the
rough to a syndicate headed by Halphen for, some say
302, some, 430 contos de reis (about £34,000 to
£48,000). They named it “ Estrella do Sud,” and had it
cut to an oval brilliant of 125 carats by Voorsanger in
the establishment of Coster in Amsterdam at a cost of
nearly £500. The size of it is 35x29x19 mm. The
quality is fine and it is clean. After cutting, it was
exhibited in the Dutch department of the London Ex-
hibition in 1862, and at Paris in 1867. An Indian rajah
offered through a merchant £110,000 for it, but the offer
was refused. Later Mr. E. Dresden bought it for the
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Gaikwar of Baroda for 8 lacs of rupees or about £80,-
ooo. This was the Hindu prince who had a habit of
administering powdered glass (some say diamond dust)
to obnoxious subjects. He extended the practice to
others, and experimented with the British Resident,
Colonel Phayre, whereupon he was arraigned, tried,
found guilty and deposed.

The first large diamond found in South Africa was a
river stone weighing 8315 carats. Van Niekirk got it
from a native and sold it in Hopetown for £11,200. It
was cut to a pear-shape brilliant of 4674 carats and named
“ Star of South Africa.” It is a stone of very fine color
and quality, similar to the Indian stones. The Countess
of Dudley bought it for about £25,000, since which it is
often mentioned as the “ Dudley ”’ diamond.

The “ Porter Rhodes,” so named after the owner of
the mine in which it was found, is one of the finest dia-
monds of large size taken from the Cape diggings. It
was found February 12, 1880, and weighed 150 carats.
The color is blue-white; rare in any size and extremely
so in large sizes. It was exhibited at S<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>